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Silver Gilt Address Casket in Form of a Native Riverboat Presented to King George V. 
of England and His Consort by the Ruler of Bhopal. 

















tl Feet 
















Model 





DESIGN 





@ ad 
The simple dignity and beautiful finish of this new 
pattern in sterling silver commends it to the most 
fastidious. It is particularly well adapted to 
elaborate marking. 


NVZV | 


sterling toilet ware is unequalled for variety of 
designs and perfection of manufacture. Our new 
catalogue of sterling silver will be out shortly. 
Let us know if your copy is delayed. 


ALVIN MANUFACTURING COMPANY 


SAG HARBOR, NEW YORK 






NEW YORK, 52 Maiden Lane CHICAGO, 10 S. Wabash Ave. SAN FRANCISGO. 717 


A New Thin 


ALVIN STERLING 


PATENTED 





Market St. 




















August 26, 1914. THE JEWELERS’ CIRCULAR-WEEKLY 3 






















It Stands 
Pressure 


The certificate furnished 
with every Fahys case 
states the exact thickness 
of the stock and the pro- 
portion of solid gold. 


You will find that customers 
value this exact: statement, 
and that they are also very 
much interested in the 


Kant-Kum- 
Off Bow 


Coz. WATCH 
lahys CASES 


protect the watch, the dealer and his customer 


JOSEPH FAHYS & CO. BOSTON NEW YORK CHICAGO 
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gems, we offer at the 
actual cost of produc- 
tion, plus our modest 
profit—better value than Se 
this 1s unobtainable. 4 


J.R. WOOD & SONS 


Diamond Cutters 


170 Broadway, Corner of 
2 Maiden Lane 
NEW YORK 
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To-day thousands of jewelers 
are explaining gold values to their 
customers,—with the result, we re- 
ceive many letters— 


“Your watch case sells 
better than any other make 
in my stock.” 


Naturally—a five cent loaf of 
bread half again larger than usual 
will sell better. Seven and one 
half pounds of sugar at the price 
of five pounds will sell better. 


And so it is with the J. R. 


Wood & Sons watch case—con- 
siderably more gold for your 


money than can be secured in any 
other watch case. 
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WARNING !! 


Do not sell Stock Buckles 
until you have shown your 
customers the 


Monogram Buckles. 





You will be courting their 
displeasure if you do. 





Our attention has been called to this fact by 
so many Retail Jewelers since they have received 
our samples. Their customers have expressed 
displeasure at not having been shown these 
samples before they had purchased conventional 
stock buckles. The same jewelers also say that 
whenever they now show a Monogram 
Buckle they cannot sell any other kind. 

This is proof that men do not simply want 
buckles but DO want 


Monogram Belt Buckles 


that have Character and Distinction 


Our large variety of patterns and wide range of 
monogram designs give purchasers an opportunity to 
exercise individual tastes. 

The most successful Jewelers throughout the country 
are featuring our Buckles as they attract the better class 
of trade without the necessity of carrying a stock. 

Write for folder illustrating complete line and our 
special offer of sample buckle. 


Sell the Buckle and Belt that 
will help you sell more. 








WENDELL & COMPANY 


Make Buckles equally well in all their factories 
NEW YORK CHICAGO KANSAS CITY 








LIST PRICES OF ABOVE BUCKLES. 
Heavy Gold Filled, each $9.00. Heavy Sterling Silver, $7.00. 








Gold Filled, each $10.00. Sterling Silver, $8.00. 
Eight Styles of Fine Belts at $2.00 to $3.50 list extra. 
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that you do not understand andto 
which yougive no personal attention 


“Wendel [&@mpany 


will do your work Better, Quicker 
Cheaper and without any worty for you — 


‘Special Order anaRepair Work 

3 | of all kinds 
Three Big Wonderful Shops | 

NEW YORK CHICAGO —_—KANSAS CITY 
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TRIANON PATTERN 


rn Ft Toilet Ware 


RUMSS 
STERLING 






















s FP HE newest toilet ware design 
| in R. Wallace Sterling is a 
pleasing treatment of the 


Louis XVth style, the 


‘Trianon. 





‘ The outline is graceful, the decd 
ration rich but chaste, the work- 
' manship and finish thorough to. 
’ the last detail—as pee the. 
character of the design and 


_ the quality of the silver. 





3y a new platinum process 
he surface is finished in a 
ft gray, very slightly dark- 
a where the depth of 


@ die-work requires it. 


q new Irianon is made 
a complete variety of 
let and manicure pieces. 
Hise of these, with prices, 
BY be had on request. 


R. Wallace & Sons 
Mfg. Co. 


WALLINGFORD, CONN. 















































New York Chicago —_ San Francisco London 
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S MERLING 


Toilet Ware 


9500. Lady Somerset Pattern 


In Sterling Silver 





























HILE, simple —almost to severity 

_design, its line harmony 
nd perfect proportion 
has made the “Lady 


30 omerset ’ a beauty. 


The list of articles 
' made in this new 
' pattern is most com- 


plete. 


Write for further information 
and prices 


No. 9500. Lady Somerset 
(Plain) 


No. 9500/2. Lady Salisbury 
(Hand engraved) 


No. 9500/4. Lady Seymour 


(Engine turned) 


Box 25 


R. Wallace & Sons Manufacturing 
Company 


WALLINGFORD, CONN. 


New York Chicago San Francisco London 
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Order a Selection of 


DUEBER-HAMPDEN WATCHES 


12 Size NEW THIN MODELS 
PENDANT SETTING MADE IN HUNTING AND OPEN FACE 






































15 Jewels 17 Jewels Adjd. 21 Jewels Adj. to 5 Pos. 


FULL 14Kt. GOLD FILLED—Guaranteed for 25 Years 






































FULL 10Kt. GOLD FILLED—Guaranteed for 20 years 
DUEBER-HAMPDEN Gold-Filled Watches Are Double Stock and Hand Engraved 


All Progressive Jobbers Carry the Line — ORDER NOW 





DUEBER-HAMPDEN WATCH WORKS, Canton, Ohio 
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iffer from all other lockets in 
_ne big particular among others 
equally important—they bear 
this Trade-Mark— 


TRADE 


There’s a Heart 
In every Locket 
0 
MARK 


Trade-Marks mean much or little, according to where they’re found. 

In the matter of lockets)s THIS TRADE-MARK is the SIGN OF SUPERIORITY 
under which the Wightman & Hough Co. have attained pre-eminence as AMERICA’S 
PREMIER LOCKET HOUSE. ee 


WwW 
Remember, the BEST LOCKETS bear this Trade-Mark— 6) 
‘epee MARK 


In many sizes, Round, Heart Shaped and Oval; Fine Rolled Gold Plate and % Gold 


Shell. 
As a suggestion—an assortment of our newest designs may prove a wholesome tonic 
for your business—they are proving so to be for others. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory, Providence, R. I. 
15-17-19 Maiden Lane, New York. 704 Market St., Room 814, San Francisco. 

















12 THE JEWELERS’ CIRCULAR-WEEKLY August 26, 1914. 














The War 





Will not effect any increase in our prices. 


We are fortified by large advance purchases 


abroad _ of precious and semi-precious stones. 


We protect you by not raising prices but you 





must protect yourself by buying quickly. No 
one knows how soon it will be impossible to 


obtain imported stones at any price. 


Ask your jobber for the U.R. line of 


GOLD RINGS—Cameo, Stone-set 





and Signets 


Heller’s Synthetics 


Untermeyer, Robbins & € 


71 Nassau Street. New York City. 
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Be Our Allies 





You should co-operate with us by placing 


your orders as soon as possible. 


Enormous advance importations of Champ 
Movements enable us to protect you on prices 
now—but your best protection is for you to 
anticipate your needs and thus take fullest 


advantage of present quotations. 


Our efforts are always allied with our 


customers best interests. 


Ask your jobber for the U. R. line of 
American Beauty Watch Bracelets 


‘‘Always a Season Ahead’”’ 






Untermeyer, Robbins & @ 


71 Nassau Street. New York City. 
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SAFETY FIRST 


Why not have a watch case that 
you cannot lose or jerk loose from 
fob or chain? AH Star Watch 
Cases are made with a SAFE- 
: TY BOW. The only perfect ay 
siaicnniitl bow made that will not <i 
pull or twist out. A \\ bow that guarantees 
CH 


absolute security al against possible 
accident. A ag 

















C4 bow that is 
fool proof. / \ 4p, This perfect 
bow added $ 7 to the fam- 


ous double a = stock STAR 
CASES has WW made them the 
most popular cases of the day. There 
is a constantly in- creasing demand 


for Star Watch Cases by all 


discriminating buyers who 
insist on hav- Udington ing the best 
that money U S-A: can buy. 


Kindly mention your jobber 
when ordering. 


Licensed under Wachter Patent 916,809 





No. 10018 


NEW YORK: Silversmiths Bldg. CHICAGO: Heyworth Bldg. 
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6520 EN. 


6527 P. 32 





= Our 10K Line 
Holds Crade 


Many retail jewelers are awaking to the fact that it is 
necessary to sell their customers good, well-made 10K, 





instead of the thin, spready, flimsy kind. 


They have learned that it is a sad mistake to sell a 
poor brand of jewelry, just because it is large and showy. 


Would you sell poor diamonds, or cheap silver for this 
reason ? 


Can you hold your trade if you sell your customers any 


line that you know is too showy and too thin for service ? 


Brooches Hat Pins 


Scarf Pins Tie Clasps 
Cuff Buttons Fobs . 
Handy Pins Crosses '@) a ons < @) 
Bouquet Holders Pocket Knives 
Ko 


Lingerie Clasps Pendants ray-4,7 1 oa @)°1 eg v- 4 5 Dee 


Sash Buckles Bar Pins 
Neck Chains Lockets NEWARK N.J. 


Waldemars Lapel Chains 
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GENUINE GUN-METAL MACHINE-MADE MESH BAGS 


Our line of REAL GUN-METAL MACHINE-MADE MESH BAGS is unsurpassed 
both as to Excellence of Finish and Attractiveness in Price 


ae eel or er 
Y 






Ce 
* 









= sS_ Ss - S 
- 















J 





I!lustration Actual Size. 





Made in 2, 2%, 3, 4, 5, 6 
and 7-inch Sizes 
@ 

') 


The Premier Line of Mesh Bags 


WHITING & DAVIS CO. 


PLAINVILLE (NORFOLK CO.), MASS. 
SAN FRANCISCO 
717 Market Street Sherbrooke, P. Q., Canada 





NEW YORK CHICAGO 
31 N. State Street 


15-17-19 Maiden Lane 
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The Whiting Chain Co. 


is showing this season 
many new and salable 
articles at decidedly 
attractive prices. 








Sold Through the Jobbing Trade: 








WHITING CHAIN CO. 


PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street 
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PRINCESS BRACELET 


Showing 
some of the principal uses 
of, the 
Princess Bracelet 


made by 


Van Dusen & Stokes Ce. 


PHILADELPHIA 





(Patent applied for) 
PRINCESS NECKLET 


PRINCESS BANDEAU 
Platinum and Diamonds Platinum and Diamonds 


‘ 
| 
| 
| 


>, 


re _ 
i 


” areg> IS $e ~« 
PRINCESS BRACELET 


SOME OF THE DESIGNS Diamonds and Onyx set in Platinum 


Platinum and Diamonds 





PRINCESS BRACELET IN CASE 
with various ribbon effects to match gowns 
Platinum and Diamonds 





PRINCESS BRACELET AS ARMLET 
- i cmapohoan Platinum and Diamonds 
PRINCESS BRACELET USED AS 
PRINCESS BRACELET AS 





BANDEAU AND THE BUCKLE 
AS NECKLET ANKLET 
Platinum and Diamonds 


Platinum and Diamonds 





Photographs copyrighted by 


VAN DUSEN & STOKES CO. 


1123 CHESTNUT STREET, PHILADELPHIA 











August 26, 1914. 





THE JEWELERS’ CIRCULAR-WEEKLY 





















The “DD” 


xcess Expansion Bracelet 


Waltham Convertible Bracelet Watch 


Excess Size Detachable 


The Only Expansion. Bracelet , Invisible Safety Hook absolutely 


where size can be increased in secures the Watch; impossible to 
excess of its normal expansion, unhook itself without assistance 
enabling Bracelet to pass easily of the wearer. The Watch is 
over the hand and finger rings. positively secured with sliding 
link, opened or closed. 


Patent applied for in 
foreign countries. Brevet 
déposé dans tous pays. 
Auslands Patente ange- 
meldet. 


Dubois Watch Case Co. 
has applied for Patent 
on hook in United States 
and Canada. 


Self Adjusting 





Convertible Jt ~~ The only Detachable Bracelet that 
Waltham Convertible Watch and Ne can be applied to the wrist with- 
Bracelet may be worn separately Releasing Two End Links for Excess Size While Passing Over Hand. out the assistance from a second 
at the same time. Extra links . : person by increasing the size by 
supplied to take the place of the (Patent applied for.) releasing two end Links while 
watch, passing over the hand. 








Interchangeable 


Strap, Ribbon and Elastic Wrist Watch 


Improved Safety Bar Lock (Patent applied for) 


Buckle bar 


Strap attached. open 


Bar lock open ready 
for strap or ribbon. 





The annoying necessity of being compelled to frequently replace leather straps, silk ribbons and elastic, 
due to the fact that they stretch, soil and wear out, means trouble to the Jeweler and inconvenience ti 
the wearer. Our Interchangeable eliminates all this and allows the customer a choice of colors to change 
at will in the use of Leather, Ribbon or Elastic—an effective selling point and appeals to the buyer, as it 
is practical and safe. The Bar Lock cannot spring back by itself. We apply the above attachment to 
any watch—Platinum, Gold or Silver. We carry a complete assortment of English leather straps, French 
ribbons and Elastic in various colors. 








We guarantee ali our Bracelets to be hard soldered, and have solid gold springs, manufactured under 
License Pat. No. 1,034,471. The strongest Bracelet made, giving perfect service to the wearer. 


JACQUES DEPOLLIER & SON 


DUBOIS WATCH CASE CO. Manufacturers of High Class Specialties Established 1877 
Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 





Main Office and Factory: Complete American and Swiss Watches, Salesroom : 
316 Herkimer St., Brooklyn, N. Y. Odd and Regular Shapes. 15 Maiden Lane, N. Y. 
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Bigney’s 





a6 a7, 44% 7 
"JE SESEIIN ES CEN GN EMBL LD 


U213/A 8. 


“Mirror Finish” 


We are making a full line of novelties in con- 
nection with our chain line. Waldemar and 
knives, waldemar and matchholders, waldemar 
and cigar cutters (patent pending), and over one 
hundred beautiful styles of gold pendant necks. 


Our gold chains are durable. There is some 
body to them. They are not the tissue paper 
kind that will cut the wearer’s neck, and bend 
or kink if you touch them. We are making a 
durable line of these goods at right prices. 


Our line of highest grade steel blade knives, 
engine turned and engraved gold fronts, with 
and without emblems for waldemars, are ready 
sellers. 


We have several combinations of the above 
goods put up in nice boxes for Christmas trade. 


Mr. Retailer, you can secure these goods from 
any of the leading wholesalers. 


Write for show case mat and banner. 
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U214/F 2851. 
Cigar Cutter closed. 


U214/F 2851. 
Cigar Cutter open. 








X38/49X. 





X38/738X. 
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PEARL STRIWG 16 INCHES LONG. SELLS TO CONSUMER FOR $10, 





OVER SEVEN MILLION 
Copies of National Magazines 


Circulating to at Least Thirty Million Purchasers 
Will Contain La Tausca Consumer Advertising 
:: :: During the Next Three Months Alone:: :: 


The tremendous purchasing power evoked by this campaign. Co-operative service features which en- 
consumer publicity is focused directly upon the able you to take full advantage of the consumer 
jewelry stores. Our advertisements tell the women demand aroused by our national campaign are de- 
of — to purchase La Tausca Pearl Strings at scribed in detail. — 

ialeeeeaien 7 Perles de Ceylon and every other La Tausca qual- 
Our advertising is really your advertising. We ity will sell faster because of this consumer adver- 
profit by it only as you make sales for the results tising. Every live jeweler should know all about 
come first to you, our plans to help him secure larger profits from 


A booklet illustrating Perles de Ceylon in their beau. ™OT® sales. 


tiful cabinet contains full details of our national Will you send the coupon for details? 


Layausce 











ae PT a 


THE LOW-TAUSSIG-K ARPELES CO. 
PROVIDENCE PARIS NEW YORK 


Address all communications to Providence 


TRADE MARK @E6 US PAI OFE 


Perles de Ceylon 


are the only nationally adver 
tised guaranteed indestructible 
and insoluble pearl strings re- 
tailing for $10.00. They are 
purchasable by the consumer 
at jewelers in the individual 
oval cabinet illustrated. 


Gentlemen : 
Please send me particulars of your La Tausca Advertising 
campaign and tell me how you assist me to get full benefit 


from the money you are spending in national publicity. 














a Cet wet ee BE eae Be 
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Perfection in 
Symbolism 





is one of the notable features of the 
Waite, Evans Line of Crosses, Crucifixes 
and Rosaries. 





The results of long and careful study of the 
details and minutiae of Christian Symbology 
are embodied in each design in our wonderful 
assortment. 


It is important for dealers to realize this, as 
it is one of the chief essentials in satisfying 
the more critical among purchasers of this 
particular line of stock. 


This is only one of the features that have 
made our line especially famous. 





Thru Jobbers. 


Waite, Evans Co. 


NEW YORK, 15-17-19 Maiden Lane PROVIDENCE, R. I., 95 Chestnat St. 
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OR NOTHING 


Will be Milady’s decision this Christmas when the 
problem of presenting HIM with something 
out of the ordinary confronts HER. 


Be Prepared to Supply the Demand for HAVONE 


THE FORGET-ME-NOT OF GIFTS 








PATENTED PATENTED 








No. 102 German Silver, $36 per Dozen | 





Are you saving these pages? This is the second edition 
of the 21 design variations of HAVONE. 


HAVON i CORPORATION 


21 Maiden Lane - MAKERS ss New York | 
A j 















bs J} 
















































































THE JEWELERS’ CIRCULAR-WEEKLY August 26, 1914. 














Now Is the Time 
to Make Plans 
for Your 
Holiday Advertising 
Campaign 


—Investigate the Arnstine Catalog System— 
It Comprises Every Advertising Feature You'll Need 


Twenty-Eight Years 
in Development 


Write on your own letter-head for sample—Catalogs— 
Letters — Folders— Newspaper Ads., etc.—and Prices 


THE ARNSTINE BROS. COMPANY 


JEWELERS AND CATALOG PUBLISHERS FOR TWENTY-NINE YEARS 


CLEVELAND 
At the CHICAGO CONVENTION, Aug. 24-28, Booth 8, Mezzanine Floor 
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Illustrati i 
7, 8 and 9 Ligne. Illustrations actual size. 


Aristo Bracelet Watches 


IN PLATINUM, DIAMOND ENCRUSTED 


are entitled to your most favorable consideration, and cannot fail to elicit your 
deepest appreciation once their truly superior qualities are realized. 


The perfect craftsmanship displayed at every point, and the remarkable indi- 
viduality of each design, commends them to purchasers who value the highest 


type of art in jewelry combined with horological perfection. 
Each bracelet fastens with special safety snap, ensuring absolute security. 


American Wateh Case @o,, 


15-17-19 Maiden Lane 


New York City 
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63 Inch. 
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Made in 3 sizes: 5’, 6” 
and 634”. Plain, en- 
graved or engine turned. 


Perfectly soldered 





Our patented soldering process makes our mesh the strongest 
on the market. The joints are securely soldered. Beware 
of poorly soldered mesh. Buy Bek’s Perfectly Soldered Bags 


and get satisfaction. 


War Bulletin 


The war situation in Europe will not interfere with our business. Our 
Newark factory is busy making mesh automatically. All orders for mesh bags 
and chains will be promptly shipped. Visiting buyers are cordially invited to call 
at our office. Our salesmen are now on the road covering their respective terri- 
tories. Wait for them and see the largest and best line of sterling bags in the 


country. 





Sterling Mesh Bags and Purses Gold and Silver Chains 


ERNST GIDEON BEK, Inc. 


MESH BAG AND CHAIN MANUFACTURERS 


15 Maiden Lane New York 
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Prepare Now 


For Fall Trade 














Make your headquarters here 
when in New York for the inspec- 
tion and selection of silverware for 
the Fall Trade. 


Our display of 


STERLING SILVER 


SILVER PLATE 


SILVER INLAID 
RICH CUT GLASS 


at our warerooms is larger than at many of the world’s expositions. Many 


new designs and patterns are now ready. 


of our producing plants. 


Variety is assured by the number 


Prompt and courteous attention to all callers. 








International Silver Co. 


9-19 Maiden Lane 


WAREROOMS : 


18-22 John Street 


(Subway Entrance) 


NEW YORK 
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THE BARBOUR SILVER CO. 

THE HOLMES & EDWARDS SILVER 
MERIDEN BRITANNIA CO. 

THE MERIDEN CUT GLASS CO. 
1847 ROGERS BROS. 


co 





FACTORIES: 


ROGERS & BROTHER. 
ROGERS, SMITH & CO. 
WILCOX SILVER PLATE CO. 
THE DERBY SILVER CO. 

WILCOX & EVERTSEN. 





GENERAL OFFICES: MERIDEN, CONN. 





THE MERIDEN SILVER PLATE CO. 
THE WM. ROGERS MFG. CO. 

THE ROGERS & HAMILTON CO. 
SIMPSON, HALL, MILLER & CO. 
THE WATROUS MFG. CO. 
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The Increased Demand for 


Ney’s Jewelers’ Gold Solders 


Regardless of the amount of gold held all over the world, ours is not known as 
the Golden Age. But the pendulum is swinging back, and gold bids fair to be used 
more freely and in larger quantities, for purposes other than coin of the realm. 


/ Jeweters’-\ 


(Cie) fe Me ke) lel) ar) 
\ Best Since 
I8I2 


‘ord, Con™ 


4 Re. 
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In the XV Century, and for many decades thereafter, gold was prized for its 
beauty and purity. The Venetians and Florentines used it lavishly in buildings. You 
may have seen the ceilings of the Academy of Fine Arts in Venice, heavily overlaid 
with rich gold. 


The ceilings of Santa Maria Maggiore in Rome are thickly covered with fine gold 
brought by Columbus from Central America. He presented it to Isabella of Spain, who 
donated it to the Pope. Without including the labor of applying it, the value of the 
gold alone is $600,000. (A year’s interest on this amounts to $36,000.) 


It isa curious commentary that no warning signs appear under this golden ceiling, 
whereas in the Cologne Cathedral there are a dozen which read, ‘‘Beware of Pick- 


pockets.’ And Cologne Cathedral has no gold on ceiling or walls. 


In jewelry manufacture, machinery has largely supplanted hand work. The old 
school of artificers has forever vanished. But a reaction is impending, and it will not 
be astonishing if, before very long, real gold will be demanded for mural work and 
many household vessels. When a sense of beauty, utility and permanency fills the soul, 
price becomes a secondary matter. 


When the buying public gets onto this gold basis, there will be an enormous de- 
mand for gold solders. The men who-are becoming expert in soldering will then be 
taxed to their utmost capacity, and it will be necessary for many more workers to 
qualify as solderers. 


It is well to ‘‘In times of peace prepare for war.’’ Any one with ordinary dexterity 
can become an expert solderer by relying implicitly upon Ney’s, Best Since 1812, Jew- 
elers’ Gold Solder. We, the pioneers, have blazed the trail to success. No one can go 
astray when using any of our specialties. 

On inspecting our various karats, not even experts can sense what was necessary 


to produce such supreme results. But if our envelopes were vocal, everyone would 
proclaim that its contents are a composite of the best raw materials and 102 years of 


-high specializing. Think of the Guaranty we offer, then ORDER TODAY. 


THE oJ. M.NEY COMPANY. 


FOUNDED IN 1812. 


? Pr sident. 
HARTFORD, CONW., U.S.A. 


CABLE Appress : “NEYGOLD, HARTFORD,’A B.C.CoDE, 5th EDITION. 
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THE NEWEST SMITH PATTERN 


ee 
SEPP ae eee coke ; TE hes Ge eee 


Doge | 


Graceful and beautiful — of correct 
weight and our own high standard of 
excellence—the MARTHA RANDOLPH 
is destined to be the choice of all 
who appreciate the charm of quiet 


elegance in table adornment. 











TRADE MARK. 
ee FINE 


Send for Price List 


FRANK W. SMITH Co. 


MFRS. OF STERLING SILVER 
FLAT AND HOLLOW WARE 


GARDNER .. MASSACHUSETTS 
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| “The Silver That Sells” A STRIKINGLY NEW AND ORIGINAL PATTERN “The Silver That Sells” 


Tea Spoon, 
Five O'clock 


ACTUAL SIZE 


Yes, Colonial—but 


and elegant. 








The Orleans 





Tea Spoon, Medium » 
Tea Spoon, Heavy 


Extra Heavy 





TRADE a Dessert Spoon 


~~ 


~ 
French Colonial. Not so plain and severe as the early English and Dutch 
Colonial styles, which have predominated in the flatware designs of late, but a little more ornate 
A very beautiful pattern by universal consent. Write for Catalog O-B and price list. 
ROGERS, LUNT & BOWLEN CO., Silversmiths, GREENFIELD, MASS. 
NEW YORK: 15 Maiden Lane 


CHICAGO ; Kesner Bldg. SAN FRANCISCO : 717 Market St. 
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THE CLARICE 


An Expansible Watch Bracelet that will eventually supersede all others and be accepted as 


Some Features of the 
“Clarice”: Beauty of 
finish, showing well de- 
fined outlines. Method 
of Attachment. The 
connection links do not 
draw away from watch. 
Connecting links made 
flange shape to conform 
to contour of watch. 


The Standard Expansible Watch Bracelet 


Retail Jewelers desiring 
the Standard Watch 
Bracelets will insist on 
jobbers furnishing the 
“Clarice.” Don’t ac- 
cept substitutes. 








Insist upon the orig- 


Showing Old Method of Attachment, Presenting a Weak, : 
Frail Appearance. inal, and get it. 





(PATENT APPLIED FOR) 
Showing the “‘Clarice’’. Note Particularly Method of Attachment. 


AUSTIN & STONE, Inc. Manufacturing Jewelers Attleboro, Mass. 
NEW YORK, CHICAGO, ILL., LOS ANGELES, CAL., 
Room 1108, 9 Maiden Lane. 1201 Heyworth Bldg. 2709 W. Ninth St. 














R. 


Novelties 
Toiletware 
and Jewelry 


Established 1868 


BLACKINTON @ CO. 


Manufacturing Jewelers and 
Makers of Small Wares in 
Sterling Silver and 14K. Gold 


North Attleboro, Massachusetts 


(Factory and Main Office) 


‘‘The Line Made and Sold on Honor’”’ 


New York Salesrooms 
15-17-19 Maiden Lane 
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Burlington 


A New Pattern of Sterling Silver 
Table Ware 





The Burlington exhibits a very striking 
novelty and originality in its main con- 
ception, but, nevertheless, in the refined 
grace of the details of its ornamenta- 
tion, it is strikingly reminiscent of some 
of the motives favored by the great 
Thomas Chippendale when he was at 
the very height of his popularity. It will 
therefore be found to be in thorough 
accord with furniture or decorations of 
the prevalent Colonial and Georgian 
styles. 














The complete line of Burlington will be 
ready for delivery September Ist. Price 
lists on application. 





The Whiting series of booklets descrip- 
tive of their spoon paiterns now includes 
the Burlington. It tells why the nane 
was adopted and shows representative 
pieces of the pattern. Supplied to dealers 
for distribution to their customers. 
Send for a sample copy. 























Factory and General Offices - = BRIDGEPORT, CONN. 
Salesrooms: Silversmiths’ Bldg., 15 Maiden Lane, New York City 
Pacific Coast Office - 717 Market Street, San Francisco, Cal. 


-o%- 
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ELGIN AMERICAN 


Solid Gold and Gold Shell 


YLOCKETS 


The Most Exquisite, Exclusive and Distinctively 
Individual Line Shown, Including an Almost 


UNENDING VARIETY OF BEAUTIFULLY ENAMELED 
RAISED GOLD AND DIAMOND INLAID DESIGNS 


QUALITY and INDIVIDUALITY place these LOCKETS far in 
Advance of All Competitive Lines 





Y G 
OM AMERICAN Wo 


PRODUCED IN MANY SIZES 








Ask your Jobber or write direct to 


Elgin American Manufacturing Co. 
ELGIN, ILLINOIS 









































ILLUSTRATIONS ONE-THIRD AGT 














THE MOUNT VERNON 


THAT’S THE NAME OF OUR NEW STERLING SILVER TOILETWARE PATTERN 
Heavy Substantial Stock—Perfect Workmanship—Superior Fittings 


We will furnish this pattern, Plain Polished or Platinum finished; Engine-Turned and Hand Engraved; or Acid Etched. 
The full series of pieces is illustrated in Catalogue “S,’’ now being sent to the trade. 
Manufacturing Jewelers THEODORE W. FOSTER & BRO. CO. 100 Richmond Street 
and Silversmiths Established 1873 Providence, R. I. 


NEW YORK - 13 Maiden Lane CHICAGO - Heyworth Bldg. CANADA - - Kingston, Ont. 













































The New Wadsworin Bracelet 


Continuing our progressive 
policy, we are now offering a 
new bracelet which is EASIER 
TO ATTACH THAN BUTTON- 
ING A GLOVE. 


Ball and socket dispensing with 
all frail and complicated hooks 
and other attachments. 



















Cases made for this bracelet in 
gold and gold filled, all sizes 
and grades to fit American 
and Swiss movements. 


(Patent applied for) 





Watch may be turned over 
on the arm, so as to be worn 
dial up or down, not only 
protecting the crystal against 
accidental breakage but at 
the same time displaying any 
decoration on the back. 











The above diagram illustrates 
the method of locking ball 
in socket by means of flat 


springs. 


The Wadsworth Watch Case Co. 


NEW YORK: Factory: CHICAGO: 
17 Maiden Lane DAYTON, KY. Columbus Bldg. 











Watch 
Wadsworth 
in this 


Space 











The Wadsworth Watch Case Co. 


NEW YORK: Factory: CHICAGO: 
17 Maiden Lane DAYTON, KY. Columbus Bldg. 
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Why This Trade-Mark Should Be 
on the Novelties You Handle 


When you find the impression of the Warwick “Helmet” on gold, sterling 
silver, or leather goods, you can be sure of their superior quality, workmanship, 


and finish. 


Warwick products are made to give real service. Each piece of Warwick ware 
is the result of much thought, the employment of none but skilled artisans, and 
rigid inspection after each process of its making. 


Careful buyers push Warwick ware because they can honestly recommend it, 
and they know that customers who buy it will return and buy again. 


NEW NOVELTIES ARE CONSTANTLY BEING CREATED. SOLD ONLY 
TO THE RETAIL TRADE WRITE US REGARDING YOUR NEEDS. 






































WARWICK STERLING COMPANY Providence, Rhode Island 
SAN FRANCISCO NEW YORK 
Goods Stamped Are Guaranteed 
with this Toate NK aioe to Assay 
Trade Mark g 10K 
PUait 














COMPLETE STOCK CONSTANTLY ON HAND OF ALL 
LINES SHOWN BY MY EIGHT TRAVELERS. 


ORDERS FILLED SAME DAY AS RECEIVED. GOODS 
SHIPPED EXACTLY AS ORDERED. NO SUBSTITUTIONS. 


JONAS KOCH 


37 Maiden Lane New York 












































New Novelties 


that are sure to mean new 
business to your store. 

















Items illustrated are a handful of the very 
newest creations that show forcibly FISHEL 
NESSLER originality. 

Collarettes and ear studs are in big demand 
just now, and a well-selected stock of these nov- 
elties will mean added sales to your department. 


Samples upon request 





FISHEL NESSLER CO. 


Manufacturing Jewelers 


184 5th Ave. New York City 


Established over a quarter of a century 
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9 Maiden Lane 


GOLD - FILLED 
CHAIN SAUTOIRS 








Have a decided 
advantage over 
the ribbon Sau- 
toirs, because 
they wear 
longer, do not 
soil or fray at 
the edges. They 
are extremely 
popular this 
Summer, and 
the particular 
patterns we 
show here are 
as attractive in 
appearance and 
as finely made 
as anything on 
the market. 


%. 


re Ses! Ee 





THEY 
REALLY 
DESERVE A 
PLACE 
IN YOUR 
STOCK. ° 


Se ae 


8 
— 


3", 
+ dedi 


We also wish 
to call your 
attention to our 
new and _ sea- 
sonable line of 
Pendants, 
tem Lockets, 
+4 Chains, Brace- 
|lets, Plaques, 
‘"3%j Crosses, Rosa- 
“S| ries, Novelties, 
4 etc., now being 
sold by leading 
jobbers every- 
where. 








DORAN, BAGNALL & CO. 
North Attleboro, Mass. 


29 E. Madison St. 
CHICAGO 


15@ Pest 8. 


NEW YORK SAN FRANCISCO 
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Owing to the war in Europe, which prevents the shipments of goods, dealers here will be wise to buy from us, as we are in a position to deliver at once. 


We are one of the largest manufacturers of BRUSHES, COMBS, MIRRORS, CLOCKS, TRAYS, CUSHIONS, FRAMES, PUFF BOXES 
and MANICURE ARTICLES IN FRENCH IVORY. Write for full particulars anda sample assortment. 


THE INLAID COMPANY, Inc., 1058 BROAD ST., PROVIDENCE, R. I. 
The Home of Vanities and One of the Leading Manufacturers of French Ivory Toilet Articles and Novelties 
NEW YORK OFFICE: ROOM 450, FIFTH AVENUE BUILDING, FIFTH AVENUE AND 23rd STREET 


BONNER MFG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 
Importers of Diamonds 


87 MAIDEN LANE 
Order Work a Specialty NEW YORK 


Chicago Office, Heyworth Building 





























JOS. H Visitors will be presented with a Richelieu Scarf Pin Representatives at 
: . A 7. O OT H No. 1 Convention 

MEYER BROS. Mezzanine Floor J. AICHER, 

59 Nassau St., CHICAGO CONVENTION H. M. HEYMAN, 


New York. RICHELIEU PEARLS B. J. MEYER. 
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CLARENCE F. BAYER BYRON L. STRASBURGER ALBERT PRETZFELDER 


Where to Stop When in New York 


LIVE ONES NEWNESS 








BAYER & PRETZFELDER CO. 


5 EAST 17th STREET, NEW YORK 
BETWEEN BROADWAY & FIFTH AVE. 





Are showing the most extensive holiday lines of imported novelties for jewelry trade. 
It will be to any jeweler’s best interest visiting New York to certainly note address 
and call at our show rooms; all lines are shown in large variety. 


Novelty Jewelry Smokers’ Articles Party Cases 

Vanity Cases and Novelties Fancy Goods Opera Glasses 

Lorgnettes Lamps, etc. ; Leather Goods 

Clocks Gun Metal Novelties Desk Sets 
Sterling Silver and Gun Metal : 

Brass Goods Mesh Bags Holiday Goods 





Sole Agents: La Vogue Opera Glasses, La Vogue Binocular and La Vogue Lorgnettes 




















NURSE 


Your Business 





[Dont lose a sale no matter how 
small. Automatic Eyeglass Holders 
and Auto Pencil Holders are ready 
sellers—Thimbles, too, are in constant demand. See that you have 
a stock on hand. 





Send your orders in promptly. Don't have to tell your cus- 
tomer “sorry we've sold out, will have some in a day or so.” 


Ketcham & McDougall 


15-17-19 Maiden Lane - NEW YORK 
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AVA) _ Owing to present conditions in Europe 
there will shortly be,.,a scarcity of 
Lew watches, particularly in}Swiss goods; 


have already been raised. We therefore 
advise our customers to stocK up on these 
goods and fortify themselves against the 
rising marKet. For the present we are sell- 
ing at the old prices. 

We advise prompt purchasing in order that 
dealers may be properly prepared to taKe 
care of their business requirements. 


HENRY FREUND @ BRO. 


WATCHES, JEWELRY, DIAMONDS 


71 Nassau Street, NEW YORK 
929 Chestnut Street, PHILADELPHIA 


\ \ WG 
7 Wie 








\ 
» \ Our Trade Mark “The Rose”’ 
\ is a symbol of quality and 
excellence and equal 
to a Government stamp ul 


4] 





prices will go up; in some cases they | 














SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 
Mr. Retailer: 


No Freaks—no abortions will be found in our new line of 
thin model |2s cases, open face and Hunting—hand made. 


They are just graceful shapes, over thick model move- 
ments, giving the thinnest effects. 





They will increase your watch business you may be sure. 


Representative Watch Jobbers are SOLIDARITY Jobbers 


SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Assistant Secretary-Treasurer 
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Ha Wallieres, Bracelets, Rings, Pins | 





Calibre Work h Pearl Work 


A general line of high grade Diamond Mountings in Platinum, 14 K and 18 K Gold | 


Designs for remounting O1D Diamond Fewelryp into the latest up-to-date styles 
submitted with estimates on request. 


JULIUS WODISKA "2% 298" 
































Bowden Seamless Wedding Rings 


are strictly correct in every particular, a thoroughly wrought 
seamless ring. 


Each ring is uniform in every particular, that is, all 
imperfections are avoided in our seamless rings. 


BOWDEN PLAIN GOLD WEDDING RINGS SEAMLESS 
BOWDEN HAND CARVED WEDDING RINGS PATENTED SEAMLESS 


















































Ses Es CL IF = s a 
eae iL “a 
Established 1843 FACTORY : BROOKLYN, N. Y. 


Look for our trade-marks. 


Makers of Rings of Every Description Dealers in Diamonds and Other Precious Stones 


J. B. BOWDEN & CO., 2 kewvorx 
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Coral Cameo Rings 
Stone Cameo Rings 


Shell Cameo Rings 


We have a large variety of these goods and 


are working Full Time making more. 











M. B. BRYANT & CO. 


7 MAIDEN LANE, NEW YORK 














Strengthening the Ties of Patronage 


is a matter of offering your customers goods 
they can’t get everywhere; for example, these 


Hedges Neck Velvets 


A combination of ever popular velvet bands 
with artistic jewelry blossoms in gold and 
platinum mountings fashioned in the Hedges 
Establishment. 

Which is but another way of saying they 
are exquisite in design, reliable in’ work- 
_ manship, popular in salability, and priced 
_ so they will bring you a good profit. 

Send for selection package. 


A. J. Hedges & Co. 


: | Specialistsin Mourning }y 4{ 12 to 16 John St. 
| K | 
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Jewelry 
Makersof 14Kt.Jewelry 4 New York 
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NEWARK 


The Greatest Gold and Platinum Jewelry Manufacturing City in the World 





Riker Brothers oe 
Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street Mark 


Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Bags (Pr O 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 








SS Shafer & Douglas, Inc. 


Manufacturers of 





Office and Factory 
@-11 Franklin Street Opposite City Hall 


J.A.&S.W.Granbery 


(a corporation) 


The 10 kt. line that sells 
Trade Mark Kinney, Orchard and Scott Streets 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jeweiry 
FRANK KREMENTZ CO. 
530 Mulberry Street 











er & Gross 
to ¢, igh Gone Grade 
Moe Gal 








M. G. 
Trade Mark aoe aes . Street 
William Link Co. cwane 
Makers of 14-K. Jewelry Y CO) 
PENDANTS 
401-407 Mulberry Street AT 





Clark & Noon 
27 Marshall Street 
Headasarters for Cameo and Birthstone Jewelry, 
14 kt. only. —_ a 





Osmun-Parker Mig. Co. 
Makers of Fine Pearl and Diamond Jewelry 
338 Mulberry Street 





James R. O'Donnell, 
me on mm fous. Watch Cases, a. 
White a wer 


50 Mulberry Street 





Frederick B. Weiss, Inc. 


The Up-to-Date 10-Kt. Line 
CW>10K 473-475 Washington Street 





Taylor & Co., Inc. 
10-K. Jewelry—In yen « finish unsur- x K 
passed by goods of any higher quality 
47 Chestnut Street manu 





Battin & Compan 
Small W. 


Wares—Gold and Ser + 
Salesroom, 3. 


20 Fifth Ave., 
gt Ogden Street 





‘ 0K The Ki Keller Jewelry Mig. Co. 
New a al 64 Nassau Street 


Factory 251 N.J.R.R. Ave. 





Stumpf & Binder 


Maasfactarers of Fine Gold and Platinam Chains, 
Swivels, Spring Rings, in Gold and Platinum. 


60-68 Columbia Street Newark, N. J. 





1866 Champenois & Co. '®' 
10-K. Sowshey, Dein a and Finish 


TRADE C XK MARK 50 Wainut Street 





Barry & Company 


Well Made 10K Jewelry 


Trade Mark Our Trade Mark Your Gaarantee 


10 Austin Street 





Burstow, Kolimar & Co. 
Bracelets and Bead Necks 
18 Columbla Street 


OVER $11,000,000 


is invested in the manufacture 
of Jewelry in this city. 








Nearly 150 factories, employ- 
ing about 5,000 persons, are 
daily putting out 


The Finest 
Specimens of 


Jewelry Art 


Anything in 10 to 14K Gold, 
Platinum, Diamond Goods, Sil- 
ver Novelties and Silverware 
can be supplied by the manu- 
facturers here—made by the 


Most Expert 
Artisans in the 
Jewelry World 


ao & Angell, Inc. 
14-K. Jewelry 





71 Austin Street 


Garland, Fisher Company 


10- K Mesh Bags and General Line 
N. Y. Office, 9 Maiden Lane 
530 Mulberry Street 








Emil Abig 


Specialty 10 and 14-K. Bracelets and La Vallieres 
50 Columbla Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 
WKB} —_— Sterling Silver Mesh Bags 


358 Halsey Street 





THOMAS A. SMITH 


Manufacturer of High Grade 
SWIVELS AND SPRING RINGS 
in Platinum, Gold and Gold Plate 


380 Jelliff Avenue 





J. D. Dalzell & Co. 


Trad 
uD °° Manufacturers of Fine 14-K. Jewelry 
Mark 23 Marshall Street 





The Hayes Bros. Co. 
Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





| AK . L. Fritzsche & Co. 
Fine Gold Jewelry 
Pat. Horse Shoe an | 0K 


480 Washington Street 





eee NUM 
Settings in Platinum and Gold 


Baker & Co., Inc. 


N.Y. Office, 30Church St. 408 N. J. R. R. Ave. 





La Pierre Mfg. Co. 
50 Columbla  @ 


Silversmiths 
Candlesticks 





La Seola, Fried & Co., Inc. 


(Gold and Silversmiths) 


Specialists in Eye Glass Cases, Purses, Vanities <i> 


and Card Cases. 
97 Chestnut Street Tate Sot 








Strauss & Strauss 
ni Rings 
“Rings that sell themselves,” 
8 Clinton Street 


Say Henry Ziruth 
<= Unbreakable Chains— High Grade 10 and 
14-K. Gold and Platinum Chains 


30 Court Street 














Charles W. Park 
Maker of Fine Sterling Goods, Novelties 
d Mesh Bags 


an: 
Oliver and McWhorter Streets 








The Ledos a" Co. 
anufacturers of 
Watch Case M teri i] Findi 
No. 34 Peari St. we m3. 




















August 26, 1914. 


THE JEWELERS’ CIRCULAR-WEEKLY 





REG. IN U. S. PAT. OFF, 


LONDON 
Kimberley House 
15-17 Holborn Viaduct 





POWERS ano MAYER, wc. 


8-14 West 38TH STREET 
Adjoining Fifth Avenue 


NEW YORK 


We beg to announce that our 
Cwelfth Annual Exhibition of 
Biamond Jewels will be held in 
our offices from August Chirty- 
first to September Fifth, inclusive. 


Chrough this medium we desire 
to extend an invitation tn all 
Jewelers who contemplate a visit 
to New York around these dates. 

A visit to this display will be 
of the greatest interest. 


. PARIS 
51 Rue de Chateaudun 


CABLE ADDRESS: ‘ON TOP,’ LONDON 


AMSTERDAM 
Sarphati Straat 32 

















THE JEWELERS’ CIRCULAR-WEEKLY 





August 26, 1914. 














Neutral 


Since men started wearing collars, 
they have waged war upon collar 


buttons. 
Offences were numerous. 


One collar button broke—another 
tarnished—another corroded—an- 
other stained the neck. 


But Krementz buttons remained 
neutral. 


As man’s warfare on the inferior 
articles gradually eliminates the 
pretenders, Krementz Buttons 
become more firmly intrenched 
and unassailable. 


For Krementz Buttons never 


offend. 


They never break nor commit any 
of the ravages peculiar to ordinary 
collar buttons. 


And, war or no war, as long as 
men wear collars, they need Kre- 
mentz Buttons. 


Keep your assortment always in 
sight. 


The beautiful case, given free with 
your order for a two gross assort- 
ment, makes quicker sales. 


Krementz & Company 


New Jersey 


Newark 








Latest Parisian Vogue 


THE NEW COTTLE BAG 





Made in 





Various Sizes 
ils 


Sterling Silver Mesh Bag with Silver Tassel, to carry 
on wrist with silk handle equipped with a Sterling 
Buckle ornament. Handsome mirror and tablet ad- 
justed inside, making bag doubly useful. 


NATTY, UP-TO-DATE EFFECT—ENTIRELY 
NEW. 


Made exclusively by us. Will be great Fall success, 
so order early. 


S. COTTLE CO. 


In Its 49th Year of Jewelry Manufacture 
31 East 17th Street, New York City 


PARIS : 28 Rue D’Hauteville 
CHICAGO: H. M. Teeple, Heyworth Bldg. 
SAN FRANCISCO: A, E, Lee, Shreve Bldg. 





a 
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14-K JEWELRY 


Match Boxes 
Sleeve Buttons 


meson 98 mann 


STANDARD LINES 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 


Safety Pins 
Scarf Pins 








Platinum Chains 


10 and 14-K Gold Chains 


Platinum and Gold Chains 








Waldemars 
Lorgnette Chains 
Key Chains 


rnave BR xan 
Lapel Chains 


*R. S.” CIGAR CUTTERS 


ENOS RICHARDSON 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE : 
Head Building, Post St. and Grant Ave. 





Outing Chains 
Fob Guards 


Sautoirs 
Neck Chains 


& CO. 


Factory: 
NEWARK, N. J. 
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Order and Repair Work 
of All Kinds Executed 
by Skilled Workmen 





Between 26th and 27th Streets 


a”* ae ee 2 





291-293 SEVENTH AVENUE, NEW YORK 
Phone 913 Madison 


MANUFACTURING 
JEWELERS 


SEED 
PEARL 


Ropes 
Brooches 


Pendants 
Necklaces 
Collars 

Earrings 
Bayaderes 
Sauteirs 


SEND FOR OUR 
CIRCULAR 


PANY, 


Pa ; > 
am * es , 

. hy tr ees 
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SERVICE PLATES 


as made by 


GRAFF, WASHBOURNE & DUNN 


Are Accepted as Standard 


for Quality of Manufacture 
and Beauty of Design 


Graff, Washbourne & Dunn 








— SILVERSMITHS 
= eae Office and Factory, 142 West 14th Street, New York 
Patented May 18-25, 1909 
French Reader Design 
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- Combination Bar and V Pin 


PATENT APPLIED FOR. 
Because of the joint it may be worn with any shape 
dress neck—two pins as one. 
Made only in 14K gold, plain, engraved, and set with 
precious or semi-precious stones. 
LEST YOU FORGET 


We also manufacture a general line of 14K Gold 
Jewelry. 


T. W. ADAMS & CO. 


TRADE A | 4 . MARK 


83 Union Street Newark, N. J. 


OFFICES 
NEW YORK 
15 Maiden Lane 


CHICAGO 
31 N. State St. 




























Patented 


Oct. |, 1912 


&5 
— 


FS) ae 


UNEEDA 


“GEM”-CLUTCH 


POObd? 


SCARF PIN PROTECTOR 


(0000? 


14K GOLD PLATED 
EVERY ONE 18 -GUARANTRED 
ABSOLUTE SKREFE GUARD AGAINST LOSS 





The BALL is 
The CLUTCH 


The BALL is 
The CLUTCH 


Ghe “Gem” Clutch 


AUTOMATIC PROTECTOR 


The trade is cautioned against placing any re- 
liance on any representation that the Gem 
Clutch is infringing on any patent. Every dealer 
handling the Gem Clutch does so under the ab- 
solute protection of our guarantee against 
infringement on any other patent. 

The Gem Clutch, embodies an Independent 
Invention, it stands by itself in its own class. 


The leader of all Clutches on the market to-day. 














DIRECTIONS: : 
1. Hold Bali upward and push Pin throogh and it will hold Aatomatically. 
2. To Release-Pull Clutch on Casing as the Bail is the Clutch. 









Patented October 1, 1912. Warranted in every 
respect. 


—_—_—_ 














Uneeda Gem Clutch Co., 82 Nassau St., New York 
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Consult Our Illustrated 
Price List No. 14 
(Second Edition) 





Movement 


United States Agency 


OMEGA WATCH Co. 


21-23 Maiden Lane N. Y. 


Champ Watches and Bracelets Watches are also sold by all Jobbers 


Movement 




















ESTABLISHED 1839 


Simons Bros. Company 
Philadelphia 
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PRP to hoe 


E. Blake @. 











BIRTHDAY AND WEDDING CAKE SETS 
IN GOLD AND SILVER 
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Makers of Jewelry and Silverware Since 1859 New York Chicago San Francisco 

eainnaianie Attleboro Massachusetts 13 Maiden Lane 31 N. State Street 717 Market Street 
(NEE 
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Hil Artistic Designs 
J Careful Finish 





Skilled Workmanship |} || || 
Popular Prices Wi 














A Line Marked by Characteristics That Sell Jewelry 



























































No. 1006 
814x126 in. 
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SILVERWARE CHESTS 


To Hold 26 Pieces Silverware Brass Handles, Catch and Hinged 


FOX MANUF ACTURING CO. 


529 SOUTH WABASH AVE., — : ~ CHICAGO 


Made in Mahogany Finish 


Lined with White Ribbed Cloth 


Cabinets, Cases, Boxes and Flannel Rolls 
for Jewelry and Silverware 

















Your Customer 


will ask for an Expansible Bracelet 
to hold his or her watch. You can 
supply the want by buying our 





Patented Dec. 23, 1918. 


Challenge Expansible 
Bracelet and Watch Holder 


all sizes, either for men or women. 
Perfect satisfaction; no rivets, no 
springs; always in repair. 


Manufactured and for sale by 


C.H. ALLEN & CO. 
also White Mfg. Jewelry Co. 
Attleboro, Massachusetts 


Your Largest Profits 
on the Investment 


are made on your 


Special Orders and Repairs 


Send them to us. 
We guarantee you 
the Right Service. 








Fred. Blauer & Co. 


8 North State St., Chicago, Ill. 





























¢ OUR CUFF 


_ saiaiiianisitly Perfect in reer Most Satisfactory to the a ieee 


SCHLESS. 


26-28-30 Beecher St., Newark, N. J. 


: NEW YORK OFFICE: 65 Nassau St. 





Makers of Gold Hit to the Jobbing Trade Exclusively | 


BUTTON LINE ¢ 
BrRoD&Co. 
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Our 
Two Stack 
Suit Case 








Jewelry Trunks and Cases 


Send for Illustrated Catalogue 


Crouch & Fitzgerald 


177 Broadway, New York City 
154 Fifth Avenue, 14-W. 40th Street 














Gems and Precious Stones 


Their Characteristice, Localities of Production 
Tests and Some Current Literature 


Flexible Cover, Postpaid, 50c. 


Published by 


THE JEWELERS’ CIRCULAR PUB. CO 
11 John Street, New York 











DIAMOND CUTTING 


and Polishing 
Rough Cutting, Repairing and Matching 


S. A. VAN MOPPES 


Est. 1895 106-108 Fulton St., New York 
Formerly 40 John Phone, John 3831 









Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL G00DS 


Teilet Articles a Spesialty 
Repairing in all its one 


54 West Sith St. New York 








W. H. Swenarton 


(Er-Eraminer U. S$. Patent Office) 
Counsel in Patent Causes 


2 Rector Street, New York 
Patents Trade=MParks 





We Make the French 


The graceful style of the Alliance 
Ring is ey pred supplanting the use 
of the old-style wedding rings. 


These rings are most carefully ad- 
justed; the joints are barely per- 
ceptible, except by a magnifying 
glass. 


14 karat, 3 dwt., $1.80 per dwt, net; 
in dozen lots, $1.25 per dwt, net. 


18 karat, 8 dwt., $1.45 per dwt. net; 
in dozen lots, $1.40 per dwt. net. 





An Advantageous Proposition in Catalogues. Get acquainted Shall be pleased to send you, on 
with our system, not only dollars in your pocket, but a yo —— copy of our 1914 Cata- 


logue, which illustrates complete 
prestige, which is a business maker for you. idaae ot Gael dieawande. 


LEONARD KROWER Ccssissdtscecser. NEW Orleans,La. Siterware, cur class, silver plated 


Largest Wholesale House South of New York. rt Importation of Diamonds ware, etc. 











LEATHER CHESS BOARDS 
FOR TRAVELERS 





Always 
Trade ~\R/— Mark 


Always ready for use under all conditions. 


Chess men are celluloid coated, securely held in po- 
sition, and can be placed in margin when not in use. 


C. F. RUMPP & SONS 


Manufacturers of Fine Leather Goods 
PHILADELPHIA 
NEW YORK SALESROOM: 683 and 685 BROADWAY 





No. 8884a. 4% x9x % closed. 
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NE TES 304 or 303° psd 


DE DILECTIS & SARNO NEw vorn 


A Large Line of Coral, Onyx and Shell Cameo Rings 


Write us to-day for our new illustrated catalogue of the complete lines 
of Coral Necklaces and Jewelry—Cameos mounted and unmounted 
—Amber Necklaces, Jewelry and Semi-Precious Stone Necklaces. 

















DIAMONDS RE?iisie 


GUARANTEED 
L. M. Van Moppes Co. 


NEWARK, N. J 





F AN from the plainest to the most elab- 

orate, striking designs, lowest prices. 
Hand-made 14kt. Gold and Sterli Silver 

elry, Pendants, Necklaces, Brooches, Rings, an the 


fashionable Sautoirs and Lor ette Chains, 
and French Pearl Necklaces, rrings, etc., etc. 


Come to see us or send for selection mentioning price 


LEWY & COHEN 


Importers and Manufacturers 


114-116 Fifth Ave., cor. 17th St., NEW YORK 

















PRACTICAL COURSE IN ADJUSTING. 


Published Price, $2.50. 
Special Reduced Price, $1.50, Postpaid. 


THE JEWELERS’ CIRCULAR PUBLISHING CO., II John St., New York 
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ers and the character of our workmanship. The 


stones used in the pendant were taken from the Z Anshen BOSTON Henry G Morris 


three pieces at the right. 


Diamond Mounting Work 


is our specialty. We 
will cheerfully co-operate with any reputable dealers who are educating their 
patrons to have their old style jewels remounted in up-to-date fashion. 
Designs submitted and our moderate prices quoted on request. We do work 
for Boston’s foremost jewelers who demand results of the finest character that 
can be produced. Men of the highest skill specialize on our stone-setting. We’re 
turning out some particularly choice pieces this season in which onyx and crystal 
are used with most excellent taste. 


Dealers with an exacting class of customers should get in touch with us. 





Boston Jewelry Mfg. Co. 
373 WASHINGTON ST. jEWSLERS’ 








An illustration of the cleverness of our design- 
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ONSIDER our new ideas in Sterling Silver, Black 
Enamel and Dinner Rings. New designs for 
your approval every week. 


We make Electroplated, Gold Filled and Solid 
Gold Rings. 
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V. SORRENTINO, Inc., 15 Calender St., Providence, R.I. : 
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Send For Samples! 
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Exclusive Platinum Jewelry for Discriminating Jewelers 














LATINUM-DIAMOND Jewelry and Mountings 
hold the first place, both because of their intrinsic 
value and the superior brilliancy of the effects attained. 
The exalted standards associated with these important 
goods are here consistently maintained. @ A specialty 
is made of those exclusive designs which are appreciated 
by discriminating jewelers and their trade. 


LaVallieres, Brooches, Rings, Bracelets, General Line, Mountings 
Designs and Estimates Submitted Without Cost 
























Manufacturing Jeweler 


John Schumacher 1 Maiden Lane, New York 
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Fashion’s latest demand calls 


Real Amber Necklaces 


Cloudy— Transparent 


also 


French Jet Necklaces 


and Long Chains 


Large Assortment of Styles 


Write for a selection package 
to 


BORRELLI &- VITELLI 


CORAL MANUFACTURING COMPANY 


401 Broadway New York 
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Established Everything 
yy 7 | Pe S. R. Hooker in Ivory 


Manufacturer of 


Genuine Ivory Goods 


announces the opening of a 


New York Office and Showroom 


on or about Sept. Ist in 
Forty-second Street Building 
42d St. and Madison Ave., New York 


(Opposite Grand Central Station) 
Factory, 423 Kent Ave., Brooklyn, N.Y. 


Visiting Buyers are cordially invited to in- 
spect this line which is made 
for the jewelry trade exclusively. 


























YOU Every time you send out scrap to be re- 
fined, 
LOSE. Every time you have to remelt gold, 
MONEY Every time you send an WHY 


article out to be colored, 
Every time you buy platinum solder, DO IT? 
AND MANY OTHER TIMES that 

you do not guess. 
Kind out how to save these losses. 
Write and state kind and quantity of 
work handled. 
Sam W. Hoke, Manager 


Jewelers Technical Advice Co. 12,John St.. N.Y. (No Agents) 


Beware the Impostor. 
Mfrs. of Phoenix Platinum Melter and Welder 








BRACELETS 








From the Largest to the Smallest 





SOLID GOLD 





CHAINS 

LA VALLIERES 
PENDANTS 
BROOCHES 
SCARF PINS 
ETC. 


“Our Motto”’ 





We have lived up to it since 1889 


HIGH GRADE GOLD FILLED 





CHAINS 
BRACELETS 
Foss 

LA VALLIERES 
PENDANTS 
ETc, 


Write Us for the Name of the Jobber in Your 
Vicinity Who Can Show You Our Goods. 


Providence Stock Co. 


FACTORY: 100 STEWART ST., PROVIDENCE, R. |. 


NEW YORK OFFICE: 11 MAIDEN LANE 
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Providence Chain Co., Inc. 


Manufacturers of 
Superior Quality 


7-14K GOLD FILLED CHAINS 


ABSOLUTELY GUARANTEED 


Neck Chains, Lorgnettes, Vest Chains, Dickens, Guard Chains, Sautoirs, Opera Chains, 
Waldemars, Coat Chains, Baby Bracelets, Etc. 


Our Chains are not to be compared with the ordinary so-called ;4 gold- 
filled chains of uncertain quality. Ours are Plump Quality, Absolutely 
Guaranteed, of the most careful) workmanship and finish. 


LOOK AND WEAR LIKE SOLID GOLD 





Let us send you a selection 





Every Chain is Stamped 


ame. CO Cox 


fo-14K GOLD FILLED 


Providence Chain Co., Inc. 


Office and Salesroom 


15 Maiden Lane NEW YORK 
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CABLE OR CURB CHAIN 
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Gold Filled Waldemars with Pencils 


GUARANTEED BY A. C. CO. 


79 i 
Main Office, Attleboro, Mass. ' 7 We Chicago Office, Heyworth Bldg. 


New York Office, 9 Maiden Lane STYLE PRODUCERS San Francisco Office, 153 Kearny St. 
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Price ete © Dos. 


WALDEMARS. 
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Try A & Z Chains 


At Our Expense 











We have faith in every A & Z 
chain and that is why we say 
to you, “Send direct to our 
factory for a selection, at our 
expense. If you are not t thor- 
oughly Satisfied, return them 


at our expense. 





























On every A & Z chain you 
will find stamped the name 
A & Z, and the quality 1/10 
Gold. 


On every A & Z chain which 


you buy you will save twenty- 
five per cent. Our cost of 
production is lower than that 
of any other chain house in 
the jewelry industry. You 
get the benefit of this when 
you buy A & Z chains. 








Send for your selection today 
at our expense. 











A &Z Chain Company 


Providence, R.I., U.S.A. 


























Circular Key Prices, subject to cash discount. 
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| “The Continental’! 


ha LATEST PATTERN. A departure from anything hitherto made 


in Silver Plate. The same high grade as other patterns in 


PBs ; 


1847 ROGERS BROS. 


** Silver Plate that Wears ”’ 


Noteworthy for simplicity and historical suggestion. 
“Will equal the popularity of the «Old Colony ” 
and “Cromwell” patterns. 


BRIGHT, GREY TRIMMED 
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‘INT ERNATIONAL SILVER CO.| 


Successor to Meriden Britannia Co. 
MERIDEN, CONN. 


49-51 West 34th Street 9-19 Maiden Lane 


NEW YORK 





5 North Wabash Avenue - Chicago 






150 Post Street San Francisco 
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Interesting Technical Points on Gems. 


Questions Submitted by the National Association of Goldsmiths of Great Britain in Last 
Examinations in Gemmology, Discussed and Answered by Prof. Frank B. Wade. 











(Continued from the issue of Aug. 19.) 

UESTION 4—IlWhat species might be 
Q included in a mixed parcel of yellow 
stones? State clearly the characters upon 
which you would rely in distinguishing be- 
tween them. 

ANSWER.—The principal stones which oc- 
cur in fine yellow are: 


1. Yellow diamond (usually called ca- 
nary diamond). 

2. Yellow corundum (variously called 
Oriental topaz, yellow sapphire, 
king sapphire). 

3. True yellow topaz (Brazilian topaz, 
the fluosilicate of aluminum hard- 
ness 8, specific gravity 3.53). 

. Yellow quartz (almost universally 
called topaz in the trade, but soft- 
er and lighter than true topaz). 

5. Yellow zircon (jacinth). 


a 


In the second division of yellow stones 
are listed those less commonly met with: 


6. Yellow tourmaline (sometimes called 
Ceylonese peridot). 

7. Sphene, or titanite. 

8. Yellow spodumene. 

9. Yellow beryl. 


10. Yellow chrysoberyl (usually green- 
ish). 
To distinguish between these yellow 


stones one would, of course, have to de- 
pend upon difference of properties. The 
properties of precious stones which are 
most useful in distinguishing between them, 
because most distinctive and most easily 
tested, are: First, hardness; second, spe- 
cific gravity; third, character of refraction 
(whether single or double; and, if double, 
the presence or absence of noticeable di- 
chroism) ; fourth, character of luster. With 
uncut stones other properties—such as, fifth, 
crystal form and habit; sixth, character of 
cleavage; seventh, chemical analysis as de- 
termined by analyzing a fragment—might 
be used. 

In the present case it is supposed that we 
are concerned with a paper of cut stones; 
and hence the last three tests are inapplic- 
able, except that, if flawed, some trace of 
the character of cleavage might be dis- 
cerned and optical tests would give the 
probable crystal system. 

Now to discuss in some detail how the 
first four tests might be applied to the yel- 
low stones of the question. The hardness 
test, when applied to cut stones, requires 
some skill to avoid damaging them. They 


should usually be tested only on the girdle 
(edge), as the least damage would result 
if a scratch were made along the edge of 
the stone. Uncut crystals of (a) diamond, 
(b) sapphire, (c) true topaz, (d) quartz 
and (e¢) feldspar will be useful in making 
the hardness test. The above minerals con- 
stitute the upper five members on Moh’s 
scale of hardness, in which diamond was 
taken as 10, sapphire as 9, true topaz as 8, 
quartz as 7 and feldspar as 6. Most pre- 
cious stones are as hard as feldspar or 
harder. Of our list of 10 yellow stones, 
the only one less hard than feldspar is 
sphene, which ranks 5% on Moh’s scale. 

To test the hardness of a cut stone, be- 
gin by drawing its girdle gently but firmly 
across the flat, unscratched surface of the 
softest of our series of minerals—feldspar. 
The girdle should be held in the line of the 
expected scratch so as to do as little vio- 
lence to the edge as possible. If a scratch 
seems to appear on the surface of the feld- 
spar try to wipe it off with the finger, as 
it must be remembered that a soft mineral 
will frequently make a mark that may re- 
semble a scratch on a hard one, but on 
wiping it it will be found to vanish like a 
chalk mark. If the mark persists it is a 
true scratch, and the stone being tested is 
as hard as or harder than the test stone. 
It is true that a corner or edge of a min- 
eral will ustially scratch a flat surface of 
the same mineral, but usually only with dif- 
ficulty and by the use of considerable pres- 
sure. If the stone being tested is not the 
same in hardness as the test mineral the 
scratch will be made with ease on light but 
firm pressure. If the stone scratches feld- 
spar it has a hardness greater than 6 and 
is not sphene. It might be any of the other 
nine yellow stones, however, as they are all 
harder than feldspar. The object in be- 
ginning with the softest test mineral is to 
avoid scratching the cut stone. As soon as 
it meets its equal one should stop, as its 
hardness has then been determined. With 
rough material the matter can be made 
more sure by causing the two pieces—the 
test mineral and the mineral being tested— 
to scratch each other. If they do so with 
equal ease they are, of course, alike in 
hardness. With a cut stone such a pro- 
ceeding might require repolishing the stone, 
hence it is not advisable to try it. 

The next hardest of our 10 stones (after 
sphene) is spodumene, which is rated as 
6% to 7 on Moh’s scale. Hence, while it 
will scratch feldspar it will fail to scratch 
quartz, or possibly in some specimens in 
certain directions (for minerals are often 


harder in some directions than in others) 
it may barely scratch quartz. 

The yellow quartz would, of course 
(quartz itself being 7 on the Moh’s scale), 
barely scratch the test piece of quartz. Yel- 
low tourmaline is rated at about 744, and 
would hence scratch quartz more readily 
than the quartz scratched its own kind. But 
it would fail to scratch true topaz. Yellow 
beryl is nearly equal to true topaz in hard- 
ness and is ranked 7% to 8. It is harder 
than tourmaline and would scratch quartz, 
but would scratch topaz, if at all, only with 
great difficulty. 

Next in hardness among our 10 gems 
comes true topaz, which forms the eighth 
standard test substance. Sapphire (hard- 
ness 9) would scratch it, and the topaz test 
stone would scratch it with difficulty but 
would also be scratched by it. 

The yellow chrysoberyl has a hardness 
which is rated as 8%. It scratches topaz 
but fails to scratch sapphire. The yellow 
sapphire would be scratched only by the 
diamond, except that the test sapphire 
might scratch it slightly and with difficulty. 

The yellow diamond would, of course, 
scratch any of the other stones, even at- 
tacking the test diamond but suffering itself 
if much pressure were used. 

It will be seen that some considerable 
practise will be needed before one can be 
sure of himself in making a hardness test ; 
also that no single test should be relied 
upon in determining the character of a pre- 
cious stones. If all of several tests, such 
as hardness, specific gravity and character 
of refraction, point to a certain species, one 
may be reasonably certain of the stone. As 
has been said in a previous article, color 
alone is a most unreliable test. 

The second test suggested above was the 
specific gravity test. In this we seek to 
determine just how much heavier the stone 
is than a mass of water of exactly equal 
bulk. The stone is, of course, easily 
weighed, and in making a specific gravity 
test that is the first thing to do. It should, 
of course, be weighed in metric carats and 
hundredths to facilitate computation. This 
part of the matter is exceedingly simple and 
easy. The finding of the weight of an equal 
bulk of water is not so easy. It would be a 
matter of a good deal of difficulty to meas- 
ure the stone and to calculate its bulk, say, 
in cubic centimeters (we use the metric 
measure of volume, since we are using the 
metric carat). 

There are, however, several fairly simple 
and easy methods of finding the weight of 
water equal to the stone in volume. One 
method, and a very accurate one, but ap- 
plicable only to stones of about one carat 
or less in weight, is to use a specific grav- 
ity bottle. 

Fig. 1 shows a commonly used type. 
bottle A is of thin glass to reduce 
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If we could write or preach a sermon just now, we would like to take 
the word confidence for our text, and divide the subject into three headings 
and send such a sermon to every retail jeweler in the United States, using 
language so emphatic that it would linger long in the memory of every 
reader. 


First: Confidence in the United States. 


The appalling European War has temporarily halted business in this country, but each 
day conditions are getting nearer normal. The United States Treasury and the National 
Banks are handling the financial situation admirably. 


The mother earth of the United States has done a little more than her share this year 
in unusually fine crops, a large part of which will soon be on the way to feed Europe, and 
all will be marketed at splendid prices. 


South and Central America are looking to this country for the supplies that formerly 
came from the warring nations; thus the stage is set for the United States to move from a 
normal business condition to an abnormal period of prosperity. What a fine country the 
United States is to live in and do business in. 


Second: Confidence in the Jewelry Business, 


Jewelry has been termed a “luxury,” but it is no more so than the tremendous amount 
of fruit we raise and sell; one appeals to the eye, the other to the taste. In all jewelry 
stores are articles of necessity, many of which are indispensable. Even in panic times, such 
as the Fall of 1907, there was a Christmas jewelry business, and always will be for the 
man who prepares for it. 


Third: Confidence in Yourself, 


In times like these, courage and confidence go hand in hand. The retail jeweler who 
sits still and says “wait until the war is over” will not get very far. The man who is up 
and doing, and preparing for a good holiday trade, will surely reap the reward of his efforts. 


Signed, 







21-23 MAIDEN LANE 
NEW YORK 























August 26, 1914. 


weight as much as possible. It is provided 
with a tight-fitting ground-glass stopper B, 
through which a fine hole C has been 
drilled. The usual bottle will hold about 
10 cubic centimeters of water. (The metric 
unit of weight, the gram, is the weight of 
one cubic centimeter of water. Our new 
carat, the metric carat, is one-fifth [0.2] of 
a gram.) The 10 cubic centimeters of 
water would, therefore, weigh 10 grams, or 
50 carats. The bottle itself will probably 
weigh some 6 or 8 grams more. 


omen X 


we 


A 
Fig. 


Now the scheme is to fill the bottle full 
of water and drop the stopper gently into 
its place (water will then squirt out through 
the narrow hole in the stopper and the bot- 
tle will be left entirely full of water with- 
out air bubbles). Now wipe the bottle dry 
and avoid handling it with the warm hands, 
as that would expand the water within and 
it would ooze out through the hole in the 
stopper. If the water used is at room tem- 
perature no shrinking or swelling will 
occur, and the top of the stopper where the 
hole comes out can be wiped off, leaving 
exactly a bottle full of water. 

Now, using a handkerchief to grasp the 
bottle, place the full bottle on the left-hand 
scale pan and the stone to be determined 
on the pan beside it, and weigh the whole. 

In a given case—let us say, a one-carat 
diamond—the following was the weight: 


TABLE I, 


Weight of bottle + water + stone (out- 
side), 81 carats. Now remove the bottle 
from the scale pan and, holding it over a 
sink or a dish, remove the stopper and drop 
in the diamond. Fill to the top with water, 
if necessary, and replace the stopper, being 
sure again that no air bubbles remain in- 
side the bottle. Wipe as before (handling 
with the handkerchief), replace on left- 
hand pan and weigh again. This time the 
weight will be less, because a bulk of water 
equal to that of the diamond was crowded 
out when the diamond was dropped in. The 
weight now is: 





TABLE IT. 

Weight of bottle + water -+ diamond 
(inside), 80.72 carats. 

Subtracting this weight from that of 
Table I., we get .28 carat. That is, the 
water that was crowded out when the dia- 
mond went in, and which, therefore, exactly 
equaled the diamond in volume, weighs .28 
carat. Now the diamond itself weighs 
1 carat. Dividing the weight of the dia- 
mond by that of the equal bulk of water 
(1 + .28) equals 3.51. That is, the diamond 














Fig.2 


weighs 3.51 times as much as a like volume 
This value is, by definition, its 


of water. 
specific gravity. 

Now every mineral species has its own 
specific gravity, and in  well-crystallized 
specimens, such as are used for gems, the 
value does not vary much. Hence it af- 
fords a valuable means of distinguishing 
stones. 

A method which can be used for stones 
too large to drop into the specific gravity 
bottle finds the weight of the equal volume 
of water as follows: 

A fine wire is hooked over the hook that 
holds the balance pan (left hand) and, 
leaving the wire long enough to nearly but 
not quite reach the pan, a spiral is made 
which acts as a basket to hold the stone. 
A small glass of water is now supported on 
a little bench, or bridge, as it is called, 
placed across the balance pan (see A, 
Fig. 2). 

The fine wire support dips well into the 
water. First weigh the stone. Let us sup- 
pose it is a five-carat diamond. Next weigh 
the wire as it hangs in the water, so that 
we may later subtract its weight. (Note— 
With the wire moving up and down in the 
water as the balance tilts, the motion of 
the beam will be slowed down and some lit- 
tle practise will be necessary to arrive at a 
correct balance.) Having found the weight 
of the wire when partly submerged (the 
water then buoys up the part beneath the 
surface somewhat) to be, let us say, .20 
carat, next place the five-carat diamond se- 
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curely into the spiral basket at the bottom 
of the wire and hang the latter again on 
the hook, with the diamond in the water. 

Weigh diamond and wire. They will 
weigh, say, 3.78 carats. Now subtract the 
.20 carat for the weight of the wire, leaving 
3.58 carats as the weight of the five-carat 
diamond when under the water. 

Now when the diamond went into the 
water it displaced exactly its own volume 
of water, as the stone in the specific grav- 
ity bottle did in the previous method; oaly 
this time the displaced water was not 
spilled, but merely climbed up higher in 
the glass. The water, however, was being 
drawn toward the bottom of the glass all 
the time by gravity, so the diamond, in 
sinking, had to push up the water that it 
displaced and the diamond was _ thereby 
floated to that extent. That is, it was made 
lighter by an amount exactly equal to the 
weight of the water that it displaced. 
Hence the loss of weight of the diamond 
when in water equals the weight of an 
equal volume of water. This method ap- 
plies to a stone of any size, but is not ac- 
curate for small stones because of friction 
of stone and wire in the water, and because 
of the fact that we do not always have the 
same length of the supporting wire under 
water. For stones too large to go in the 
widest mouthed specific gravity bottles the 
method is sufficiently accurate when per- 
formed with care on an ordinary diamond 
balance. In the case of one five-carat dia- 
mond the calculation is as follows: 

TABLE III. 

Weight of stone............ 5.00 carats 
Weight of stone in water...3.58 carats 
After subtracting .20 for weight of wire, 
leaving as the loss of weight in water 1.42 
carats, divide the weight of the stone 
(5 carats) by the loss of weight in water 
(1.42 carats), which really equals the 
weight of a volume of water equal to that 
of the stone: 5 + 1.42 = 3.51, which is 

the specific gravity of diamond. 

To learn how to actually make these tests 
the beginner will have to follow the above 
directions rather carefully at first, trying to 
see why each step is taken as it is. The 
actual determination need not take more 
than a few minutes when one has the hang 
of it. 

The 10 yellow stones listed in answer to 
question No. 4 have the following specific 
gravities, and they may therefore be dis- 
tinguished by testing their specific gravities 
and comparing them with the table. 


TABLE IV. 
Gem. Specific gravity. 
RU PRIGOIME, occ caasancaune 3.92 
TO SADOINE. <<. cna ce naldeur 4.03 
Dit MOQMOE: cals vidlereididi were. 3.55 
PONE iia wiec dead «hare 2.66 
Si EA alo hi au aca den 1.69* 
G. TOupmalite << ccc scde ccs 3.10 
ATE a oe sia sn aeeiens 3.40 
S. “‘SpOdinene . ....c6< 2.600 3.18 
PO BSRG eee aides sicatecares 2.74 
1G Chegsoberyl ~..2<.6.<.. 3.73 


*Heaviest gravity. 
in no wise 
test makes 


The fact that cut stones are 
injured by the specific gravity 
it even more valuable. 

The third test mentioned above depended 
on the character of the refraction (whether 
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ESTABLISHED 1366 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
Or 


DIAMONDS 


Operate the Largest Diamond Cutting 
Establishment in the United States, 
equipped with the newest and most 
efficent machinery, and are in a 
posifion fo offer advantageous values 
lo imporiers and large dealers. 


DIAMONDS 


IN ALL QUALITIES AND SIZES 


Office, 66 Nassau Sf., New YorR 


Cutting Works, - 136-146 West 52d St., New YorR 
Chicago, 31 No. State Sf. Amsterdam, 10 Tulp St. 











We extend to Jewelers a cordial invitation to visit our plant, 
which will prove both interesting and instructive. Permission 
may be obtained at our main office, 63 Nassau Street. 


STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
OF 


DIAMONDS 
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ngle or double), and on dichroism if. t! 
refraction was double. 


[n a previous article in this series the use 
{ the simple expedient of reflecting direct 


sunlight from the interior surfaces of the 


ut stone onto a white card was described, 


ind it can easily be found by this means 
whether a stone is singly or doubly refract- 
ing. Of our 10 yellow stones, all but the 
diamond are doubly refracting and will 


give double images of their facets on thy 
card. Hence in this case this test is of lit 
tle service. As regards dichrosim (the use 
f the dichroscope was explained in the 
ssue of Aug. 12), the diamond, being sin: 

refracting, of course shows none. Yel 
corundum gives two shades of yellow, a 
darker and a lighter yellow, in the dichro- 


Nngiy 


] 
low 


scope. 

True topaz gives a distinct difference of 
shade, the part colors depending on the 
specimen. Yellow quartz shows some dif- 
ference of shade in the two squares of the 
instrument. Yellow zircon would not ex- 
hibit noticeable dichroism. Tourmaline usu- 
ally exhibits strongly marked dichroism; 


rey way 


s most nearly metallic in its luster, but 
ill falls short of the metals in this re 
Its luster 1s so superior to that 


most other gem stones that ‘t is called 


be + " ] ok ; > | 
idamantine luster, which means diamond- 


( » detect the 


and L20eS by 


ike. Every jeweler is trained 
veculiar luster of the diamond, 
hat, perhaps unconsciously, more than by 
any other one thing in detecting a diamond 

mere inspection. There are other quali- 
ties than mere brilliancy of reflection 


help determine the kind of luster of a stone. 


that 
Light may perhaps be caused to vibrate en- 
tirely in one plane after being reflected 
from the surface of a stone (physicists call 


this being plane polarized), and may then 


perhaps give a faintly different impression 
to the trained eye. At any rate, no other 
stone looks exactly like a diamond in re- 
spect to luster. The zircon perhaps comes 
nearest to it, and hence may be said to have 
almost adamantine luster. It is this, to- 
gether with its fire, that makes the color- 
less zircon such a close imitation of the 
diamond. 

Of our other eight stones, sapphire has 


— 


® 
7 
Bf 
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Fine Repoussé Work on Antique Silver 





Vases. 
O* this page are illustrated tw 
antique silver vases in repouss 
work, of which the reverse was show1 
the front cover of our issue of Sept 
1911. 

The decorations, depicting histor‘cal 
scenes, evidently the landing of Colun 
in the New World, are extremely w 
executed. The opposite sides of the s 
sels are equally interesting. 

The vases, the maker of which is un 
known, are preserved at the Spinola Palace 
in Genoa, where is also to be found a fine 
silver plate ascribed to Benvenuto Cellini 

CARB 








A Gift of Honor for Christina Nilsson. 


FiE Queen of Sweden has presented t 
the Countess Christina Nilsson de Casa 
Miranda, the celebrated former Swedish 
opera singer, on the occasion of her 70th 


birthday, a vase made by court jeweler 





SILVER VASES WITH HISTORICAL DECORATIONS IN SPINCLA PALACE, GENOA. 


sphene only a moderate difference, espe- 
cially feeble if the tint is light. Spodumene 
shows well-marked dichroism, beryl rather 
feeble, and chrysoberyl distinc: dichroism. 

As to the luster test, a trained eye is 
necessary to apply it. By luster we refer 
to the character of the light that is re- 
Hected from the surface of a substance. 
Some substances reflect light more com- 
pletely than others, and hence have a mor 
brilliant luster. Perhaps polished silver is 
as good a reflector as any common sub- 
stance, hence its use on the backs of mir 
rors. 

\s precious stones are mostly transpar 
ent, they admit much light and reflect bu‘ 
little as compared to silver. The diamond 


a very brilliant, vitreous (glassy) luster. 
True topaz and quartz both have vitreous 
luster, the true topaz taking, however, a 
somewhat better polish and hence having 
a slightly keener vitreous luster. Tourma- 
line also has the vitreous luster. Sphene 
has an almost adamantine luster; beryl and 
chrysoberyl both have vitreous luster. 

The fifth question, which will next be 
taken up, asks: “Describe the following 
mineral species so far as they are used in 
jewelry: Beryl, chrysoberyl, corundum, 
diamond, jade, moonstone, spinel, topaz.” 


(To be continued.) 








Boger, formerly of Ardmore, Okla., 
is moved to Hot Springs, Ark. 


Hallberg, in Stockholm, after designs by 
Jean Jahnsson, in lilac-colored enamel, 
about which twines an oak-leaf motive in 
gold, with vignettes (monogram of the 
Queen and date) also in gold on a blue- 
enamel ground. 








Wilham Fritts, a jeweler and optician, 
will open a new store in the Eddinger 
building, on Main St., Bound Brook, N. J. 

Krank S. Balderson & Co., who have 
conducted a jewelry store for many years 
at Theresa, N. Y., having been located in 
the Getman House block, will now be lo- 
cated in the Peck block on Main St., which 
he recently purchased and refitted for his 


needs. 
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UCCESS denotes favorable re- 
sults. Every merchant wants 
to succeed and favorable results can 
best be attained by having a stock 
of salable merchandise. 


Thoughtful and discriminating 
buyers will find it advisable to 
carefully inspect our stock when 
one of our representatives calls. 


Probably the largest and most 
varied assortment of 


DIAMONDS 











in America 1s to be seen in our 


New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond markets, and 
therefore in a position to offer the 
trade the very best values. 





ARNSTEIN BROS. & CO. 


170 BROADWAY 


LONDON AMSTERDAM 
AUDREY HOUSE, ELY PLACE 6 TULP STRAAT 





August 26, 1914. 
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“THE CURIOUS LCRE OF PRECIOUS STONES.” By 


GeorGE [FREDERICK Kunz, A.M., Ph.D., D.Sc. 
Jeing a description of their sentiments and 
folk-lore superstitions, symbolism, mysticism, use 
in medicine, protection, prevention, religion 


and divination, crystal gazing, birthstones, lucky 
stones and talismans, astral, zodiacal and plane- 
tary. With 86 illustrations in color, doubletone 
and line. Cloth, gilt, 406 pp. Published by the 
J. B. Lippincott Co., Philadelphia and London. 


D* KUNZ seems to have had pretty 
good reason to pin his faith to the 
belief that the reading public interested in 
this mystic subject was of sufficient num- 
ber to justify him in the great labor in- 
volved in preparing a volume of such deep 
research. For its large sale has (vide the 
New York Times) placed it among the 
“100 best sellers”’ And why not? The 
topic of precious stones is an entrancing 
one, from the matter of fact and history 
side. But this is the real romantic side, 
the fairy side, the mystic side, the phe- 
nédmenal side. The hidden meaning of the 
mysterious blazing lights issuing from 
these gifts of the spirits, the occult in- 
fluences of the fiery colors and dim gleam- 
ings produced in the souls of these heaven- 
born life-stones, are all laid bare in this 
learned work—magnum opus of this noted 
master of the science of gemmology. 

But the trade journal is not a medium 
for dishing up sentiment; the jeweler can 
realize little or nothing at his bank on 
romanticism. And yet, Mr. Jeweler, this 
book means you. You have sold your gems 
by their weight, water, color and rarity. 
For the most part that has been your trade 
limit. With the exception of birth-stones 
you have never cashed in the intrinsic 
sentimental values of precious stones. Now 
is your opportunity to reform and get all 
that is possible out of your gem-stone busi- 
ness, 

This book is a prolonged set of proofs 
that precious stones have an ultra and 
extra value beyond caratage, facetting, 
metallic setting, etc., of the ordinary trade 
rut. Besides being adornments for wear- 
ing, they have both a romance and reality 
in more startling and entrancing measure 
than any other concrete substance on 
Mother Earth; their beauty or their rarity 
aside. Now, to the world at large, this 
invisible or occult power has been forgot- 
ten several hundred years. And it is up 
to the jeweler to fill that hiatus in humanity. 
It is he who should become the missionary 
to push the propaganda of enlightening the 
esthetic public as to these hidden and 
mysterious values included in so many 
precious stones, and reap a golden harvest 
for the philanthropic effort. And Dr. 
Kunz’s work is an almost inexhaustible 
mine from which to gather golden nuggets 
of gem-lore that will most deeply en- 
trance the retail jewelers’ customers. A 
very brief glance at the contents will open 
the gem-venders’ eyes to this fact. 


Chapter I. on the sources of the super- 
stitions concerning precious stones offers 
reproductions of the title pages of dif- 
ferent old works on the subject. Numerous 
facts on the lore of talismans and amulets 
are given in Chapter II]. Some doubted 
the mystic values even in those days. When 
Emperor Charles V. asked his court 
jester: ‘‘What is the property of the tur- 
quoise?” the fool answered: ‘Why, if you 
should happen to fall from a high tower 
whilst you were wearing a turquoise on 
your finger, the turquoise would remain un- 
broken.” While this humorous unbeliever 
of olden times thus unbosomed his lack 
of sentimental faith, our author tells us 
that “many of the soldiers of the Austro- 
Prussian War of 1866 carried amulets of 
some kind on their persons, and that Mar- 
shal Canrobert trusted to the protection of 
an amulet in the Crimean campaign. Of 
course, the Russian army, during the 
Russo-Japanese War was amply provided 
with amulets, religious medals or pictures 
to which a special virtue had been given by 
a priestly blessing.” In the frightful car- 
nage of the European war now raging no 
doubt faith in the amulet will be equally 
well sustained. But, as the author states, 
“In all these cases it is not the object it- 
self, but the idea for which it stands that 
gives confidence to the wearer, and in this 
sense the wearing of a talisman is no more 
proof of blind superstition than is devotion 
to a flag.” The jeweler can conscientiously 
deal in such mystic trinkets. The list of 
“gems for feminine and masculine names” 
in this chapter should be useful material 
for retailers. 

Chapter III. recites the talismanic uses 
of: Agate, alexandrite (the latter only 
dates from 1831, so here we have a Strictly 
XIX century talisman), amber, amethyst, 
beryl, carbuncle, carnelian, chalcedony, 
chrysoberyl, chrysolite, chrysoprase, coral, 
diamond, emerald, gypsum, hematite, 
jacinth, jade, jasper, jet, lapis-lazuli, load- 
stone, malachite, moonstone, onyx, pyrites, 
rock-crystal, ruby, sapphire, sard, serpen- 
tine, turquoise. Quite a respectable num- 
ber of the entire family are endowed with 
miraculous properties. 

Chapter IV. is on engraved gems as talis- 
mans. Mystic symbolism engraved on 
precious stones ‘(jobs for the lapidaries 
here) increased their active potency. 
Babylonian «cylinders were the first en- 
graved stones, these were the progenitors 
of seals, and seals soon took on mystic 
qualifications. The seal, again, was the 
mother of the finger ring. Here steps in 
the scarab. And this affords Dr. Kunz 
scope for enlarging upon and illustrating 
Egyptian talismanic hieroglyphics—just 
what jewelers should preach to the public. 
A capital digest of the engraved gem his- 
tory and period characteristics is displayed 
over 28 pages. 
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Chapter V. concerns itself with “ominous 
and luminous” stones. The defense of the 
opal here would form useful text for the 
jewelers who desire to resuscitate opal 
sales. This authority declares it an error 
to attribute Sir Walter Scott’s intention to 
have been that Lady Hermione’s (Anne of 
Geierstein) opal was unlucky. This false 
supposition is what ruined the value of the 
opal’s reputation. It was a haphazard selec- 
tion of Scott of opal for its “wonderful 
play of color and its  sensitiveness to 
moisture. Hence we are prefectly justified 
in returning to the older belief of the 
manifold virtues of the opal” (see pages 
150-151). Properly “played up” this 
should make good advertising to bring opal 
into the fold of lucky stones once more. 
For they “protect and invigorate the wear- 
ers’ eyes.” Dr. Kunz suspects the lapidaries 
of slandering opal’s reputation because they 
break so easily in cutting and polishing. 
A strange ancient belief was that a dia- 
mond placed in the mouth fractured the 
teeth and if swallowed ruptured the inten- 
tines. How about that, Mr. Diamond? 

Chapter VI., on crystal-gazing, draws 
the veil from in front of the mysteries of 
the scryer, and the methods and incanta- 
tions are disclosed to us of the mystics 
Paracelsus, Dr. Faustus, Dr. Dee, Cagli- 
ostro, etc. Chapter VII. is devoted to the 
religious uses of precious stones. It gives 
a description of the functions of the 
Egyptian amulets and the kind of stone 
used in making such talismans as: thet, tet, 
uat, urs, ab. This is followed by a rela- 
tion of precious stones used in the cere- 
monies of other countries (including South 
America). Chapter VIII. is on the High 
Priest’s breast-plate. It furnishes a full 
description and several illustrations of the 
sacerdotal vestment, the breast-plate (and 
the ephod), together with its history, prob- 
able derivation and possible escape from 
destruction; also the various and conflict- 
ing dicta as to the actual stones themselves 
in that historic priestly jewel. 

Chapter IX. treats of birth-stones, traces 
back the origin of the traditional virtues 
of these stones dedicated to each month 
back to Josephus, and mentions Christian 
writers on the subject from St. Jerome in 
the fifth century. But the author declares 
Poland originated their use as natal stones 
at a comparatively recent date. This, to 
the jeweler, so very interesting subject is 
discussed quite exhaustively, no less than 
31 pages being devoted to the topic. He 
says that “there is some evidence in favor 
of the theory that at the outset all 12 
stones were acquired by the same person 
and worn in turn, each one during the 
respective month to which it was assigned, 
or during the ascendency of its zodiacal 
sign.” Why not revert to this most ancient 
and praiseworthy plan—unless the jeweler 
fears his customers may become too over- 
loaded with precious stones and, because of 
this, consider the advisability of starting 
opposition shops. 

Dr. Kunz advises the jewelers, respect- 
ing changes in the series of the natal stones, 
that “the time-honored ordering” be not 
altered. He also holds that the diamond 
should not figure in the list, being unknown 
to the ancients and available “with gold 








(Continued on page 71.) 
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Let Us 
Enlighten You 


on the outlook for the Fall 


Colored Stones will be the thing in Brooches, Scarf Pins, and a wide variety 
of lines. 
































Cameos have had their big run for the present, and disturbed conditions abroad 
make the outlook for early importations in other lines extremely dubious. 


Manufacturers KNOW that competition will soon clean up all available stocks of 
the prevailing lines and but one alternative confronts them—either to allow their 
salesmen to continue taking orders on goods with no reasonable prospect of fill- 
ing them in time for the Fall and Holiday Trade, or— 


Taking the Bull by the Horns 


and bringing out a NEW line, both popular and profitable, 
for which there is already a strong demand, and utilizing 
colored stones and synthetics in great variety. 


MESSRS. JEWELERS—TALK IS CHEAP 


It is very easy to buy a page in a magazine and say what one wishes without 
much fear of contradiction. That is rather doubtful advertising. 


We want to put it cold to the common sense of the trade that NO ONE 
HOUSE HAS ALL THE BEST STONES IN ANY LINE. 


Albert Lorsch & Co. deal with the same markets that supply the best stock 
in any line to all other equally high-grade houses, besides some exclusive 
sources of supply of our own. 

We are in a position to meet all YOUR requirements at prices that 
logically conform to existing trade conditions, yet, nevertheless, in 
almost every case—very much to your advantage. 





We offer our collection—as fine as the finest—of Precious and 
Semi-Precious Stones, Synthetics, Natural Pearls—Cultured 
and Seed Pearls, and Colored Stones, confident that noth- 
ing better, and rarely anything nearly as good, has 
ever been placed before the Trade. 

















el Ll 











August 26, 1914. THE JEWELERS’ CIRCULAR-WEEKLY 67 





Let us remind you that The 
House of Lorsch is NOT a 


new one. 


For over half a century it 
has enjoyed the fullest pat- 
ronage and confidence of the 
entire trade. 


This confidence has been won 
Our notable and maintained solely thru 
meritorious dealings, and 


line of RE- superlative quality and 
GENT PEARLS standard of goods. 


known thruout the 
Trade comprises all 
sizes of pearls. 






















In Colored Stones we can 
supply Amethysts, Topazes, 
Sapphires, Emeralds, etc., in all 
sizes and quantities. 


Don’t Get Cold Feet 


over business prospects this Fall. Don’t let 

your salesman run up your fixed charges by tak- 
ing orders they cannot fill. Business will be just 
what YOU Gentlemen of the Retail Trade make it. 


Make business hum by putting it solidly to your Jobber 
to show you the best in Synthetics and Colored Stones. 


Big business and big profits will be within reach of the wise 
jewelers who take the material ready to hand and bring out 
a line for which the time is ripe. 


We're giving you this tip simply because we’re daily receiving 
orders that show which way the wind blows. 


ALBERT LORSCH & CO., Inc. 


NEW YORK CITY PROVIDENCE, R. I. SS 
Lorsch Building, 37-39 Maiden Lane 131 Washington Street Ig 


New York Phones, 2161 and 2162 ‘John 


“ 
‘ 
* 
i, 
’ 


« 
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“TO-DAY 


more than ever before,” says the ‘Matin,’ “the pearl is the most 
popular of jewels.” 


“In our age,” 


the ‘Matin’ continues, “when tastes are becoming more and more 
refined, the pearl strikes the exact keynote of fashion and no other 
jewel will dislodge it from its position in public favor.” 

“The annual production of pearls is decreasing and there are no 


stocks in Paris or in London.” 


This is why 


the HELLER ORIENTAL CULTURED PEARL is indispensable 
for every jeweler’s line. It invariably takes the place of the India 
pearl because it is the nearest approach to it in construction and 


appearance. 


The Heller Oriental Cultured Pear] 


is absolutely the finest cultured pearl in the world. It is guaranteed 
to stand fully as much wear as any other real pearl and to respond 


to every other pearl test. 


It is your business 


to consider the immediate addition to your line of cultured pearl 
jewelry and demand the Heller pearl to get the best that the 
market offers. 


Act at once or— 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR 
SAN FRANCISCO 





68 NASSAU STREET, NEW YORK 
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TO-MORROW 


you may have to put up with an inferior article or foregoa 
profitable holiday pearl business. 


Owing to the war abroad 


the stocks of pearls as well as all other imported goods are being 
rapidly used up and your manufacturer or jobber may not be able 
to supply his cultured pearl jewelry later. 

There is still time for you to lay in a stock for the approaching 
season. 


At the Convention exhibit 


there will be shown many lines of jewelry mounted with the 
HELLER ORIENTAL CULTURED PEARLS. Make sure to 
see them and decide on your orders there and then. 


There are big profits 


in cultured pearl jewelry. There is nothing better that you can 
offer to a customer and nothing else in a pearl that you can 
guarantee unqualifiedly. 


We back your guarantee 


and are responsible for all cultured pearls that are legitimately 
sold under the name of HELLER ORIENTAL CULTURED 
PEARLS. 


REMEMBER the supply is limited. 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR 
SAN FRANCISCO 





68 NASSAU STREET, NEW YORK 
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and platinum as accessories” to other 
stones. Likewise the pearl, not being a 
stone, should be omitted; the tourmaline, 
being a recent discovery, is “out of place.” 
He recommends the beryl in preference to 
opal for October, the asteria for June in- 
stead of the pearl. As this learned but 
very popular work will be the authority 
(probably is already, considering its great 
sale), can the jeweler (Kansas City con- 
clave adjudication to the contrary notwith- 
standing) afford to make radical innova- 
tions and breaches from tradition, thus an- 
tagonizing the reading public, its cus- 
tomers? 

To yet further increase the value of this 
chapter from the jewelers’ standpoint, we 
find lists of “astral” or “zodiacal” stones, 
‘gems for the seasons,” gems for “senti- 
ments for the months,” “gems of week 
days,” “gems of the hours,” gems for “wed- 
ding anniversaries”; all are clearly defined, 
sufficient to satisfy the soul of the 
greediest gem dealer. 

Chapter X. discourses on the “planetary 
and astral influences of precious stones,” 
and the stellar rulings of the ancients are 
given. That list of.“zodiacal gems” would 
fit beautifully between the covers of a jew- 
eler’s pamphlet—the Hindu mystics’ list of 
gems (with verses attached), the old 
Spanish, also long list of Morales’ with 
their planetary influences. And the dif- 
ferent constellation images, with the 
planets, afford useful information for de- 
signs to be given the lapidary. The sig- 
nification of dreams about different stones, 
acrostics with stones. Certainly this chap- 
ter bristles with material for every jeweler. 

Chapter X. on the therapeutic use of 
precious stones would bring a curl of scorn 
to the lips of 19th century prosaic physicians 
of most schools, but might prove useful to 
the faith-cure cults. But lapido-therapy 
does not come within the scope of the jew- 
elers’ functions. And this review is get- 
ting beyond the scope allowed by a trade 
journal’s limited columns. It must here 
suffice to say that a copious index renders 
this truly extraordinary volume doubly 
useful for ready reference, and adds to 
the deep obligations the jewelers are under 
for this magnificent effort in their behalf. 

CW. €. 








M. Goldstein, Carthage, Mo., Assigns for 
the Benefit of Creditors. 

Kansas City, Mo., Aug. 20.—M. Gold- 
stein, who had been in the jewelry busi- 
ness in Carthage, Mo., for 14 years, has 
assigned his stock for the benefit of cred- 
itors. F. W. Steadley was appointed re- 
ceiver and an invoice is now being made. 
The assets were estimated at $10,000, with 
liabilities of $11,000. 

Mr. Goldstein is a watchmaker. He went 
to Carthage in 1901 and shortly afterward 
formed the firm of Steadley & Goldstein. 
They dissolved, Mr. Steadley withdrawing. 
Prior to locating at Carthage Mr. Gold- 
stein was employed by Mauch & Adams, 
Marshall, Mo. 








L. M. Taylor & Co., Marshall, Minn., 
have sold out their business to Jay J. Mol- 
se7.. 


Career of the Late Jacques Depollier. 
er ee 

The trade learned with much regret last 
week, through the columns of THE JEw- 
ELERS’ Circular, of the sudden death last 
Sunday of Jacques Depollier, president of 
the Dubo:s Watch Case Co., Brooklyn, 
N. Y., and head of the house of Jacques 
Depollier & Son. 

Mr. Depollier, who was 70 years old. 
was well known throughout the trade. He 
met a tragic end when an automobile, in 
which he was riding from Brooklyn to ti. 
Summer home of his son, Charles L. De- 
pollier, at Bel port, overturned on Friday 
of last week. Mr. Depollier, at the time of 
the accident, was driving the car and was 
When found he was pinned be- 
He was immediately 
3rent- 


alone. 
neath the machine. 
taken to Dr. Roos’ Sanitarium in 
wood where he passed away on Sunday. 





THE LATE JACQUES DEPOLLIER. 


The funeral services were held !ast Wednes- 
day evening at & o'clock at the late resi- 
dence of the deceased, 813 Eastern Park- 
way, Brooklyn. Interment took place in 
Greenwood Cemetery the following day. 

Jacques Depollier was born in Geneva, 
Switzerland, in 1844, and came of a family 
of watch case makers. He was well known 
as an expert in the making of gold watch 
cases. He came to this country in 18765. 
In 1887 he organized the Dubois Watch 
Case Co., and established a large plant 
which has been located at Herkimer St.. 
Brooklyn, since 1904. For the past eight 
years Mr. Depollie- has not been very 
active, the management of the business 
falling upon h‘s son Charles. Mr. De- 
pollier was aso head of the firm of 
Jacques Depollier & Son. This company 
manufacturers fine grade plantinum and 
gold chains and fancy watch cases. 

The deceased is survived by a_ son, 
Charles L.; a daughter, Mrs. Alice Du- 
bois, Yokohama, Japan: a grandson, Dr. 
Barnard Dubois, and a granddaughter, Miss 
G. Dubois. 








E. E. Pheips is planning to open a jewel- 
ry store at Fox Lake, Wis. 
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A. B. Welbavsky, Peekskill, N. Y., As- 
saulted by Man Who Quick'y 
Escaped. 

PEEKSKILL, N. Y., Aug. }9. 

r a hundred miles in every direction 

have been notified of the murderous as- 

sault upon Albert B. Welbavsky at his jew- 

elry store, on N. Division St., which oc- 

curred early last Friday evening. His 

assailant made his escape in so quick a 

manner that no trace could be found of 


The police 


him. 

\ crash of glass was heard by these on 
the street at the time, but not much atten- 
tion was paid to it until a passer-by looked 
in and saw the top glass ot a showcase 
back in the store smashed. The jeweler 
was not at that time in sight. 

A newsboy summoned an officer, who 


hurried to the store. As he entered he 
found the jeweler holding ou to the coun- 
ter and trying to regain lis feet. Mr. 


Welbavsky tried to speak, but could not 
utter a word. A physician was summoned 
and said that the jeweler siiould be hur- 
ried to a hospital at once. 

At the store the officer found two bun- 
dles. In one of them were two shirts from 
a Chinese laundry and in the other a ma- 
chinist’s peening hammer. It is believed 
that this hammer was used in striking: the 
blow which felled the jeweler. When in- 
quiry was made at the laundry a clue was 
given the police, and they are now search- 
ing for a man who is believed to have 
committed the crime. 

A careful examination of the stock in 
the store did not réveal any missing prop- 
erty. ‘There is nothing definite to point 
the way toward the motive for the crime. 





Two Men and Two Women Arrested at 
Memphis, Tenn., on Charge of Rob- 
bing Chicago Jeweler. 

Memputs, Tenn., Aug. 21.—Two men and 
two women who were arrested. at the 
Chisca Hotel by Detectives Horan and 
Mahon are said to have confessed that 
they are wanted in Chicago for the rob- 
bery of the jewelry store of Sam Trooky. 
The amount of the robbery is said to be 
large. They were arrested cn the advice 
of the Chicago authorities, who wired the 
police that they would be in Memphis this 
week. 

According to the information here, the 
jewelry store was robbed five weeks ago 
of $10,000 in money and several thousand 
dollars’ worth of jewelry. After the men 
and women had been captured, the police 
say, they made a clean breast of the whole 
affair and are willing to go to Chicago 
and face the charges. The detectives said 
that the prisoners robbed the store and 
that after leaving the city one of the men 
and his wife went to Kansas City, while 
the other man and woman went to Spring- 
field, Mo. They waited until they thought 
the matter had blown over and met here. 
When the arrests were made one of the 
men had $1,400 in money and three dia- 
mond rings. The other man had $1,150, 
besides several articles of jewelry, the po- 


lice says. 








H. D. Peck has purchased the jewelry 
business formerly owned by J. D. Wood- 
yard, Brownsville, Tenn. 
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Members of State Association Hold Second Annual Convention, Adopt Resolutions, Elect 
Officers and Enjoy Important Addresses. 


| Washington Retail Jewelers Meet at Seattle. 











SEATTLE, Wash., Aug. 19.—The second 
annual convention of the Washington Re- 
tail Jewelers’ Association, which recently 
convened in this city, proved a great event 
for the jewelry trade and will have a bene- 
ficial effect on the industry as a whole. 
The first session, Aug. 10, was opened by 
President Horace Condy, Sedro Wooley, 
in the Seattle Chamber of Commerce hall 
with about 75 jewelers in attendance. After 
calling the meeting to order, President 
Condy addressed those assembled as _ fol- 
lows: 

PRESIDENT’S ADDRESS. 
To the Members of the Washington Retail Jewel- 
ers’ Association: 

A little 
organized 


over a year ago our association was 
with members, and 
thusiasm. Our meeting to-day is somewhat large: 
and the atmosphere feels very pleasant to me. 
We have an association that will and should 
grow, and if each member will do his part, and 
the jewelers of the State will realize what can 


seven some en- 


be done by united effort we should soon have 
practically every one of them enrolled as active 
members. We have bankers’ associations, lum- 
bermen’s associations, hardware associations and 
so on in practically every line of trade. Why? 


If organized effort is good for others it cer- 
tainly is good for jewelers. 

Co-operation and not competition should be th« 
principle governing our line of thought. We 
need one another. Some, who have 
business and are financially strong, may say “I 

association will dé 


don’t see what benefit gn 

me?”’ Did you ever tie of what benefit yout 

influence and _ personal could be to an 
looking at it if 


association, or 
Congress or our 


a good-sized 


work 
way of 
we are supporting a bill in 
State Legislature, which would 


another 


have the greatest 


influence on our representatives in either place, 
a letter from an individual with one vote ot 
a letter from the association which has quite a 


number of votes? 

Our Senators and Congressmen from this State 
have been written to at different times and asked 
to support the Owen-Goeke (watch case guaran- 
tee bill), Stevens (one price bill) and (fraudu- 








lent adv. bill). These bills are vital to the wel- 
fare of the retail jewelers in this country, and 
it is hoped that all will be enacted into laws. 

I would that our committee on 
legislation be requested to have a bill introduced 
at our next legislation, meets in January, 1915, re- 
garding the selling of articles left for repairs, 
possession of the repairer longer than 


recommend 


when in 

















HORACE CONDY, RETIRING PRESIDENT. 
one year. I would urge the organizing of dis- 
trict clubs in the different parts of the State. 
Talk it over with several of your fellow jewel- 


ers, and issue a call for the meeting to the 
jewelers in your district. Put some enthusiasm 
and vim into it and you will get results. 

Work in harmony with others in the 
business in locality. Get busy with 


same 


your your 
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shoulders to boost, bury the knife and burn the 
hammer. By exchange of ideas, in a get-together 
spirit, all can be benefited. Let us endeavor to 
elevate the jewelry business in the thoughts of 
the people. Be a broad gauge business man and 
not just a storekeeper. 

Competition is a hoodoo in many a_ business 
merchant confuses competition with 
competitors. The activities of his competitors 
blinds him from the wants of his customers. 
Forget your competitors. Find out what your cus- 
tomers want, and sell them. (Czxpetition keeps 


because the 


everyone keyed up to a high pitch, nerves the 
shrewd and alert and weeds out the inefficient 
There are several ways to compete for business 


in merchandise with well equipped attractive places 
of business and with advertising and _ service. 
The last is not the least of those mentioned. 

Know what it really costs to do business and 
do not put every dollar you make back into your 
stock, keep only such amount that your net 
profit pays a good interest on the investment. 

The day has long since gone by when a man 
can succeed in business by buying a_ stock of 
goods, putting up his sign, John Blank, watch 
maker and jeweler (there are no watchmakers 
now; we are all jewelers or jewelers and 
opticians), and wait for customers. It takes 
work, wakefulness and wisdom to __ succeed, 
especially wisdom, or knowledge of how to guide 
your business to keep it off the rocks of bank 
ruptcy. 

I picked up some interesting figures some time 
ago from the magazine System which were com- 
piled from quite a number of jewelry 
and were given as an average: 


stores 


Per Cent. 


DMC Ane ugha a a cieahn eae ..(none_ higher) 3.98 
PRM Farias al nlesans pra gy otarnisleteneigtd (highest) 10.96 
POV OTEIBI oo ony ok wre 08 te 08 (3d highest) 2.85 
RENIN NRMNEN 56 os csarlavanrg haveta eietovs eee Reavers 61 
ON a rcta ahasvalateve ea eles belt wine Sieieceaare -09 
oT PN LENE EE 89 
Insurance and taxes........ (2d highest) 1.32 
SRCTAL CROOKED s. 5 <pk oiae nS ok ones he eh les 3.95 
Depreciation and shrinkage............. 95 
I i coer i a a wien a wa eR ee 21 


Total cost of doing business.(2d highest) 25.81 
Compare your total cost of doing business with 

each of the different lines you carry and if any 

are not paying find out. why and make it, or cut 


it out. 

We are very glad to have President Combs, 
of the National Association, and Colonel Shep- 
herd with us and will be favored by addresses 


from them during our meeting, and we take this 
opportunity of expressing our appreciation of the 
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work our National Association officers are doing 
for the jewelry business at large. 

Our program booklet is a creditable piece of 
vork, largely due to our vice-president and chair- 
man of the convention committee, C. B. Coffin, 
who, I assure you, is a worker. He does things. 
[ call your attention to the advertisers in it 
ind let us remember them when making our pur- 
1ases. 

I value very highly the honor of having been 
resident of the Washington Retail Jewelers’ <As- 
ociation, and have enjoyed the pleasant relations | 
ive had with the ofthcers and directors. I wish my 
successor in office a beneficial and helpful ad- 
ninistration, and assure the members of out 
issociation of my continued interest in, and 
villingness to help in any way I can the Wash- 
ngton Retail Jewelers’ Association, 

\fter the opening address the report of 
the secretary-treasurer, G. <A. Dunbar, 
North Yakima, was read and the minutes 
of the preceding convention were adopted 
as well as the report of the work accom- 
plished at that prior meeting. Resolutions 
which had been passed previously, together 
with the work of the officers’ meeting at 
Seattle on March 16, were reviewed. During 
the year it appeared that the work of tie 
ificers of the association was directed at 
increasing the membership. 

When Mr. Dunbar was through with his 
report, a letter from A. W. Anderson, sec- 
retary of the American National Retail 
Jewelers’ Association, was read. All mem- 
bers of the local body were urged to at- 
tend the coming national convention at 
Chicago, and the officers were requested to 
co-operate strongly with him in swelling 
the membership of the organization. 

President Condy appointed the following 
heads of committees: K. Faulkenberg, 
Walla Walla, auditing committee, and A. L. 
Wiffin, Ritzville, resolutions committee. It 
was decided not to appoint the head of the 
legislation committee until a later period. 

Clement B. Coffin, Seattle, vice-president 
of the association, made a report on the 
official program, which was published in 
July. The booklet was very well gotten 
up and made very satisfactory financial re- 
turns. 


By an agreement it was thought best to 
have open discussion on any point which 
the members did not understand. After 
voting to establish a question box the 
morning session adjourned. 

\FTERNOON SEssion, Aue. 10. 

At 2. o’clock the afternoon session 
opened. EE. Combs, president of the 
American National Retail Jewelers’ Asso- 
ciation, addressed the assemblage. The rea- 
son given for his long trip was to teach 
better business methods and to aid the jew- 

















G. A. DUNBAR, RETIRING SECRETARY. 


elers to see their shortcomings so that they 
might remedy them. Of course, he is fur- 
thering the interests of the national asso- 
ciation at the same time. 

Attention was called to the difficulty of 
determining the exact cost to the retailer 
of doing business. The members were 
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strongly impressed with the fact that this 
was and is still a very important question 
to them, and until it had been worked out 
correctly their business lives were, to a cer- 
tain extent, in danger. 

Mr. Combs pointed out the work done 
by the American National Retail Jewelers’ 

\ssociation and the results of this laber 
Che establishment of an assay office for 
testing ordinary jewelry, now proposed, 
was shown to be a very good thing. Ata 
very nominal fee any merchant may find 
out for himself the exact quality of any 
line he is carrying. Trade troubles and 
abuses have been gone into fully. Retailing 
wholesalers were condemned and attention 
was called to the injury manufacturers in 
certain sections had done to legitimate 
merchants by selling to their thousands of 
employes. The case of an Omaha paper 
which gave away Rogers’ silver sets as 
prizes for subscriptions, was gone into by 
the speaker, who explained the very satis- 
factory method by which the International 
Silver Co. stopped the newspaper from 
carrying out its plans, thereby protecting 
the retail jewelers who had stocks of these 
goods. This was praised very highly. 

The matter of the controversy with a 
silver company was taken up, and the satis- 
factory settlement of the affair, by which 
the company agreed to stamp all articles of 
its manufacture “silver plate” and to dis- 
continue its time guarantee, was also 
spoken of. Bills before Congress of in- 
terest to the jewelry trade were discussed 
briefly. 

The address was closed by Mr. Combs 
congratulating the local association on its 
growth. 

In spite of the fact that he had finished 
the address that was planned, Mr. Combs 
was practically forced to continue speak- 
ing, because the members of the convention 
realized that on account of the distance 
from Chicago they could not attend th 
convention there, and so they wished to 
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hear as much as possible from the man 
guiding the affairs of the mother organiza- 
tion. 

The speaker brought out very strongly 
that business integrity and honesty have 
been most important factors in building up 
a business in recent years; anyone trying 
to obtain success in the retail jewelry busi- 
ness would not be likely to succeed unless 
these factors were regarded. In regard to 
competition, he said that it was time to 
quit trying to tear another man’s business 
to build up our own. 

Mr. Combs stated: “A dollar is not so 
hard to get that you must injure someone 
to get it. If your competitor wishes to cut, 
let him cut until he knows better. You 
cannot overcome price cutting by cutting 
yourself. Competition and price cutting can 
be overcome by reaching for the top easier 
than by reaching for the bottom. The time 
when even the feelings of other merchants 
can be disregarded is past. 

“The successful merchant should be un- 
afraid to light the way for his less fortu- 
nate brother and help him reach a higher 
plane.” 

When his speech was finished the busi- 
ness of the convention was closed for the 
day. The rest of the time was given over 
to sightseeing and a banquet. 

At 4 o’clock the entire party met in front 
of the Frye Hotel, where all boarded auto- 
mobiles and went for a tour around the 
boulevards. Blaine Boulevard, circling part 
of the beautiful Lake Washington, was vis- 
ited, as well as the site of the old Alaska- 
Yukon-Pacific Exposition and the Lake 
Washington Canal, which is in course of 
construction. When completed this canal 
will extend from Puget Sound to Lake 
Washington, will have cost $6,000,000, and 
will have the largest locks in the world 
outside of the Panama Canal. The return 
to town was made through Volunteer Park. 


THE BANQUET AND ENTERTAINMENT. 

Promptly at 6 o’clock the automobiles 
returned to the rathskeller, where a ban- 
quet was already awaiting the jewelers, who 
filled the entire banquet hall. After en- 
joying a hearty meal, speechmaking and 
toasts were in order, with President Condy 
acting as toastmaster. The short talks of 
Mr. Combs and Col. John L. Shepherd, 
New York, delighted the diners. The time 
was filled in by speeches until 8 o’clock, 
and then everyone went to the Colonial 
Theater, where they saw a moving picture 
film of the “Watch Builders,” which de- 
picted the Elgin watch factory in opera 
tion. A. Chapman, the Elgin “missionary,” 
gave a lecture on the various pictures 
shown. When they had seen all there was 
to be seen of the moving pictures they dis- 
banded. 

Morninc Session, Ave. 11. 

The morning session of the second day 
of the convention was opened at 10 o’clock 
with an address by A. Mierow, Tacoma, 
on the fraudulent advertising laws in the 
State of Washington. Mr. Mierow is one 
of the oldest jewelers in Tacoma, and runs 
a large establishment. His talk ran as fol- 
lows: 

ADDRESS OF A. MIEROW. 


When I was called upon to read you a paper 
on the enforcement of the fraudulent adver- 
tising law of our State, I did not realize how 


difficult a task I had to undertake. True, we 
have a law on the statutes called the false ad- 
vertising law, which law seems to cover all points 
of importance as far as the jeweler is concerned, 
but having a law on the statutes and enforcing 
such law are two different things. 

The first time in the history of this State. 
where anyone has come to the full realization 
of its existence, was last December, when a man 
in Tacoma acting on his own initiative, believing 
that facts and values had been misrepresented 
to him, complained to the authorities of our 
county. A warrant was sworn out by him for 
the arrest of the offender, the owmer of a Seattle 
store, who had bought a Tacoma bankrupt stock 
of jewelry. There seemed to. be ample proof 
of violation of the law, but a conference between 
the authorities, the defendant and his attorney, 
resulted in the dismissal of the case. 

About two months ago, while on a visit to 
Seattle, I heard that a case of the same kind 
was to be tried in the police court of Seattle 
the following day. I came over and witnessed 
the proceedings. The vital point in this case 
clustered around the value of a watch, which 
together with many others had been claimed to 
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be worth $35. A basket full of ‘$85 watches” 
had been offered at the price of $8.98 each. 
Experts who were put on the stand admitted 


that the watch was worth $12 or $13, a long 
way from $385, but the court held that a dealer 
has a right to put his own value on an article 
and in as far as the watch was worth more than 
was paid for it, no offense had been committed, 

The impression I received from the proceed- 
ings were that an offence had been committed, 
as it had been proven by a number of experts 
that the watch was worth not over $18, but by 
no means and not anywhere near the sum of 
$35, the essence of the complaint. 

Through the courtesy of the Prosecuting At- 
torney of Pierce County, Lorenzo Dow, of Ta- 
coma, I have the following communication from 
him, relative to the law on the subject: 


TacoMaA, Wash., July 21, 1914. 
A. Mierow, Jeweler, 
1142 Pacific Ave., 
City. 

Dear Sir: Chapter 84 of the Jeweler Laws 

of 1918 reads as follows: 
“FALSE ADVERTISING 

“An Act relating to untrue, deceptive and 
misleading advertisements, and providing a 
penalty for the violation thereof. 

“Be it enacted by the Legislature of the State 
of Washington: 

“Section 1. Any person, firm corporation or 
association who, with intent to sell or in any 
wise dispose of merchandise, securities, service, 
or anything offered by such person, firm, cor- 
poration or association, directly or indirectly, 
to the public for sale or distribution, or with 
intent to increase the consumption thereof, or 
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to induce the public in any manner to enter 
into any obligation relating thereto, or to 
acquire title thereto, or an interest therein, 
makes, publishes, disseminates, circulates, or 
places before the public, or causes, directly or 
indirectly, to be made, published, disseminated, 
circulated, or placed before the public in this 
State, in a newspaper or other publication or 
in the form of a book, notice, hand-bill, poster, 
bill, circular, pamphlet, or letter, or in any 
other way, an advertisement of any sort re- 
garding merchandise, securities, service, or 
anything so offered to the public, which ad- 
vertisement contains any assertion, representa- 
tion or statement of the fact which is untrue, 
deceptive or misleading, shall be guilty of a 
misdemeanor; Provided, That the provisions of 
this act shal] not apply to any owner, pub- 
lisher, agent or employer of a newspaper for 
the publication of such advertisement published 
in good faith and without knowledge of the 
falsity thereof. 
“Passed the Senate, Jan. 31, 1918. 


“Passed the House, Feb. 25, 1918. 

““Approved by the Governor, March 6, 1938,” 
This is the first law in this State relating 
purely to false advertising. This law ha snot 
yet been construed by the Supreme Court of 
this State so there are no opinions or deci+ 
sions which we can give you in this connection. 
You will notice, however, that this law is 
very full and complete, covering every kind of 
merchandise, securities, service or anything, 
and not only is intended to prevent the mer- 
chant or any other person from making a 
false statement with regard to his goods 
through the newspapers, but intended also to 
put a check upon the papers so that they will 
not knowingly accept a false or misleading 
advertisement, 

You will also notice that it provides that 
“‘which advertisement contain any assertion, rep- 
resentation or statement of fact which is de- 
ceptive or misleading.” The words “deceptive 
or misleading” make this statute a strong one, 
so that the words stated therein need not be 
absolutely false, but if they are so worded or 
the advertisement is so drawn that it misleads 
the ordinary reader, it comes under this statute. 

Yours very truly, 
Lorenzo Dow, 

By Prosecuting Attorney. 

W. D. ASKREN, 
Deputy. 

All in all, I believe that not the individual but 
the State association of jewelers should take up 
matters of this kind. By engaging an energetic 
and competent lawyer, who will assist in the 
vigorous prosecution of the next case, we will, 
at some future time, accomplish what has so 
far utterly failed. 

After general discussion of the fraudu- 
lent advertising laws Colonel Shepherd de- 
livered a very interesting talk, largely upon 
legislation affecting the jeweler’s trade and 
benefits of association. The Owen-Goeke 
bill was discussed first. He showed that 
under the old law the “faker” could sell a 
cheap case for a good case, much to the 
injury of the legitimate jeweler. Under 
this law it would be impossible to conceal 
the quality of an article, and therefore 
manufacturers would compete in trying to 
give the most value for the money instead 
of giving the least value. He pointed out 
that the strongest opponents of this bill 
were the Burlington Watch Co., the Sears- 
Roebuck Co., the Montgomery Ward Co. 
and like houses. 

In regard to benefits of the organization 
Colonel Shepherd pointed out Boston as an 
example. In this town it appears that all 
the jewelers got together a list of goods 
somewhat out of fashion which each 
wanted to sell. When a customer wanted 
an article on the list the jeweler would get 
it from the one who had it and sell it for 
him. In this way a great deal of merchan- 
dise out of date was disposed of. The 
jewelers at the same time adopted a quality 
stamp, and in this way protected them- 
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selves from department store jewelry. 

Support of the Stevens bill was very 
strongly urged, as by means of it the large 
mail-order houses, etc., would not have the 
advantage over the small dealers. It seems 
that competition would force the factory 
to give the largest value for the money. 
Colonel Shepherd pointed out that it was 
necessary to have the confidence of the 
customer in the jewelry business because 
of the ignorance of people in general about 
jewelry. He urged that advantage should 
not be taken of this confidence. 

After reasserting the value of association 
he closed his speech amid hearty applause. 

An address by Clement B. Coffin, “How 
to Handle the Watch Repair Department,” 
was the next thing on the program. Mr. 
Coffin has been making a specialty of 
watchwork for some time and has built up 
one of the largest repair trades in the city 
of Seattle. In fact, it was built up from 
nothing to an average of 400 watches a 
month. Every watch which comes into his 
store is taken to pieces and the right price 
is put on it for repairing. If it is old and 
worn and is too bad to repair it is not 
fixed, but an attempt is made to sell a new 
watch. In six months 23 such watches 
were condemned, and out of this number 
14 of the owners of these were sold new 
watches. No watch is ever repaired for 
less than a dollar. Only 19 watch repair 
jobs were lost to him in six months. As 
a rule laboring men are treated as lenient 
as possible, and little or no money is made 
off of them. 

The ‘average watch repaired brought in 
$2.25, said the speaker. Some watchmakers 
are always kept busy in the front of the 
store, as it is a big advertisement. If a 
customer is overcharged, when the watch is 
returned the price is made right. One very 
important thing is to have good workmen. 
“Botch work” is not tolerated. A small 
thing, but one which goes very far to make 
a wrong impression, is to leave “dummies” 
up at night. 

On account of it being the second day of 
the convention not many members put in 
their appearance at the morning session, as 
they had spent a very strenuous evening. 
When the photographer arrived there were 
not very many there to greet him. On this 
account there was considerable discussion 
when it came to having the photo taken. 
As many of the members were not going 
to stay the full length of the convention, 
it was decided to have a, group picture 
taken in spite of the light attendance. 

The members of the association were in- 
vited to visit the observatory tower of the 
L. C. Smith building, the tallest building 
outside of New York, as the guests of the 
I. Lachman & Sons Co., wholesale jewelers, 
but owing to the approach of noontime the 
invitation was declined with thanks. 


AFTERNOON SEssIon, Aue. 11. 

This session was open only to the mem- 
bers of the association, and all visitors 
were barred. 

The question box was opened and the va- 
rious questions discussed. It appears that 
the average cost of doing business for 
those present was found to be 27 per cent 

The next thing done was the election of 
officers. The results were as _ follows: 
L. W. Suter, Seattle, was elected president 


by a unanimous vote. K. Faulkenberg, 
Walla Walla, was elected first vice-presi- 
dent; Frank Hart, Tacoma, second vice- 
president; A. L. Wiffin, Ritzville, third 
vice-president, and Clement B. Coffin, Seat- 
tle, secretary-treasurer. The directors of 
the association were all re-elected. 

\fter passing the resolutions of the reso- 
lution committee the convention decided to 
hold the next meeting in Seattle in 19165. 
The resolutions passed are as follows: 


The Resolutions, 

We, the members of the Washington Retail 
Jewelers’ Association in convention assembled 
in Seattle, Aug. 10-11, hereby adopt the follow- 
ing resolutions: 


Whereas, The unfair practise of cutting prices 
of standard goods is being generally used as a 
means of destroying the independent merchants 
of the country and creating great trade mon- 


opolies, thus seriously injuring the prosperity of 
the towns and smaller cities, and 
Whereas, The claim that price cutting is in 





Cc. B. COFFIN, FORMER VICE-PRESIDENT AND 
NOW SECRETARY AND TREASURER. 


the interest of the consumer is wholly unfounded, 
since the loss of standard goods is always off- 
set by the higher prices charged for unknown 
goods of doubtful quality, and 

Whereas, House Bill 13305, introduced in 
Congress by Representative Stevens, of New 
Hampshire, is a measure that will aid in estab- 
lishing fair, free and honest competition, relieve 
from cut-throat methods and give the indepen- 
dent merchani an opportunity to do _ business 
under legitimate conditions. 

RESOLVED, That the Washington Retail Jewel- 
ers’ Association heartily indorses the Stevens Bill, 
and calls on the United States Senators from 
this State, and the Congressman from this Dis- 
trict to favor that measure and to use their in- 
fluence in having it enacted at the present session 
of Congress. 

. . * 

Reso_vep, That we commend the utterance of 
President Wilson at Philadelphia on Oct. 29, 
1912, when, in defining his policy, he said: 

“Safeguard American men against unfair 
competiton, and they will take care of them- 
selves. . . . If you make the processes by 
which small men are undersold in particular 
markets, criminal; if you penalize in the same 
way those discriminations by which retail 
dealers are punished, if they deal in the goods 
of anybody except the big manufacturers; if 
you see to it that raw materials are sold upon 
the same terms to everybody; if you see that 
the closed market for credit is opened up by 

a very different banking system, then’ you 

have freed America, and I for my part am 

willing to stop there and see who has the best 
brains.” 
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and we pledge him our earnest support in any 
effort he may make to enforce the principles of 
equal rights and equal opportunity to honest 


dealing with the consuming public. 
* ca * 

RESOLVED, That we urge the Senators and Rep- 
resentatives from the State of Washington to 
use their influence in having the Owen-Goeke 
Bill which has been pending before Congress fot 
some time enacted into law, and be it further 

Reso_vep, That in view of the fact that this 
bill will prohibit the placing of time guarantees 
on gold-filled watch cases and require the correct 
stamping of watch cases and watch movements, 
and therefore be in the best interests of honest 
merchandising and of benefit to the general pub- 
lic, that we do hereby direct our president and 
secretary to communicate with the Senators and 
Representatives from this State urging upon 
them the importance of prompt action in this 
matter, 


* * * 


RESOLVED, That we heartily indorse the Steen- 
erson Bill covering fraudulent advertising and 
hereby pledge our support to the same. 

* * * 

Whereas, It has come to our knowledge that 
the board of directors of the National Jewelers’ 
Board of Trade, through Charles H. Ingersoll, 
president, and E. N. Stone, secretary, has 
sent to Congress a protest against the Owen- 
Goeke Bill and has thus allied itself with the 
mail-order houses in opposition to a measure 
which has the unanimous support of the retail 
trade, therefore be it 

RESOLVED, That we, the Washington Retail 
Jewelers’ “Association in meeting assembled, join 
our sister association of retail jewelers in ex- 
pressing strong disapproval and condemnation of 
the action of the National Jewelers Board of 
Trade; that we hesitate to believe that its 
action in joining with the mail-order houses in 
opposition to the retail jewelry trade expresses 
the sentiment of the general membership of the 
National Jewelers Board of Trade, and that we 
consider ourselves entitled to an explanation of 
this action of the directors, 


* * * 


Whereas, During the past few years certain 
manufacturers have used the retail jeweler as a 
means of making their product famous and then 
have offered their lines to department and chain 
stores; be it 

RESOLVED, That we protest that such action is 
unfair to the retail trade and violates honorable 
business customs. 

RESOLVED, That we urge manufacturers in their 
national advertising to emphasize that their goods 
are sold in legitimate retail jewelers’ stores only. 

* * 7 

REsoLvepD, That we favor the passage of a law 
that will give us the right to sell repairs left in 
our possession longer than one year. 

* * * 

RESOLVED, That the jewelers of Washington 
feel sincere sympathy for our sister jewelers of 
Newark, N. J., in their complaint against retail- 
ing by the manufacturers and allowing their 
thousands of employes to buy and sell at retail, 
and that we implore the manufacturers and re- 
tailers to get together and have this practise 
stopped. 

* * * 

Whereas, The services rendered the association 
work by the trade papers and the local press is 
of great assistance, but the assistance rendered 
this convention by the advertisers in our program 
is of specific value; therefore be it 

RESOLVED, That we express our sincere ap- 
preciation and thanks to the advertisers in our 
program, the trade papers and the Seattle daily 
papers. 

* * * 

RESOLVED, That we heartily commend the 
efficient work done by President Combs and 
Secretary Anderson and the other officers of the 
national association in the advancement of the 
State and national organizations and we especial- 
ly appreciate the help given by President Combs 
and Colonel Shepherd in their assistance in making 
our present convention a success. Be it further 

RESOLVED, That the thanks of our associatién 
be extended to the Chamber of Commerce of 
Seattle for its kindness in giving us the use 
of its rooms for our convention. 

Horace Conny. 

CLEMENT B. COFFIN, 

Secretary and Treasurer. 
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DIAMOND JEWELRY 











The selling power of a piece of diamond 
jewelry is in the design, the kind of workman- 
ship and the quality of the stones used, as 
well as the price. 





If you are not familiar with our goods, 
you should see them—it would pay you for 
they are the dependable kind that help you 
make sales. 
































HAYDEN W. WHEELER & CO., Inc. 


Manufacturing Jewelers 


2 Maiden Lane (iy) New York 








PTE 





SOUUUOAOUCUUROOREDEOEOOCUCUCECEREOUEQQUCCGEEEREGEUUEOGUOCCEEEREGOOOGCGCOOGEOREEOEOEOCUEOGOGOUOUCOUOEOURSOOOGOOUEOUCUGEREEOOOOOOEUCUEOEOCUEROROOGOGEECCEUOCEEEREDOOOOGOOOCEEORS 


—A-very select assortment of 


mm! * = eta 








“and other precious stone S 


A. LUDEKE & CO. 170 BROADWAY, N. Y. 


We will gladly send a memorandum selection to any responsible dealer on request 


j 
| 





Augist 26, L914. 


THE JEWELERS’ CIRCULAK-WEEKLY 











Enthusiastic Convention Held at Portland, Ore. 


Retail Jewelers of the State Association of Oregon Enjoy Successful Two Days Session, Discuss 
Trade Topics, Adopt Resolutions and Elect Officers. 











PorTLAND, Ore., Aug. 19.—With an at- 
tendance which has not been surpassed at 
any similar gathering held in this section 
of the country, the members of the Oregon 
Retail Jewelers’ Association their 
convention last Friday at the Multnomah 
Hotel. During the two days of the meet- 
ing, Aug. 13-14, the election of officers was 
held and numerous resolutions were passed. 
The convention also voted its support of 
bills now before Congress which will be of 
material benefit to the profession. 

THURSDAY MorNING SESSION. 

The convention was opened by the in- 
formal greeting of convention guests by 
President Isaac E. Staples, Portland, the 
other officers and the reception committee. 
The registration and distribution of official 
badges followed. At 11 o’clock a meeting 
was held by the executive committee. 


closed 


THURSDAY AFTERNOON SESSION. 

The convention was formally called to 
order at 1.30 o’clock Thursday afternoon 
by President Staples. <A rollcall was then 
taken, which showed that the convention 
was the record one of its kind held in this 
territory. 

George H. Himes, secretary of the Ore- 
gon Historical Society, made the address 
of welcome. It was in part as follows: 
ADDRESS OF WELCOME BY GEORGE H. HIMES. 

The reason I was selected by President Staples 
to extend to you a few words of welcome to this 
city is beyond my comprehension. He deserves 
to be severely dealt with for so doing—certainly 
a flagrant departure from the path of rectitude 
and duty—a path that all good and worthy jew- 
elers are supposed to follow. You will have to 
deal with him for that transgression, and I 
would suggest that as a fitting punishment you 
retire him from office. 


Nevertheless, while conscious of my own in- 
ability to perform such a service, at least to 
my own safisfaction, not being a public speaker 


in any sense, the honor is duly appreciated, and 





thanks are hereby expressed for the invitation, I 
also thank you gentlemen for selecting Portland 
as the city in hold your seventh an- 
nual 


| 


trade t Is a 


which to 
convention. 


than a 
deserves to be 
Thousands of years ago, be- 
human history, the 
the jeweler, in designing as well as in 
call.d into increasing activity as 
thus requiring constant 
exercise of rapidly developing 
Even so late as 5,000 
engravings of the 
forms of work were 
chiseling, solderirg, inlay- 
ing with colored moulding, and working 
with twisted wires and filigree; also the earliest 
nstance known of granulated work, with small 
grains of gold soldered on a flat surface. It is 
perhaps true that since the introduction of labor- 
saving machinery of the most intricate character 
much of the skilled handiwork of the ancient 
days has become a lost art. 


Much 


le occupation of a jeweler is more 
profession and 
classified as such. 
ginning with the dawn of 
skill of 
executing,’ was 
the yea:s passed on, 
study, and the 
ngenuity and_ practise. 
shown by the 
time, all 


years ago, as 
jewels of that 
epresented, such as 


stones, 


might be said about the influence of 


jewelers in promoting art in their especial field 
from period to period in the progress of the 
human race, but that would be out of place 


however, of a few 
in keep- 
objects of this convention and ap- 


Brief mention, 
jewelers of this coast is 


at this time. 
of the earliest 
ing with the 
propriate upon this occasion. 
; proceeded it is 
Oregon, 


s investigation has 
jeweler in 


SO Tat 


probably true that the first 
and the first in American territory on this coast, 
was Peter Grant Stewart. He was born in Stam- 


ford, D laware county, New York, Sept. 6, 1809. 
When eight years old he removed to Jefferson 
Scoharie county, where he received a common 


school education and learned the trade of a jew- 
ler and watchmaker, which occupation he _ fol- 
lowed until the Spring of 1838, when he started 
on a tour of the west and from which 
he returned a year later. 


south, 


The speaker then took up the subsequent 
history of Mr. Stewart and also the career 
of a Mr. Gillespie, who was the second jew- 
eler to come across the plains in 1844. The 
third jeweler in Oregon was Geo. Law 
Currey, who went to Oregon in 1846 from 
Boston, Mass. 


The speaker then continued, as follows 


The first of your craft to locate in Portland 
was in 1850, the firm being Pillow & Drew. Thei: 
first advertisement appears in the Western Star. 
Milwaukie, Oregon Territory, Nov. 28, 1850. 

This firm remained in business in Portland 
until some time in the late 50’s and then sold out, 
but their successors I do not now recall. 

The next in the trade was George Collier Rob- 


bins, who announced himself in the Oregon 
Weekly Times of Oct. 30, 1852: 

a 

Mr. Robbins, who had an interesting 


history, was born in Troy, Lincoln Coun- 
ty, Mo., Sept. 1, 1823, of parents who had 
just removed to that place from Connecti- 
cut. His career was also reviewed, and the 
speaker then continued as follows: 


Time forbids further allusion to the early 
jewelers of Oregon. While I do not have an 
acquaintance with many of your number, par- 
ticularly those outside of Portland, yet judging 


from the impressions gained by almost 50 years’ 
personal knowledge of a gentleman in this city 
perhaps the dean ot craft—(I have L. C. 
Henrichsen in mind)—together with what is be 
lieved to be the general reputation of your body 
at large, I am sure that you deserve the best 
we can do for you. 


your 


We are proud of our 
of it; also proud of our city and its varied in- 
stitutions; and fully that it cannot 
prosper as it ought except as the State at large 
And it is hoped that as you mingle 
other and with our citizens in social 
opportunity offers, you’ will be 
convinced that these are not idle words. 


State and every part 
real-ze most 


prospers. 
with each 
intercourse as 


behalf of the 
which I have 
which num 
present, the 
founders of the State, including almost every de- 
partment of human activity; on behalf of the 
Oregon Historical Society, comprising in_ its 
membership many of the principal business men 
as well as educators of the city and State, and 


And now in conclusion, and on 
\ssociation, of 
Secretary for 29 


Oregon Pioneer 


been the years, 


bers among its members, past and 


on behalf of all organizations having for the 
chief object of th ir existence the uplift and 
improvement of humanity in general, I give you 
a most cordial welcome. And to those of your 


present from abroad—from 
Rocky mountains—who may 
not be acquainted with the historical setting of 
the States of the Pacific northwest—I bid them 
a hearty welcome to a section of the United 
States where no flag but the Stars and Stripes 
has continuously floated from the beginning of 
history—the “Oregon Country” being the only 
portion of our nation acquired by discovery— 


number who may be 
States cast of the 
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superb specimens of star rubies, star sapphires, seal 
sapphires, seal diamonds, seal rubies, alexandrites, cat’s- 
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somely illustrated 
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much information 
for the retail jeweler 
and his customer. 
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the remainder of our national domain having 
been secured by conquest or purchase. 

This was responded to by an address by 
F, M. French, ex-president of the Oregon 
Retail Jewelers’ Association. President 
Staples’ report came next. It was as fol- 
lows: 

ADDRESS OF PRESIDENT STAPLES. 

It has been the uppermost thing in my mind 
for some time what I should say to you my fel- 
low jewelers. Many of us can give advice, 
but that advice, as a rule, is worthless unless 
from men of many years’ experience and it 
would be egotistical on my part to give my 
elder and older brothers advice. 

There are certain matters, however, which we 
can, at these gatherings, talk over and it is my 
intention at this time to bring up for your con- 
sideration some matters which should be regu- 
lated for our common welfare. 

But before I go into these matters, I wish 
to thank all of the brothers who have so kindly 
aided me during my term of office. I wish to 
thank in person, those manufacturers and job- 
bers who have made it possible for us to get 





ISAAC E, STAPLES, PRESIDENT. 


yut our beautiful program at this time, and I 
wish to instil in the minds of the retail jew- 
elers of Oregon that, everything else being equal, 
it is our duty to patronize these people who 
have so readily advertised in our program. I 
wish to thank the officers of the national asso- 
ciation for their help in getting our members 
united in purpose and wish to particularly thank 
our able national secretary, Brother Anderson, 
for his many letters of aid and encouragement 
and also for his many letters to our membership. 
I wish to extend a hand of fellowship to our 
national president, Brother Combs, and also to 
the one lovable man, Colonel Shepherd, who 
aids us in organization with his advice and _ in- 
fluence, and lastly, I want to thank our own 
officers for their help, and particularly Brother 
Frank Heitkemper, our secretary, upon whos 
shoulders has fallen a large share of our work 
this year past. The work this year past is par- 
ticularly pleasant in the fact that we will quit 
this convention with money in the treasury. 

Through the correspondence you have received 
from our secretary, and also from the national 
secretary, you can see the amount of work and 
real good accomplished by our organization. So 
brother, get your shoulder right to the wheel 
with your competitor. Work and help this or 
ganization thereby helping yourself. Never lose 
sight of the fact that we are you and you 
are we. Our interests are identical. Let us be 
leaders in the community in which we live, 
taking an unselfish part in the various com- 
mercial organizations, Be an active booster for 
those things that go to make progress in our 
various communities. Let the world know that 
the jewelers in our community must be con- 
sulted and reckoned with. Be a booster, first, 
last and all of the time. 
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There is an inclination in this age of specializ- 
ing for persons to specialize some individual part 
of our business. For instance, the jeweler for 
years has been the only one who fitted spectacles 
and eyeglasses and some have become so pro- 
ficient in this line of work that they have added 
the word “optician” to their name. This is 
well. The jeweler who studies and qualifies him- 
self is the proper one to fit glasses because he 
is a man of standing, has a reliable amount of 
merchandise and financial ability and will do what 
is right by each and every customer. He must. 
He can’t take his trial case and jump out by 
night. He is a permanent fixture in his city. 
He is also a competent judge of frames and the 
material from which they are made. So Brother 
Jeweler, hold on to your optical business. It 
belongs to you. Equip yourself with knowledge 
and scientific apparatus. Be at the front in 
this line. 3e a member of the State optical as- 
sociation. Don’t let anyone or any body of per- 
sons take any of your individual lines away from 
you. 

There is at the present time, a want of a 
law in regard to the way we should dispose of 
those articles left with us for repairs and not 
called for, and I trust our coming legislative 
committee will take this matter up at the next 
term of the Legislature. It is one of the pur- 
poses of this organization to deal with these 
matters. We must fight for our rights and we 
must do it collectively as a body unity and 
strength. We must get laws doing away with 
unfair competition, unfair and dishonest methods, 
false’ advertising, and in the meantime, let us 
be up and alive to our opportunities. 

We are honorable gentlemen, conducting an 
honorable business. Let us face the world with 
a pleasant front, ever willing to aid and assist 
our less fortunate brothers. 

So Brothers, I greet you and wish all to make 
themselves heard in this convention. Let us 
see what each has as a contention and let us 
help bear the burden and erase the load. 


The Banquet. 

Following the business session of Thurs- 
day afternoon a banquet was given in the 
banquet hall of the Multnomah Hotel, 
which was attended by more than 200 
members and guests of the organization. 
President Staples was the toastmaster. Re- 
sponses to toasts were made by several 
members, and addresses were delivered by 
T. L. Combs and Col. J. L. Shepherd, New 
York. An illustrated travel lecture was 
given by E. J. Jaeger, of Jaeger Bros., 
Portland, who recently returned from the 
Orient. He showed pictures and talked on 
the conditions of Japan, Manila, Hong 
Kong, Canton and Macao. 

The report of the secretary and treas- 
urer came next. This showed that the or- 
ganization was in good financial condition. 
It was as follows: 

REPORT OF SECRETARY WHEITKEMPER. 

“In submitting my report as secretary of your 
association will say that on account of sickness 
our secretary, Mr. Dielschneider, was unable to 
serve his ful] term. Your president, Mr. Staples, 
asked me during the early part of this year to 
take up his work, which I did reluctantly on ac- 
count of my time being quite well taken up. How- 
ever, my interest in the association work would 
not allow me to decline and I accepted the office 
with the understanding that I was to serve only 
until the next convention. 

“T appreciate very much the help and assistance 
that was so freely given by our members, all of 
whom are staunch and willing workers, which 
fact made the work easy and pleasant to carry 
on \s we all know, the depression that has ex- 
isted throughout the country for the past few 
years has reflected to perhaps a greater extent 
upon the jewelry business than any other line of 
business. It has been necessary for some of our 
members to sail close to the wind in the matter of 
expense. Some of them have felt that they could 
not afford the payment of the dues, and with 
many of them to undertake this expense has meant 
a sacrifice to them. However, it has been given 
cheerfully and willingly and to the great credit 
of those loyal members. 

“At a meeting held by our executive committee 
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the policy as outlined by your 1913-1914 officers 
was to build up a strong organization, not in the 
quantity or number of its members, but with the 
quality and loyalty of its members, We have 
tried to obtain as members and keep those of our 
members in good standing who have proven their 
loyalty and willingness to support the organization 
idea, and to weed out and drop the indifferent and 
the apathetic ones. Your officers felt that a poor 
member was of no help to us. A member who 
might require that we spend the entire amount 
1f his dues in stationery and postage in an effort 
o collect them would be of little use to us. In 
other words we wanted not a membership large in 
number, but we wanted a membership strong in 
support and loyalty even though the number be 
small. 

“We have made a great effort, as you well 
know from the number of letters you have al' 
received, and the receipts to-day are as follows: 
On the first of this year we had in good standing 
and paid-up members 37, together with one hon- 
orary life member, making a total of 38 mem- 
bers. We have reinstated since 11 members, have 
secured seven new members, making a total of 56 
members. We have lost the following: Four 
members resigned, seven members dropped fcr 
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non-payment of dues, making a total «f 11 mem 
bers. Deducting this amount from 56 leaves 
us with a membership of 45, consisting of ene 
honorary member and 44 members with dues paid 
up and in good standing. It is indeed with 
thankfulness that we can chronicle that we have 
lost none of our members by deatn during the 
past year. 

“This year we took up the matter of issuing a 
souvenir program, soliciting advertisements for 
this book from only first-class and reliable manu- 
facturers and jobbers, and having enough of them 
printed to send one to each of our members, also 
to each reputable and reliable jewele: 
a member, a number of them to reliable jewelers 
throughout the Pacific Coast, in neighboring 
States, and also the necessary copies to our ad- 
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vertisers. This, while it was a lot of work, hav- 
ing to be done entirely by correspondence in the 
matter of soliciting advertisements, making such 
explanations as were necessary to get them, we 
are glad to say that our efforts have been en- 
tirely satisfactory. We finished the book sev- 
eral weeks ago, a copy of which no doubt every 
one of our members has seen. The advertise- 
ments in it were given cheerfully and we believe 
that the money paid us by our advertisers will 
come back manyfold to them, as this book en- 
ables them to become acquainted with Oregon’s 
best jewelers, and, we hope, with mutual profit 
and satisfaction to all concerned. Your coua- 
mittee has received many complimentary letters 
acknowledging pleasure and satisfaction from the 
advertisers in 1egard to their ads. We have re- 
ceived not one complaint and all seem to have 
Leen well satisfied. We believe that tiis program 
will do a great deal of permanent good. It will 
be retained by nearly every one who has re- 
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Black Opal 


Nature’s Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature’s 
finest handiwork. 

Black Opals are getting scarce and they 
will probably go the way of Hungarian, 
Queensland and White Cliff Opals. 

The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 

Black Opals cost no more than White 
Opals of the same quality. 
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ceived it, and I would ask that when you are 
buying goods from any of the generous firms 
who have co-operated with us that you mention 
to them your appreciation of their good-will to 
our association. 

“T will now give you my financial report, which 
is as follows: 

“This report is not quite complete, as we have 
a considerable amount due us for advertising which 
we have not as yet collected, and we have several 
bills outstanding which have not as yet been pre- 
sented for payment. I would suggest that you 
appoint an auditing committee which will have 
power to audit this report after the convention 
is over, when all the bills will be in. 

“I would like to impress upon each and eveiv 
member of our association the great importance of 
the prompt payment of your yearly dues. The 
dues are very little of a burden on the most of 
us, and so much can be done and accomplisned 
if they are paid promptly. As a suggestion to 
the new secretary [ would say that bills for these 
dues should be sent out during the early part of 
the year, and the best co-operation that can be 
given by our members is to pay them promptly 
when requested. It ought not be necessary to 
have to write three or four letters to collect this 
money. That way of handling it makes the work 
more than doubly as hard for your secretary; and 
then I would suggest to every member that it 
would be a great help and things would go along 
much smoother if these dues could be remitted 
and all settled weeks before our convention takes 
place. That will leave the secretary time to at- 
tend to the vast amount of other work which is 
necessary to be done immediately before the con- 
vention. If his time is taken up then with wait- 
ing on the individual members, to try to keep 
his books and make out receipts, and then having 
to make out a hurried report, it is too much to ask 
of him. 

“In the matter of increasing our membership, 
it is indeed a hard task if the president and sec- 
retary are expected to secure all the new mem- 
bers. We want every legitimate and honorable 
jeweler in this State to be a member of this asso- 
ciation. It connot be done if you depend upon 
your officers to do this work. It should not be 
expected of them. Every member ought to make 
it a rule to see and talk with every Oregon jew- 
eler he may meet to urge his taking a member- 
ship. The results would be surprising if this 
would be done. The ground work of our asso- 
ciation is now solid and strong. The foundation 
is here, and if everyone will help a little we can 
make the Oregon Retail Jewelers’ Association the 
best of any State organization in our country. 

“Some jewelers appear to be afraid that min- 
gling with other members of their trade would 
result in their losing some of their trade secrets. 
They therefore not only do not cultivate the ac- 
quaintance of others in the business, through as- 
sociation meetings and otherwise, but hold them- 
selves aloof on the assumption that they are thus 
securing a monopoly on a part of the wisdom and 
successful methods pertaining to the business. 
Never was there a more mistaken idea. Instead 
of losing, the jeweler who meets his fellows in- 
variably gains; for every idea he puts out he gets 
others back that are equally valuable. If there 
are 12 jewelers in an association, each one con- 
tributes one-twelfth to what is said and sug- 
gested; consequently he receives 11 times as much 
as he gives. How, then, can a single individual 
suppose that his own limited experience is greater 
and worth more than that of all the others in the 
business in his community combined? The very 
fact that associations exist in all lines and have 
grown and prospered and multiplied is sufficient 
proof, if it were needed, of the benefits to he 
derived from their use; and the jeweler who 
imagines that he is acting in a wise and shrewd 
manner by refusing to ally himself with others 
in the business is merely pursuing the plan of 
the ostrich, which covers its head with the sand. 

“In conclusion I wish to thank each and every 
one of our members for their loyal support. I 
can testify that I have had it from every single 
one of our members. I will close by saying that 
you have my heartfelt thanks in this, and I hope 
and trust that you will give it in the same way 
to your new officers, whom you will elect at this 
convention.” 


Committees on resolutions, siominations 
and auditing were then appointed. Those 
who served on the special committees are: 
Nomination—F. M. French, Albany; J. P. 


Jaeger, Portland, and C. H. Morris, Dal- 
las. Auditing—H. J. Altstock, F. Fried- 
lander and E. Nelson, all of Portland. 
Resolutions—C. F. Paige, Clatskanie; H. 
W. Barr, Salem, and C. A. Luthy, Stayton. 

The address of National President T. L. 
Combs followed,. after which an address 
was heard by Burr W. Freer, president of 
the Pacific Coast Non-Retailing Wholesale 
Jewelers’ and Silversmiths’ Association of 
San Francisco. Trade questions came up 
next for discussion. 

FRIDAY MORNING SESSION, 

Friday morning was devoted to committee 
reports and new business. The next thing 
was the election of officers to manage the 
affairs of the organization for the ensuing 
year. Those chosen were: President, I. E. 
Staples (re-elected); first vice-president, 
C. H. Morris, Dallas; second vice-presi- 
dent, Miss Ella Mead, Albany; third vice 





F. M. FRENCH, 
CHAIRMAN EXECUTIVE COMMITTEE, 


president, C. F. Paige; secretary and treas- 
urer, Frank A. Heitkemper (re-elected) ; 
executive committee, F. M. French, Albany, 
and Herman W. Barr, Salem. 

FRIDAY AFTERNOON SESSION. 

Friday afternoon addresses by numerous 
prominent members of the association were 
made. Among those who spoke were: Col. 
John L. Shepherd (toastmaster), “The Jew- 
eler as a Citizen”; A. Feldenheimer, Port- 
land, Ore., “The One-Price System”; Ella 
C. Mead, Albany, Ore., “The Show Win- 
dow”; J. P. Jaeger, Portland, Ore., “Our 
Funny Experiences”; F. M. French, AI- 
bany, Ore., “Good Times and Health for 
the Jeweler,” and H. S. Butterfield, Port- 
land, Ore., “Relationship of the Wholesale 
Jeweler to the Retailer.” 

At 9.30 o’clock Friday night all of the 
members were the guests of the Columbia 
Theater, where thev witnessed the produc- 
tion of the motion picture film “The Watch 
Builders,” which film was sent to Portland 
and produced through the courtesy of the 
Elgin Watch Co. This event brought the 
convention to a close. 

During this session the following resolu- 
tions were adopted: 
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Resolutions. 

Rrso.vep, That the Oregon Retail Jewelers’ As- 
sociation again endorse the Owen-Goeke bill which 
provides for the abolition of time guarantees upon 
gold-filled cases, and requires the honest marking 


of watch cases and watch movements, and be it 
further 
Rrsotvrp, That the president and secretary be 


authorized and directed to write each Senator and 
Representative from the State of Oregon to assist 
in securing the passage of said bill 

Reso.vep, T'ist we desire to express high ad- 
miration of the activities of the American Na- 
tional Retail Jewelers’ Association through its 
officers, and especially Secretary A. W. Anderson, 
and the special legislative committee in organizing 
and conducting the legislative work, and urge a 
large attendance at the Chicago convention to 
hear the report and enthuse over the work. 

We, the Oregon Retail Jewelers’ Association, in 
session assembled, hereby express our hearty 
thanks and most sincere appreciation to T. L. 
Combs, president of the American National Retail 
Jewelers’ Association and to Colonel John L. 
Shepherd, of New York, for their visits to our 
convention, and their most interesting and in- 
structive talks to our members. 

ResouveD, That this association tender a vote 
of thanks to George H. Himes, the Portland news- 
papers, the trade papers, the speakers, and all 
who have in any way helped in the success and 
entertainment of this association, and especially 
to the advertiser: in our program, whose patronage 
has been of specific benefit and who should have 
our patronage reciprocation. 

RESOLVED, That we extend our most sincere 
thanks and appreciation to the management of 
the Elgin National Watch Co., and to Burton E. 
Chapman, for the most interesting and instructive 
lecture and for motion pictures of the workings 
of the Elgin watch factory. 

- * * 

Whereas, It has come to our attention through 
the trade papers that the board of directors of 
the National Jewelers Board of Trade, through 
Charles H. Ingersoll, president, and Edmund N. 
Stone, secretary, has sent to Congress a protest 
against the Owen-Goeke bill, and 

Whereas, The principal opposition to this bill, 
which has been endorsed by the retail jewelers 
of the country practically unanimously, has come 
from mail order houses, therefore be it 

ReEsoLvep, That we join our sister associations 
in most vigorously condemning the action taken 
by the board of directors of the National Jew- 
elers Board of Trade, which in effect means that 
they have joined with the mail order houses in 
opposing the retail jewelers of the country in a 
matter which has been close to their hearts, and 
from which we have needed relief for years, and 
we desire to record our disapproval of this action 
on the part of the National Jewelers Board of 
Trade. 

* * * 

REsoLvEeD, That we heartily endorse the Steen- 
erson bill covering fraudulent advertising, and 
hereby pledge our support to the same. 

* * * 

Reso.veD, We look with displeasure upon the 
policy of some manufacturers who have enlisted 
the co-operation of retai] jewelers to exploit and 
nationally popularize their product on the basis 
of a fixed selling price, and of being a strictly 
retail iewelers’ article, and now, with this purpose 
accomplished by our aid, have already marketed 
their products with department stores, premium 
houses, etc., and seem disposed to disregard the 
important relationship which alone can make the 
further handling of these goods attractive to 
retail jewelers. We see in the proposed Stevens 
bill a relief and remedy for this and other serious 
trade troubles and we most heartily commend this 
bill, and pledge our support to the American 
Fair Trade League in this worthy legislation. 

* * * 

Appreciating the attitude of non-retailing by 
our Oregon jobbers, we desire to express our ap- 
preciation so all jewelers may know, and we re- 
quest our Oregon jobbers to organize and affiliate 
with trade organizations of non-retailers, which 
we are glad to say are already in helpful 


existence. 
* * * 


Resotvep, That we discountenance the practise 
of valuing jewelry of any description, except for 
purposes of legitimate appraisal, and for an ade- 


quate fee. 
. — * 


REsoLvep, That this association protest against 
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the complained-of practise of some Newark manu- 
facturing jewelers selling wares of their maru- 
facture to employes for resale, therefore competing 
in an unfair manner with the retail jewelers, and 
we congratulate the jewelers of Newark in their 
efforts of self-preservation. 

The Roster 

The register of attendance follows: 

I. E. Staples, Portland, Ore.; F. A. Heit- 
kemper, Portland, Ore.; T. L. Combs, Omaha, 
Nebr.; J. P. Jaeger, Portland, Ore.; C. T. Pom- 
eroy, Salem, Ore.; C. A. Luthy, Stayton, Ore.; 
G. J. Knutson, White Salmon, Wash.; Herman 
W. Barr, Salem, Ore.; F. M. French, Albany, 
Ore.; A. L. Larsen, Silverton, Ore.; E. O. 
Wells, Chicago; Burton E. Chapman, San Fran- 
cisco, Cal.; C. F. Paige, Clatskanie, Ore.; L. 
Kamstra, Prineville, Ore.; C. H. Williams, Con- 
don, Ore.; H. J. Alstock, Portland, Ore.; Percy 
R. Smith, Prineville, Ore.; J. L. Shepherd, New 
York; William Gardner, Oregon City, Ore.; C. C. 
Gross, San Francisco, Cal.; J. J. Hartman, Houl 
ton, Ore.; C. H. Morris, Dallas, Ore.; Otto J. 
Boss, Portland, Ore.; Milton S. Meyer, Portland, 
Mrs. L. Kamstra, Prineville, Ore.; G. A. 
sistorious, Portland, Ore.; William Andresen, 
Portland; H. I. Mendelsohn, Portland; F. Fried- 
lander, Portland; H. S. Butterfield, Portland; W. 
M. Tower, St. Johns, Ore.; Emil Nelson, Port- 
land; S. G. Potter, Condon, Ore.; J. B. Camp- 
bell, Springfield, Ore.; R. W. Williams, Portland; 
A. E. Butterfield, Portland; A. Feldenheimer, 
Portland; CC. Feldenheimer, Portland; E. C. 
Portland; 


Ore.; 


Klumpp, Portland; R. Feldenheimer, 
D. L. Davies, Superior, Nebr.; D. M. Davies, 
Portland; Albert G., Myers, Portland; F. W. 


Toudy, Portland; G. J. Knutson, White Salmon, 
Wash.; R. H. Rueff, Portland; I. Aronson, Port- 
land; A. W. Molin, Portland; A. E. Roy, Port- 
land; Alfred Stone, Portland; C. M. Pennell, Jr., 
Portland; M. Jacoby, Portland; A. F. Clauss, 
Portland; J. B. Campbell, Springfield, Ore.; F. 
Abendroth, Portland; G. H. Otto, San Francisco, 
Cal.; Mrs. C. F. Paige, Clatskanie, Ore.; Mrs. J. 
P. Jaeger, Portland; Mrs. I. E. Staples, Portland; 
Mrs. K. P. Staples, Mrs. Carl J. Greve, Car] J. 
Greve, George H. Himes, Portland; Ella C. 
Meade, Albany, Ore.; H. P. Wilkins, A. C. Boss, 
Portland; H. W. Arnstine, Cleveland, O.; S. M. 
Greene, Portland, Ore. 








Career of the Late Oscar C. Ganter. 

PITTSBURGH, Pa., Aug. 21—Oscar C. 
Ganter, who died a short time ago at his 
home, 3347 Forbes St., at the age of 62 
years, was well known to the trade, hav- 
ing been identified with the jewelry busi- 
ness for a great many years. Twenty-five 
years ago he was a member of the whole- 
sale jewelry firm of John O. Slemmens & 
Co., which in its day was among the largest 
concerns of its kind in Pittsburgh. Of late 
years Mr. Ganter had been making a 
specialty of emblems of different fraternal 
orders. He stood high in the Masonic fra- 
ternity. His office was in the Farmers’ Na- 
tional Bank building. 

Mr. Ganter was a watchmaker by trade 
and followed that work for many years, 
even up to the time of his death. He was 
a past master of Dallas Lodge No. 508; a 
member of Zerrubabel Chapter, Pittsburgh 
Commandery No. 1, Knights Templar and 
also of Syria Temple of the Order of Mys- 
tic Shrine all affiliated with the Masonic 
fraternity. 

He married many years ago Miss Emma 
Roth, who died about four years ago. He 
leaves one son, Carl Ganter, of San Fran- 
cisco; two daughters, Mrs. J. B. Allen and 
Mrs. H. D. Close, and a half-brother, W. C. 
W interhalter. 

A number jewelers attended the 
funeral service. Many of the retailers as 
well as wholesalers did business with Mr. 
Ganter. It is not known at this writing 


of 


what disposition will be made of his busi- 
ness. 
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Philade!phia Jewelers and Guests Enjoy 
Annual Clambake and Make 
Merry in Many Ways. 

PHILADELPHIA, Pa., Aug. 20.—Leaving 
behind them such things as “psychologic” 
business depression, war scares and the 
steaming streets of a hot, sultry city, more 
than 125 members of the Jewelers’ Club 
and their guests journeyed to Eddington, 
on the Delaware, yesterday and there made 
merry at the annual clambake of the or- 
ganization. 

The majority of the party left the Chest- 
nut St. wharf, Philadelphia, at 10.30 o’clock 
in the morning and made the trip on the 
steamer Bristol. They disembarked at Bev- 
erly, N. J., and from there were conveyed 
to their destination in motorboats to the 
broad acres of the Philadelphia Gun Club, 
on whose preserves the clambake was held. 

Others of the party made the trip by 
train and drove from Eddington station to 
the Gun Club in motorbusses. By the time 
the clams were ready to be served, with all 
the other good things which went with 
them, nearly 150 persons were on hand. 

On the way up the river on the boat, Bill 
Douglass, without whom no clambake is 
complete, entertained a large party. His 
repartee and his refreshing entertainment 
were in constant demand during the trip. 

Lew White was another “indispensable.” 
He, who has piloted so many Jewelers’ 
Club affairs to success, was here, there and 
everywhere, looking after this, that and the 
other thing. 

President George W. Read was there, 
too, but on crutches. He sprained his ankle 
some time ago, but a little thing like a dis- 
abled ankle was not enough to keep him 
from the picnic. Every time he wanted to 
move from one place to another there were 
always a dozen willing hands outstretched 
to help him. 

Shortly after the main party arrived at 
the Gun Club wharf, Louis H. Eisenlohr 


dashed alongside in his speed boat. Dur- 
ing the afternoon, while the meal was 


steaming over the seaweed-covered pile of 
hot stones, Mr. Eisenlohr took out parties 
in his craft and gave them an opportunity 
to enjoy scudding through the water at 
nearly 25 miles an hour. 

While some of the party were enjoying 
boat rides, others were playing baseball, 
telling stories or making visits and party 
calls to the refreshment table. 

The preparation of good things to be 
eaten later on formed a considerable at- 
traction for many of the picnickers. 
Crowds stood about the three New Eng- 
land cooks and watched them cut, salt and 
pepper chicken, and then tie the pieces in 
cheesecloth, preparatory to being placed on 
the fire. 

While the seafood was steaming, the 
party repaired to the drawing room of the 
Gun Club and there listened to songs by a 
cabaret trio. 

A band played constantly during the 
afternoon out on the broad lawn in front 
of the clubhouse and overlooking the river. 
During the meal, which was ready three- 
quarters of an hour after the food had 
been placed on nature’s fireless cooker, 
popular music was played. At every place 
was asong sheet. Passing motorboat parties 
stopped to listen while 150 men sang the 
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“Stein Song,” “He’s a Devil in His Own 
Home Town,” “I’m on My Way to Manda- 
lay” and “I Love the Ladies,” together with 
a host of other well-known popular airs. 
“This Is the Life,” shouted F. Yokel, and 
the crowd followed suit. 

There have been clambakes and clam- 
bakes in Philadelphia and vicinity, but, as 
John Milton used to say, “they had nothing 
on this one.” After the meal there were 
more songs, more baseball and more 
stories. Some of the picnickers were 
obliged to return early by train, but a 
large number came back by boat and 
reached Philadelphia about 8 o’clock in the 
evening. 

Among those present were: L. P. White, 
J. G. Hall, Charles H. Dean, A. J. Le Jam- 
bre, Louis H. Eisenlohr, George W. Man, 
Samuel Oldham, Ellis P. Russell, Ralph 
Levine, William Will, H. E. Stevenson, 
Fred R. Keller, Charles L. Piner, William 


H. Morris, R. W. Smith, W. J. Anton, 
Charles W. Chatterton, E. P. Staunton, 
A. W. James, W. E. Alexander, A. U. 


Sauer, E. C. Shellenberger, R. L. Coates, 
T. E. Kirkbride, O. S. Redifer, E. F. 
Morse, L. J. McGrath, Fred D. Davis, Sam- 
uel Cherry, John D. Dalzell, E. L. Weil, 
J. B. Dornan, H. A. Bliss, William H. 
Long, Howard Youcum, George Youcum, 
George Watson, F. L. Miller, Thomas AI- 
sop, C. C. A. Baldi, William Lentz, Jacob 
Binder, Jr., Nate Davis, H. E. Slater, 
Charles A. Nolan, Thomas Call, Lewis 
Brennen, Jr., John A. Kinney, W. R. Ful- 
lerton, H. Dunham, J. G. Hawes, Harvey 
Klein, Gilbert H. Dunham, John H. Brant, 
Gus Pierce, Al Michartsen, William Dor- 
ner, Landis L. Lawton, Charles Haslett, 
Fred Jewell, Con Atkinson, Joseph Richer, 
Harry J. King, Charles E. Morris, William 
H. Whitney, Mayor Frank McClain of Lan- 
caster, Pa., George W. Costello, George F. 
Hoffman, I. B. Elliott, Harry Hass, John 
Grund, F. Yokel, F. L. Carre, F. Taggert, 
A. W. James, Eugene P. Myers, W. P. EIl- 
ridge, W. H. Walzer, Joseph W. Aman, 
W. L. Douglass, Victor Welanb, Charles 
Hawley, Frederick Lapham, E. W. Wolf, 
E. M. Richman, William H. Fisber, R. Fen- 
ner, W. H. Hurlburt, George W. Read, 
Daniel L. Morris, A. J. Sauer, Frederick 
E. Hahn, Charles Murphy and E. F. Morse. 

The committee in charge of the affair 
was composed of L. J. McGrath, chairman; 
L. P. White, A. J. Le Jambre, R. L. Coates 
and George W. Read. 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York. 
Week ended Aug. 22, 1914. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.. .*$1,140,668.84 
55,208.77 
Total $1,195,877.61 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


ME Eee ON a rare spade: te aie $67,100.43 
Ds pcre c ava sala we 200s ee Mew ae aCe 67 045.93 
PT Cae CRT 36,207.06 

_ ROE EL OL ee eee 335,249.13 

| ee eee TT ek a, 92,543.38 

' | Re eee ae ee rice 542,522.91 
DOE sas alas Seater bese te ees *$1,140,668.84 





*Including $758,572.59 withdrawn for export. 








A. G. Knapp will open a jewelry store at 
Oregon, II]. 



































Lonpvon, Aug. 8.—As far as the precious 
stone market is concerned the present 
European war has practically put a quietus 
on news from Amsterdam and Antwerp 
and Paris, but even if the mails were run- 
ning or telegraph communications could 
be had the news would in no way be com- 
mercial. Antwerp, of course, is closed up 
tight as far as the diamond industry is 
concerned. Amsterdam is probably in the 
same condition, and from what we can 
learn no business is being done in Paris 
either in diamonds or precious stones. No 
debts are being paid there and there is 
no accommodation by the banks. If the 
ocean is kept clear for British steamers 
there may be a chance for the sale of some 
rough diamonds to American cutters on 
this side, but then the rough market is 
affected by the fact that no shipments ot 
any account are expected from South 
Africa. Speaking of the situation the 
Financial News of this city summed up 
the condition of the diamond market as 
follows: 

“It is impossible to write about the dia- 
mond market for the moment, as it has 
ceased to exist. It is reported that all the 
mines, big and small, are closing down and 
only doing the necessary work so as not to 
endanger future developments. 

“The news received from the Amsterdam 
and Antwerp cutting centers is to the effect 
that all diamonds held there are deposited 
in the national banks of the respective 
countries. The trade as a whole is very 
wealthy, and the commercial morality of 
those connected with it is so undoubtedly 
high, as has been proved in a good many 
crises, that no fear need be felt of the 
eventual straightening out of commitments, 
The closing of the mines will, in addition, 
be a blessing in disguise, as through the 
stoppage of production the market will be 
able to free itself very quickly when the 
present troubles are past and when business 
resumes.” 

The situation was dealt with by the 
African World in its last issue in the fol- 
lowing words: 

“A rumor was current on Wednesday 
that it had been decided to close down, or 
at any rate considerably curtail, operations 
at the South African diamond mines in 
view of the impossibility of selling their 
production at present. It was impossible 
to obtain either confirmation or denial of 
the statement at the London offices of the 
companies concerned, but the Hatton Gar- 
den correspondent of the Financial Times 
writes: ‘Although no official news has 
come through, there is little doubt that the 
leading diamond producers will close down 
for the time being. It must be under- 
stood that this will have little effect on the 
production when business is ultimately re- 
sumed, as a sufficiency of blue ground is 
always at hand ready for washing. The 
trade is practically at a standstill and no 
goods are being offered. It can readily be 
understood that with the principal Conti- 
nental manufacturing centers—Amsterdam, 





and particularly Antwerp—so near the seat 
of war, manufacturers are more happy 
with their stones in safe deposits. The 
Syndicate and the Premier company have 
suspended showing shipments for the time 
being.’ 

“Presumably, adds our contemporary, 
some effort will be made to maintain op- 
erations on aé_ restricted scale—certain 
work, of course, will have to be continued 
to keep the mines in good order—if only 
to avoid the immediate dispersal of the 
native labor force. The native laborers in 
the De Beers Consolidated Mines are 
among the most contented of any workers 
in South Africa, and to break up the com- 
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quantity of diamonds from the African 
p fields. 
Continental Gem Markets Completely Closed and No Rough oO ae a one ee ee 
Diamonds Being Received at London. sighted two torpedo boats from which 
flight seemed impossible. However, the 


torpedo boats turned out to be Hollanders.” 








Jewelry, Clocks, Watches, Silverware, 
and Kindred Lines Exported from 
New York. 


WasHINGTON, D. C., Aug. 19.—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 


Auckland: 186 cases clocks. $1,489; 6 cases 
clocks, $199; 5 cases plated ware, $406. 

Bremen: 6 cases optical goods, $369. 

Calcutta: 12 cases clocks, $290. 

Cape Town: 7 cases plated ware, $230; 127 


cases clocks, $1,975; 2 cases watches, $1,472; 17 
cases scopes and views, $1,543. 

Cartagena: 6 cases clocks, $137. 

Cristobal: 1 case jewelry, $210. 








(From a photograph made for The African World.) 


THE RECENT 


DIAMOND CONFERENCE 


AT LONDON. 


Back row, from left to right—M. G. Apthorp (secretary to the conference), L. Oppenheimer. G. 
Imroth (Premier Diamond Mine), Director Stanch (German Diamond Regie), A. Viallate (director 
De Beers Mines), L. Breitmeyer (Diamond Syndicate), L. Reyersbach (Diamond Syndicate). 


Front row—A, Wagner (adviser to the German Regie), Sir Carl Meyer, 
and chairman of conference), Harry Mosenthal (Diamond Syndicate), i ae 


3art. (De Beers Mines 
Sheridan (represent- 


ing the Government of Union of S. A.), Geheimrath Dr. Meyer Gerhard (German Regie), Director 


Pasel (German Regie). 


In foreground—P. Ross Frames 


(Premier Mine). 


Messrs. L. Oppenheimer, Heyersbach, Breitmeyer and H. Mosenthal are not members of the con- 
ference, but represent the Diamond Syndicate, and appeared to give evidence. 


pounds now would be to run the risk, when 
working was resumed, of a prolonged de- 
lay in getting together a full and efficient 
labor force.” 

The first picture of the members of the 
great diamond producing companies who 
have been in session in London at the 
conference looking to the limitation of the 
annual output of the mines, has appeared 
in the African World, 





A cable from London on last Wednesday 
said: “A dispatch to the Daily News from 
Berlin via Rotterdam says one of the last 
German ships to pass safely through. the 
English Channel was the Prinzessin, of the 
German East Africa line, carrying a large 





Frankfort: 2 cases optical goods, $406. 

Hamburg: 3 cases watches, $579. 

Hamilton: 2 cases plated ware, $109. 

Havana: 1 case watches, $900; 13 cases clocks, 
$465. 


Havre: 2 cases silverware, $1,500. 


Iquique: 8 cases plated ware, $827; 25 cases 
clocks, $651. 

Liverpool: 4 cases jewelers’ sweepings, $370; 
2 cases watches and material, $679; 113 cases 
clocks. $2,578. 

London: 1 case optical goods, $173; 1 case 
silverware, $300. 

Manila: 8 cases optical goods, $971; 2 cases 


plated ware, $150; 4 cases silverware, $1,578. 
Matanzas: 3 cases clocks, $279. 
Sydney: 67 cases plated ware, 
cases clocks, $5,142. 
Singapore: 11 cases clocks, $183. 
Warsaw: 5 cases clocks, $250. 
Zurich: 2 cases clocks, $139. 


$6,845; 339 








Death of Henry C. Luther. 
EE 

Provipence, R. I., Aug. 22—The death 
of Henry C. Luther removes from the 
tanks of the manufacturing jewelers and 
allied industries one of the oldest and best 
known in this city, one of the pioneers in 
his line of work, whose expertness was 
recognized throughout the country. Senior 
member and founder of the firm of H. C. 
Luther & Co., lapidaries, 227 Eddy St., for 
more than half a century he kept actively 
in touch with the business and its vicissi- 
tudes. He died Monday night at his home 
on Pine Hill Ave., Johnston, R. I. He 
was 82 years old and death was due to 
diseases incidental to old age. He had 
been confined to his bed about 10 days. 

Henry Clay Luther was born in Scituate, 
R. I., Sept. 25, 1831, and was educated in 
the district schools of that town and at 
the Smithville Seminary. He left home 
when 16 years old, and for several years 
was in the coasting trade and afterward 
was on West Indian ships. In a few years 
he left the sea, going to Attleboro, Mass., 
where he had an opportunity of learning 
the trade of lapidary with his cousin, Ed- 
ward Luther, of that town. Having con- 
cluded his apprenticeship and secured a 
few years’ experience as a journeyman, in 
1858 he began business for himself as a 
manufacturer of imitation precious stones, 
being one of the first to engage in this busi- 
ness in this country. The shop was de- 
stroyed by fire, but was rebuilt and was 
doing a good business when the Civil War 
broke out. 

In 1862 Mr. Luther decided to enlist, 
choosing the navy, and was first on the 
warship Penobscot, which was at the 
blockade of Yorktown and Fort Fisher. 
Mr. Luther became ship’s yeoman, and was 
such when the Penobscot was sent north 
at the time of the draft riots in New York 
city. During the excitement at the me- 
tropolis he was placed in charge of a bat- 
tery which was erected to protect the 
Brooklyn Navy Yard. Shortly afterward 
he was sent to sea on the Sonoma, but 
was taken ill when off the southern coast 
and in April, 1864, was honorably dis- 
charged, and returned to this city. 

He formed a partnership in 1865 with 
his brother, James W. Luther, to carry on 
the lapidary business, the firm being known 
as J. W. Luther & Co. They had a shop 
at Attleboro, but a year iater the deceased 
sold out his interests to John W. Luther, 
another brother, and formed a partnership 
soon afterward with Henry Atkinson, un- 
der the name of Henry Atkinson & Co., 
carrying on business in this city. The part- 
nership did not continue long, however, 
and in 1868 Mr. Luther began to do busi- 
ness on his own account. 

In 1870 he again gave up the lapidary 
business to go into the coasting trade, pur- 
chasing a vessel, of which he was owner 
and captain for two years, at the end of 
which time, in 1872, he resumed business 
as a lapidary, and continued in it for the 
rest of his life. Early in the 80s he took 
his son, Edwin S. Luther into the firm, the 
name becoming H. C. Luther & Co., which 
has since continued. 

In 1872 Mr. Luther, then a resident of 
the Ninth Ward of this city, was elected 
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to the school committee of Providence. 
He was a Republican, and many years af- 
terward he again received political prefer- 
ment, being at that time a resident of 
Johnston, and was elected a member of 
the Town Council, and later was its presi- 
dent. In 1897 and 1898 he was sent to the 
lower branch of the General Assembly 
from Johnston, and in 1899 was elected 
to the Senate. 

Mr. Luther was a prominent figure in 
Grand Army and veteran circles. He was 
a member of Slocum Post, No. 10, G. A. R., 
and he had served as its commander, and 
he had been a member of the National 
Council and the executive committee of the 
Grand Army of the Republic. He was 
much interested in the Rhode Island Sol- 
diers’ Home from its inception and was 
elected a member of the State Board of 
Soldiers’ Relief, which has charge of the 
institution at Bristol. His term was due to 
expire in 1916. 

Mr. Luther was twice married, first to 
Miss Elizabeth Halpin, by whom he had 
two children, Agnes A., wife of John Win- 
ship, of Chicago, and Edwin S. Luther, of 
this city, who has been in business with his 
father for several years. His second wife 
was Emily S. Barnes, of Johnston. 








Attempt to Form a Union of Women 
Jewelry Workers May Be Made 
at Providence. 

ProvipENcE, R. I., Aug. 22.—There are 
indications that the employes of the manu- 
facturing jewelry establishments of this 
city are to, become the objects ofthe ef- 
forts of labor agitators with a view of 
organizing’ a jewelry workers’ union in 
this city. Several attempts along similar 
lines have been made, but so far without 
success, the workers, as a rule, being con- 
tented to stand upon their individual mer- 
its. Heretofore the efforts to form a 
jewelers’ union have been devoted almost 
entirely to the male workers, but in the 
present instance, it is to the female work- 
ers that direct attention is being given. 

In an address before the People’s Forum, 
in Arcanum Hall, last Sunday evening, 
Miss Helen Dougherty, a prominet worker 
for the civic betterment of women ex- 
pressed the opinion that “the women work- 
ers of this State should organize them- 
selves to better the working conditions of 
women in Rhode Island, both as to wages, 
hours and conditions generally.” Her sub- 
ject was “The Value of Women’s Trade 
Unions,” in the course of which she paid 
her respect to the jewelry industry as fol- 
lows: : 

“In no part of the country at the present 
time is there greater need for organization 
and co-operation between the women work- 
ers than right here in Rhode Island. The 
girls in no single industry in Providence 
are exploited more than those who work 
for manufacturing jewelry concerns. They 
are rushed to death during the busy sea- 
sons of the year, while at other times 
when work is slack, they are laid off and 
allowed to starve. 

“Women when organized, have repeated- 
ly won victories over their employers. 
Strikes have invariably raised wages, short- 
ened hours, and improved the conditions in 
which women work. It all goes to show 
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that all that is necessary to secure what 
they are entitled to is for the women to 
demand their rights in sufficiently large 
numbers. Teach girls to help themselves 
through organization. Individually they 
are helpless. The women must join with 
the working men at times, but the women 
must work for women, for the hardest part 
of the work is to be done by them.” 

Following the meeting, it is understood, 
that a call was issued for a meeting to be 
held in 10 days or a fortnight of women 
employed in the jewelry establishments 
hereabouts for the purpose of organizing 
a union. If this is accomplished, it is 
stated that efforts will at once be made to 
effect an organization of the male workers 
of the industry. 








Diamond Rings Worth $2,000 Mysteri- 
ously Disappear from Boston 
Jewelry Store. 

Boston, Mass., Aug. 22.—A tray of dia- 
mond rings was stolen last Tuesday in 
broad daylight from the Tremont St. store 
of George E. Homer. The loss of the tray 
and its contents, valued at about $2,000, 
was discovered shortly after the departure 
of a tall stranger who had been looking at 
various articles displayed on the counters. 
Neither Manager Lind nor any of his 
corps of clerks saw anything suspicious in 
the man’s actions, but it was recalled after- 
ward that he had carried a raincoat on his 
arm, and laid it over the counter for a 
while during his stay in the store. It is 
supposed that on account of his unusual 
height—he is described as being about 6 
feet 2 inches or more—that he reached 
over the glass counter, and, under cover of 
the raincoat, drew out the tray from the 

showcase. 

The police were notified and given a 
description of the suspect. A liberal reward’ 
was also offered by Mr. Homer for the 
arrest and conviction of the thief and re- 
turn of the property. 








Death of Theodore A. Englert. 

Denver, Colo., Aug. 19.—Theodore A. 
Englert, who for the past four years has- 
had charge of the tool and material depart- 
ment of the Lewis Jewelers’ Supply Co., 
passed away Saturday, Aug. 15, at his late- 
residence, 1361 Jackson St. Tuberculosis 
was the immediate cause of his death. The 
remains were interred yesterday afternoon 
in Fairmount Cemetery. He was 49 years 
of age and is survived by « wife and one 
son, William Englert. 

Mr. Englert, who came here from Pitts- 
burgh 14 years ago, was favorably known 
to practically every jeweler in Colorado. 
He has also been connected with the W. W. 
Hamilton Jewelry Co. for seven years, and’ 
was one year with the Deacon store and 
four years with George Bell. His passing 
is sincerely mourned by a large circle of 
Denver friends. 








J. A. Agranovich, who has left Belling- 
ham, Wash., had conducted a jewelry and” 
pawnbroking establishment there under the 
name of the Frisco Loan Office. He was 
originally a peddler and in 1906 began busi- 
ness as the Seattle Loan Office at 405 W. 
Holly St. He moved to 311 W. Holly St. . 
in 1911. 
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Jewelry Salesman Injured and His Wife 

Killed When Automobile Collides 

with Kansas City Street Car. 

KaNnsSAS City, Mo., Aug. 21—W. A. 
Montague, formerly traveling for the 
Woodstock-Hoefer Watch & Jewelry Co. 
and now with the C. H. Knights-Thearle 
Co., Chicago, was injured in an automobile 
collision Aug. 16 and his wife so seriously 
hurt that she died Thursday. Their son 
also sustained injuries. The collision was 
between their automobile and an interurban 
street car. 

The Montague family had gone into the 
country south of Kansas City Sunday eve- 
ning for a pleasure ride, the chauffeur 
driving. The track was on a hill and the 
machine was going at good speed to make 
the rise. The street car was going at full 
speed and hit the machine fairly, wreck- 
ing it completely. Mr. Montague suffered 
three broken ribs and other injuries, Mrs. 
Montague’s skull was fractured, and the 
son sustained similar injuries. They were 
taken to a hospital, where Mrs. Montague 
later passed away. 

Mr. Montague has made his home in 
Kansas City for several years, and has a 
host of friends here as well as in the jew- 
elry trade over the whole country. 





Cuicaco, Aug. 22.—The news of the acci- 
dent which befell W. A. Montague and his 
family and party came as a great shock to 
Mr. Montague’s friends, here. He was con- 
nected with H. F. Hahn & Co. for many 
years, lately going with the C. H. Knights- 
Thearle Co. 

Upon hearing of the accident the C. H. 
Knights-Thearle Co. immediately  dis- 
patched one of its salesmen, Fred Nyman, 
to Kansas City to see what could be done. 
Mr. Nyman reported that Mrs. Montague 
died early on Thursday morning without 
regaining consciousness, and that Mr. Mon- 
tague was denied visitors at the hospital. 

Mrs. Montague’s remains will be placed 
in a vault in Kansas City until such time 
as Mr. Montague will be able to attend her 
funeral. 








St. Louis Diamond Merchant Loses 
$1,000 Ring as a Result of the War. 
St. Louis, Mo., Aug. 24—Leonard A. 
Fassett, of Weiss & Fassett, diamond im- 
porters, who was in Belgium when the E+ 
ropean war began, mourns a $1,000 dia- 
mond ring which was seized by the Aus- 
trian Government while in the hands of a 
prospective customer on approval. Mr. 
Fassett was in Brussels when Germany de- 
clared war on Russia. A man of Austrian 
birth who had been brought to America 
when a month old, and who was an Amer- 
ican citizen, had taken the ring on approval. 
He was driven from Belgium when the 
authorities learned of his Austrian birth. 
In Austria he was suspected because he 
came from Belgium, and his possessions, 
including the ring, were taken from him. 
Before Mr. Fassett left Belgium all the 
large hotels had been converted into emer- 
gency hospitals, and he saw thousands of 
wounded soldiers brought in from Liege. 
Rioting prevailed. He had a narrow es- 
cape when a crowd of 2,000 Belgians sur- 
rounded him and threatened to mob him. 
His ability to speak French and explain 


that he was an American citizen saved him 
from being rushed off to prison. He wit- 
nessed the mobilization of 400,000 Belgian 
troops. Having a supply of Belgian money, 
Fassett financed many Americans who 
straggled into the city from different points 
in Germany. Among them was James A. 
Patten, the wheat king. 

Mr. Fassett came over on the Finland 
and arrived in St. Louis last Thursday night. 








St. Louis Jeweler’s Wife Foils Thief by 
a Clever Ruse. 

St. Louis, Mo., Aug. 24.—By a ruse and 
a bluff with an empty revolver, Mrs. Katie 
Cook, wife of “Uncle Charley” Cook, pro- 
prietor of a jewelry store and pawnshop on 
Collinsville Ave., East St. Louis., saved two 
valuable rings with which a robber was at- 
tempting to make off. 

She was alone in the store when a well- 
dressed man came in and asked to be 
shown some diamond rings. She produced 
a tray, and the man was looking at the 
rings in it when another customer entered. 
The first man said he was in no hurry, and 
told her to go ahead and wait on the other. 
As Mrs. Cook turned away the man took 
two rings from the tray. Mrs. Cook al- 
most immediately missed the rings and ac- 
cused the man of taking them. He de- 
nied it. 

Pretending to speak to a person behind 
the thief, Mrs. Cook said: “Officer, arrest 
this man.” As the fellow turned around 
Mrs. Cook seized an empty revolver and 
pointed it at him, and told him she would 
give him one second to return the rings. 
He was so busy digging them out of his 
pocket when the second expired that Mrs. 
Cook waived the technicality and refrained 
from shooting. When he laid the rings on 
the counter she gave him another second 
to get out of the store. 








Importations at the Port of New York. 





Weeks ended Aug. 16, 1918, and Aug. 15, 1914. 








China, glass and earthen ware: 1913. 1914. 
ONES aca deuncccandaces $82,010 $36,733 
Earthen ware ...-ccccce 22,054 17,079 
CHAME WEEE. 5 ans cwncve cs 37,019 15,982 
Optical glass . .'...cssss. 1,349 466 

Instruments: 
po eer errs 17,753 2,902 
PS ER rs: 8,390 10,425 
Philosophical .........-. CS )) rer 

Jewelry, etc.: 

Jewelry ......cccercccee 13,865 19,182 
Females HOREE .ccccctec  daveen.  -wadeas 
Precious stones ........ 1,078,492 242,355 
WOAREEOE 6 aciccdetude cas $4,257 9,502 
Metals, etc.: 
MEE kei sceeccecaes 431% <ccecec 
CUES cos cccstcccseses 26,244 25,815 
WS Sa cover eccedceee 13,813 5,320 
Plated ware .ossccsccce 400 781 
a, a 4,935 2,923 
Miscellaneous: 
Alabaster ornaments .... 145 185 
Mc ccatewteeec ease Ce Serre 
EE a wavhuen eck nena 11,562 3,370 
CHEE ch owonderedéasaces 7,413 10,722 
WOU: ccc csuccreeeecoucns 8,717 72 
Fancy goods ......cecce 21,642 7,172 
BOOOMS “once ccnecenccnden OB.71E sc ccccc 
Ivory, manufactures of.. 7) ncawen 
Marble, manufactures of. 7,861 31,029 
Jewelers at Plattsburg, N. Y., recently 


agreed to close their stores at 6 o'clock 
each evening excepting Mondays and Sat- 
days. This was adhered to during the past 
two months. 
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Death of Horace Garrigus. 


BL Ree 
NEWARK, N. J., . 
turing jewelry fraternity of Newark lost a 


he manutac- 


long and valued member in the death of 
Horace T. Garrigus last week Tuesday, 
Aug. 18. Mr. Garrigus died suddenly of 
pleuropnenmonia. Funeral services were 
held by the Rev. Clark T. Brownell, of the 
South Baptist Church, Friday afternoon at 
2.30 o’clock. Interment took place in 
Hollywood Cemetery, Irvington. 

Horace T. Garrigus was born on a farm 
at Old Boonton, Morris County, N. | 
Feb. 17, 1852, and received his early 
education at the country schools. When 


about 21 years of age he left the farm and 
came to Newark. He obtained employment 
in the jewelry business and continued to 
follow this trade until some 30 years ago, 
when he assisted in organizing the firm of 








THE LATE HORACE GARRIGUS. 


Courtois, Bush & Garrigus, manufacturing 
jewelers. He had always remained with 
this firm, and at the time of his death had 
charge of the factory. 

In private life Mr. Garrigus was a home- 
lover to a degree that is not always found 
in these days of clubs, smokers and lodges. 
He believed that if a man had a home it 
was his place to use it, and it was this be- 
lief that Mr. Garrigus carried out. It was 
no uncommon sight to see Mr. Garrigus 
and his family out enjoying the joys of an 
automobile ride after the work of the day 
or week was finished. He believed that all 
play and no religion would be a poor com- 
bination, so early in life took an interest in 
church affairs. 

At the time of his death deceased was a 
trustee of the South Baptist Church, New- 
ark. Mr. Garrigus was also a Mason and 
Odd Fellow. He is survived by a widow, 
who was Annie E. Smith, of Newark, a 
daughter and a son, Horace T. Garrigus, 
Jr., who is a member of the firm of L. E. 
Garrigus & Co., manufacturing jewelers, 
38 Crawford St., Newark. 








An involuntary petition in bankruptcy 
has been filed against F. B. Thayer, Mem- 
phis, Tenn. 
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Jewelry Trades Greatest Convention Opens at Chicago. 


Ninth Annual Gathering of American National Retail Jewelers’ Association Promises To Eclipse 
All Previous Meetings—Report of the Opening Sessions Monday and Tuesday. 

















Cuicaco, Aug. 25.—The ninth annual con- 
vention of the American National Retail 
Jewelers’ Association is now in ful] swing 
here and every indication points to the fact 
that in attendance, in enthusiasm and in 
the value of the proceedings to the mem- 
bers at large it will be the greatest and 
most important gathering ever held in the 
jewelry trade. Wonderfu) as was the con- 


vention last year, surpassing all expecta- 
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THE CONVENTION BADGE. 


tions of those who had it in charge, that 
of 1914, which is held in the same quar- 
ters in the Sherman Hotel, bids fair to 
exceed it in every way. 

The sessions have opened with a snap 
that shows the perfection of the arrange- 
ments made by the committees in charge, 
the attendance is already great and the 
jewelers are still pouring in on every train 
from the east and west. The opening busi- 
ness session this morning showed an en- 
thusiasm combined with a seriousness in 
the way the proceedings were begun that 
indicates that the members are going to 
get all the good possible out of the busi- 
ness sessions, as well as enjoy to the ut- 
most the great program of entertainment 


which has been arranged for them by the 
Chicago jobbers and manufacturers. Every- 
body is “on the job,” and not a stone is 
being left unturned tec make a record in 
the way of handling the convention that 
is going to prove a stumbling block for the 
next city that gets the annua) meeting, pro- 
vided they want to equal, if not surpass, 
the precedent now being established. 

The financial returns in connection with 
the exhibits (which, by the way, can only 
be described as wonderful) are already 
satisfactory. More money has been made 
by the association on the exhibit spaces 
than at the three previous conventions 
combined. Greater effort is being made by 
the manufacturers to interest the jewelers 
in the exhibits than has ever been made 
before. In fact, the exhibition hall is a 
treat and an education to most of the visit- 
ing jewelers and a source of wonder to 
these who are accustomed to the efforts 
made in past years. 

Although the convention will not take 
up the subject of the next place of meet- 
ing unti] the latter part of the week, it is 
already evident that a strong fight will be 
made to bring the next annua) meeting to 
New York and the Twin Cities as well as 
others that were after the convention last 
year will again have their advocates in the 
held. 

The work of the New Yorkers has been 
done somewhat quietly, but the agitation 
is manifest already and correspondence 
has been received from the Merchants’ As- 
sociation of New York by Secretary An- 
derson, relative to the invitation of that 
body to the jewelers to come to the 
Metropolis. This invitation has been 
backed up, or practically made at the re- 
quest of a large number of concerns, 
among whom are: The Gorham Co., Ejich- 
berg & Co., Leonard Krower, L. E. Water- 
man Co. Edward van Dam, Poltock & 
Seeler, Solidarity Watch Case Co., Larter 
& Sons, Powers & Mayer, Inc., Spencer 
Optical Co., Henry Ginnel & Co., Ameri- 
can Oil & Supply Co., Elias Rees & Son, 
Gustave Schmidt, Sloan & Co., Kastenhuber 
& Lehrfeld, Ernst Gideon Bek, Inc., S. 
Borgzinner Co., Emil F. Kupfer, Inc., 
William B. Kerr Co., S. Kaplan & Co. 
Kent & Woodland Co., T. W. Adams & 
Co,, Heyman & Kramer, A. Jaffe & Son, 
Hirschorn, Smith & Newman, Inc., Alpheus 
L. Brown, American Gem Mining Syndi- 
cate, Electrolytic Art Metal Co., Dieges & 
Clust, Long & Koch Co., Albert Borg- 
zinner & Co., Sessions Clock Co., L. Heller 
& Son, Harris & Harrington, Benedict & 
Warner, C. G. Alford & Co., Bunde & Up- 
meyer, Ira Goddard, Scharling & Co., Zeit- 
ner & Herwig, Henry Ziruth Co., Gran- 
bery & Shute Co., and Irving Mfg. Co. 

To the Chicago Jewelers’ Association, 
one of the finest bodies of its kind in the 
United States, belongs the credit of secur- 





ing the convention here twice in succession, 
which was a heretofore unknown occur- 
rence in trade conventions. All have put 
their shoulders to the wheel to make this 
gathering a monumental one. 

Too much cannot be said in praise of 
Wm. F. Juergens, chairman of the social 
relations committee, on whose shoulders 
fell the brunt of the arrangements. Mr. 
Juergens was ably assisted by S. H. Hess, 
who attended to various details of the en- 
tertainment. To E. E. Swadener was al- 
lotted the task of collecting the funds 
necessary to defray the expenses of enter- 
taining the visitors. Without any fuss or 


noise Mr. Swadener collected nearly $10,- 
000, and no one knew he was doing it, so 
quietly and businesslike were his methods. 

The man in charge of the registration of 
the visiting jewelers is John J, Morse, of 
the Elgin National Watch 


Co. As Mr. 








HOTEL SHERMAN, CONVENTION HEADQUARTERS. 


Morse was in charge of registration last 
year, he is thoroughly familiar with the 
work, 

A full list of the officers, committee 
members and members of the Chicago Jew- 
elers’ Association follows: 

Officers—Albert W. Sproehnle, president; W. F. 
Juergens, vice-president; Cornelius P. Dungan, 
secretary and treasurer; Franklin N. Wood, as- 
sistant secretary. 

Directors—C. T. Ross, Earl St. Hoor, H. E. 
Jones, J. T. Montgomery, Theo. Kuehl, P. White. 

Trade Extension Committee—S. Y. Ball, chair- 
man; Robert C. Abt, Max Ellbogen, Theo. Kuehl, 
Wm. F. Puls, Robert Slade. 

Social Relations Committee—W. F. Juergens, 
chairman; J. R. Perry, J. H. Hardin, S. H. Hess. 

In Sole Charge of Raising Funds—E. E. Swad- 
ener. 

In Charge of Registration—John J. Morse. 
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Members—Robert C. Abt Co., Benj. Allen & 
Co., Alvin Mfg. Co., Ansonia Clock Co., Associated 
Silver Co., Bassett Jewelry Co., The Barbour Sil- 
ver Co., A. C. Becken Co., Fred. Blauer & Co., S. 
Buchsbaum & Co., Church-Davidson Co., Clapp, 
Harvey & Co., Cut Glass Products Co., Despres, 
Bridges & Noel, Thos. J. Dee & Co., C. P. Dungan, 
Alfred Elsner, J. W. Forsinger & Co., Theo. W. 
Foster & Bro. Co., Jules Franklin, S. & R. Gold- 
smith Bros. Co., The Gorham Co., Hamilton & 
Hamilton, Jr., F. A. Hardy & Co. A, Hirsch & 
Co., Louis Hoffman, Illinois Watch Co., Illinois 
Watch Case Co., International Silver Co., Juergens 
& Anderson Co., Keystone Watch Case Co., Kienzle 
Clock Co., Julius King Optical Co., W. G. Knapp, 
Knickerbocker Silver Co., C. H. Knights-Thearle 
Co., Kuehl Clock Co., Lazarus & Weil, Louis Man- 
heimer & Bros., M. A. Mead & Co., J. Milhening 
(Inc.), F. E. Morse Co., New Haven Clock Co., 
F. H. Noble & Co., Norris, Alister-Ball Co., Henry 
Paulson & Co., Rettig, Hess & Madsen, Rockford 
Silver Plate Co., Rogers Lunt & Bowlen Co., L. 
H. Schafer & Co., Schrader-Wittstein Co., I. 
Schwartz, Adolphe Schwob, Julius Schneering, 
Slade, Tenny & Weadley, Seth Thomas Clock Co., 
South Bend Watch Co., Sproehnle & Co., Star 
Watch Case Co., Stein & Ellbogen Co., Swartschild 





T. L. COMBS, PRESIDENT. 


& Co., Towle Mfg. Co., Wadsworth Watch Case 
Co., Waltham Watch Co., R. Wallace & Sons Mfg. 
Co., Waterbury Clock Co., Watrous Mfg. Co., The 
Watson Co., Western Clock Co., Western Watch 
Case Mfg. Co., W. P. Williams, Willson & Co., 
Otto Young & Co. 

The 24-Karat Club of Chicago, whose 
members are also members of the [Ilinois 
Retail Jewelers’ Association, has consti- 
tuted itself a reception committee of 26 to 
do its level best toward making the visitors 
feel at home. Illinois jewelers are regis- 
tering in a separate room, and great efforts 
will be made by Secretary C. F. Manahan 
and E. J. Peck to secure new members. A 
list of officers and members of the club fol- 
lows: 

President, Paul N. Lackritz; vice-president, 
Gunnar Anderson; secretary-treasurer, H. C. 
Stern; Ben Busch, Theo. Even, William Fors- 
tum, C. N. Ford, B. J. Hagemann, David Holtz, 
A. W. Johanson, E. A. Johnson, Robt. Kaiser, A. 
Lacy, C. F. Manahan, Nels Nelson, A. Nordahl, 
J. O. Pollack, Parsens Bros., J. J. Pfordrescher, 
J. M. Procktor, E. Phillipps, J. E. Thoendel, H. 
Thoendel, Paul Van Valkenburg, Wm. Vokel, O. 
Wurlitzer, H. W. Yaseen. 

The Manufacturing Jewelers’ Associa- 
tion of Chicago, through its individual 
members, will be present all during the 
convention to see that the visitors lack 
nothing to make their stay here enjoyable. 
All the members have done good work. 


A list of officers and members of the as- 
sociation follows: 

Officers—President, Frank Milhening; Vice-Presi- 
dent, Hans P. Juergens; Secretary-Treasurer, Geo. 
Spies; Fred Blauer & Co.. F. S. Boyden & Co., M. 
Block Jewelry Co., S. Buchsbaum & Co., A. Cour- 
voisier, Thos. J. Dee Co., Graffe & Stanek, Gold- 
smith Bros. Smelting & Refining Co., Hanson & 


Mau, Hirsch & Oppenheimer, F. H. Jacobson Co., 
Lazarus & Weil, Lebolt & Co., Levinson & Jacob- 
son, Mason & Bruedigam A. Massover & Co., J. 
Milhening, Inc., F. E. Morse Co., Wm. G. Mor- 
strom & Co., M. Newman, John H. Nickell, F. 


H. Noble & Co, M. A. Pokrass, Schrader-Wittstein 
Co., Spies Bros., Trachtenberg & Pritzker, S. 
Wechter & Co.. Wilson & Co. 

The entertaining of so many visitors is 
no small task, and everything has been done 
in advance to insure them a good time. 
Entertainment tickets will be issued in book 
form, numbered consecutively and bearing 
the visitor’s name. The tickets will bear 
the same serial number as the book itself. 

For to-night the entire theater of Cohan’s 
Grand Opera House has been bought out- 
right. Here the visitors will see the New 
York Winter Garden success, “The Whirl 
of the World.” 

On Wednesday afternoon the ladies will 
be entertained by an automobile ride 
around Chicago’s magnificent boulevards, 
and will stop at the Midway Gardens, 
where a symphony concert will be held and 
where tea and light luncheon will be 
served. 

On Wednesday evening the members will 
visit the “White City,” an amusement park 
on the South Side, and tickets will entitle 
the holders to see various attractions, in- 
cluding the 101 Ranch Wild West show. 
The entire Casino has been reserved. 
Dancing will begin at 9 p. m. and a buffet 
supper will be served at 10 p. M. 

Thursday night is the climax to the en- 
tertainment, the entire beautiful roof gar- 
den of the La Salle Hotel being especially 
reserved for the visiting jewelers and their 
guests. Here the jewelers will have every- 
thing to eat and drink that their tastes dic- 
tate while a cabaret performance is going 
on. This will be the big night. 

A special committee of 16 members, with 
Franklin N. Wood as chairman, was chosen 
to act as a special entertainment com- 
mittee. 

The function of the committee will be 
to attend the theater this evening—to be 
on hand at 8 o'clock sharp—and see that 
the guests are properly taken care of. The 
members of the committee are also re- 
quested to be on hand at the gates at White 
City at 7 o’clock sharp Wednesday even- 
ing, but the most important post of all 
will be on Thursday evening at the roof 
garden at the La Salle Hotel. 

At Thursday noon the members of this 
committee will meet for luncheon in room 
104, La Salle Hotel, for the purpose of 
organizing and having their stations as- 
signed to them for the evening. 

The members of this committee are: 
John H. Hardin, Fred D. Thearle, C. P. 
Dungan, Robt. C. Abt, Frank Milhenning, 
Geo. Jacobsen, Chas. T. Ross, Sydney Y. 
Ball, John Cox, Frank Hickok, Earl St. 
Hoor, William Drexmit, Hans P. Juergens, 
Fred Blauer, J. T. Montgomery, Franklin 
N. Wood. 

Those who contributed to the fund for 
entertainment included: 
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Association of Commerce, Elgin National 
Watch Co., Waltham Watch Co., Benj. 
Allen & Co., Juergens & Endersen Co., 
International Silver Co., Community 5il- 
ver Co., R. H. Ingersoll & Bro., Stein & 
Ellbogen Co., F. A. Hardy & Co., Towle 
Mfg. Co., Norris, Alister-Ball Co., C. H. 
Knights-Thearle Co., Despres, Bridges & 
Noel, A. C. Becken Co., Wm. M. Gilbert 
Clock Co., Rettig, Hess & Madsen, West- 
ern Clock Co., L. H. Schafer & Co., Water- 
bury Clock Co., Sproenhle & Co., New 
Haven Clock Co., Swartchild & Co., Key- 
stone Watch Case Co., R. Wallace & Sons 
Mfg. Co., Illinois Watch Co., the Gorham 
Co., Wm. A. Rogers, Ltd, J. Milhening, 
Star Watch Case Co., Seth Thomas Clock 
Co. Slade, Tenney & Weadley, Western 
Watch Case Mfg. Co., Goldsmith Bros. 
Smelting & Refining Co., Robert C. Abt, 
Associated Silver Co., Geneva Optical Co., 
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Rogers, Lunt & Bowlen Co., South Bend 
Watch Co., Kuehl Clock Co., Rockford Sil- 
ver Plate Co., The Watson Co., Dennison 
Mfg. Co., R. FF. Simmons Co., Lazarus & 
Weil, Geo. S. Johnson Co., Theo. W. Foster 
& Bro. Co., Illinois Watch Case Co., Louis 
Manheimer & Bros., Wadsworth Watch 
Case Co., Alfred Elsner, Hamilton & Ham- 
ilton, Jr., Klein Bros.’ Lapidary Co., 
Thomas J. Dee & Co., Harvey Clap & Co., 
3assett Jewelry Co., Julius King Optical 
Co., J. Ziegler & Co., Uhlemann Optical 
Co., Fred Blauer & Co., L. Seligman Jew- 
elry Co., Henry Paulson Co., Ansonia Clock 
Co., Alvin Mfg. Co., Jos. Fahys & Co., F. 
E. Morse & Co., A. Hirsch & Co., S. Buchs- 
baum & Co., Wilson & Co., G. H. Fuller 
& Sons Co., E. Lechler, John B. Ash, H. C. 
Kiomka & Co. 
Morday’s Session. 

The proceedings yesterday were of 
somewhat general character. There were 
meetings of the national and State com- 
mittees at the headquarters room in suite 
512, and of the national executive, trade 
interest, legislative, special legislation, ad- 
vertising and fashion, auditing, finance, and 
Roberts memorial fund committees. The 
latter committees outlined the plans of 
what they should do at the convention. 
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The officers of the State association met in 
the afternoon and also discussed convention 
plans. 

The Washington and Idaho State asso- 
ciations have been admitted to membership 
in the national association and the Pacific 
Coast Gold and Silversmiths’ Association 
was also taken into the fold. This will 
make a large increase in membership of 
the national body besides strengthening its 
influence all along the Pacific Coast. Presi- 
dent Combs arrived during the afternoon 
and was heartily greeted. 

It was seen that there would have to be 
certain changes in the program owing to 
the fact that some of the speakers will 
not be there. Among the most important 
of the absentees is Congressman J. H. 
Goeke, the sponsor for the association’s 
Watch Case Bill in the House of Repre- 
sentatives, Mr. Goeke being held at Wash- 
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ington by pressing official business. St. 
Elmo Lewis also on the program for a 
speech is not expected, nor was A. W. 
Sproehnle, president of the Chicago Jew- 
elers’ Associations who was down to greet 
the retail jewelers. Mr. Sproehnle’s ab- 
sence in Europe had already been taken 
into consideration and his place was taken 
by W. F. Juergens. L. H. Schaefer, the 
local wholesaler, will not be present owing 
to the death of his brother, Harry, which 
has just occurred. L. I. Shaw also cannot 
come. 

In the attendance so far some of the old 
stand-bys of previous conventions are miss- 
ing and a large number of new faces 
have appeared. 


THE ILLINOIS CONVENTION. 


During the afternoon the Illinois Retail 
Jewelers’ Association held its annual meet- 
ing in Assembly Hall, discussed resolutions 
and heard Secretary-Treasurer Manahan’s 
report. The meeting was conducted by 
President Weber and there were about 75 
in attendance. 

At the first session a nominating com- 
mittee consisting of Paul Lackritz, Chi- 
cago; R. Weiting, Peoria, and Frank 


Smith, Pontiac, was appointed, and a res- 
olutions committee, consisting of L. Yeo- 
man, R. W. A. Rovelstad, E. R. Wieting 
and A. H. Ullrich, were chosen. 

A letter from the. National Jewelers 
Board of Trade was brought-up, but the 
convention refused to consider it and ad- 
journed until 9.30 a. m. Tuesday. 

A general informal gathering was held 
last night, but no official function was 
scheduled. 


Tuesday’s Sessions, 


This morning the members of the Illinois 
Retail Jewelers’ Association held their final 
session and completed their work. The 
officers elected are: President, M. H. Le- 
boldt, Chicago; first vice-president, George 
H. Chapman, Galesburg; second vice-presi- 
dent, E. L. Thayer, Rockford, and secre- 
tary-treasurer, Chas. H. Manahan, Chicago. 
The directors selected are: T. H. Craig, 
Champaign; A. W. Johanson, Chicago, and 
Frank Smut, Pontiac. 

The resolutions adopted included indorse- 
ments of the Owen-Goeke Watch Case Bill, 
the Stevens bill and the Steenerson bill. 
Also indorsements of the work done by the 
national officers and the A. N. R. J. A. 
A protest was recorded against the attitude 
of the National Jewelers Board of Trade 
on the watch case legislation, while the 
manufacturers of Newark were commended 
for heeding the protest of the retailers as 
to the complaint of the New Jersey jew- 
elers. Other formal resolutions were 
passed, the text of which will be published 
in full in the next issue. 

Shortly after the Illinois jewelers finished 
their work the first business session of the 
national convention was called to order by 
President Combs in the room adjoining the 
main exhibit hall. The hall was filled, the 
attendance being estimated at 700. 

It was just 10.45 when the meeting began, 
and President Combs, in starting the pro- 
ceedings, congratulated the jewelers on 
their promptness. After G. S. Webb had 
sung two solos, an invocation was deliv- 
ered by the Rev. Miles V. Leach. 

It had been expected that Mayor Carter 
Harrison would welcome the jewelers, but 
he was unable to get there and instead sent 
as personal representative Leon Hornstein, 
assistant corporation counsel of the city. 
In welcoming the jewelers Mr. Hornstein 
said: 

“T want to assure you it was the intention 
of Mayor Harrison to welcome you in per- 
son until a few minutes ago. He was de- 
tained at the last minute and asked me to 
welcome you in his behalf. So far as able 
I will meet the requirements of the situa- 
tion. I am here on behalf of official Chi- 
cago to extend to you the most cordial wel- 
come the city affords. Chicago is glad to 
have representative gatherings meet here 
I welcomed you last year, and to those not 
here then a few facts about Chicago may 
be interesting. 

“Chicago is about 77 years old. Many 
are alive to-day who remember when this 
city took gut its charter in 1837. In calling 
attention to its present size I want to say 
it has not all been easy growth.” 

He then invited attention to the. city 
parks, industries, etc.,.and said in conclu- 
sion: 
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“[ simply mention these things because 
the Mayor of this city, in extending his 
welcome, asks you to look about you and 
bear away with you some impressions of 
the second greatest city in America.” 

After the welcome by the Mayor’s repre- 
sentative there was a harp solo by J. V. 
Borborka, of Dennison, Ia., and then Will 
F. Juergens greeted the jewelers on behalf 
of the Chicago Jewelers’ Association, say- 
ing in part: 


WM. F. JUERGENS’ ADDRESS OF WELCOME. 


It is indeed a pleasure as well as a great privi- 
lege to welcome you members of the National 
Retail Jewelers’ Association back to our city. 

I am deeply indebted to our friend, Mr. 
Sproehnle. for allowimg himself*to be held captive 
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on the other side just long enough to give an- 
other fellow a chance, for if our worthy president 
were here I would be off the map. 

We are indeed proud and happy to know that 
you thought well enough of us last year to come 
back to Chicago, and to know that our efforts to 
please you and to give what iittle assistance we 
could to help you strengthen your great organiza- 
tion were not in vain. 

Mr. Juergens then outlined the program 
of entertainment that had’ been arranged 
for the visiting jewelers, and concluded by 
saying : 

You will notice that it does not in any way 
conflict with your regular program of the day, 
but after your day’s work is over we want you 
all to join with the members of the Chicago 
Jewelers’ Association and have one good time. 

In speaking for the members of the Chicago 
Jewelers’ Association we wish you the greatest of 
success for your organization and bid you a warm 
and hearty welcome to Chicago. 

The next speaker was William R. Moss, 
of the Chicago Association of Commerce, 
who said his problem was to make the jew- 
elers feel that Chicago’s welcome was sin- 
cere, personal and definite. Their associa- 
tion said to all: “Welcome to Chicago; we 
welcome you for what you can do for us 
and we can do for you.” 

Paul Lackritz, president of the 24-Karat 
Club of Chicago, also greeted the visitors, 
saying: 

ADDRESS OF PAUL LACKRITZ. 

On behalf of the 24-Karat Club of Chicago, 
I have the honor and pleasure to greet you again 
to our metropolis, and the fact that you have 
chosen to meet with us the second time is very 
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complimentary to us, and I wish to assure you 
that we appreciate it and wish to say that we 
would like to keep your steady company. I hope 
that Father Buffalo and Mother Minneapolis will 
offer no serious objection to our courtship. 

I wish to welcome you to our great Summer 
resort. The water is fine and the lines to Mil- 
waukee have not been broken by the enemy. Am- 
ber fluid has not been declared contraband of 
war. The ‘White City’ has surrendered to you 
and the “Whirl of the World” is at your com- 
mand. 

I trust that an attack of prosperity will pass 
safely through the mined and fortified harbors 
and strike the Triple Alliance of the Jewelry 
Trade, viz., the manufacturer, jobber, and retailer, 
and when the Fall campaign arrives it will find 
the Triple Alliance ready and willing to receive 
the rain of bullets from our customers in the 
shape of currency bills. Never mind the gold. 
We have that and confidence in Uncle Sam be- 
sides. As this is a strictly business convention, 
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I will conclude by thanking you again for the 
singular distinction of meeting the second con- 
secutive time in Chicago. 


August Loch, of Pittsburgh, who re- 
sponded, said: 
RESPONSE OF AUGUST LOCH. 


It is with a sense of profound pleasure that 
the American National Retail Jewelers’ Association 
accepts. this most cordial welcome on behalf of 
the citizens of Chicago and its jewelry inter- 
ests in general. We still have pleasant memories 
of your wonderful hospitality of one year ago. 
Your interest in our welfare and our pleasure 
of that time has been one of the happy thoughts 
of the last convention. It was so indelibly fixed 
on our hearts then that when an invitation was 
extended to meet here this year there were few 
dissenting voices. It was the largest jewelers’ con- 
vention ever held and was productive of the 
greatest good. 

Nearly all the world was at peace when we 
met here one year ago. To-day a large portion 
of it is at war. What a crime against civiliza- 
tion. The excitement of war, the call to the colors 
may undo what has taken centuries to acquire. 
In this city, as in others, no doubt, are men 
from each of these great nations in conflict, who 
have been friends for years. Perhaps their sons 
and daughters have mingled and stood side by 
side at the marriage altars, sat in the same school 
room or knelt at the same shrine. Under these 
conditions they lost hatred of race and replaced 
it with a kindlier glow of friendship and of pity 
for the people’ who have chosen war instead of 
peace. But it is inconceivable that even a war, 
which rocks a continent, will change friendships 
made on this side of the water, be the end what 
it may, America, sad of heart, wet-eyed with pity, 
stands aloof from conflict and from strife and 
as never before gives reason for its birth. 





Our responsibility becomes great to the rest 
of the world. Sooner or later, we are going 
to be called upon to supply the needs that the 
warring nations are unable to provide. The 
American jeweler should be awake to his inter- 
ests. In this connection it is not out of place 
to call your attention to an address made by 
Charles T. Paye, of North Attleboro, toastmaster 
at the last banquet of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Association. 
At that gathering, Count von Bernstorff, the Ger- 
man Ambassador to the United States, was a 
speaker. 

Before introducing him, as well as others, Mr. 
Paye said that the manufacturing jewelers in the 
United States have practically but two markets 
for their goods—our own country and Canada, 
and that the exports to Canada represent about 
75 per cent. of our total exports. The other 25 
per cent. is scattered throughout the different 
countries of the world. Now while this is a re- 
tail jewelers’ convention, and we are here to talk 
shop, many manufacturing concerns also are rep- 
resented. It appears to me that the way is open 
for increasing our commerce with those countries 
the warring nations have supplied. Increased 
trade relations means increased business for 
America. Mr. Paye made this rather significant 
remarks, “for 100 years the English speaking world 
has been at peace. With a 4,000 mile boundary 
line between Canada and the United States, there 
is not on a single foot a war ship or a gun.” 
What a wonderful tribute to the people of 
North America! 

At the banquet Count von Bernstorff said: 
“Tt is our desire to keep the markets of the 
world open with America. Nothing» makes for 
peace so much as commerce and we are glad of 
the friendly competition.” 

The subject of increasing our trade relations 
with other countries is now one of the live topics 
of the day, and Chicago, Pittsburgh, New York 
and other of our great American cities should be 
alive to their interests. Chicago second in clear- 
ing house exchanges and in population, with her 
wonderful resources of manufacturing; Pittsburgh, 
the giant of them all in the manufacture of 
steel products, and, in fact, the entire United 
States offers opportunity. It should be ours to 
grasp. 

While we deplore the sacrifice of human life 
now going on in Europe let us continue to keep 
our heads and go about our business with calm 
judgment and cool deliberation. Let us also give 
our hearty support to the movement started by 
our own President Wilson in offering his good 
officer to bring about peace to mankind. I am sure 
we would rather have peace than have’ big busi- 
ness, for we hear the sobs of our foreign friends 
and sob with them at the pity of it all. 

So, while we are gathered here to discuss those 
matters dear to one of America’s noblest crafts, a 
branch of trade in whose proprietors the people 
of the world impose the greatest confidence and 
trust, let us not be unmindful of the small part 
we can play in advocating the peace of the 
human race. 

We are, indeed, glad to be within the borders 
of this splendid city, and whose chief executive 
is one of America’s greatest men. We accept your 
cordial welcome in the warm spirit with which 
it has been tendered. Words are inadequate to 
express our profound joy in once more partaking 
of your wonderful hospitality. Much of the 
flower of the jewelry trade of this nation is 
gathered here to-day and I am positive that I 
voice their sentiments when I say that no city 
has ever received the jewelers more cordially 
than Chicago, the Queen of the West. 


He ended by quoting the words of 
“America.” 

After the singing of “America,” Vice- 
President Chas. T. Evans also delivered a 
short address, in which he said: 

GREETING OF FIRST VICE-PRESIDENT C. T. EVANS. 


Mr. President, Ladies and Brother Jewelers.— 
You have all been welcomed in a most genuine 
way by representatives of the Chicago city govern- 
ment and of the several jewelry associations 
which are identified with its interests. 

In order to impress upon our visitors from 
other countries that they are more than thrice 
welcome, it has been the wish of our president 
that I should express to these special guests our 
feelings of honor and gratification at their pres- 
ence with us to-day. 

The world is large in many respects, but when 
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one comes to discuss matters of business with 
citizens of distant lands, he finds that business 
conditions and the essentials of success are the 
same the world over. He will also find that hu- 
man nature with its different phases is much the 
Same in one country as another. Considering the 
matter from this standpoint, we are, indeed, 
neighbors; all members of the same great brother- 
hood, trying to procure for our families and our- 
selves the necessities and, if possible, the luxuries 
of this life. 

Wealth varies to a great degree, and, as a 
matter of fact, is largely a question of viewpoint. 
The man who has his health, strength and am- 
bition is fully equipped for the battle of life, 
and is almost certain to win. 

We trust that our visitors will find much to 
interest them in the convention, and that they 
will enter heartily into the program of business 
and pleasure. It is our desire that they par- 
ticipate in the discussion of trade subjects and 
assist us in solving successfully some of the 
eproblems which are engrossing the jewelry trade 
to-day. 

Our pleasure at your presence cannot be ade- 
quately expressed in the formal word of greeting, 
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but we trust that the many acts of friendly cour- 
tesy which our members may have opportunity to 
accord you will signify to you our sincere appre- 
ciation of your presence. 

“O east is east and west is west, and never 

the twain shall meet, 

Till earth and sky stand presently at God’s 

great judgment seat. 

But there is neither east nor west, border nor 

creed nor birth 

When two strong men stand face to face, tho’ 

they come from the end of the earth.” 

The roll-call of the committees scheduled 
for the morning session was deferred until 
the afternoon. 

President Combs invited the ladies to at- 
tend the afternoon session and spoke of 
the exhibits, calling particular attention to 
a machine for making mesh bags shown 
by the Whiting & Davis Co. 

The feature of the afternoon session was 
the annual report of President Combs, 
which appears in full on pages 92, 93 and 
95, and the report of the legislative com- 
mittee, made by A. E. Barker, chairman. 
This dealt with fixed prices, fraudulent 
advertising and particularly with the Stev- 
ens and Steenerson bills, and praised the 
work of President Combs and Counsel Mc- 
Culloch on the Owen-Goeke bill. 

The session was still on when THE JEw- 
ELERS’ CIRCULAR went to press. 
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Address of National President Combs. 




















T HE year, 1914, is remarkable in many ways. It 

is ‘marking time’’ and recording conspicuous 
events the world over—it is a distressing year in 
many ways, but exhiliarating in more ways. The 
noise of battle has contested the prayers for 
peace; the growl of discontent has challenged the 
voice of reason; the business and money condi- 
tions have been oppressive, and the courage of 
merchants and manufacturers, and even monarchs, 
has been sorely tried. 

Between having wars in the south, wars in 
the east, strikes in the west, and hard times and 
Congress in the midst of us, it has almost gotten 
the best of us, for these things, together with 
the contest between lawlessness and righteousness, 
illuminated by the prospect of Woman’s Suffrage, 
has been keeping us between a worry and a 
wonder all the time, but, fellow tradesmen, I ani 
thoroughly optimistic. 

I believe the tide is turned—the further edge 
of the valley is passing and the crest of the hill 


is appearing. We are headed for the highlands 


= 


ONE VIEW OF THE MIDWAY GARDENS, WHERE THE 


on the road of promise 
gas and steam, a good 
oil, and, I think, we are going to “make it in 
high.” This conference gathering is to rejuvenate 
our weary minds and bodies and give us a run- 
ning start for the biggest and best Fall business 
we have had for many a year. 

Our craft is as important as any craft in all 
the world, and yet we are always minimizing 
it to the world and to ourselves. No craft or 
business to-day occupies such a paradoxical posi- 
tion as ours. No one has the unconscious, un- 
secured and unreceipted for confidence of the 
people like the retail jeweler, and yet at the 
same time he doesn’t have the same confidence 
from his fellow jeweler, nor does he give it to 
him. One of our duties is to Christianize the fel- 
low jeweler feeling of to-day. We, as an asso- 
ciation, are educating our craft to the belief that 
organization is civilization, and civilization is co- 
operation. 

“Under the domain of natural laws men _ suc- 
ceed only by working with other men and for 
other ” Individual opinion and collective 


men. 
consideration is making the association work 


with a big supply of 
spark and plenty ot 


audible to the human ear and visible to the hu- 





man eye, and finds its exemplification through 
the human head and heart in greatly improved 
business dispositions and business methods. “To 
think individually and act collectively is one of 
man’s greatest values,” and in no part of modern 
day activities can this privilege be so beneficently 
exercised as in association work, and moreover, 
associations are a legitimate pact and a commer- 
cial necessity of to-day. The time when a mer- 
chant can disregard the welfare and acts of his 
fellow merchants with impunity is passed. To 
do this to-day, either because of a feeling of 
superiority of mind or morals, or independence 
born of success and self-confidence, is neither wise 
nor exemplary. 

Not that individual enterprise is less popular or 
success (great or small) less praised, but in the 
great strife of life to-day selfishness and ar- 
rogance are drawing the fire of disapproval and 
criticism on every hand and has no proper place 
in the life and example of this enlightened age. 
The pleasure and honor of your commercial suc- 
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cess should be shown by being unafraid to let it 
light the way or illuminate the hopes and am- 
bitions of your fellow merchants (large or small) 
for none can deny, and all must admit that what- 
ever of good or emulative virtue there is in any 
of us; we have either imbibed or borrowed from 
some one else. . 

Therefore, to assume indifference to the gen- 
eral trade demands and needs, or even to the 
little fellow’s methods or welfare, is not only dis- 
heartening and condemnable, but sure tends to 
classify you (as Col. Shepherd so aptly charac- 
terizes them) with the Sponge Jewelers who soak 
up everything they can in life and give nothing 
back to the world without a hard squeeze. Un- 
like the fruits of earth “the fruits of life are 
only for those who will pluck them,” and in 
association work the efforts and results are most 


enhanced and enjoyed by those who actively 
assist. 
The radius of the jeweler’s world of ethics 


of a very few years ago was much like the world’s 


vision in the time of Abraham, when it was 
thought that the sun was only 70 miles away 
and the moon but 85 miles distant, while the 


stars were only pinned to the firmament almost 
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within reach 


of all. Think, if you can, of the 
narrowness of the world and consequent activities 
of those days, and compare with those conditions 
the expansive and limitless horizon of astronomy, 
science and system of to-day, together with the 
melodious tones of trade talk, the sweetened sound 
of consultation, replacing the growl of competition, 
the hand of honor stretched forth to each other 
as jewelers, the laws of merchandising modified 
and service tried, and yet to be further purified 
by enterprise and ethics. 

Think of all this and more, as of to-day, and 
then pass judgment, if you can, without a thrill 
Of ecstacy and a spirit of reverence. The re- 
markable headway of to-day over those days is 
due to the human engineering of divine laws. 
To be sure, much of the evolution of practises 
and indulgence of to-day and the wonderful ac- 
complishments of this electric-gasoline-wireless and 
fearless age, shows the wits and workings of 
master minds and cunning conceptions, and yet, 
with all and through it all, runs and ripens 2 
spirit and sentiment of humanity, arrogant, selfish 
and sensuous standards are matched against and’ 
greatly overshadowed, by the purifying and in- 
spiring laws of opportunity and fair play, which 
makes a promise and obligation, and its fulfillment 
a sacred ‘rule, 

Comparison is often made between the general 
merchant and the retail jeweler, to our discredit, 
and our thrift and success is measured with that 
of the department store, fake advertiser and the 
mail order house, to our discouragement, and yet 
we stand by and wonder why and look on and 
listen and loiter. It’s not that the retail jeweler 
of to-day is less intelligent or less honorable than 
they, and yet we say, ‘“‘Why is it?” 

I’ll tell you fellows why it is. The fellows 
I describe as trade tribulationists belong to the 
class of which Emerson says, “The laws of the 
world are written out for him on every piece of 
money in his hand,’ while we, I think, are 
ancestrally linked to the ethical class who put 
dignity and honor before dollars and chicanery. 
They use the thrilling aeroplane of results, while 
we still employ the faithful horse of honor and 
the comfortable car of skillful service. That dif- 
ference between us is almost a chasm, but should 
we either covet or copy their fortifications? No, 
the world’s favor does nof demand the prostitution 
of truthful merchandising to reap the reward of 
wealth. 

My faith is strong enough to believe tha? 
through this association’s work we are on the 
right road and are accomplishing much in benefits 
to the trade through national legislation, stamp- 
ing laws, fixed selling prices, limitation of sales 
to legitimate channels only, non-retailing by job- 
bers, removal of unjust, long-time guarantees, 
etc. 

The calm and friendly intercourse between the 
manufacturers, jobbers and retailers of to-day is 
a most praiseworthy accomplishment of the Na- 
tional Association, and therein lies the possibility 
of wonderful reformation in the periods and places 
of buying and between the long-winded extender 
of credit and the short-sighted promiser of pay. 


“HONEST WORK AN ACT OF WORSHIP.” 


We are aiming through our association work 
to encourage and elevate the standard of ser- 
vice to be rendered by us and to us. We hope 
threugh the advocating of artistic and _ skilful 
ideals, to create the proper conception of us as 
merchants and as employers. We want to make 
“Honest Work an Act of Worship.” Merchants. 
and preachers and teachers should all dwell more 
upon the ethical value of work well done. Alf 
workers should have the idea instilled into them 
that “poor work is a sign of dishonesty.” 


THE PRICE CUTTER. 


The habitual and acknowledged price cutter has 
to be considered and dealt with. Should he be 
allowed to cut? Yes. He must be allowed to cut 
until he is brought into the association and into 
contact with better methods, meets his fellow 
jewelers on common ground, and learns the ab- 
solute folly of price cutting. The great trouble 
has always been in trying to overcome price com- 
petition with prices; it is much easier and more 
profitable to overcome it with better service and’ 
better goods. Competition has been mostly a 
curse, while co-operation has proven a blessing. 
“I contend that by reaching and working for 
the top you can meet competition far more ef- 
fectively than by reaching for the bottom. Every- 
hody wants to get as much for their profits as 
they can, and the chances are just as much im 
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favor of a competitor following you up as follow- 
ing you down.” 

Price cutting is the hallmark of ignorance and a 
thorn in the flesh of progress. 


GREATER PROFITS. 

“The time is here when the business man must 
work for greater and more permanent profits, be- 
cause. the time is here when up-to-dateness in 
equipment and general conduct of business along 
quality and service lines is essential to success.’ 


EQUIPMENT. 

The most modern, the most up-to-date and the 
most irresistible equipment for al] of our stores 
to-day is personality, enthusiasm and honesty. 
That personality which makes a salutation, a smile, 
courtliness and a straightforward look in the eye, 
the reception that every customer or caller receives 
in your store. Remember that ‘The king’s bones 
and muscles contain the same elements as the 
paupers, the difference is personality.”” That en- 
thustasm that electrifies your customers, (hypno- 
tizes your competitors) and is contageous among 
your clerks. Enthusiasm that arouses you in the 
daytime, and allures you to your work. Puts 
ginger in your doing, and vim flash in your 
spark, 

That honesty which makes true representations 
of quality and absolute keeping of promises an 
unchangeable rule, and your service rendered to 
the trade of such an honest nature that a feeling 
of honor will survive every transaction. 

The retail jeweler is entitled al] the business 
he can get, but bear in mind that a dollar is not 
so hard to get that you have to injure some 
one to get it. An ill-gotten dollar isn’t ever worth 
100 cents. “If it ever comes to getting money by 
hook or crook, choose hook.” 

“Drugs and chemicals that work while you sleep 
are a little later going to prevent your working 
when awake. What we want is to be very much 
awake in the daytime and very much asleep at 
night.” 

When we take into consideration that the very 
fabric of civilization, government and society is 
thickly interwoven with the golden thread of 
promise and praise, we should resolve that every 
day shall find us developing within ourselves, and 
passing on to others, this happy ‘“‘business re- 
ligion.” Fill your mind, heart and soul full’ of 
hopeful promise every morning of life, on work 
days as well as Sundays. Do it as regularly as 
you wind your watch, and consider its up-keep 
as essential to your reputation and success as to 
the skillfulness of your labor and the superior 
attractiveness of your service. 

Promise much in your business—all your busi- 
ness and knowledge will stand; limit your prom- 
ises only by the limitations of truth. Fill all 
your associates and employes with the promise of 
the business and insist that they all promise all 
that’s consistent to every customer, and whenever 
the praise that’s certain to follow fulfilled prom- 
ises does come, don’t take comfort only, take 
new inspiration to promise more, for 

Every praise from promise coming, 

Makes fulfilment far more sure; 

And the deed that’s done, inspired by honor, 

Sweetens hope that goes before. 

Remember, however, that ‘‘Promises that don’t 
come back make customers that do come back.” 

To many retail jewelers are still holding the 
wrong impression of the virtue of honesty and 
the intelligence of their customers. They seem 
to figure that hypnotism and a tape measure are 
the profitable tools of salesmanship, and that the 
unconscious confidence of the public will enable 
them to substitute such means for these of truth 
and fairness. Such methods will not win. Be 
an upright and generous merchant. People soon 
learn to shun the jeweler who is tricky or 
“small” with his trade. 


BE ON THE Jos. 

I am a believer in the strenuous, every-day ac- 
tivity of the jewelry merchant. I like the one 
who is a true gentleman, who is always on the 
job, somewhere around the store, in sight and 
approachable. I believe that the patrons like the 
presence, the promise and the praise of the pro- 
prietor, especially in our lines where so much 
dependence is placed upon the store’s reputation 
and the salesman’s statements. The lack of this 
first hand accessibility contributes, I think, to the 
failure of many jewelry businesses. It affords 
the same objection as th man _ offered when 
asked, ‘‘What is your objection to the prize fight?” 
“Too much prize and not enough fight.” Fel- 
lows, we must fight our way to be entitled to pas- 
sage, but don’t fight in the old-fashioned way, 
against your competitor; fight in the new 





fashioned way, with-your competitor.~..Don’t be 
like the fellow who was too busy using a spade 
to go buy himself a plow. Be alert to the new 
association methods. Don’t be a crank jeweler, 
be a self-starter. 

SUSPICION. 

“There are yet men in business who are al- 
ways suspicious and always trying to prove their 
suspicions. Almost every opinion they have, and 
almost everything they do, is on_ suspicion.” 
They are dissatisfied with everything except the 
satisfaction they get out of being dissatisfied. 
Don’t be a suspecting (or suspected) jeweler. It is 
better to be a sustainer than a suspector. Our 
association work is preaching down or dispelling 
the spirit of suspicion and distrust, and idealizing 
and increasing our faith in men and our chosen 
businesses. 

I would like to hear folks speak of us jewelers 
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ing, cost keeping and bill paying, in order that 
our business brotherhood may be fully justified. 

““A calling most rare in the name we bear, 

So let’s have a thought of our trusted care.” 

The man among us who has no faith in us is 
not to be favored or fed. 

There is another character in our craft that is 
more admirable than the one I have just referred 
to, it is the man who is a retail jeweler by proxy, 
through good counsel or financial backing, either 
in the beginning of the active man’s business, or 
perhaps, better still, when business depression, 
over-ambition, or, if you please, over-buying, em- 
barrasses him. When this unfortunate, and many 
times uncondemnable, condition overtakes the jew- 
eler, and some of his avaricious and uncharitable 
creditors press and even force settlement, the 
man who then steps into the breach and saves 
the day is the man of our choice. There are 

















THE “WHITE CITY,” WHERE THE VISITING JEWELERS WILL BE ENTERTAINED. 


as someone has beautifully characterized George 
Washington—“He is four square to all the winds.” 
Love the art and poetry in your business and 
display it prominently, for 
“‘There’s poetry in everything, 
At least the poets tell it; 
The puzzle is to get it out, 
And having got it, sel] it.’’ 
JEWELERS’ INTEGRITY. 

It pains me deeply to hear the jewelers’ integ- 
rity questioned, and yet I heard a large man in 
our trade do that openly last year. I am very 
proud to say that the name ‘Jeweler’ stands for 
integrity throughout the civilized world to-day, 
and my prophecy is that any maker or distributor 
who presumes to minimize the credit or criticize 
the integrity of the retail jewelers of America 
hereafter is skating over thin ice. Because we are 
organized to defend each other’s integrity, and 
while we are defending each other, we are teach- 
ing each other better methods of buying and sell- 


such men and great honor and thanks is their due. 
They have our uighest respect and gratitude. 
THE RECORD AND PROSPECT. 

The true American spirit that impelled the 
noble few to meet in Rochester to organize an 
association nine years ago was born of the silent 
but stinging call of the craft, and after consult- 
ing, quarreling, dividing and then compromising, 
forged a chain of golden links that in numbers 
has grown apace, and from border to border and 
coast to coast, has extended its glinting blaze. 

This association, thus started, has almost revo- 
lutionized our business in the past five years. It 
has done for the jewelry business what irrigation 
has done for arid America, and the benefits of 
both of which are yet only in their infancy. 
Many and serious trade evils have come and gone 
in rapid and interesting succession. To put our 
faith and hope into the assotiation work as well 
as our own enterprises will mean a twin success, 
’e greater one being that of the association, for 
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TIFFANY & (0. - 


IN VIEW OF ADVERTISEMENTS IN CAT- 
ALOGUES AND NEWSPAPERS, DE- 
SCRIBING JEWELRY NOT MANUFAC- 
TURED BY US AS “TIFFANY,” “TIFFANY 
SETTINGS,” “TIFFANY MOUNTINGS,”’ 
ETC., WE DESIRE TO CALL THE AT- 
TENTION OF THE TRADE AND THE 
PUBLIC -GENERALLY TO THE FACT, 
THAT SUCH USE OF OUR NAME IS 
UNWARRANTED, AS OUR GOODS ARE 
ONLY SOLD AT OUR OWN ESTABLISH- 
MENTS IN NEW YORK, PARIS AND 
LONDON, AND THAT WE ARE TAKING 
AND SHALL CONTINUE TO TAKE ALL 
NECESSARY STEPS TO PREVENT SUCH 
UNAUTHORIZED USE OF OUR NAME. 


HETH AVENUE &3/ STREET 
New YORK 
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at is the medium for /Jarge and prolific effort. 

Evidences are continually developing of bene 
fits directly traceable to the association work on 
every hand, and there is glory and result enough 
coming back from these various sources to highly 
commend the association and insure its perma- 
nency. There is a wonderful power and _ influ- 
ence in the existence of the nation-wide associa- 
tion, and I foresee therein detailed plans of per- 
sonal assistance and protection that shall attract 
every wideawake jeweler in the Union to our 
membership. 

“Some of the praise, 

Some of the promise 

Seems to be at our door, 

And from it we should gather courage 
To praise and promise more.” 

The business biliousness of yesterday is cured 
by the craft cahtaric of to-day. Yesterday we 
conceived and promulgated theories; to-day we 
entertain and execute system and service that 
wins the public’s admiration and confidence. I 
believe that we should get theories and over- 
dignity out of the way and work sensibly for bet- 
ter conditions. People care more to-day for a 
guide than they do for a map. To put business 
on a scientific basis to-day doesn’t mean to strip 
it of any of its humanity. 

* * - 

The possibility ot pleasure and profit in our 
business, though not born of ease and fancy, is 
almost limitless, if you will aud a heart throb to 
your handshake as you pass along, and have the 
approach to your good graces and the door of 
your store both avenues of easy entrance. The 
most potent influence known to-day among men 
is the business man. Elbert Hubbard says, ‘‘The 
world’s greatest prizes in the future will go to 
the business man. The business man is our only 
scientist, and to him we must look for a science 
of economics that will eradicate poverty, disease, 
superstition, all tuat dissipates and destroys. Lhe 
day is dawning tor the business man.” 

HISTORY. 

The history of our organization is a rugged onc 
—it records the vicissitudes of business life from 
the depths of discouragement to the heights of de- 
light. Aroused by the indication of disintegra- 
tion, spurred by the fears of annihilaticn, 
shadowed by the clouds of depression, and con- 
stantly hindered by the spirit of distrust and sus- 
picion, it was born and reared and now brings us 
to-day, travel-stained but buoyant, to the door- 
way of deliverance and desire. The crucible of 
our convictions has melted for us a nugget of 
great promise. Our association was never in- 
tended for piracy or connivance, but primarily 
for purfication and self-help. 

We have builded our framework with 
nails of gold, 

That clinch but do not rust, 

And brighter grow with age. 

The function of the association is benevolent, 
constructive and contributory trade betterment. 
Your officers and committees services are, or 
should be, reciprocatory, and not for self-ag- 
grandizement. Some one member of the execu- 
tive committee, and sometimes more, have visited 
every State convention this year except Arkansas. 
which changed its date on too short notice for any 
of us to attend. The object of the national offi- 
cers in visiting the State conventions this year 
was not to demonstrate personal qualities and 
expound deceptive ideals or unworkable theories, 
but rather to recite the activities of the national 
officers and to bear the condensed joys and wor- 
ries of our fellow craftsmen of America to the 
various conventions, in the endeavor to blend them 
with each convention’s intelligences and experi- 
ences for mutual benefit. The results thus far 
have been electrifying. 

I have this year attended the conventions of 
Nebraska, North Dakota, Oklahoma, South Da- 
kota, New York and Colorado, and have just re- 
turned from a circuit of the far west and Pa- 
cific Coast States of Utah, Idaho, Washington, 
Oregon and California, who had never had an 
official visit, and only one of which had ever act- 
ively affiliated with us or sent delegates to our 
national conventions. On the eve of my depart- 
ure I received this poetic admonishment from 
Secretary Anderson: 

Tho’ the east is east, and the west is west, 

Some day the twain must meet, 

And clasping hands in the middle lands, 

Form a Union that can’t be beat. 

This outlined my duty clearly and was an in- 
spiration with a punch in it. 

To report the result of these visitations is a 
pleasure. Each convention was a rousing and 











enthusiastic one. ‘he jewelers were expectant, 
the inspiration and awe of those wonderful moun- 
tains, snow-capped or timbered, and the beauty 
and grandeur of those matchless valleys, canyons 
and gorges typifying, as they did to me, the 
paths and privileges of business and association 
life, was so personified and reflected in the coun 
tenances and characters of those western jewelers 
that their presence was a constant stimulation to 
give them my message in the most human way I 
knew. My trip was exhilarating and energizing 
and devoid of the usual hardships and misgivings 
of a long trip from home and extended absence 
from a business. My pleasure was_ intensified 
and my efforts stimulated by the companionship 
and assistance of Col. Shepherd and B. E. Chap- 
man, with the “Watch Builders’” films, and the 
net result of the trip is the active affiliation of 
Utah, the active affiliation of Idaho, and a local 
club in Boise, the active affiliation of Washing- 
ton and local clubs in both Seattle and Tacoma; 
a new legal club in Portland, and last and most 
important, the affiiation of that wonderful organi- 
zation, the Pacific Gold and Silversmiths’ Associa- 
tion. All these western associations are now 
linked with us for work and influence, and ac- 
tually complete the chain from coast to coast and 
border to border. I am very proud of this asso 
ciation and the craft it represents. 
APPRECIATION. 

1 feel very keenly the high honor and responsi- 
bility of the office my fellow jewelers have twice 
voted me, and my conception of the mission that 
distinguished office conferred upon me was one 
of rare privilege, the privilege to preach the gos 
pel of righteousness in business, cleanliness in 
citizenship and society with a smile of good chee: 
for all the world—together with treating with 
local, retail, wholesale, manufacturing and national 
trade and legislative matters in conjunction with 
iny worthy colleagues and committeemen. We 
have had two happy years together. I thank you 
for them. 

My gratitude to each and every officer and 
member for the pleasure and experience of these 
administrations is expressed from the depths of 
my nature and [ return your charge to you, in 
humble pride over its somewhat extended scope 


and joy over its most promising future. Great 
praise is due my fellow officers for this year’s suc- 
cesses. Our secretary has done valiant service 


and more than fulfilled our highest expectations. 
The result of Mr. Manahan’s efforts are conspic- 
uously demonstrated by this magnificent array of 
exhibits and exhibitors; and to our exhibitors and 
program advertisers we feel deep obligation and 
Owe increased patronage. 

Vice-Presidents Evans and Manahan, with the 
assistance of Col. Shepherd, organized Connecti- 
cut, and Mr. Evans has Massachusetts almost 
ready for organization, and the other officers have 
made visitations and report fine results. 

The Roberts Memorial Fund has been incor- 
porated and officered and is progressing splen- 
didly. 

Our attorney, Mr. McCulloch, has served us 
most admirably, and deserves nur unstinted praise. 

Withal we feel that the year’s activities will 
make good history. 

While this administration has drawn heavily 
upon the association funds, we have had to con- 
tend with a condition of poor business and low 
spirits among the jewelers everywhere (except i 
one or two bright spots of contrast), and I firmly 
believe that without these official visitations our 
legislative agitation and headway, the strenuous 
organization work in several States, and the con- 
tinuous fusilade of argument, appeal] and per- 
suasive letters, from the secretary’s office, both 
for members and money—the interest in the as- 
sociation would have been much less this year, 
and the attendance at our convention much less 
this week. 

The time to work the hardest is when times 
are hardest, and when we learn that 50 per cent. 
of the watches sold to-day do not go through the 
retail jeweler’s hands, and also know, as we pain- 
fully do, of the tremendous inroads that practi- 
cally every other retailer (except the butcher) is 
constantly making in the jewelers’ business, it 
seems high time for association measures that 
will speedily bring the remaining important jew- 
elers everywhere into our membership and influ- 
ence, all of which must be exercised vigorously 
to redeem and rebuild the retail jewelry business 
of Americz 

I recommend that we now employ a field secre- 
tary all or part of the time this coming year, 
or authorize the president to do so whenever he 
deems it expedient. 
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We hail with gladness the organization of the 
Jewelry Traveling Men’s Association of America, 
to be known as the “Glad Hand Committee” and 
primarily organized to boost for membership for 
us, and help entertain our conventions. Hurrah 
for our traveling men. We welcome your organ- 
ization most heartily. 

Your president was cordially invited to attend 
this year’s annual conference of the National As- 
sociation of Goldsmiths of England at Margate 
last June. To reciprocate the honor they ex- 
tended us in the persons of Mr. and Mrs. John 
Dyson as their representatives last year, we ac- 
cepted their invitation and appointed Col. J. War- 
ner Hutchins, of Philadelphia, to represent us, but 
his military duties interfered at the last mo- 
ment, so that I regret to report that we were 
not represented in England this year, except by a 
written message—and their response to our invi- 
tation to send their representative to us again 
this year was very gratifying, but the European 
war has now intervened. However, it is most 
important that we preserve this international rela- 
tionship so pleasantly inaugurated, and we shall 
certainly endeavor to do so. 

I desire especially to direct your attention to 
our efforts in the Assay Bureau, evidence of 
which is before you and will be further given you; 
and to the publicity and prominence given the re- 
tail jewelers of America, their wants and rights, 
through the Owen-Goeke bill still pending before 
Congress; and I desire to repeat my expression 
of gratitude to the great body of jewelers all 
over the land who have aided so materially in 
impressing Congress with the importance of 
our bill. Justice would seem to insure us of its 
passage. 

We have energetically boosted for the Stevens 
bill to legalize fixed selling prices and the Steener- 
son bill to prohibit and punish false and mis- 
leading advertising. We have affiliated with the 
United States Chamber of Commerce and the 
American Fair Trade League, and given them our 
energetic aid. We have endeavored to alleviate 
the unfortunate condition of jewelry retailing in 
Newark, N. J., and to encourage several manufac- 
turers to continue their jewelry and clocks to 
jewelers, all with pleasing results. 

The intended effect of all of our association 
effort is the stimulation of the brain and con- 
science in a desire for peaceable and profitable 
and permanent results, and to dignify the service 
we desire and are expected to render. This will 
classify us high in the citizenship of our com- 
munities and the sane enjoyments and luxuries 
of life. It aims to place us, and I think it does, 
as Emerson says, “Upon a stair.” “There are 
stairs below us which we seem to have ascended. 
There are stairs above us, many a one, which go 
upward and out of sight. Things and acts swim 
and glitter before us and beckon us on.” Our 
life is not so much threatened as our perception. 

Notwithstanding we will find censure and objec- 
tion aimed at every principle and progress of our 
work to-day, and probably always will in the fu- 
ture, yet I claim we are making fast progress in 
the betterment of our craft. I advocate the kind 
of headway expressed by Carlisle when he says, 
“The goal of yesterday will be the starting point 
of to-morrow.” 

The lens of activity should be ever focused upon 
the sunshine of the future, rather than the clouds 
of the past, although a too strenuous gaze toward 
to-morrow may dim the vision of to-day. We 
here to-day little appreciate the powerful forces 
that are co-operating actively for the betterment 
of this world. 

Kaufman says, “We have achieved so doughtily 
—we juggle with such tremendous elements, we 
play with so many of the forces of the universe, 
that we are prone to over-estimate our prowess.” 
But, ladies and gentlemen, we all know that 
there are more and more thoughts for the uplift 
of mankind to-day that ever before in the world’s 
history. “The spirit of righteousness, despite the 
age of commercialism, insinuates itself into hovel, 
mart and prison. Money monarchs, whose con- 
Science is scratched and pained by the sting of 
doubtfully acquired wealth, are restoring it to 
the people in needed and helpful forms. Upright- 
ness of character and integrity are demanded of 
those who would serve in public office or private 
position. The world is certainly growing better 

and nobler.” 

Humanity is climbing heavenward, and will 
certainly 
“Find the clue 

That leads up to the treasure house 

And peradventure to the Master, too.” 
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THE NEWS FROM ENGLAND. 








War Makes London an Armed Camp, and Jewelry and Allied Trades at Present Badly Hit~— 
Meetings in London and Birmingham to Take Steps to Fulfil All Obligations and 
Maintain Credits—Manufacturers Doing Their Share to Aid Employes in Army, 
and Look Upon the Brightest Side of the Situation—Preparations to 
Be Made to Get German and Austrian Export Trade. 














Lonpon, Aug. 14.—“The purple testament 
ot bleeding war” has been opened, and 
London is now experiencing scenes that 
few can remember having witnessed be- 
fore. The Zulu wars of 1877, 78 and 79, 
and the Afghan wars of the same period; 
the Egyptian war of 1882, and the more 
formidable Boer war of 1899 to 1902, hardly 
disturbed the equanimity of the people or 
caused any commotion in the streets. 
Those were comparatively small matters. 
The past week has seen London an armed 
camp. The quietest suburbs remind one of 
war. The men in khaki are everywhere; 
barely a house but one of its menfolk has 
not gone out. The regular; the reservist; 
the “terror” (territorial, he who succeeded 
the old volunteer), and the recruit. The 
cavalcade of commandeered wagons laden 
with munitions of war has hourly passed 
my office, and but for the steady tramp of 
the escort one would forget that war, dread 
and awful war, had broken out and our 
relatives and friends were off to fight 
against the men of alien birth we had also 
counted among our friends. We could not 
do otherwise. Reluctantly we accepted the 
challenge. Regretfully we took up arms. 
But all is now in the crucible of destiny; 
and when the conflict is over we hope to 
come out as cleanly as we have gone in. 

Under the circumstances what can I say 
of trade? The pessimist may quake and 
say we cannot speak of it. There are such. 
The optimist says, “Wait and see, and a 
few days will show that the enemy has 
thrown the dice very badly.” I am one of 
those who incline to the latter view. It 
were idle, however, to say that the jewelry 
and allied trades are not already feeling 
the pinch of what some already refer to as 
“the crisis.” These, of course, are mostly 
those who have little and fear to lose their 
all. The level-headed members of the trade 
are steadily standing their ground, confi- 
dent that the passing trouble will soon give 
place to an active trade movement. 

Meanwhile meetings have been held in 
London and Birmingham. The London as- 
sociation is fortunate in having as a mem- 
ber H. L. Symonds, an ex-chairman, whose 
cool head is a valuable asset to any com- 
munity. If there were any cravens among 
those who met on the 10th at the Holborn 
Restaurant, they were strengthened by his 
explanation of the position caused by the 
European war and the suggestions he made 
as to how to meet the difficulties that might 
arise. 


His master mind was responsible for the 
foliowing resolutions that the attention of 
all branches of the trade be invited to the 
following points: 


(a) The responsibility of abiding by orders or 
contracts placed either before or since the decla- 
ration of war. 

(b) The honorable obligation upon all British 
debtors to make every possible effort to obtain 
funds to meet their engagements upon the security 





of their own assets before availing themselves of 
the protection of the proclamation under the 
Moratorium Act. 

(c) The normal system of credit should as far 
as possible be maintained as regards both whole- 
sale and retail trading. 

(d) The disastrous result that will accrue to 
industry at the present time from thoughtless in- 
structions to buyers to reduce their stocks below 
the normal level. 

N. B.—Unless immediate notice be taken of 
these points it will be absolutely impossible for 
the majority of even the larger manufacturers to 
keep their works open unless, purely in self- 
preservation and with great reluctance, they adopt 
new methods of distribution; whilst smaller firms 
will be irretrievably ruined. 


REsoLveD, That copies of the above resolution be 
forwarded to 

His Majesty the King, 

The president of the Board of Trade, 

The London Chamber of Commerce, 

The Birmingham Jewelers’ Association, 

Sheffield Master Silversmiths’ Association, 

The National Association of Goldsmiths, 

The Trade Press, 


and to any members of the trade who are not 
acting in accordance with the spirit of the resolu- 
tion; also, that it be a recommendation to the 
committee to take such further action as they 
may think expedient. 

About 300 representative men were at 
this gathering, which was presided over by 
B. T. Greening, the chairman of the Lon- 
don Wholesale Jewelers’ and Allied Trades’ 
Association, which was responsible for con- 
vening it. 

* * * 

The same afternoon nearly 500 Birming- 
ham manufacturers met in their native city 
to consider the same questions, and, the 
resolutions having been telegraphed to 
them, they agreed with the spirit expressed 
in them and, while refraining from passing 
any specific resolutions or suggesting any- 
thing binding upon the members, agreed 
that it was unwise to take a panic view of 
the situation but to continue their business 
in the normal way as far as possible. 

One firm, while paying reservists’ and 
territorials’ wives half their normal wages, 
has established a fund against possible dis- 
tress—a wise decision which lacks all idea 
of panic. Every member of the firm, from 
managing director and the directors and 
secretary dewn to the errand boy, has 
agreed to pool 10 per cent. of their salaries 
and wages in order to assist any who may 
be put off the active staff through lack of 
work. At present the firm is working full 
time. Another firm, also in Birmingham, 
has arranged, in case of need, to share out 
the work equally among all as far as it will 
go, and if the hours of labor are too few 
to meet the necessities of life the firm will 
make up the needful balance. These are 
instances of a spirit of confidence in our 
arms and in the early return of trade in its 
normal condition. 

* *k * 


I was present on Wednesday at another 
meeting held in Birmingham by a newly 
founded society composed of malcontents 
who object to the methods of the older and 
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in every way more important association. 
I was surprised at the unbusinesslike atti- 
tude of the chairman and his supporters 
and the view they took of the situation. 
They, alas, convening a meeting and ac- 
quiring publicity for their wild resolutions, 
are apt to do the trade irreparable damage. 
They decided to form a distress committee, 
when such a body is not desired. They 
agreed to tell the retailers that they—who- 
ever they may be—will surely be open from 
8 a. M. to 2 Pp. M., and generally took upon 
themselves to paint a miserable picture; 
and yet the war had hardly been declared a 
week ! 

The responsible Manufacturers’ Associa- 
tion in Birmingham has taken a philosophic 
view of the situation, and refused to take 
a panic-stricken view of matters. The new 
body thought, I suppose, it could go one 
better or—worse! The folly of it! 

Naturally we cannot expect any of -the 
luxury trades to flourish during wartime, 
but there is no economic reason why they 
should not at least manage to exist and to 
provide a living wage for those employed. 
Birmingham alone employs 40,000 in the 
jewelry and allied trades; they will feel 
something of a pinch. But with the con- 
trol of the sea, which is practically assured 
now, we have the trade routes of the world 
open to us; and as Germany cannot fight 
and carry on her commerce at the same 
time, or Austria either, we may reasonably 
expect to get a share of what they once 
had. There will be a shifting of the com- 
mercial balance and, all being well, the 
scales will, to no inconsiderable extent, be 
in favor of Britain. 





Meanwhile we are not downhearted. We 
are facing the situation with a calmness 
which is in a way uncanny. There is no 
excitement. We quietly watch the recruits 
drilling in every open space; we quietly 
watch the lads in khaki marching through 
the streets, and we smile at the merry coun- 
tenances of those who go about this dread 
business of war as though it were indeed 
the actual trade of those whom Napoleon 
designated “a nation of shopkeepers.” 

And now, in conclusion, I must apolo- 
gize if my readers feel tired of my remarks 
concerning the state of affairs here and 
how they affect our industry. I can say 
nothing that does not touch upon war, for 
it is all we think of at the moment; and 
maybe these might be my last notes for 
some months, since, as an old volunteer, I 
have offered my services, if they are re- 
quired, in defense of a cause which stands 
for liberty and in defiance of a military 
autocracy and caste which has brought ruin 
on Europe and threatens the peace of the 
whole civilized world. St. GEORGE. 





Charles L. Milliken died recently at his 
home, 509 Main St., Saco, Me. Mr. Milli- 
ken’s condition had been critical for sev- 
eral days. He was born in Saco, June 6, 
1876, and obtained his education at a pri- 
vate school. He then attended Thornton 
Academy, from which institution he grad- 
uated in 1893. He at once engaged in busi- 
ness with his father on Main St., and some 
years ago the firm became L. B. Milliken 
& Son and the business was moved to Main 
and Pleasant Sts., where it is now located. 
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Death of Henry Harris. 

Hartrorp, Conn., Aug. 20.—Henry Har- 
ris, for many years traveling representa- 
tive for Rosenzweig Bros., wholesale jew- 
elers of New York city, died suddenly 
early this morning at his home, 15 Mahl 
Ave., this city, of neuralgia of the heart. 
Mr. Harris returned to his home Wednes- 
day afternoon from a business trip in New 
Hampshire and Vermont apparently in the 
best of health. At 11.45 o’clock he was 
taken ill with a severe attack of indigestion, 
but was given medicine which relieved him 
and he retired. At 1.45 o’clock Mr. Harris 
awoke with heart trouble, but passed away 
within a few minutes. 

The funeral was held from his late home 
Friday afternoon at 2 o’clock. The Rev. 
Dr. Meyer Elkin, rabbi emeritus, and the 
Rev. Harry W. Ettelson, rabbi of Congre- 
gational Beth Israel, officiated at the serv- 
ices. Interment took place in Zion Hill 
Cemetery, this city. Among the pallbear- 
ers were John J. Rosenzweig, New York, 
and Henry Kohn, Hartford. 

Henry Harris was born in Germany 64 
years ago and at an early age became a 
traveling salesman, and had always con- 
tinued in that business. He had a wide ac- 
quaintance among the trade throughout 
New England. 

Active in fraternal circles, Mr. Harris 
was a past president of Judith Lodge, Free 
Sons of Israel, and Ararat lodge, Inde- 
pendent Order of B’nai B’rith. He was a 
delegate to the Grand Lodge convention of 
the Free Sons of Israel in 1911. He was 
also a member of Congregational Beth 
Israel, Hartford, Conn., the Touro Club 
and Hartford Council United Commercial 
Travelers. Deceased leaves his widow and 
four children, Mrs. George A. Bruce and 
Mrs. Nathan Bernstein, both of this city; 
Alfred Harris, a local advertisement writ- 
er, and Miss Marion B. Harris; also one 
brother, Dave Harris, New York, and five 
grandchildren. 








impostor, Who Ordered Goods in Name 
of Washington Firm, Steals Rings 
from Boston Jobbing House. 

Boston, Mass., Aug. 22.—The New Eng- 
land Jewelers, B. S. Gainsboro, manager, 
notified the police last Tuesday that he had 
been robbed on the preceding day by a man 
representing himself to be a member of 
the firm of Fischer & Lane, of Washing- 
ton, D. C., but who had turned out to be 
an impostor. 

Mr. Gainsboro, who occupies a suite of 
rooms at 54 Jewelers’ building, states that 
the man was provided with stationery of 
the Washington firm, including the busi- 
ness card, which he presented, and took up- 
ward of an hour’s time ostensibly making 
a selection of goods from stock, the bill 
coming to $1,818.70, for which he wrote a 
check drawn on the Federal National Bank 
of Washington. 

He asked that the goods be shipped to 
the firm’s address, and took his departure. 
Thereupon Mr. Gainsboro took the obvious 
course—telegraphed to the bank relative 
to the check’s validity, and received the 
answer that the Washington firm had no 
deposit with the Federal Bank. 

The “customer” had not expressed any 
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desire, while negotiating his alleged pur- 
chases, to take any of the stock with him, 
thus disarming suspicion in a measure, nor 
had he called for expensive goods. Mr. 
Gainsboro decided, however, to reinspect 
his stock after learning that the check was 
worthless, and was astounded to discover 
that an inventory of his rings, in the trays 
shown to the man, disclosed the fact that 
60, worth an average of a little over $8 
a piece, were missing. The total loss, in 
fact, was $196. 

The thief’s performance was remarkable 
because it required practically sleight-of- 
hand ability to engineer the trick. 

The swindler introduced himself to Mr. 
Gainsboro by stating that he had bought a 
bill of goods from A. Frisch, a jobber in 
the Washington building, and showed a 
receipted bill from the house. R. 
Cohen, who waited upon him in the Frisch 
store, says he stole nothing there, and 
they shipped no goods, finding the check 
worthless. 








Creditors of the Art Rhinestone Novelty 
Co., New York, Accept Offer of 
Settlement at 20 Per Cent. 

A meeting of the creditors of the Art 
Rhinestone Novelty Co., 419 Broadway, 
New York, was held last Thursday at the 
offices of Weed, Henry & Meyers, 62 Wil- 
liam St., Manhattan. At this meeting it 
was shown that the liabilities of the con- 
cern totaled about $8,057, this indebtedness 
including $8,003 for merchandise, $42 in 
rent and $10 to the New York Edison Co. 
The nominal assets are placed at $2,459. 
This sum constitutes $1,000 in merchandise, 
$1.059 in outstanding accounts and $100 in 
cash, 

An offer of settlement of 20 cents on the 
dollar was made by the firm at this meet- 
ing. This obligation was payable 5 cents 
cash and 15 cents in notes extending over 
six, nine and 12 months. This offer was 
subsequently refused by the creditors. It 
was then proposed by one of those present 
that the business be turned over to them 
(the creditors), they to appoint a trustee 
and liquidate same, dividing the assets pro 
rata among the creditors. This, however, 
was not accepted, and another offer was 
then made by the debtor company of 10 
cents in cash and 10 cents in notes, payable 
in six and 12 months, with good indorse- 
ment. This offer also, like the former, was 
again refused, and a final offer was then 
made by the company of 20 cents on the 
dollar, of which 15 cents is payable in 
cash and 5 cents in notes, indorsed and due 
Jan. 1, 1915. This offer was immediately 
accepted by some of the creditors, who 
signed a composition agreement. 

In an interview with a JEweLers’ Cir- 
CULAR reporter, one of the members of the 
law firm of Weed, Henry & Meye’s stated 
that creditors representing about $6,000 
of the total liabilities had already accepted 
the final offer. He also stated that owing 
to the rise in the prices of materials used 
by the company and present business con- 
ditions were the chief causes of the firm’s 
bad condition. 

This firm was originally incorporated 
under the laws of New York State, May 
18, 1910. Charles Hammeroff, president of 
the firm, was for four and one-half years 
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with the Acme Comb & Novelty Co. as 
assistant to the proprietor. Isaac P. Lewin, 
secretary and treasurer, was formerly in 
the stationery business. He later sold this 
business and for awhile dealt in real es- 
tate. In later years he started in the lace 
paper business in Brooklyn, under the style 
of the Lewin Lace Paper Works, which 
business he sold out in the Spring of 1910. 
Alex Osinsky, the vice-president of the con- 
cern, after coming to this country from 
Russia in the 80s, started in the clothing 
and men’s furnishing business at Jackson- 
ville, Fla) The Art Rhinestone Novelty 
Co. was formerly located at 436 Broadway, 
but in February, 1912, moved to its present 
location. 








Jewelers of Providence, Held in Europe 
by the War, Returning or Gradually 
Being Accounted For. 

Provipence, R. I., Aug. 22—While there 
has been more or less anxiety in this city 
and vicinity as to the whereabouts of a 
number of the manufacturing jewelers or 
members of their families, who were ab- 
sent in various parts of Europe, especially 
those in the proximity of the war zone, the 
past week has brought information of a 
number and several others have arrived in 
this country. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., and president of the Manu- 
facturing Jewelers’ Board of Trade, with 
his wife, were passengers on the steamer 
Royal George, of the Canadian Northern 
line, which docked at Quebec last Tuesday. 
They are returning to this city leisurely, 
stopping at places in Maine, New Hamp- 
shire and Massachusetts. 

Albert Speidel, of the Automatic Gold 
Chain Mfg. Co., accompanied by his wife 
and baby and nurse, arrived in this city 
this week. They sailed from Germany on 
the steamer Cincinnati, which reached 
Boston safely. 

Miss Edna H. Cahoone, daughter of 
George H. Cahoone, of G. H. Cahoone & 
Co., who is traveling abroad, has been 
heard from in Oberhoffen, Switzerland, 
where she has been since leaving Ger- 
many. A cablegram received from her 
says: “Will stay here. Plenty of funds.” 

George H. Holmes, of G. H. Holmes Co., 
who with his wife went to Marseilles, 
France, to represent this city at the launch- 
ing of the Fabre line steamer Providence, 
is a passenger on the New York Nautical 
School Ship Newport, which was in Mar- 
seilles on its annual cruise when the French 
were mobilizing, and took Mr. and Mrs. 
Holmes with other Americans as passen- 
gers. They expect to reach home in an- 
other week. 

Morgan W. Rogers, son of Everett I. 
Rogers, of Parks Bros. & Rogers, reached 
here Monday morning from New York, 
where he landed from the steamer Nieww 
Amsterdam. He tells a tale replete with 
exciting experiences and adventures. He 
left Boston on June 3 for a trip through 
Europe, and was in Milan when the war 
clouds broke, and at once made efforts to 
return to this country. He traveled across 
Germany and Holland into England, stop- 
ping at Plymouth and thence across the 
Atlantic, being stopped by cruisers twice 
on the trip. 
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Charles G. Braxmar Dies from Burns 
Received in an Explosion of Gas 
in His Home. 

The tragic death of Charles G. Braxmar, 
head of the C. G. Braxmar Co., makers of 
badges and emblems, 10 Maiden Lane, New 
York, and one of the most prominent and 
popular members of the jewelry fraternity 
of New York, has caused pronounced grief 
among his many friends in business and 
social life. Mr. Braxmar died Thursday 
as a result of painful burns which he had 
received in an explosion of gas in the cellar 
of his home at 256 W. 132d St., Manhattan, 
on the evening of Aug. 15. 

A plumber had been at work in the house 
during the day, and in the evening the odor 
of gas became very strong in the upper 
rooms. Mr. Braxmar’s attention was called 


to it by one of the farnily, and he went 
Getting a 


to the cellar. stepladder he 
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started to investigate the meter and pipes. 
As the lighted match in his hand came 
near the gas there was a sudden explosion 
and Mr. Braxmar was knocked from the 
ladder and his clothes became a mass of 
flames. The blaze was extinguished, and 
Mr. Braxmar was rescued by a fireman, 
but by that time his burns were of a hor- 
rible nature. Though suffering agonizing 
torture, he displayed the most unusual 
nerve and walked out of the house to the 
ambulance which took him immediately to 
St. Luke’s Hospital. Here, though every 
effort was made to save him, he grew grad- 
ually worse and death came to relieve his 
sufferings on Thursday. 

Mr. Braxmar had been prominent in the 
jewelry trade for over 35 years, and his 
loss will be keenly felt. He was a native 
New Yorker, having been born in the vil- 
lage of Eden in 1850. He entered the jew- 
elry trade as a young man, and in 1879 
founded the business with which he was so 
long connected. He made a specialty of 
Masonic and fraternal charms, jewels and 
similar articles, and built up an enviable 
reputation for the quality and character of 
his product. He continued along until 
March, 1914, when he incorporated his bus- 
iness under New Jersey laws, with a capital 
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of $100,000, retaining practically all of the 
stock himself. He became president and 
treasurer of the C. G. Braxmar Co., his son, 
C. G. Braxmar, Jr., becoming secretary, and 
H. A: Braxmar the vice-president. 

Mr. Braxmar was a large man, of strik- 
ingly handsome appearance, and his essen- 
tial characteristic might be considered his 
manliness. Honest and conscientious in 
his business, he was jealous of his reputa- 
tion and of the quality of the goods which 
he supplied. For years before the stamp- 
ing laws went into effect he made a fight 
for honest quality that often militated to 
his own disadvantage, and he was one of 
the few who encouraged THE JEWELERS’ 
CrrcuLar and others in their fight to obtain 
stamping legislation. By the irony of fate 
it was this law that did him the greatest 
injustice which he ever suffered, a member 
of his company being charged with violat- 
ing it in selling a ring made by another 
manufacturer. However, it was subse- 
quently shown that an error had been made 
and that the ring had been tampered with 
by outside parties before it had been as- 
sayed, and Mr. Braxmar's associate as 
well as the manufacturer who made the 
ring were completely vindicated by the 
courts. 

Mr. Braxmar was not only prominent in 
business and social life, but took a lead- 
ing part in many fraternal organizations, 
particularly the Masonic fraternity, the 
Elks and the I. O. O. F. He was a 32d 
degree Mason, a Knight Templar, a mem- 
ber of the Mecca Temple Mystic Shrine, 
No. 1 lodge New York Elks, and was also 
a member of the 24-Karat Club and the 
Harlem Board of Commerce. 

The deceased is survived by a widow, 
one son and a daughter. The funeral serv- 
ices, which were private, were held Satur- 
day, the Rev. Dr. Fowles officiating. The 
interment was at Woodlawn. 








A very valuable aid in selling silver- 
plated ware is offered in the display case 
which the Williams Bros. Mfg. Co. is giv- 
ing free to jewelers. This case, which 
holds 22 pieces, is very attractive in ap- 
pearance as well as substantial, and it en- 
ables the jeweler to show the various pat- 
terns and pieces to the best advantage. It 
keeps the silverware clean, avoids scratch- 
ing and tarnishing that come from fre- 
quent handling, takes up very little room 
on the counter and will attract the atten- 
tion of the customers. This case is made 
of plate glass and protected with metal 
fastenings. There is nothing complicated 
and nothing to get out of order. The vel- 
vet covered pad holding the samples is re- 
movable, enabling the salesman to carry 
the samples to any part of the store with- 
out disturbing the case itself, and so ar- 
ranged that the display pieces can be 
changed as often as desired. Underneath 
the pad is ample room for carrying a small 
stock of goods, thus saving time after the 
sale is made. Many jewelers have found 
this counter case very convenient. <A 
varied and complete assortment is always 
in view. These display cases can also be 
used to good advantage for window dis- 
play. Jewelers would do well to write to 
Williams Bros. Mfg. Co., Glastonbury, 


Conn., for full particulars. 
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Rochester Retail Jewelers and Their 
Families Hold Enjoyable Outing. 

RocHEesterR, N. Y., Aug. 24.—Members 
of the Rochester Retail Jewelers’ Associa- 
tion, their families and prominent out-of- 
town guests assembled at the Powers Hotel 
on Saturday afternoon and from there 
were taken via automobiles to the Newport 
House, on Irondequoit Bay. President S. 
D. Burritt and guests were in the pilot car. 
\djacent to the resort is the Summer home 
of Charles Sunderlin, former president. 
About 50 were in the first annual outing 
of the retail jewelers and their families. 

The party was conducted by Mr. Sun- 
derlin through the beautiful grounds and 
vineyard hills of his place, from any point 
of which a beautiful marine and landscape 
view over bay and fields may be seen. 
Charles Vanderpool, assisted by James J. 
Ernisse and S. D. Burritt, committee on the 
field exercises, called the contest on the 
bowling green of the Newport resort. The 
events and winners of the games were as 
follows: Backward running race for men. 
Big and little, old and young, heeled the 
line. Victory was with the nimble-footed 
youth, Louis Klee, son of George Klee. 

A 50-yard combination race was entered 
by 36 contestants. The men ran like mara- 
than winners, secured their partners, but 
in the returning final confusion reigned 
and the victorious couple were Mrs. Er- 
nisse and Miss Ruth Vanderpool. 

Ladies throwing a handball in a basket, 
distance 25 feet, was a difficult feat. Mrs. 
Charles Dygert was the winner. George 
Klee’s son won the 150-foot dash for men. 
In the peanut race, lady entrants, three 
divisions were formed. In the first Miss 
Rees got to the line; second division, Mrs. 
Burritt made the goal, and in the third di- 


vision Miss Klee arrived. Miss Klee 
brought the nuts to the line. Baseball 
game: The sides were captained by Bur- 


ritt (west side of city) and Dygert (the 
east side). Emil Scheer, an east sider, was 
the unlucky umpire. The score totaled 42 
runs in five innings. Score: West Side, 
19; East Side, 23. The party was served 
with dinner in the hotel, and afterward 
Mr. Burritt remarked on the success of 
the outing, and said that it resembled one 
big family in unity and good will. It was 
but the first of a number of meetings which 
will follow. He was very gratified with 
the success of the outing. 

Charles Sunderlin addressed the assem- 
bly and reviewed the benefit derived by 
members who would attend the national 
convention to be held in Chicago next 
week. Mrs. E. A. Handy was called on 
by the president for some remarks on the 
Ladies’ Auxiliary of the New York State 
Retail Jewelers’ Association. James Ernisse 
presented Mr. Rees, of New York, a fake 
kodak as a reward of merit for pitching 
ball in the game. Emil Scheer received a 
popgun; J. D. Varley, Newark, N. J., a 
warming-pan with knockers attached; 
George Klee, for assistance to see the ball 
near bases, a mock field glass, and Charles 
Sunderlin was awarded a watchman’s 
racquet. Everyone left the dining room 
with a candy “sucker.” 








Frank E. Stark, Smith Center, Kans., 
has filed a voluntary petition in bankruptcy. 
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Tribulations of Some of the Precious 
Stone Importers as a Result 
of the War. 

Among the other unusual conditions in 
the jewelry trade produced by the general 
European war is that now existing among 
the importers of imitation and semi-pre- 
cious stones, which :t is safe to say is with- 
out parallel in the history of the industry. 
The tribulations to some of the large im- 
porting houses of this country are such 
that their position is anything but en- 
viable, for though there has been an un- 
usual amount of business since the war 
began it is under conditions which mean 
trial and trouble for them, and in many 
cases a sacrifice for future profits for the 
benefits of customers. 

Already the stocks of imitation and 
many semi-precious stones are practically 
exhausted, at least in the lines that are in 
most demand and the importers are won- 
dering what the future will bring forth. 
Nothing is coming from Europe, at least 
from the centers of the precious stone in- 
dustry in France and Germany. Business 
is absolutely closed in Paris and such 
goods which may filter through by way 
of England or Italy will be but a “drop 
in the bucket” as far as meeting the de- 
mand of the Fall trade is concerned. 

The large importers were caught with 
but a fair stock on hand when the war 
broke out, but with the shutting off of sup- 
ply and the immediate increase in demand 
on the part of the foresighted manufac- 
turers this stock was quickly exhausted 
and many orders from good customers had 
to be refused because they could not be 
supplied. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter a member of one of the largest im- 
porting stone houses in the country said: 

“The conditions of the last week have 
been almost enough to drive us crazy. In 
the endeavor to do justice to our cus- 
tomers we, and others among the large im- 
porters, have had to do a great injustice 
to ourselves. Nevertheless our position is 
thoroughly misunderstood by our cus- 
tomers, and we have had to suffer abuse 
instead of praise for the sacrifice we have 
made. 

“The war scare as you know stimulated 
an unhealthy and abnormal demand _ for 
goods. It began with the foresighted 
manufacturers who started in to meet the 
demand for the future, and others seeing 
this followed suit rapidly. In fact, as soon 
as people began to believe that they might 
not be able to get the goods they bought 
as they never bought before. The demand 
increased until we got orders from manu- 
facturers for as much as 100 times the 
amount which they usually buy at this 
time, and they believed that they were 
doing us a favor and should be quickly sup- 
plied with the goods without ever consid- 
ering that other manufacturers were 
doing the very same thing. We with 
other large importers followed the prin- 
ciple of paracelling out our stock among 
all our customers until all of it was gone, 
and then we had to stop. 

“We carried on hand a good supply, 
which was about 25 per cent. of the normal 
supply for the year. In our business we 
arrange to keep our stock continually sup- 








plied through our European offices so that 
we can keep it right up to the demand for 
particular lines, adding to the supply of 
some lines as the demand goes up and de- 
creasing it on others as the demand goes 
down. The war shut off all our European 
offices and supply houses, severing connec- 
tion with a suddenness which was even 
surprising to ourselves. We have _ not 
heard even as to where some of our Euro- 
pean representatives are, nor where the 
stocks are which were supposed to be in 
their offices are to be located at the present 
time. Wherever they are we know they 
are not avaifable. 

“One point that should be borne in mind 
is that in the mad scramble for goods by 
customers the larger houses made no at- 
tempt to raise their prices and continued 
to sell without advance on the market 
prices as it existed before the supply was 
cut off. We tried to do our best and do 
justice by everyone and first supplied or- 
ders in full and then prorated the others 
until we were out cf goods. The rush in 
business was simply enormous, and our 
full force was kept busy in all our offices. 
While we did not raise prices we had to 
make a rule that no particular concessions 
were to be made to any customers no mat- 
ter what might have been the condition in 
the past, because with 10 men calling for 
the same parcel of goods it is hardly fair 
to refuse to fill orders to some and make 
a concession on the orders of others. 

“This, and the fact that in the rush some 
of our regular customers forgot to order 
until our stock was exhausted, has caused 
us to receive innumerable complaints as 
to unfair treatment, whereas as a matter 
of fact every effort on the part of ourselves 
and other firms was to do the fair and 
just thing even though we were assured 
that by holding back on the supply we 
were bound to get an advance in price. 
It is only 10 days since the scramble began, 
and already manufacturers are offering 
higher and even double prices for goods 
which, it might be remarked incidentally, 
they cannot get. 

“Tf we could only make our customers 
realize the position of the importer who 
throughout all this confusion sees the 
cream of the stock being demanded and 
absorbed, with no chance of it being re- 
plenished, and knows that he must for the 
next three months carry on his offices and 
organization with nothing but odds and 
ends and no salable lines, we might not be 
subject to the unfair and unjust criticism 
that we have had to endure. In fact, our 
customers instead of feeling sore should 
feel grateful to the importers who have 
practically liquidated their business for 
their benefit. Not only have we all sold 
our stock without advance, but we have 
had to do this under the most trying condi- 
tions. We know of some people who have 
been to importers practically crying for 
goods as necessary to continue their busi- 
ness, and within 24 hours we have learned 
that they were offering these same goods 
to other manufacturers at a premium, and 
getting it. 

“Had we turned the key on our stocks 
and spread the sale over the time that the 
war is to continue, we might have been 
able to make the normal year’s profit on 
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what we had on hand. Instead we have 
had handed this over to our customers at 
regular prices, and we must now sit still 
and assume the over-head charges of our 
business until conditions change sufficiently 
to allow us to get goods from Europe, 
whenever that will be.” 








Bankrupt Diamond Dealer and _ Son 
Arrested on Charge of Conspiracy 
to Conceal Assets. 

Herman Levy and his son, Philip B., 
formerly engaged in the diamond business 
at 65 Nassau St., New York, under the 
firm name of Herman Levy & Sons, against 
which an involuntary petition in bankrupt- 
cy was filed in 1911, were arrested last Sat- 
urday on a warrant issued by United States 
Commissioner Clarence S. Houghton. The 
complaint charges that father and son con- 
spired to conceal assets ef the bankrupt 
firm from Joachim Van Wezel, trustee in 
bankruptcy. Both men were released on 
the day of their arrest on a temporary 
bond of $2,500 each. These bonds, how- 
ever, were adjusted last Monday. Herman 
Levy is now out on a $1,500 bond, while his 
son was obliged to secure $4,000 for his 

release. 

Moses Levy, another alleged participant 
in the supposed conspiracy, it was learned 
late last Monday afternoon, had also been 
arrested on the same charges as the former 
two. He, however, was later released the 
same day on a $5,500 bond. 

The firm of Herman Levy & Sons went 
into bankruptcy Nov. 27, 1911, with esti- 
mated liabilities of $271,000 and estimated 
assets of $50,000. 

It is charged that Herman Levy, head 
of the bankrupt firm, in 1911 purchased ap- 
proximately $300,000 worth of diamonds 
and that the customs entry record on his 


return from Europe showed only $104,000, 


worth declared. 

Just prior to this trip to Europe a son; 
Moses H. Levy, withdrew from the firm of 
Herman Levy & Sons and incorporated the 
firm of M. H. Levy & Co., dealers in bris- 
tles. Subsequently Moses Levy’s firm 
changed to diamond merchants. It is be- 
lieved by the Federal authorities that cer- 
tain of the assets of the Herman Levy & 
Sons firm were then transferred to the firm 
of Moses Levy & Co., which would account 
for some of the discrepancies in the dia- 
mond importations. 

The delay in the case is due to the ab- 
sence from the United States of Herman 
Levy, who in 1911 was indicted for under- 
valuing $12,000 worth of pearls brought 
previously into this country. 








The annual field meeting of the Maine 
Academy of Science was started recently 
at Norway, Me., with some 40 or more 
members in attendance. Remarkable col- 
lections of Maine products were shown, in- 
cluding a $25,000 collection of minerals 
and gems, which is undoubtedly the best 
ever gathered together in that State. Loren 
B. Merrill exhibited some beautiful speci- 
mens, including the largest tournaline gem 
crystal ever mined. John Fletcher, Nor- 
way, a lapidary, exhibited a case of cut 
tourmalines and aquamarines. Forest L. 
Havey, Brunswick, displayed his museum 
suite of gem crystals and the cut gems. 








: 
) 
; 
\ 
; 
| 
' 
: 
t 
i 

















THE JEWELERS’ CIRCULAR-WEEKLY August 26, 1914. 





Fashion and 
The Gorham Company 


r — WN a little leaflet which 
we sent out to our cus- 

tomers recently we say 
of the Etruscan pattern of flatware 


that “it is in perfect harmony 
with the fashions of the day.” 


Now that is true not only of the Etruscan 
but of all the Gorham patterns of silverware. 


It is a great advantage to be able to 
confidently assure your customers when 
showing them pieces of silverware that it 
represents the very last word of good taste 
and correct style. 


OFFERED FOR SALE THROUGH 
JEWELERS EXCLUSIVELY 


TheGorham Company 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


BRANCHES 
NEW YORK, 15, 17, 19 MAIDEN LANE SAN FRANCISCO, 140 GEARY STREET 
CHICAGO, 10 S. WABASH AVENUE LONDON, ELY PLACE 
WORKS 
PROVIDENCE AND NEW YORK 
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. S this issue goes 
Jewelers’ Greatest to press the jew- 
Convention Now eljry trade’s greatest 

in Session. convention is now in 
full sway in Chicago, 
having started Monday morning with the 
arrival of the members and officers of the 
American National Retail Jewelers’ Asso- 
ciation at the Sherman Hotel in that city. 
Already the indications are that in interest, 
in numbers and in the general good effect 
it will have upon the trade the convention 
of 1914 will even surpass the wonderful 
gathering of the previous year at the same 
place, and it is to be hoped that the work 
done by the delegates and members who 
attend will prove as effective and as bene- 
ficial to the trade as is to be expected from 
the elaborate and interesting program that 
has been arranged by those in charge. AI- 
ready the jewelers in attendance have got- 
ten down to good solid work, and in their 
arrangements have made improvements on 
those of the previous year, while the en- 
tertainment of the visiting jewelers by the 
jobbers and manufacturers of the great 
central market of the country is on an even 
more lavish scale than that offered a year 
ago. 

There is no doubt that every member of 
the American National Retail Jewelers’ As- 
sociation, and, in fact, every jeweler, 
whether he be a member or not, who may 
attend this convention will be glad that 
he did so, and the remembrarce of the oc- 
casion will be a pleasant one for many 
years to come. Where the convention goes 
next year has not yet been determined, but 
no matter what the city, whether it be New 
York or Washington, in the east, or any 
of the great cities in the west, the inhab- 
itants thereof will find that the precedent 
established by Chicago in cordiality of wel- 
come, in elaborateness of entertainment 
and in general thoroughness of arrange- 
ment is one very hard to equal, let alone 
to surpass. 





ITH the begin- 
The Time When ring of Sep- 
Enterprise Counts. tember the dull sea- 
son for the retail 
jeweler will end in many sections of the 
country; customers will return from their 
Summer vacations and business will again 
begin to return to the normal conditions. 
The convention season being over, the jew- 
eler, as a rule, will be in a position to give 
his whole time in preparing to reap his 
share of the Fall and holiday trade. No 
matter what the size of his business, what 
the conditions of his location, there are 
few members of the trade who can afford 
to sit idly by and let the trade come to 
them. This is a year of unusual condi- 
tions, and these mean that effort, enter- 
prise and business acumen are factors most 
necessary to the man who wishes to reap 
the full benefit of the trade that may re- 
sult from these conditions. 

Fundamentally the country has unusual 
prosperity ; commercially and economically 
we are at peace, and conditions are shaping 
themselves to a point where but for the 
European war we might have looked for 
almost “boom” times. The uncertainty 
produced in banking business circles by 
the political upheaval in Europe is a fac- 
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tor retarding business in certain lines, yet 
there are many conditions stimulating it to 
an enormous and even unhealthy degree in 
others. There will be manufacturing in 
this country of products never before un- 
dertaken, and good business will be found 
under conditions undreamed of a few years 
ago. On the other hand, staple industries 
will be held back for the want of raw ma- 
terial, and many people in our industrial 
population may have to change their voca- 
trons. Scarcity of certain lines of goods 
is going to make increases in price and 
the jewelers with the best stocks are going 
to have the advantage over those with small 
ones that cannot be replenished. 

These changes from the normal will put 
the business man and even the public on 
the alert as never before. The most busi- 
ness is bound to go to him who makes the 
strongest and most intelligent effort to get 
it. It is a condition where buying right 
will be as important as selling right, 
though both will prove a big factor in the 
success of any mercantile business. There 
has been no time of recent years where 
proper stocks, proper arrangement, pro- 
gressive advertising and up-to-date selling 
methods will count more to the merchant 
than in the coming six or 12 months, nor 
has there been a time when the confidence 
which the community reposes in the jew- 
eler will redound more to his advantage 
than now. 





HERE are few 
The Law Covering laws passed in 
Uncalled-for the interest of the 
Repairs. jewelry trade that 
seem to have obtained more hearty indorse- 
ment by jewelers of the country than the 
New York State statute which permits jew- 
elers to sell uncalled-for repair jobs after 
a certain period of time has elapsed. This 
law, which went into effect in the Empire 
State last April, was enacted through the 
work of the legislative committee of the 
New York State Retail Jewelers’ Associa- 
tion and, as far as we are able to ascertain, 
seems to give the jeweler of New York 
the remedy he has so long desired in re- 
lieving him from the responsibility of car- 
rying for years and years jewelry which 
negligent customers may have left on his 
hands, after submitting it to be repaired. 

Since the New York law has been in- 
dorsed by so many State conventions we 
have had a continuous stream of requests 
for copies of it, and to satisfy these have 
had reprints of the article containing the 
text of the law, published April 15 last, 
made for those who want it. Copies of this 
law will be supplied to any subscriber or 
to any of the secretaries or officers of the 
retail jewelers’ associations who desire to 
use them in their campaign to obtain the 
same relief for the jewelers of their States 
as has been afforded to the jewelers of 
New York. 

The law is short and plain in its lan- 
guage and provides that after an account 
for repairs shall remain unpaid for a year 
the jeweler, upon 30 days’ notice to the 
owner to redeem the property, may sell 
such article at public or private sale to sat- 
isfy the account and apply the proceeds in 
liquidation of the indebtedness secured by 
his lien. In addition. the law also gives 
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buy our loose diamonds. The 
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him the right to enforce the ordinary lien 
which he has at common law. 

It is probable that this statute obtained 
by the New York jewelers will be indorsed 
at the convention of the Américan National 
Retail Jewelers’ Association and the asso- 
ciations of other States urged to get a 
similar law upon their statute books. 








The Condition of the Silver Market 
Again Permits Quotation of Prices. 
Handy & Harman report that the spot 

price quoted for silver in London the past 

week has been as follows: Aug. 17, 27%4d.; 

Aug. 18, 2615/16d.; Aug. 19, 26%d.; Aug. 

20, 26d.; Aug. 21, 26d.; Aug. 22, 25%d. 
Owing to delays in cables and uncertainty 

in the matter of shipment on account of 

war risks and the sale of foreign exchange 
no New York official quotation has been 
made until Aug. 22, when the New York 
official price was established at 56c., based 
on the London price of Ang. 21 of 26d., 
at which large sales were made. On Aug. 

24 the New York official price was quoted 

55%4c., based on the London quotation of 

Aug. 22 of 25%d. 

As the situation has cleared up somewhat 
and shipments of silver in large quanti- 
ties to London are being made and sales 
of silver have been effected based on the 
London quotation, it was deemed advisable 
for the present to issue a New York offi- 
cial price based on the last quotation from 
London; this method will be employed for 
the present until the situation clears up 
still further and communication by cable 
is more easily effected, so that it may be 
possible to base the New York official quo- 
tation on the market of the same day in 
London. 

The London market for silver is very 
sensitive and uncertain, but the stock of 
silver in London is low and there is likely 
to be considerable demand for coinage 
purposes both for the English Mint and 
the Continent. 

It is also probable that there will be con- 
siderable curtailment in the production of 
silver owing to the closing down of certain 
copper-silver bearing mines. 

On the other hand, the demand for sil- 
ver in London for export to the Far East 
is practically nil at present owing to the 
risks of shipment and the high price for 
silver, at which price the Eastern Exchange 
do not warrant purchases of silver for the 
present. 
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N. C. Fontneau, of the Fortneau & Cook 
Co., 15 Maiden Lane, returned from Phila- 
delphia on Thursday. 

Frank Sloan, of Sloan & Co., 15 Maiden 
Lane, is spending a month’s vacation at 
Spencer Lake Camp, Me. 

A. Roseman, diamond and diamond jew- 
elry dealer, 9 Maiden Lane, arrived from 
Europe last week on the Laconia. 

William Hofman, with Eichberg & Co., 
65 Nassau St., left on Wednesday for Kaat- 
erskill, N. ¥.{ to spend a short vacation. 

Chas. H. Keller, representing Jacob 
Segal & Co., has started on a trip in the 
interest of his concern. He will cover 
the north central States. 

H. B. Seaton, with G. C. Hudson & Co., 
15 Maiden Lane, who has been traveling 
through Philadelphia, Lancaster and other 
cities, arrived in the city Wednesday. 

The medals which are to be awarded to 
the winners of the Scandinavian-American 
Athletic League, which is tc be held in 
Ulmer Park, Brooklyn, are on display in 
the show window of Dieges & Clust, 20 
John St. 

George L. Waters, a retired watch case 
engraver, died last Thursday at his home, 
4655 Euclid Ave., Brooklyn, N. Y., of heart 
disease. Mr. Waters at the time of his 
death was 50” years old. Whe deceased is 
survived by a widow. 

James J. Loeb, of Lowenthal, Loeb & 
Co., diamond dealers, 68 Nassau St., ac- 
companied by his mother, returned from 
Europe last week on the Laconia. During 
his trip abroad Mr. Loeb visited the Euro- 
pean diamond markets. 

Charles IF. Preusser, president of the 
H. E. Heacock Co., Manila, P. I., left 
this city last week after an extended buy- 
ing trip. Mr. Preusser, after leaving here, 
proceeded to the Coast, where he will re- 
main until] September, when he will return 
to Manila. 

The concern of Frackman & Harlib, Inc., 
has been incorporated at Albany to engage 
in a jewelry business in this city with a 
capital of $10,000. The incerporators are 
Samuel Frackman, 460 W. 147th St., New 
York; Louis Harlib and S. C. Crane, both 
of this city. 

Robert J. Adams, Inc., is the name of a 
concern that has filed papers of incorpo- 
ration in Albany to engage in a pawnbrok- 
er’s business in this city with a capital of 
$5.800. The incorporators are R. T. Adams, 
854 Union St., Brooklyn; T. Adams and I. 
Wurman, both of this city. 

Word was received here last Saturday 
that 125,000 crystal jewels, which will form 
one of the principal features of the Pan- 
ama-Pacific International Exposition illu- 
mination, had arrived safely in this coun- 
try from Austria. Because of the war there 


was some fear that the jewels would not 


be shipped out of Austria. 

B. Dattlebaum, of Dattlebaum & Fried- 
man, ring makers, 51 Maiden Lane, is in 
Chicago. Mr. Dattlebaum will remain there 
during the week of the convention of the 
American National Retail Jewelers’ Asso- 
ciation during which time he will be 
registered at the Hotel Sherman. 

A note published in this column last 
week regarding Paul Levi, treasurer of the 
14-Karat Club of New York, was in error, 
and has caused Mr. Levi much annoyance. 
The note was published in good faith, hav- 
ing been given a reporter of THE JEWEL- 
ERS’ CIRCULAR by an acquaintance of Mr. 
Levi's. who has made his apology to Mr. 
Levi for his “joke. 

At a meeting of the creditors of S. Reh- 
mer, 94 Bowery, which was held Thursday 
in the law offices of Charles Tolleris, 132 
Nassau St., an offer of settlement of 30 
cents on a dollar was made, payable in 
notes in three, six, nine, 12, 15 and 18 
months at 5 per cent. each. The offer was 
accepted by a majority of creditors pres- 
ent. The liabilities were listed at $19,000, 
with assets of $13,500. 

C. Victorson, traveling representative 
for the Fishel Nessler Co., manufacturing 
jewelers, 184 Fifth Ave., left this city last 
week for a trip through Pennsylvania in 
the interest of his concern. Practically all 
of the salesmen representing this concern 
are at present on the road, including I. FE. 
Levy, who goes to the Coast; Jerry Siegel, 
to the northwest; Paul Liftman, New Eng- 
land territory; William J. Cowan, Canada; 
Charles Lewis, the south; Mr. Megie, the 
Orient, and Mr. Arons, Havana. 

Among the decisions rendered by the 
United States General Appraisers in this 
city during the past week was one on 
the protest of the Baltimore and Ohio Rail- 
road Co. regarding the classification of 
merchandise consisting ‘argely of tin 
brooches which the collector assessed at 60 
per cent. ad valorem as jewelry. The im- 
porters, in their protest, contended that the 
goods should be allowed to enter this port 
as toys at 35 per cent. ad valorem since 
their value was less than seven marks a 
gross. The Board failed to sustain the 
importer’s protest, so the original classifica- 
tion of the collector was allcwed to stand. 

M. J. Corbett & Co. were upheld in their 
protest regarding the duty on a large va- 
riety of trinkets. These the collector as- 
sessed at 85 per cent. ad valorem under the 
old law as articles of personal adornment. 
The importers contended that the merchan- 
dise was properly dutiable at 60 per cent. 
ad valorem as jewelry, or at 45 per cent. 
ad valorem as manufactures in chief value 
of glass, paste or metal. The collector was, 
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therefore, reversed in his criginal classifi- 
cation by the Board. 

Edward Ruege, who was employed in 
the Chesterfield Apartments, at 260 River- 
side Drive, as an elevator boy, was ar- 
rested Wednesday night for aiding two 
men who, he claims, robbed the apartment 
of Joseph Corn, a diamond dealer. Mr. 
Corn returned to his apartments late 
Wednesday night and. found the window 
leading from the fire escape had _ been 
forced open and the room ransacked. Jew- 
elry, including a ruby locker, and clothing 
were missing. He reported the robbery to 
the police, and when Detective Hawkins 
arrived he at once questioned Ruege, who 
made contradictory statements. Finally the 
boy admitted some knowledge of the crime, 
saying two other men arranged the job. A 
charge of burglary has been placed against 
him and he will be held until the police 
find his accomplices. 

Edwin Cooper Humphrey, with the firm 
of I. Lewkowitz, Sixth Ave. and 17th St, 
was married last Wednesday at noon. 
After the ceremony an elaborate reception 
and dance was given at Terrace Garden, 
at which there were 300 guests. Mr. Hum- 
phrey and his bride, who was formerly 
Miss Margarette Murray, intended cruis- 
ing European waters in Mr. Humphrey’s 
yacht, the Adelaide H., but on account of 
the war have chosen southern waters. Mr. 
Humphrey is a member of the Hudson 
River Yacht Club and was recently elected 
fleet captain of the club. The employes 
of I. Lewkowitz gave Mr. Humphrey and 
his bride a very elaborate dinner service. 
The happy bridal pair will, on their return 
io the city in the Fall, reside in the Dyke- 
man section, where the bridegroom’s father 
presented to him a beautiful home. 

L. Goldmuntz and family, 14 Rue Van 
Immerseel, arrived in this city from Bel- 
gium on Wednesday on the steamer Fin- 
land. Mr. Goldmuntz said that the indus- 
tries of the country are at a standstill and 
the trade paralyzed. The Diamond Club of 
Antwerp, which was formerly open all day, 
is now open only half a day, and is being 
guarded continually. German business 
places are destroyed entirely, among them 
several of the biggest department stores 
in Antwerp, which were cwned by Ger- 
mans. The largest hotel in Antwerp had 
been opened by Mr. Weber, who is a Ger- 
man, as a hospital for the Red Cross. The 
mob stoned the structure and to-day it is 
a heap of ruins. Mr. Goldmuntz and his 
family were ordered to leave the city at 
a two hours’ notice, and immediately after 
receiving orders from the police Mr. Gold- 
muntz and his family hurried down to the 
Red Star pier, and, leaving all their prop- 
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Member of the New York Clearing House Association 
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best services for the conduct of your business, 
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receiving telephone messages, etc. 


Desks at low yearly rentals. 


New Maiden Lane Safe Deposit Co. 


17@ Breadway, Cor. Maiden Lane, New York 
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erty behind, bid good-bye to the country 
where he had lived for the past 29 years. 

FE. M. Gattle, of E. M. Gattle & Co., 448 
Fifth Ave., returned from Europe last Sat- 
urday on the Baltic. 


Leo Krauss, Indianapolis, Ind., is in town 

and is making his headquarters at the Jew- 
elers’ Co-operative Syndicate, 80 Maiden 
Lane. 
, E. J. Kastner, secretary of L. E. Water- 
man Co., Ltd., of Montreal, Canada, is 
touring through this district in his auto- 
mobile. 

Edward W. Miller, a pearl dealer, Ca- 
manche, Ia., is in this city. While visiting 
here Mr. Miller is stopping at the Herald 
Square Hotel. 

William Strohmeyer, pearl dealer, Anda- 
lusia, Ill., is visiting the trade in this city. 
While here Mr. Strohmeyer is stopping at 
the Herald Square Hotel. 

Simon Loewenberg, traveling represent- 
ative for Teitelbaum & Whitebook, 71 Nas- 
sau St., left this city for an extended trip 
through the middle, southern and western 
States in the interest of his firm. 

George H. Rover, southern representa- 
tive for the John T. Mauran Mfg. Co., is 
at present confined ‘in the Memorial Hos- 
pital in Richmond, Va., with blood poison- 
ing. Owing to his illness Mr. Rover will 
be unable to visit his trade for about four 
weeks. 

The S. Terrace Co. has been incorporated 
under the laws of the State of New York 
to manufacture and deal in jewelry. The 
capital of the concern is $2,000. The in- 
corporators named in the charter are: Max 
Terrace, 199 E. 96th St.; Simon Ackerson, 
889 E. 169th St., and Jos. Oberstein, 970 
Union Ave., all of New York. 

Arthur Lorsch, of Albert Lorsch & Co., 
35 Maiden Lane, accompanied by his wife, 
returned to this city last Saturday from 
Europe on the Baltic. During his stay 
abroad Mr. Lorsch visited the European 
markets and several of the large foreign 
cities, having the usual delay and difficulty 
in getting home suffered by all Americans 
caught in Europe by the war. 

Henry Green, sapphire specialist, 65 Nas- 
sau St., returned to this city last Friday 
on La France. Mr. Green during his stay 
abroad visited the London and Paris mar- 
kets. Mr. Green boasts of a most inter- 
esting collection of photographs of differ- 
ent war scenes snapped by himself. Among 
the most interesting is a picture of one of 
31 English transports landing at Havre, 
France, loaded with English soldiers. 

A certificate of incorporation was filed 
in Albany, N. Y., during the past week by 
the Holland Diamond Cutting Co., Inc., 
authorizing it to deal in diamonds. The 
new enterprise is incorporated under a cap- 
ital of $12,000, with the following as the 
incorporators: Joseph Dash, 137 Edge- 
wood Ave., New Haven. Conn.; Jacob 
Eldus, 205 E. 9th St., Brooklyn, N. Y., and 
David Gobus, 640 W. 139th St., this city. 

The medals and prizes for the second 
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annual water sports of the United States 
Life-Saving Corps of Rockaway Beach 
Division are being made by Bell & Birk- 
ner, 503 Fifth Ave., New York. The med- 
als will be on exhibition at the Belle Har- 
bor Yacht Club, at which place the sports 
will take place. There will be a dinner 
directly after the races. Weather permit- 
ting, the first race will start at 1 p. m. Sun- 
day, Sept. 6. 

The note which recently appeared in THE 
JEWELERS’ CIRCULAR to the effect that the 
New Haven Clock Co. was feeling the ef- 
fects of the war as far as the curtailment 
in the supply of watch crystals was con- 
cerned proved to be untrue. Word comes 
from the offices of the company that the 
factory has a larger supply of crystals on 
hand than at any time in the past, as the 
company had been careful to lay in stock 
of an unusual amount foreseeing the pos- 
sibility of the supply being cut off as soon 
as the war commenced. 

Among the out-of-town department store 
jewelry buyers in this city during the past 
week were: Mr. McLain, Jordan, Marsh 
& Co., Boston, Mass.; Miss Potter, D. J. 
Healy, Detroit, Mich.; Miss Wallace, 
Kaufmann & Baer Co., Pittsburgh, Pa.; 
Miss F. Pazour, Gimbel Bros., Milwau- 
kee,. Wis.; C. W. Neyhardt, Miller, 
Rhoads & Swartz, Norfolk, Va.; Mrs. L. 
B. Walter, Gimbel Bros., Philadelphia, 
Pa.: S. D. Block, Chicago Mail Order Co., 
Chicago; J. Capinsky, Boston Store, Chi- 
cago; J. F. Cummings, J. L. Brandels & 
Sons, Omaha, Nebr.; Miss M. F. Good- 
win, R. H. White Co., Boston, Mass.; G. 
Hampton, C. Trankla & Co., Indianapolis, 
Ind.; N. Guggenheimer, C. M. Guggen- 
heimer, Lynchburg, Va., and M. Meyer, of 
Max Meyer Co., Milwaukee, Wis. 








Rochester. 





William Levinson, of Morris Rosenbloom 
& Co. is on an extended business trip 
through the Dakota States. He is expected 
home the last of September. He reports 
business very good in that location. 

A. M. Weinberg is reported en route to 
Oklahoma and will go from there to Kan- 
sas. Morris Rosenbloom has about com- 
pleted a handsome new country home near 


Pittsford. He expects to occupy the house 
on Sept. 1. 

Employes of the Bastian Bros. Co. held 
an outing at Island Cottage on Saturday, 
Aug. 22. It was the biggest picnic ever 
held by the company. A mock battle was 
fought between the French forces, led by 
A. L. Maurer, and the Germans, led by 
E. J. Fitzgerald. The French won a sweep- 
ing victory. A ball game between the mar- 
ried and single men resulted in a victory 
for the married men; score, 14 to 6. Din- 
ner was served in the hotel and athletic 
sports, followed by dancing, filled the day’s 
pleasure. The picnic committee was com- 
posed of T. E. Bastian, F. J. Bastian, F. 
Durnan, E. J. Fitzgerald and W. R. Spears. 








New England Watch Makers’ Club 
Holds Annual Summer Outing. 


Boston, Aug. 24.—The New England 
Watchmakers’ Club had its arnual Summer 
outing yesterday at Salem Willows, a beau- 
tiful resort on the coast opposite Beverly 
Cove and a short distance from Marble- 
head. 

The members did not proceed in a body 
to the Willows, but gathered at 1 o’clock—- 
having arrived at various hours previous, as 
suited their individual convenience—and 
had a shore dinner at one of the leading 
cafes. There were about 40 present, includ- 
ing guests and members of families accom- 
panying those affiliated with the organiza- 
tion. The spread was entirely informal, no 
speeches being made. 

After dinner the party enjoyed the va- 
rious attractions of the place, these includ- 
ing bathing, boating and fishing. Several 
took an automobile ride to Salem’s burned 
district and around the historic city, and 
others had a motor boat sail in the bay, 
cruising along the Beverly shore, where 
an excellent view was obtained of the 
palatial residences which overlook the sea 
in the exclusive North Shore colony. Many 
stayed into the evening, having passed an 
exceedingly pleasant day, for the weather 
was all that the most exacting could have 
desired. 





Cortright & Sears have been conducting 
an auction sale at Liberty, N. Y. 
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William H. Tichenor is covering New 
England for W. H. Schwartz & Co., 355 
Mulberry St. 

The Archibald-Klement Co., E. Kinney St.. 
has enlarged its office and greatly added 
to its display of sample goods manufactured 
by the firm. 

Henry J. Gross, Ben Levy and Leo Mey- 
er, of Meyer & Gross, ring makers of 407 
Mulberry St., will be in attendance at the 
national convention being held in Chicago 
this week. 

Charles F. Moore is on a southern trip 
for Schmitz, Moore & Co., during which 
he will cover the entire south. H. B. Kline 
is covering the west, going as far as the 
Coast for the same firm. 

Wm. H. Taylor & Co., manufacturing 
jewelers, 68 Orchard St., have secured 
Frank R. Krugler to represent them on the 
road. He leaves this week on a trip through 
the middle west in the interests of the con- 
cern. 

E. M. Mandeville is on a trip through 
New York State in the interests of the 
Arch Crown Mfg. Co., Camp and Orchard 
Sts. F. T. Weigle is on a trip through 
Pennsylvania and Ohio in the interests of 
the same concern. 

The David Strauss Co., conducting a dry 
goods business here is defendant in an in- 
voluntary bankruptcy proceedings that 
have been filed. The liabilities are said 
to be about $125,000 and the assets about 
$50,000. Edw. T. Ward has been appointed 
receiver. The concern has a number of 
jewelry creditors. 

Vincent W. Henderson has just returned 
from a trip through the soutii in the inter- 
ests of Crane & Theurer, 68 Orchard St. 
E. F. C. Theurer, of the firm:, leaves this 
week for a trip which will include visits 
to the trade in Boston and other New Eng- 
land points. 

Conrad J. Brotherly, the ex-president of 
the New Jersey Retail Jewelers’ Associa- 
tion, is minus his regular watchmaker, 
Paul Ginter, owing to the present Euro- 
pean war. Mr. Ginter left here May 23 
for a ten weeks’ trip in Germany, and was 
to return by Aug. 1. He was last heard of 
at Oberweissbach on July 12. During Mr. 
Ginter’s absence John Bierman, of Harris- 
burg, Pa., is taking his place. 

Vice-Chancellor Stevens last week dis- 
missed the proceedings under which Mrs. 
Rose Sternberg, of this city, as executrix 
of Jacob Stern, sought an accounting from 
Mrs. Rose Wolff, executrix of David 
Wolff, on the ground that the matters in 
controversy had been effectively disposed 
of by a decision of the Essex Orphans 
Court six years ago. Various phases of 
this case have been before the courts for 
many years. 

George E. Bell, the local insurance brok- 
er, who was charged by several jewelry 
manufacturers and dealers with the em- 
bezzling of premiums they had paid him 
covering policies suposed to have been is- 
sued by Lloyds, of England, and who was 
arrested, had paid to Woods & Maslon the 
premiums due, thereby making the policies 
valid. It is possible that this case will be 


considered by the grand jury selected for 
the first Fall term. 

Miss Grace Louise Moore, daughter of 
Mr. and Mrs. Arthur W. Moore, of Glen 
Ridge, and Charles M. Schmidt, of Buffalo, 
N. Y., will be married on Wednesday morn- 
ing, Sept. 2, at 11.30 o’clock, in the Mont- 
clair Hotel. The Rev. Edgar S. Weirs, 
pastor of the Universalist Church of Mont- 
clair, will perform the ceremony. A re- 
ception will follow. The father of the 
bride-to-be is the head of Moore & Sons, 
jewelry manufacturers, at 22 Green St., 
this city. 

A great many manufacturing jewelers or 
Newark are of the opinion that should the 
present war continue for any length of 
time, there will be a scarcity of colored 
stones, which will be of decided disadvan- 
tage to the trade. Most of the supply, 
coming as it does, from Germany, will be 
cut off, and although the supply of dia- 
monds and pearls will not be curtailed the 
latter are too expensive to take the place 
of the colored stones which, on account of 
their comparative cheapness, prove vaiu- 
able. 

The western representative of Strobell & 
Crane, manufacturing jewelers, at 33 E. 
Kinney St., who recently returned from a 
trip through Texas and other points in the 
south and in the west as far as Denver, 
is optomistic as to the Fall business out- 
look. He was on his way to the south by 
boat when the European war was declared, 
and this contest, coupled with the failure 
of a big cotton firm, made his trip through 
Texas a quiet one. At Denver he found 
things a little quiet as the result of the 
mine strike situation, but from his experi- 
ences on the trip he feels sure that good 
business is ahead. The crops in the west, 
he reports, are wonderful, and cannot help 
meaning much to the manufacturing jew- 
eler. 

Another effect of the present war in 
Europe has made itself known. The local 
Board of Trade has been in communica- 
tion with the authorities at Washington 
asking for a foreign commerce expert to 
be sent to Newark to confer with the local 
manufacturers with a view to increase the 
foreign trade. George W. Doonan, of the 
New York Custom House will be sent to 
make an address to the members of the 
Board of Trade and do all in his power 
to help the local manufacturers increase 
their foreign trade and thereby take ad- 
vantage of the present war. Just what part 
the jewelers will take in the regeneration 
of trade is not known, but everyone admits 
that the jewelers need a regeneration of 
trade, and need it badly. 

A canvass of a great number of the man- 
ufacturing jewelers of Newark failed to 
disclose any enthusiasm over the coming 
industrial exhibition to be held in Newark 
in the middle of September. As has been 
told in previous issues of THE JEWELERS’ 
Circutar, the principal attraction is to be 
a crystal fountain around which will be 
grouped exhibits of manufacturing jewel- 
ers. In the canvass just finished THE 
Jeweers’ CrrcuLar reporter failed to find 
one who was going to be an exhibitor, and 
only found two who had it under consider- 
ation, the rest having decided not to exhibit 
under any circumstances. It has been sug- 
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gested by one of the well-known manufac- 
turers in Newark that instead of having 
the manufacturers as exhibitors, it would 
have been far better to have had the re- 
tailers exhibit. It is impossible for the 
manufacturer to sell any goods or to even 
quote prices, whereas the retailer could 
sell during the exhibition, and thereby help 
defray the expense he was put to in ex- 
hibiting. The class of people who visit 
the exhibition are not the class to be inter- 
ested in buying from a manufacturer, while 
they are the class who would be interested 
in buying from a retailer. 

The regular monthly meeting of the ex- 
ecutive committee of the New Jersey Re- 
tail Jewelers’ Association was held last 
Wednesday evening at Achtel-Stetters, 844 
Broad St., Newark, N. J. Jean R. Tack 
and C. J. Brotherly were appointed as a 
committee to report at the next regular 
meeting, certain points regarding the pawn- 
broker’s law, which the association believes 
is being violated. The secretary was also 
instructed to send to the American Na- 
tional Retail Jewelers’ Association a let- 
ter thanking them for the efforts rendered 
by it in assisting the State association in 
suppressing the evil of unfair trade deal- 
ings carried on by some of the Newark 
manufacturing jewelers. The next regu- 
lar meeting will be held on Tuesday, Sept. 
15, at the same place. The following were 
among those present at the meeting: Jean 
R. Tack, C. J. Brotherly, C. Brunner, B: F, 
Coffin, A. Kost, G. Korn, F. Thorworth, O. 
Roggenkamp, A. J. Jackel, George Bush 
and Leon Chanaud. 

The American Oil & Supply Co. has been 
hurt by the war in Europe. This company 
is a large importer of goods used by man- 
ufacturing jewelers and watchmakers, and 
is finding it impossible to get some of the 
things in which it deals. Most important 
among these articles are the sand crucibles 
which are imported from Germany. No 
where else in the world is sand of the 
quality used in these crucibles found. The 
German goods stand the hot fire and flux, 
whereas many hitherto tri¢d out by the 
manufacturing jewelers fail tinder the ter- 
rible strain put upon them. Thé American 
Oil & Supply Co. was fortunate in receiv- 
ing a supply of these on oné’ of’ the big 
boats which arrived last’ week, but “if the 
war continues the company is not likely 
to get any more after those now on hand 
have been sold. The company is therefore 
writing to its customers ‘stating that*only 
one crucible will be sold tc a customer 
until conditions become such that trade 
with Germany can be resumed. As the or- 
der was placed and the goods started be- 
fore war broke out the price was not raised 
by the firm, which is selling them still at 
list prices. Other imported goods have 
been increased from 10 to 30 per cent., and 
the company has been put to greater ex- 
pense to get them. Among other articles 
which it is now hard or almost impossible 
to get from abroad are watchmakers’ sup- 
plies, emery paper, etc., from France, and 
files from Switzerland. Some kinds of 
brushes used by manufacturing jewelers 
also are in the list. 


E. L. Dickey, Spencer, Ia., has sold out 
his business to F. A. Howe. 
























































































Eugene Benyaurd, Moorestown, N. J., 
is spending a vacation at Atlantic City. 

John C. Demmert, Camden, is away on a 
cruise through inland waters in his motor 
boat. 

A. C. Kraft, 426 Market St., Camden, 
has returned from a trip te Wildwood, 
N. J. 

John C. Demmert, Camden, has been 
fishing a week off the south coast of New 
Jersey. 

Bert Gaylord, of H. O. Hurlburt & Sons, 
will return next week from a two weeks’ 
fishing trip. 

George A. Moore, of J. E. Caldwell & 
Co., will return from the seashore early in 
September. 

Jacob Rubenstone, 1614 W. Susquehanna 
Ave., has returned from « business trip 
through the west. 

Ira D. Garman, with his family, is 
spending several weeks in Chelsea at the 
Gladstone Hotel. 

After attending the funeral of a brother 
in Pittsburgh, James Keller, 9 S. 60th St. 
has returned home. 

Charles Bailey, Lansdowne, has been en- 
tertaining a party of friends at deep sea 
fishing from his yacht. 

Off for an automobile trip to California, 
Harry Nurock, 1124 Broadway, Camden, 
will not return for three months. 

Following a severe attack of nervous 
prostration, J. M. Lewis, Lambertville, N. 
J., is now on the road to recovery. 

B. F. Davidson, 718 Sansom St., is spend- 
ing the Summer months at Chelsea, with 
Mrs. Davidson, in his Summer cottage. 

J. B. Stokes, of Van Dusen & Stokes, 
after a month’s vacation in the Pocono 
Mountains, has returned to Philadelphia. 

John F. Blissard, head of John F. Blis- 
sard & Co., is back at his office after an 
illness, at first thought to be appendicitis. 

Robert J. Gebert, 320 Federal St., Cam- 
den, is contemplating extensive improve- 
ments to his place of business in the near 
future. 

Among the visitors to Philadelphia dur- 
ing the week were H. L. Phillips, Smyrna, 
Del., and Mr. and Mrs. Frank Harder, 
Bangor, Pa. 

Col. J. Warner Hutchins, president of 
the Jewelers’ Guild of Philadelphia, has 
returned from the National Guard encamp- 
ment at Mount Gretna. 

Former Coroner John W. Ford, one of 
the well known jewelers of this city, has 
been made a real estate assessor by the 
Board of Revision of Taxes. 

Off to visit jewelers and hardware mer- 
chants in Pennsylvania, R. C. Wilde, of the 
Meridan Cutlery Co., has left his office in 
the Burd building for a ten weeks’ trip. 

Charles H. Hambley, with Mrs. Ham- 
bley, is spending the month at the Hotel 
Chalfonte, Atlantic City. Later Mr. Ham- 
bley will go to Canada on his annual fish- 
ing trip. 


S. Sickles, with Mrs. Sickles, is motor- 


ing through the seashore country. On his 
return Mr. Stickles will make his regular 
business trip through the State for his firm, 
M. Sickles & Co. 
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Elaborate preparations are being made 


for the carnival of the 60th and Market Sts. 


Business Men’s Association, which is to 
be held from Aug. 31 to Sept. 5, inclu- 
sive. The jeweler members are particu- 
larly active. 

A. R. Justice & Co., Inc., have leased from 
the Curtis Publishing Co. and Frank A. 
Munsey the office space at 6)2-14 Chestnut 
St. The Justice concern will use the space 
for the sale of jewelry, cutlery, silverware 
and glass ware. 

Louis E. Hausen and E. Leitz have pur- 
chased the business of Kling Muller, 209 
S. 17th St. They will open Sept. 1. Mr. 
Muller has returned to Germany. Mr. 
Hausen formerly worked for Charles Rog- 
ers on S. 17th St. 

Eugene Kling-Muller, a retail jeweler at 
209 S. 17th St., has been sold out by the 
constable on a proceeding for rent. He 
has conducted business as an expert jew- 
eler and clock repairer for some time and 
is highly regarded for skill. 

Members of the trade are interested in 
an announcement of the engagement of 
Miss Pauline Schaeffer, bookkeeper for S. 
Kind & Sons, and George Moore, of the 
same concern. This is the third marriage 
in recent years among the employes of S. 
Kind & Sons. 

Major Duckett Harmon, Olney, Pa., who 
on Aug. 19 celebrated his 78th birthday, is 
receiving congratulations from the trade in 
all parts of the State. The Major is one 
of the best known jewelers in this part of 
the State. He left for an extended trip 
through the west several days ago. 

Members of the trade recently learned 
with regret of the death of Mrs. Fannie 
M. Sutton, wife of William Sutton, secre- 
tary of the Pennsylvania Retail Jewelers’ 
Association of the Jewelers’ Guild of Phil- 
adelphia. Mrs. Sutton, after a lingering 
illness, died in the Pennsylvania Hospital. 

The Rotary Club of Philadelphia, of 
which E. J. Berlet is president, plans to 
raise a fund to help members and their 
families who are at the present time 
marooned in Europe. Considerable anxiety 
has been felt for the safety of Mr. and 
Mrs. S. Kind, Morris Pfaelzer, Louis Stern, 
Frank Wright, Jacob J. Cohen, William 
Gibbons and Louis Spoerhase. all of whom 
are abroad. 

Five of the city’s leading jewelers will 
represent Philadelphia at the National Re- 
tail Jewelers’ convention, which is being 
held in Chicago this week. Following a 
meeting of the executive committee of the 
Pennsylvania Retail Jewelers’ Association, 
it was decided to send to Chicago Ira D. 
Garman, Col. J. Warner Hutchins, 
George S. Katz, Robert T. Ferguson and 
B. J. Doyle. 

Watch cases worth $81 were stolen from 
the jewelry store of Louis Gwirtz, 954 N. 
2d St, Philadelphia, Pa., according to a 
report made at police headquarters Tues- 
day of last week. The theft was commit- 
ed by a man who entered the store osten- 
sibly to make a purchase. The clerk had 
occasion to go to the back of the store, 
and when he returned, found that the man 
and the watch cases were gone. 

John L. Borch, head of the optical firm 
of J. L. Borch & Co., is marooned, with 
Mrs. Borsch, in Vichy, France. Under date 
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of Aug. 4, Mrs. Borsch wrote to her son, 
Louis Snyder, who is a member of the 
3orsch firm in this city, and said they could 
not get away from Vichy. The Borschs 
went abroad in July to visit John L. Borsch, 
Jr., a son of Mr. Borsch, who is in the 
optical business in Paris. The motor of 
Mr. Borch, Jr., was requisitioned by the 
Government. 

Henry Struntz, a diamond merchant, 826 
Chestnut St., last week appeared against 
Frank Shoop Lewis, trading as the Key- 
stone Investment Co., and accused him of 
refusing to pay for a diamond ring valued 
at $450. Lewis had been previously charged 
with taking stock given to him to sell. 
Struntz said that the broker gave him for 
the ring the shares of stock which had 
been previously given him to sell by the 
first accuser. The diamond merchant ac- 
cepted the stock in good faith, but later 
became suspicious when Lewis failed to re- 
turn with a cash payment. Later it was 
said that Lewis had deposited the ring at 
the Hotel Adelphia as security for a bill 
of $96.50. The ring was in the hotel safe. 

The police have received a circular from 
Dr. C. P. Bancroft, superintendent of the 
State Hospital at Concord, N. H., asking 
them to be on the lookout for Edgar J. 
Beach, alias Robert Dunning, alias William 
Thomas, a notorious jewelry thief, who 
escaped from the institution. He had been 
serving a six years’ term in the New 
Hampshire State penitentiary for robbing 
the home of Charles Studebaker of $25,000 
worth of jewels at Rye Beach. Beach is 
an old-time crook, and is well known to 
the police of this city, by whom he has 
been arrested several times for stealing 
jewelry from various places. He is 40 
years old, 5 feet 5% inches tall, weighs 135 
pounds and has dark complexion and hair. 
He is a fluent talker. 








Utica. 





Eighteen prizes; to be played for at the 
annual tournament of the Yahnindahsis 
Golf Club, Aug. 21-27, have been on ex- 
hibition at Jos. Wineburgh & Son’s store, 
32 Genesee St. A watch fob, bearing the 
club’s monogram, made of gold, is offered 
for the men’s low score. The other prizes 
are of silver, and form an especially at- 
tractive display. 

John D. Greene & Co., jewelers, have of- 
fered a Masonic emblem as a prize to be 
contested for at the annual field day of the 
Masonic Craftsmen’s Club. Evans & Sons 
have donated a silver loving cup to be con- 
tested for annually, the local lodge secur- 
ing the highest percentage in the awards 
to receive the cup, absolute possession to 
be had by the lodge which wins it for three 
successive years. 

Charles T. Evans, first vice-president of 
the National Association of Jewelers, left 
Saturday for Chicago to attend the annual 
convention. He was accompanied by Mrs. 
Evans and their son. They went direct to 
Chicago, as Mr. Evans was desirous of at- 
tending the meeting of the executive com- 
mittee on Monday. The New York State 
delegation left Buffalo by boat Sunday. 
Utica’s trade hopes that the national as- 
sociation will honor one of its jewelers 
by election as president cf the national 
association. 
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D. T. Reed and his family have been 
spending this month at New Bethlehem, 
Pa. 

Joseph DeRoy, of Jos. DeRoy & Sons, 
and his family are at Atlantic City for 
a few weeks. 

Walter Spencer, of Spencer Bros., has 
returned to Pittsburgh from an extended 
tour of Lake Michigan. 

G. Warren Wattles, of the Hardy & 
Hayes Co., and his family are spending 
a few weeks at Conneaut Lake. 

Sam F. Sipe and Mrs. Sipe were expect- 
ed to arrive in Pittsburgh Monday from 
Europe, having sailed the week before 
from Liverpool on the Campania. 

Julius Straus, manager of the jewelry 
department of the Kaufmann-Baer Co., 
who was in the east for several weeks 
buying goods, has returned to Pittsburgh. 

Out-of-town merchants in Pittsburgh 
last week included C. J. Nicholas, Pleasant 
Unity; Fred Furtwangler, Greensburg; L. 
R. Howald, Woodlawn; E. A. Bloser, New 
Kensington; F. H. Hayes, Washington. 

Charles Hancher, Wheeling, W. Va., was 
a visitor here last week and attended the 
Brunots Island races, where the Grand 
Circuit held forth. Quite a number of out 
of town jewelers visited here for that pur- 
pose. 

Samuel Weinhaus has made a trip to 
New York every week for the last three 
weeks to buy goods, and finds imported 
stuff advancing in price and he regards the 
situation as serious because of the scarcity 
of goods. 

August Loch, armed with the Steele F. 
Roberts Memorial Fund report and Pitts- 
burgh stogies, has gone to Chicago to at- 
tend the annual convention of the A. N. 
R. J. A. He will not return to Pittsburgh 
until Sept. 5. 

W. O. Harrison, manager of the Geo. B. 
Barrett Co., entertained about 40 members 
of the boy choir of Trinity Episcopal 
Church and their parents and friends to 
the number of 250, on his farm at Brad- 
ford Woods Saturday a week ago. The 
boys gave a musical program and everyone 
had a good time in general. 

Theodore A. Englert who had a number 
of friends in the jewelry trade in this city, 
died in Denver a few days ago, according 
to information from that place. He was 
formerly with Goddard, Hill & Co. of this 
city, which concern is now out of business. 
When he went to Colorado he identified 
himself with the house of Hamilton & Co., 
at Denver. Tuberculosis was the cause of 
his death. 

James P. Steinmann’s place in the Pitts- 
burgh Life & Trust Co. building was 
entered one day last week and robbed of 
several pairs of gold-rimmed spectacles. 
A small quantity of cash was taken. En- 
trance was gained through a side window 
on the second floor. Someone is suspected 
of crawling through a window from the 
hallway and waiking along the skylight to 
the open window of Steinman’s place, 
where entrance was gained. 

The National Publishing and Trading 
Exchange Co., which was thrown into in- 


voluntary bankruptcy here two weeks ago, 
is offering creditors a composition and a 
meeting of creditors to consider the mat- 
ter has been called for at 10 a.m. Aug. 31, 
at the office of William R. Blair, referee 
in bankruptcy, St. Nicholas building, in 
this city. The referee will report to the 
court within four days after the meeting, 
the claims of creditors allowed by him, the 
action of said creditors upon the offer of 
composition, his findings and conclusions 
upon the same, and give notice to the cred- 
itors at the meeting that the said terms of 
accepted by a requisite amount of claims 
will be presented to the United States Dis- 
trict Court for final confirmation on Sept. 
5 at 10 A. M. 

W. S. Bickart, of the I. Ollendorff Co., 
who spent some time in South America 
last year, has been besieged lately for in- 
formation concerning trade possibilities 
with that country. Mr. Bickart says that 
they are splendid, and that he found that 
the natives everywhere have the highest 
regard for Americans. In tact, he says he 
found them far more popular than Euro- 
peans. The latter, however, have culti- 
vated their trade while the Americans have 
made no effort to get it. This is the time 
of the year to endeavor to do business in 
South America. Mr. Bickart says that 
persons going there should he able to talk 
Spanish and Portuguese. He says it is idle 
to think that business can be done there 
with the same dispatch as it is done in 
America. There the people move slow, 
and it will take months there to get a foot- 
hold where here in America it would only 
take a few days or a week. 

A final dividend of 5 per cent. has been 
paid by the trustee for the Marsh, Brown, 
Mather Co., making a total ot 68 per cent. 
paid to the creditors since the concern 
went into voluntary bankruptcy. Consider- 
ing what it costs for legal expenses and 
fees in the liquidation of a bankrupt es- 
tate, the amount that the creditors have 
received is regarded as highly satisfactory. 
In 1909 the Marsh, Brown, Mather Co. was 
granted an extension, and paid dollar for 
dollar, and while it did not ask for one 
when it went into bankruptcy, offering 
creditors a settlement, which was refused, 
it is believed that the concern would have 
paid dollar for dollar, since it is held that 
stock sold under forced sale never brings 
as much as when sold in the ordinary 
course of business. The concern’s liabili- 
ties were around $70,000. 

There was a large attendaiice of jeweler- 
opticians and optometrists at a_ special 
meeting of the Pittsburgh Association of 
Optometrists held Tuesday night of last 
week for the purpose of taking action re- 
garding the suit entered against the Bureau 
of Medical Education and Licensure, in 
which it is contended the latter have no au- 
thority to compel optometrists to take out a 
license. The Pittsburgh organization pledged 
its support of a fund, and appointed a eom- 
mittee to obtain the money. It also went 
on record as opposed to making any appli- 
cation for licenses, and urged unanimous 
action against any such program. The 
speakers included W. T. McConnell and 
W. J. Van Essen, president and secretary, 
respectively, of the Pennsylvania Optical 
Society; E. A. Newing, president of the 
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New York Optical Society; F. W. Clee- 
land, a son of the late J. L. Cleeland, But- 
ler, and president of the Pennsylvania 
Drugless Association; Thomas H. Martin, 
who declined an appointment as a member 
of the optometry board of the State, and 
others. P. C. Yester, a jeweler-optician 
of McKeesport and the president of the 
Pittsburgh association, presided at the 
meeting. 

All plans have been completed for the 
big Labor Day outing of the Jewelers’ 
24-Karat Club of Pittsburgh, of which 
President August Loch will be the leader. 
He says that the money is coming in fine 
and that enough will be subscribed to pay 
the expense. This year the club intends to 
provide the supper which will begin at 5 
o’ciock, and which will be served in the 
shelter house at Riverview Park. Last 
year the affair took the form of a basket 
picnic, but this year everything is being 
provided by the club, and there will be 
plenty to eat, including hot corn and all 
the good things that go with it. Matufac- 
turers are responding liberally to the re- 
quest for prizes, and are writing letters, 
stating that they are only too glad to con- 
tribute. The committee placed a limit of 
value of $5 on each gift, but several con- 
cerns overstepped the mark. Of course 
the committee, of which Harry H. Heeren 
is the chairman, says that there is no way 
to prevent this. The prizes for the various 
athletic events are all of a very serviceable 
nature, and much interest is being mani- 
fested in the events. A_ lively contest 
among the jewelers, members of their fam- 
ilies and their employes is anticipated. 
More interest is being manifested in this 
year’s event than ever before, which indi- 
cates its tremendous success. Subscriptions 
to the fund should be made to Secretary 
Frank Burger, who says he will be glad to 
receive them. 








Wallingford, Conn. 





Robert Morris, of the Chicago office of 
the R. Wallace & Sons Mfg. Co., has re- 
turned after a short visit in Wallingford. 

The German silver department of the R. 
Wallace & Sons Mfg. Co. recently held its 
annual outing at Payden’s Grove. A base- 
pall game was the feature of the day’s 
sports. 

Harry W. Biggins, son of H. E. Big- 
gins, of the Biggins-Rodgers Co., silver 
plated ware, met with a painful accident 
last week at his home, where he was badly 
scalded by boiling water. Mr. Biggins was 
shaving to attend a social function, and as 
he carried the water upstairs to the bath- 
room he stumbled. The water burned the 
upper part of his body, affecting his eye- 
sight. A doctor dressed the burns, and it 
will be several days before Mr. Biggins 
will be back to his normal condition. 








The jewelers of Franklin and Oil City, 
Pa., enjoyed a dinner at Monarch Park 
one night recently. The party included the 
following: H. H. Vath, George W. Feld- 
man, E. D. Jordan and M. L. Mowen, of 
Franklin, and Harvey Fritz, Thomas Far- 
mer, I. R. Grimm, L. B. Richey and W. E. 
Lamoreaux, of Oil City. 
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LEED whee 
E; As of Rogers & Krull, 


turned from a three weeks’ vacation trip to 
Antantic City, and B. F. 


Krull, 


has re- 


Rogers wil) leave 
shortly for a month in New York, where 
Ye wi\k purchase his Fall ines. 

Alvia (rian and Charles Wunderlich, of 
Matt Irion & Sons, have returned from a 
two weeks’ vacation spent at French Lick, 
Ind. Will Irion is now on a two weeks’ 
vacation, which he is spending at the Tur- 
ner’s Boat Club, on the Ohio River, a few 
miles from Louisville. 

A. D. Lowenthal, formerly 
of the Gift Shop, a novelty 


proprietor 
jewelry con- 
cern of Louisville, has formed the firm of 
Lowenthal & Sticker, which has taken the 
third floor af the Bastan butlding. The 
new firm will operate a tailoring concern 
lo handle tailoring for the various tailors 
of Louisville. 

W. H. Argabright, who was former) 
connected with Will Keller, 
Ky., and also with L. J. 


Georgetown, 
Bachus, Louisville, 
is now secretary-treasurer of the Alvey- 
Ferguson Conveyor Co., Cincinnati, O., at 
a salary of $2,500 a year. He was recently 
in Louisville calling on some of his old 
friends. 

George Katzman Co., one of the leading 
jobbers and manufacturers, reports that he 
is daily receiving letters from eastern 
houses, advising him of increases in vari- 
ous articles, but especially of imported 
goods. Velvet boxes for jewelers have in- 
creased a great deal, but there are a num- 
ber of American houses which can and wil) 
supply the demand for these goods. 

Jule Steinau has returned from a trip to 
the north. He spent a week in Chicago 
and two weeks at Elkhart Lake, Wis. He 
had a very enjoyable time on the trip. His 
son, F. J. Steinau, is now connected with 
his father in the business. According to 
Jule Steinau, another son, Leslie Steinau, 
who has charge of the optical department, 
will leave Sept. 1 for a trip to the south- 
west. 

Jewelers of the Falls cities are feeling 
the effects of the European situation 
mainly in their trouble in procuring the im- 
ported novelty lines and Swiss movement 
watchés, clocks, etc. The effect on local 
trade is being felt more by the jewelers 
who cater to the wealthy trade than thcuse 
handling medium-priced business. Most 
lines of business have felt the effect of the 
war more or less. 

George H. Kendrick, a son of George 
Kendrick, junior partner in the firm of 
William Kendrick’s Sons, has returned 
from a trip to Mexico, where he remained 
several months. Mr. Kendrick is a mem- 
ber of the firm of Kendrick & Williams, 
who made a tour of Mexico and South 
America, taking motion pictures of skirm- 
ishes and Mexican life. The pictures were 
purchased as fast as made by one of the 
New York concerns. 

A letter was recently received from L. 
F. Rusterholtz, a manufacturing jeweler 
on Market St., who has been abroad for 
several months, in which he said he was 
still in Germany, but had strong hopes of 
being able to get out of the country shortly. 
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Mr, Rusterho)iz is a Frenchman, though a 
his 


were 


and 
Louisville 


American citizen, 
relatives in 


naturalized 

friends and 
considerably worried over his safety. Miss 
Fdith Baude, daughter of R. Baude, one 
of the Market St. jewelers, is also in 
Europe. A recent stated that she 
had heen unable ta get away from Parts, 
but thought that she would be able to ec 

to London shortly, 


The fifth annual meeting of the National 


cable 


Commissary Managers’ Association was 
held in Louisville, Aug. 18 to 20. The as- 


sociation has a membership of over 1,000, 
and about 500 people were present at the 
meeting. Some of these commissary 
stores, focated in 1solated districts, at 
which large or lumber camps are 


operated, handle as much as half a million 


mines 


dollars’ worth of business a year. They 
have little or no competition. These stores 
generally carry a fair line of medium- 


priced jewelry, watches and other articles. 
They are very large buyers of clocks also, 
and brought a good deal of trade to the 
focal wholesalers who had to 
extra effort to get the 
Louisville. 


make an 
convention for 








Lancaster, Pa. 


T. Wilson Dubbs’ store has become the 
Hallmark Store of Lancaster. 

Percy L. Appel, of W. W. Appel & Son, 
and wife spent last week at Cape May. 

AYbert Schoemaker, jeweler for H. N. 
Fegley, spent last week at Atlantic City. 

John Boas, Lancaster, is about to open 
a repair establishment at Johnsonburg, Pa. 

George R. Weber, of Louis Weber & 
Son, and family returned last week from 
Atlantic city. 

G. William Reisner, manufacturing jew- 
eler, is at Mt. Gretna, Pa., with his family 
for two weeks. 

Edgar Hirsh, with M. F. Davis, of Wil- 
mington, Del.; has been visiting his par- 
ents in Lancaster. 

Guy Herr, with the Paul-Gale-Greenwood 
Co., Norfolk, Va., has been in Lancaster 
visiting his mother. 

C. N. Shanck, watchmaker for Hess & 
Slager, Jacksonville, Fla., has been visiting 
friends in York and Lancaster. 

H, N. Fegley, jeweler and optician, and 
wife have returned home from a trip to 
Niagara Falls, Albany and New York. 

Harry Gall, formerly of Lancaster and 
now with the Sulzbacher Jewelry Co., of 
Florence, S. C., has been visiting Lancas- 
ter. 

Howard Detterlein, for some years a 
traveling salesman for the Non-Retailing 
Co., has severed his connection with that 
concern. 

F, E. Starnes, Albermarle, N. ‘C., stopped 
over in Lancaster a couple of days last 
week on his way home from a visit to At- 
lantic City. 

George L. Hepp, Lititz, and Jacob Esch, 
of Intercourse, Pa., were visitors to Lan- 
caster last week. William Solomon, Lau- 
rens, S. C., was another visitor. 

S. L. Devier, son of D. Clint Devier, 
Harrisonburg, Va., has finished a course 
in engraving at the Ezra F. Bowman 
Technical School and returned home. Clif- 
ford Wilson, a student, has returned to his 
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visit, 
Two beautiful silver loving cups were 
on exhibition the past week at Smith Bros.’ 


home in Bridgeport, Conn, for a 


jewelry store. They are the prizes which 
will be awarded at the big dancing tourna- 
ment at Rocky Springs Park. 

James B. Roumiort and Charlies F. 
Reisner, traveling representatives for the 
H. S. Meiskey Co., are home from a trip 
over their respective territories. Carl 
Breinig, with the same firm, is home from 
a 10 days’ vacation trip, 

A night watchman, employed for the 
past eight months in the Louis Weber & 
Sons’ store, was arrested last week on the 
charge of robbing the store. How much 
property fhe has taken cannot be deter- 
mined yet. We was caught with valuable 
diamond rings in hts possession as he was 
leaving the store. 

Robert E. Miller, head of the advertising 
department of the Hamilton Watch Co., 
and his brother, Fred S. Miller, sons o1 
Charles F. Miller, president of that com- 
pany, returned home from Europe last week 
on the steamer Minnetonka. They had a 
thrilling trip on the run from London to 
New York. Very naturally they were glad 
enough to get back home in safety. 











Isa 


H. B. Seaton 


is making a trip in the 
interests of G. C. Hudson & Co. 

Arnold Angell is making a trip with the 
new samples of Geo. L. Paine Co. 


William Peckham, salesman for J. H. 
Peckham & Co., was at the factory this 
week. 

Roy Metcalfe returned last week from 
the west, where he traveled for the Plain- 
ville Stock Co. 

Wilbur Kennedy left last week for the 
west with the sample cases of the Codding 
& Heilborn Co. 

Woodbury Melcher, of Scofield, Melcher 
& Scofield, who is abroad, is expected to 
return within a few weeks. 

Orin W. Clifford and William H. Bell 
have been selected as delegates to the Re- 
publican State Convention which will be 
held in Boston. 

Charles Bragg, a well known jeweler, 
employed by Scofield, Melcher & Scofield, 
observed his golden wedding anniversary 
last week with elaborate exercises. 

Grafton D. Cushing, Speaker of the 
Massachusetts House of Representatives 
and Republican candidate for Lieutenant- 
Governor, visited the Whiting & Davis Co. 
factory last Thursday. 

John P. Bonnett & Sons’ electroplating 
factory has recently been undergoing radi- 
cal changes. The different departments 
have been entirely rearranged and a special 
entrance made for the delivery and taking 
away of jobs. 

A pass book of Mirimichi tribe of Red 
Men, found on the body of a man in the 
Kickemuit River at Warren, Tuesday of 
last week, identified him as being C. S. 
Richardson, who was a jeweler and had 
formerly been employed by Louis Stern & 
Co., Providence The body was found by 
Joseph LaPonte, who notified the police. 
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E. Magnus, traveling agent for Leonard 
Krower, returned Jast week from a long 
through the 


business trip southeastern 
States. 

Alfred Kollatta, diamond setter for 
Leonard Krower, has fully recovered from 
the operation which he underwent several 
weeks ago. 

C. Pass, traveling agent for the W, E, 
Taylor Co., left last week on a_ three 
months’ tour of North Louisiana, Arkansas 
and Texas. 

The two baseball teams made up of em- 
ployes of T. Hausmann & Sons have ar- 
ranged to play a five-game series to decide 
supremacy. It has been agreed that the 
losers shall pay for a supper to the mem- 
bers of both teams. 

W. E. Taylor, manager of the W. E. 
Tavlor Co., has returned from a vacation 
trip in the east. E. A. Mugnier, assistant 
manager of the same concern, is now en- 
joying a vacation at his Summer home in 
Pass Christian, Miss. 

Improved generally from his ocean trip 
to and from New York, Louis Hausmann, 
president of T. Hausmann & Sons, re- 
turned Thursday on board the Southern 
Pacific steamer Proteous. Mr. Hausmann 
spent several weeks in New York and other 
eastern cities. New stock is to be placed 
in the new Hausmann store on Baronne 
St. when it is opened, about the middle of 
October. Mr. Hausmann’s family was 
touring in Europe at the outbreak of the 
war and is expected back shortly. 

Among the traveling jewelers in town 

last week were: J. H. McKinney, with 
M. B. Bryant & Co., New York; Arthur 
H. Schult, with Hayden W. Wheeler & Co., 
New York; F. W. Britten, with the Holmes 
& Edwards Silver Co., Bridgeport, Conn. ; 
C. F. Moore, with Schmitz, Moore & Co., 
_Newark, N. J.; Millial E. Mumler, with 
Ernst Gideon Bek; G. O. Penn, New 
York; George A. Buck, Newark, N. J.; 
A. Hirshorn, New York; J. M. Selonek, 
New York; G. M. Morgan, with the South 
Bend Watch Co., South Bend, Ind.; E. M. 
Robinson, and several others. 

The 1914 Fall Buyers’ Convention, in ses- 
sion last week in this city, attracted thou- 
sands of merchants from surrounding ter- 
ritory, and local retailers benefited materi- 
ally as a result. The official register in the 
Association of Commerce building, at St. 
Charles and Common Sts., contains the 
names of many out-of-town jewelers and 
their wives. A few of them are: A. G. 
Jackson, Hammond, La.; E. Pfister, New 
Iberia, La.; Mr. and Mrs. M. R. Marshall, 
Bunkie, La.;°F. Keenze, Franklin, La., and 
Mr. and Mrs. E. Waldmeier, Gulfport, 
Miss. Leonard Krower furnished each of 
the merchants attending the convention 
with a souvenir card bearing a map of the 
city, with the railroads, hotels and places 
of interest pointed out. 

A deal of more than ordinary interest in 
jewelry circles was the buying out of the 
John J. Weinfurter Jewelry Palace, 301 
Royal St.. by J. J. Weinfurter, Jr., and 
William Van Weinfurter, who have served 
as clerks in their father’s store for many 
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years. The business was turned over to the 
sons last week, With the announcement 
of the taking over of the business by the 
sons, came the report that they would 
move. This report was confirmed by J. 
Jj. Weiniurter, Jr., who said that a long 
lease had been taken on the store, 339 St. 
Charles St., in the Masonic Temple build- 
ing. He said that he hoped to be located 
in the new home about the middle of Sep- 
tember, J, J, Weinturter, the father, as a boy, 
entered the employ of Pieere Riouet, then 
prominent in the jewelry business in this 
city. At the age of 26, Mr. Weinfurter 
bought out Mr. Riouet, and later located in 
old Exchange Pf., known in those days as 
the Great French Mart, and for 26 years 
he conducted a successful business in one 
piace. Fourteen years ago he moved to 
the present location at 301 Royal St. J. J. 
Weintfurter, Jr.. has been connected with 
his father’s store for more than 17 years, 
and William Van Weinfurter has been 
identified with the store for 15 years. The 
new store will be located in the heart of of 
the hotel and commercial section of the city. 











H. G. Himmelhoch, of the M. N. Isen- 
berg Bros. Co., is spending a couple of 
weeks at Mackinac. He was accompanied 
by his family. 

Nat H. Eppstein, of the Eppstein, Rosen- 
berg & Klein Co., will start next week 
from Chicago on a motor trip through 
western territory. 

M. N. Isenberg, of the Isenberg Bros. 
Co., is contemplating a buying trip to New 
York and Providence in the near future. 
He will be gone 10 days. 

The J. J. Freeman Co., Inc., will feel 
keenly the loss of exports from Germany, 
France, England and Austria. This con- 
cern had several shipments on the way 
when the war broke out, which, of course, 
were not received. 

A. R. Perry, chief clerk for the Merrill- 
Broer Co., has recovered from the effects 
of an operation which he recently under- 
went for the removal of a bone from the 
nose. Elmer Snyder, head watchmaker for 
the same concern, is spending his vacation 
at Dayton. He will also visit Cincinnati 
before returning to Toledo. 

The Conklin Pen Co. has awarded the 
prizes offered during the month of July to 
12,000 jewelers throughout the country for 
the best ideas on pen selling at the opening 
of school. The prizes were all awarded to 
western dealers, although this does not 
imply that the easterners were lacking in 
ideas. The judge was the N. W. Ayer 
Advertising Agency, Philadelphia, Pa., and 
the prizes were awarded without the name 
of the sender being known. The idea had 
the name of the sender appended in a 
sealed envelope, and the envelopes were not 
opened until the prizes had been awarded. 
L. H. Endacott, Manhattan, Kans., won the 
first prize, $150 worth of pens; Welker & 
Gaines, Higginsville, Mo., the second prize, 
$100 worth of pens, and Schlick & Howe, 
Rice Lake, Wis., the third prize, $50 worth 
of pens. 
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The factory of the Wallace Barnes Co., 
clock-spring manufacturer, recently started 


on a five-day-a-week scliedule. 


Matthew McDonnell, New York, for- 
merly with the ecclesiastical department of 
the International Silver Co. but now in 
business for himself, is visiting at the home 
of his mother on E. Main St. 

The Seth Thomas Clock Co., Thomaston, 
Conn., has filed with the Secretary of State 
a certificate showing the increase of its cap- 
ital stock from $600,000 to $1,000,000 by the 
issuance of 16,000 shares of stock at a par 
value of $25 each, of which 8,000 are com- 
mon stock and 8,000 preferred. 

A. R. Greene, with the E. A, Bliss Co,, 
who recently underwent an operation for 
appendicitis in Providence, R. I., is getting 
along nicely at St. Joseph’s Hospital, in 
that city, it was reported the past week. 
The various departments of the E. A. Bliss 
Co., which had been closed because of a 
break in the engine, resumed operations 
last Wednesday morning. 

The new cut glass factory recently 
started by John Hall and Thomas F. Cal- 
Jahan on Webster St. is progressing nicely, 
and by the end of the month it is planned 
to double the number of employes. The 
firm has received a large number of ad- 
vance orders, Mr. Callahan attending to the 
selling of the company’s product. Mr. Hall 
is superintendent of the factory. 

The foremen’s association of the Meriden 
Britannia Co. (factory E of the Interna- 
tional Silver Co.) left Saturday morning 
for New Haven, Conn., and thence by trol- 
ley to City Point. Here the steamer Cyn- 
thia took the members for a four hours’ 
sail on the sound, the trip ending at Light- 
house Point. In the afternoon the entire 
party enjoyed a shore dinner at Momau- 
guin. 

Capt. William E. Bliss, president of the 
E. A. Bliss Co., jewelry manufacturer, un- 
derwent an operation for appendicitis at 
the Meriden Hospital last Thursday eve- 
ning. The operation was performed by Dr. 
Alexander Nicoll, a New York surgeon and 
professor of surgery at Fordham College. 
Mr. Bliss is resting as comfortably as can 
be expected and his chances of rapid re- 
covery are very good. 

Lightning struck the flagpole and trav- 
eled down through the factory of the 
Rockwell Silver Co., on Maple St., last 
Wednesday evening, tearing off a part of 
the cornice and some shingles on the build- 
ing. All the fuses in the plant also burned 
out and employes were called out to repair 
the damage, which amounted to $100. The 
factory was ready for operation at the 
usual hour Thursday morning. 

Notices were posted in the various de- 
partments of the Seth Thomas Clock Co., 
Thomaston, Conn., the past week to the 
effect that beginning on Monday four days 
will constitute a week’s work. This work- 
ing schedule will be continued until further 
notice. Up to the present time the local 
factories have not felt the effects of the 
war in Europe, the clock company having 
been operating under a 55-hour-a-week 
schedule. 











105c 





TRADE 
The past week or 10 days 


CONDITIONS. 

has not only wit- 
nessed a slight improvement in business among 
some of the manufacturing jewelers in this city 
and vicinity, but also a slight restoration of op- 
timism as to the outlook for the Fall and holiday 
seasons. Evidences of the latter condition are to 
be seen in the increasing number of traveling men 
who have either started out or are about ready to do 
so, and in the increasing number of calls through 
the daily newspapers for help—both male and 
female—wanted. Such salesmen as are already 
in the market are sending home encouraging re- 
ports, and in many instances more generous sized 
orders than on any trip since a year ago. It is 
not expected that there will be any boom this 
fall, but it is confidently hoped that the aggregate 
of business to the new year will be such as to, 
in a great measure, ameliorate the discouraging 
conditions that have prevailed since the early 
Spring. The most serious problem now appears 
to be in connection with the supply of stones of 
all kinds that is on hand or available. There is 
said to be enough of these to meet all present 
demands and needs, but if the war situation in 
Europe continues and the supply of stones is thus 
further curtailed or jeopardized, the local manu- 
facturers state that they will meet the situation 
by the introduction of new lines of goods in which 
stone will be largely, if not entirely, eliminated. 

Edwin B. Evans, of the Waite-Evans Co., 
is enjoying a trip to Maine resorts. 

The Cutler Jewelry Co. is working nights 
at the present time to keep up with orders. 

Phineas F. Parsons has been spending a 
couple of weeks with friends at Chatham, 
Mass. 

M. S. Rodenberg, of Dunn & Rodenberg, 
is on an extended business trip in the 
middle west. 

Jacob Schwarskoff is among the latest 
arrivals at Block Island, where he will en- 
joy a week’s sojourn. 

The Brown & Sharpe Mfg. Co. resumed 
operations on Monday after a vacation 
shutdown of three weeks. 

William H. Draper has been spending the 
past week on his yacht Albatross off Block 
Island with a party of friends. 

Frank Kelley, representative of the Man- 
ufacturing Jewelers’ Board of Trade, is 
enjoying a two weeks’ vacation. 

A. W. Holmes & Co., 64 Atlantic Ave., 
have been succeeded by the Best Mfg. Co., 
which will continue the business. 

Mr. and Mrs. William R. Dutemple are 
spending the remainder of the season at 
their cottage at Oaks Bluffs, Mass. 

George J. Chase, selling agent for John 
C. L. Shabeck, of this city, has opened a 
New York office at 1 Maiden Lane. 


Robert A. Buckley is the owner of the 
Reagal Die Sinking Co., 700 Prairie Ave., 
according to his statement filed at the City 
Hall. 

Among the letters remaining uncalled for 
at the Providence postoffice the past week 
was one addressed to the Novelty Leather 
Works. 

Sigmund Lederer, of the S. & B. Lederer 
Co., is spending a vacation in New York 
State, where he will remain until some time 
in September. 

Frederick W. Aldred is stopping for a 
few days at New Canaan, Conn., after 
which he will go to the Adirondacks for 
several weeks’ stay. 

George L. Kerr, Franklin, left last week 
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with his 
will en- 


on a trip to Cornish, Me., where, 
daughter, Miss Dorothy Kerr, he 
joy a two weeks’ rest. 

The Eureka Case & Cutlery Co., 109 
Washington. St., is being conducted by 
Charles L. Kaglow, according to informa- 
tion filed with the city clerk. 

George Fernald, of the Providence office 
of the National Jewelers Board of Trade, 
was in northeastern Massachusetts the past 
week on business for the association. 

Eugene C. O’Neill has been conducting 
an auction sale of jewelry, watches and 
clocks at 130 Thames St., Newport, closing 
out the stock of M. DeGama, the past 
week. 

Simon Wolk has filed a petition in the 
United States District Court for a dis- 
charge in bankruptcy, and the same has 
been referred to Aug. 29 with order of 
hearing. 

George F. Sibley and William A. Henry 
are the proprietors of the Jewelsmith Co., 
52 Bartlett Ave., Edgewood, according to 
their statement filed with the city clerk of 
Cranston. 

Jerome M. FitzGerald, with the Tilden- 
Thurber Co., has returned from an ex- 
tended automobile trip through the White 
Mountains and the Berkshires, including 
the famous Mohawk Trail. 

The J. O’Neil Co., Thurbers Ave., is fur- 
nishing all the badges, souvenirs, buttons, 
etc., for the annual convention of the In- 
ternational Photoengravers’ Union, to be 
held in this city in September. 

Jacob Kotler has given a mortgage of 
$3,000 on a lot of land with buildings 
thereon, on the northerly side of Somerset 
St., to Benjamin Hyman, having discharged 
a mortgage for $2,000 held by George A. 
Jepherson. 

The business of A. T. Cross, manufac- 
turer of pens, pencils, etc., at 53 Warren 
St., has been purchased by Walter R. Boss, 
formerly with the Frank T. Pearce Co., 

and will be continued under the trade name 
of the A. T. Cross Co. 

E. Merle Bixby, superintendent of the 
silverware department of the Shepard Co., 
accompanied by his son, left last Saturday 
from their Summer place a: Buttonwoods 
for a 10 days’ canoe trip down Narragan- 
sett Bay and along Long Island Sound. 


During the past week the following were 
among the jewelry buyers noted in the city: 
A. Binswanger, of Siegel, Cooper & Co., 
Chicago; Mr. Ufelder, of L. & S. Plaut Co., 
Newark, N. J.; B. Wexler, New York, and 
K. B. Miller, of Marshall Field Co., Chi- 
cago. 

The Brown & Sharpe Mfg. Co. recently 
adapted one of its screw-cutting machines 
to the cutting of Tiffany settings for rings. 
The machine, it is understood, will not be 
placed on the market for general sale be- 
cause of the lack of demand for such a 
cutter. 

Fred B. Thurber, with the Tilden-Thurber 
Co., was one of the party which dined on 
board Sir Thomas Lipton’s yacht Erin at 
South Brooklyn, N. Y., on Friday, being 
entertained by Col. Duncan F. D. Neill, 
who has had charge of the Shamrock IV. 
on its trip across the ocean. 

George R. Loud, for nearly 20 years 
treasurer of the Callender, McAuslan & 
Troup Co, (The Boston Store), died at his 
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home, 603 Broad St., this city, following 

an illness of several weeks. He was con- 

nected with The Boston Store for more 
than 44 years. 

C. S. Richardson, who had been em- 
ployed by Louis Stern & Co. at Attleboro, 
and later at Pine St., this city, was 
found drowned in the Kickemuit River at 
Warren, R. [., last Friday. He was about 
40 years of age and had been with the 
Stern company since 1890. 

Nazaret N. Haronian has reported to the 
police that a package of jewelry valued at 
$42 was stolen from the office of his manu- 
facturing jewelry establishment, 25 Calen- 
der St., Saturday afternoon. The package, 
which contained two gross of scarfpins and 
a gross of brooches, was awaiting ship- 
ment, 

A discharge in bankruptcy has been 
granted by the United States District Court 
to the J. A. Charnley Co., formerly manu- 
facturer of jewelers’ findings, 161 Dorrance 
St., this city. The scheduled liabilities were 
$1,734. 56 and the scheduled assets were 
$1,850. The creditors have received divi- 
dends of 84.86 per cent. from the trustee. 

The Manufacturing Jewelers’ Board of 
Trade is distributing dividends to its cred- 
itor members in the following matters: 
The Adler-Stoerger Co., New York, com- 
position of 30 per cent.; Simons Bros., 
Philadelphia, Pa., fifth dividend of 4 per 
cent., and Harry Freeman, Springfield, 
Mass., first dividend of 3 per cent. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade was held last Friday after- 
noon at the room in the Turks Head build- 
ing. Vice-President C. J. McClatchey pre- 
sided in the absence of President Carr. The 
executive committee of the association met 
on Thursday and transacted routine busi- 
ness. 

The schedule of liabilities of Axel Kil- 
strom contained in his voluntary petition 
in bankruptcy include 17 creditors, whose 
claims aggregate $3,378.66, all for merchan- 
dise. Those with claims of $100 or more 
are John F. Allen, $1,140; Edward N. Cook 
Plating Co., $800; Vennerbeck & Clase Co., 
$701, and R. A. Breidencah,$378.82, all of 
this city. 

Eliot D. Stowe, buyer and salesman in 
the watch department of the Tilden-Thur- 
ber Co., was married to Miss Charlotte A. 
Dean last Saturday afternoon at the home 
of Rev. F. W. Gibbs, of the First Univer- 
salist Church. The couple left immediately 
after the ceremony for New Hampshire 
and .will make their home here on their 
return. 

Harry Cutler, of the Cutler Jewelry Co., 
is one of the incorporators of the World 
Independent Film Co.,. which was. incorpo- 
rated the past week under the laws of 
Rhode Island, with a capital of $250,000, 
for the purpose of engaging in theatrical 
enterprises and the manufacture and sale 
of films for motion picture machines. The 
stock is divided into $200,000 common and 
$50,000 preferred. 

A serious automobile accident with a 
narrow escape from death tor William L. 
Mauran, of this city, occurred late Friday 
afternoon near the village of Hamilton 
near Narragansett Pier. He was driving 
his machine on the way to his Summer cot- 
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tage at the pier when a large touring car 
collided with him, wrecking loth cars. Mr. 
Mauran was thrown out and was rendered 
unconscious, but aside fro: cuts on his 
face and head and a severe shaking up he 
was not seriously injured. 

Udall & Ballou have been making an in- 
teresting display of polo trophies at their 
Bellevue Ave. store, Newnort, the past 
week. These include the gold Thorn 
memorial cup, the individual prizes con- 
sisting of gold medals to be given to the 
members of the winning team next week, 
also the gold polo mallet for the Newport 
championship, and the gold scarf pins, each 
representing a polo mallet with a diamond 
ball to be given to the members of the 
team winning the trophy this year. 

Employes of the C. J. Fox Co. enjoyed 
their second annual outing at Rocky Point 
on Saturday, Aug. 15. About 100 attended 
the outing and enjoyed a most pleasant 
holiday. A baseball game, field sports and 
other amusements were included in the 
day’s program. The feature of the field 
sports was the pie-eating contest. A 
huckleberry pie was chosen for the contest 
and the hands of the participators were 
tied behind them. The three-legged race 
was won by A. Charpentier and W. Brown; 
the fat men’s race, 100 yards, was won by 
W. Waterman; the thread-and-needle con- 
test was won by Myrtle Jewett. A. Char- 
pentier won the shoe race; the 100-yard 
dash for men was captured by H. McQuil- 
lian. Rose Keenan was the winner of the 
sunshade race, and Reta McVey won the 
1%-yard sugar race. 

In response to strong appeals from the 
defendant’s employer, his attorney and the 
police, Judge Rueckert ordered John F. 
McVey put on probation in the Sixth Dis- 
trict Court Aug. 21, when he pleaded guilty 
to the charge of taking 14 watches and six 
rings, all to the value of more than $500, 
from Charles H. Davis, of this city. Mr. 
Davis testified that he would gladly take 
McVey back into his employ, as he believed 
that the defendant had been used simply as 
a tool in a “flimflam” game. The real cul- 
prit was declared to have fled the State and 
to be beyond reach. The defendant said that 
he had followed the jewelry business for 
more than 20) years and had never got into 
trouble before. He went to work for Mr. 
Davis last December, and recently returned 
a large amount of jewelry which he might 
have otherwise disposed of, at the same 
time making a confession that he had 
pawned the articles which he was charged 
with having stolen. A friend had taken a 
diamond ring from him which he had for 
sale on the instalment plan and pawned it, 
he averred. Then the friend, he asserted, 
had forged the names of well-known men 
on leases calling for the purchase of rings 
and watches on the instalment plan. Mc- 
Vey said he was then forced to take other 
property from his employer, pay the latter 
$1 a week required, and pawn the articles. 
The money thus obtained through the 
pawning of the jewelry all went to his 
friend, he said, and McVey was soon hope- 
lessly in debt. 








F. E. Stark, Smith Center, Kans., has 
turned over his entire store to C. B. Mil- 
ton, as trustee for creditors. 





Samuel Miller, of I. Alberts Sons’ Co., 
has returned from a vacation at Lake 
Pearl, Mass. 

Loranz Ernst, salesman for D. C. Perci- 
val & Co., has been in camp at Annisquam 
the past week. 

George E. Phillips, of Nelson H. Brown’s 
sales force, is enjoying his vacation at 
Salisbury Beach. 

George E. Fahys, Jr., for the Alvin 
Mfg. Co., was in town the past week call- 
ing on the trade. 

Louis Gordon, of Tremont Row, this 
city, has bought out the long-established 
jewelry store in Concord, N. H., of Mor- 
rill Bros. 

David Nemser & Co. have made exten- 
sive improvements in their establishment 
by the addition of new wall counters and 
show Cases. 

A. G. Gilmore, head of the wholesale 
diamond department of the Smith, Patter- 
son Co., has been in New York the past 
week on a buying trip. 

David Pentz, formerly with D. C. Perci- 
val & Co., and son of W. H. Pentz, the 
Newtonville jeweler, has returned to Eng- 
land since the war began, and enlisted in 
the British army. 

F. R. Furbush, salesman with the Smith, 
Patterson Co., is on a vacation at Well 
Beach, Me. George W. Saunders, with 
the same house, has gone to northern 
Maine for a fortnight’s outing. 

William Coutts, formerly of New York 
city, and more recently foreman for Henry 
Merhoff, trade engraver, has organized the 
Coutts Engraving Co., and taken quarters 
with H. E. Alsterlund & Co., of the Wash- 
ington building, Room 701. 

Buyers in town during the week includ- 
ed: R. P. McLean, Marblehead; J. R. 
Leaney, East Walpole; J. E. Whiting, 
Andover; C. E. Harriott, Norwood; F. 
Girlando, Lawrence; A. J. Rand, Holyoke; 
L. F. Whitney, Clinton; A. Montignari, 
Plymouth, Mass.; Charlies W. Clough, 
Pawtucket, R. I. 

The Suffolk County District Attorney, 
Joseph Pelletier, has discontinued the case 
of Joseph F. Duddy, jointly indicted with 
Lawrence Robinson for the recent mur- 
der of Inspector Norton, and Governor 
Walsh honored the requisition of the State 
of West Virginia, where Duddy is wanted 
on a jewelry robbery charge. His counsel 
contested the extradition, a hearing having 
been set for Aug. 25. 

Miss Gladys Smith, connected with the 
firm of Smith, Kirby Co. as bookkeeper, 
had a harrowing experience recently on a 
sand bar a mile from Squantum. She had 
been spending the day with ker sister, Mrs. 
E. W. Kirby, and while out rowing pulled 
the boat out on the sand bar. The boat 
slipped back into the sea and started away 
before Miss Smith could get it, leaving the 
girl marooned. Realizing her position, as 
the tide was coming in, she screamed for 
half an hour before any one heard her 
cries. She was finally rescued from her 
perilous position and taken to her sister’s 
home. 
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Marcel N. Smith, of the Smith, Patter- 
son Co., and Mrs. Smith, who were in 
Europe when the war broke out, made 
their way safely to Havre, whence they 
secured passage home, arriving on the 
steamship La France last week. Their 
son, Nelson H. Smith, of the firm’s dia- 
mond department, who has been in Europe 
also this Summer, cabled from Interlaaken 
last week that he planned to return from 
a neutral port at an early date. 











Nelson Fontneau is making a trip for 
the Fontneau & Cook Co. 

John F. Killion left last week on a 
trip through New York State. 

J. H. Manning is now handling the New 
York line of the Elliot & Douglas Co. 

The Reed & Barton Co., of Taunton, has 
been building a substantial addition to its 
factory. 

Thomas G. Sadler, of Sadler Bros., 
South Attleboro, was in New York last 
week in the interests of his concern. 

W. L. Tidd, treasurer of the Hanlon- 
Thornton Co., has made the following cor- 
poration report: Machinery, $4,980; cash 
and debts receivable $11,683; manufactures 
and merchandise, $7,000; patent rights, $10,- 
000; profit and loss, $2,004; total, $35,667. 
Capital stock, $26,400; accounts payable, 
$9,267 ; total, $35,667. 

Nathaniel Sandberg, a well-known local 
toolmaker, has brought a suit for $5,000 
damages against A. F. Beckendorf, of 
Providence. Sandberg alleges that while 
he was driving his automobile along the 
right side of the road near Rocky Point 
he was run into by a machine driven 
by Mr. Beckendorf. Plaintiff wants dam- 
ages for injuries to himself and machine. 

The Hospital Rubber Co. and the At- 
tleboro Novelty Co. are preparing to locate 
in the Bushee factory. Both concerns are 
owned by the Hospital Rubber Co., which 
will be capitalized according to the an- 
nouncement for $100,000 with George J. 
Kelley, his wife, Geraldine S., and Miss 
Lydia D. Peck as incorporators. Charles 
F. Forrester will be superintendent of the 
Novelty company and E. J. Cummings will 
be salesman. 

David Landry was arrested Friday morn- 
ing at the factory of S. O. Bigney Co, 
where he was employed, after Chief of Po- 
lice Charles E. Wilbur and Officer Edward 
Gobin had visited his house on Cedar St., 
Attleboro, and seized a quantity of jewelry 
with a search warrant. Landry was ar- 
raigned before Judge Byram in the dis- 
trict court on Saturday and pleaded guilty 
to larceny from a building. Chief Wilbur 
said that Landry had been working for the 
Bigney firm for about four years and at 
his house was found a bracelet which 
holds a watch among other articles. Other 
articles of jewelry were identified by a 
representative of J. J. Sonmer & Co., 
North Attleboro, as belonging to his con- 
cern. Landry formerly worked for the 
Sommer company. Judge Byram sentenced 
Landry to two years in the House of Cor- 
rection in New Bedford. 
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An investigation of the quality 
and prices of the 


[llinois-Springfield 
Watches 


is all that is necessary to con- 
vince discriminating jewelers 


that these are the watches which 
offer them the greatest oppor- 
tunities for increasing their sales, 
prestige and profits. 


Why not make this investigation now? 





ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 


Cyrus Price has returned from his visit 
to New York, 

J. S. Bickart, of the I. Ollendorf Co., 
Pittsburgh, visited the trade here last week. 

Samuel Greengold & Son have removed 
from 706 Maxwell St. to 345 W. 12th St. 

M. D. Tinker, traveler for the Cut Glass 
Products Co., has returned from his Iowa 
trip. ‘ 

S. and M. Sandfelder, representing the 
D. F. Briggs Co., have returned from a 
trip. 

J. F. Peters, accompanied by Mrs. Pe- 
ters, is on a fishing trip in northern Wis- 
consin. 

A. M. Dueber, of the Dueber Watch 
Case Mfg. Co., Canton, O., was in Chicago 
last week, 

Wm. E. North, 33264 S. State St., has 
sold out to Eustace Martin, formerly of 
Costa Rica. 

Geo. A. Armstrong, representative of the 
Paye & Baker Mfg. Co., has returned from 
a trip southwest. 

Sig Strauss, of Lindenberg, Strauss & 
Co., Cincinnati, has been spending his vaca- 
tion in Chicago. 

Louis Getz, of the Chicago office of the 
Watson Co., attended the automobile races 
at Elgin last week. 

C. F. Haber, traveling for the Chicago 
office of the Towle Mfg. Co., Inc., has re- 
turned from a northwest trip. 

Lem W. Flershem, of the former con- 
cern of Lapp & Flershem, is very ill at a 
sanitarium at Lake Geneva, Wis. 

W. E. Hayward, Chicago manager of the 
Alvin Mfg. Co., Inc., has returned from 
his vacation spent at Hartland, Wis. 

L. Newhouse, wholesale jeweler at 31 N. 
State St., arrived here two weeks ago on 
the steamer Mauretania via Halifax. 

Benj. J. Meyer and F. J. Archer, of Jo- 
seph H. Meyer Bros., New York, are in 
Chicago to attend the retail jewelers’ con- 
vention. 

M. Neuberger, manufacturers agent, is 
again able to visit the trade after under- 
going an operation at the Wesley Hospital 
recently. 

B. T. Coulson and W. A. Schaefer, of 
the Schaefer Fountain Pen Co., Ft. Madi- 
son, la., have come on to attend the con- 
vention. 

News was received here last week that 
M. Iralson, accompanied by his wife and 
son, would sail from Europe on Aug. 29 
for the United States. 

Wm. Hirsch, of A. Hirsch & Co., who 
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has been traveling in Europe with his wife 
and son, arrived here last week from Liver- 
pool on the Campania. 

Joseph Meyers, a pawnbroker at 226 S. 
Clark St, was fined $50 and costs last 
week for selling a revolver to a man who 
had no permit to buy one. 

Harry L. Beming, retail jeweler at 1712 
W. North Ave., is looking for his Ford 
automobile which some thief stole from 
in front of his store recently. 

The D. L. Auld Co., represented here by 
J. Lamar Hollowell, has removed to room 
801, Columbus Memorial building, from 
room 705 of the same building. 

J. C. Manheimer, of Louis Manheimer 
& Bros., who was traveling in Europe with 
his wife, arrived here last week on La 
France with Mrs. Manheimer. 

Frank Curtis, of Decatur, Ill., who has 
been traveling in Europe with his two 
daughters, is expected to arrive in the 
United States Wednesday, Aug. 26. 

While John C. Pierek, of Springfield, Ill., 
was playing golf with Governor Dunne, 
of Illinois, one day last week, he slipped 
on the green and injured his left leg. 

3en Burgbacher, prominent Arthur Ave. 
jeweler, has returned much benefited in 
health from St. Joseph, Mich. where he 
took a course of baths for rheumatism. 

The Hellman-Miller Co. was sold out by 
the sheriff last week on a distress warrant 
amounting to $250 rent for three months. 
Fred J. Jackson, an attorney, bought the 
stock. 

E. C. Swodener, of F. A. Hardy & Co., 
took a pleasure trip last week and re- 
turned to enter the golf contest of his de- 
partment of the Chicago Association of 
Commerce. 

Sid H. Israel, representative of the S. & 
B. Lederer Co., and A. A. Lessing, rep- 
resentative of the Acme Mfg. Co., have re- 
turned from a trip to points in Ohio and 
Pennsylvania. 

Col. J. T. Brayton, Chicago manager for 
the Julius King Optical Co., who has been 
on the sick list is well on the road to com- 
plete recovery and has been at his desk a 
few times lately. 

Harry Kohn, of the Stein & Ellbogen 
Co., arrived here last week from Liverpool 
on the steamer Laconia. Mr. Kohn was in 
Antwerp at the time of the outbreak of 
the war and crossed the English channel. 

W. A. Elliott, formerly with the Adelphi 
Silver Co., but now Pacific Coast repre- 
sentative of the Newburyport Silver Co., 
Keene, N. H., was in Chicago recently ar- 
ranging to come back here, where he will 
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locate his office. He will move his family 
back about Oct. 1. 

The following representatives of the 
Waltham Watch Co., Inc., have come on 
from the factory to be in attendance at the 
convention: W. F. McCombs, E. Bagge, 
R. F. Wigmore, F. T. Day and H. E. Dun- 
can. 

The following travelers from the Chica- 
go office of the Watson Co. have come in 
to attend the convention: L. B. Hale, Iowa, 
Illinois and Missouri; H. B. Wachholder, 
Kansas, Arkansas and Oklahoma; C. D. 
Warner, Illinois and Iowa. 

At the office of Sproehnle & Co. word 
has been received from F, M. Sproehnle, 
while the latter was at Geneva, Switzer- 
land. The local papers have since reported 
him as having arrived at Genoa, Italy, and 
he is now expected home within a short 
time, 

C. W. Ernsting, of the Ernsting Co., Inc., 
San Diego, Cal., was in Chicago last week 
and has now left for New York. Mr. 
Ernsting did his usual buying and, incident- 
ally boomed the San Diego Exposition, 
which starts on Jan. 1, 1915, and continues 
for the entire year. 

Among the buyers here recently were 
the following: S. C. Scott, Mattoon, IIl.; 
M. E. Schmidt, of Gmelich & Schmidt, 
Boonville, Mo.; C. C. Hoefer, of the 
Hoefer Jewelry Co., Kansas City, Mo.; 
Geo. F. Beach, Valparaiso, Ind.; James 
Mitchell, Lake Forest, Ill.; Joseph Hearn, 
Eatonville, Wash. 

F. E. Whiting, Chicago representative of 
Whiting & Davis, assisted by C. A. Whit- 
ing, who has come on from the factory, 
have charge of a very interesting exhibit 
at the convention. This consists of three 
machines to manufacture the mesh for 
hand bags. The machines will be operated 
by an expert from the factory. 

Mr. and Mrs. Bernard Weinstein, 1332- 
1334 S. Halstead St., announce the wedding 
of their daughter Betty to Frank Loeffler. 
The ceremony was performed on Aug. 16 
at the Ashland Club House. Many beau- 
tiful presents were received by the young 
couple, who are now on their honeymoon 
trip. 

Mr. and Mrs. Julius Armbruster are tak- 
ing a vacation in Alaska. They intended 
to take a steamer from Vancouver to 
Hong Kong, but it was requistioned by the 
Canadian Government on account of the 
war and they abandoned their trip. Mr. 
Armbruster is general salesman for the 
Illinois Watch Co. 

During the absence of J. M. Heard, 5640 
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W. Lake St., one day last week, and while 
his store was in charge of his daughter, a 
stranger entered and told Miss Heard that 
her father had ordered a new show win- 
dow and that he had come to take the 
measurement for it. He took the measure 
and also a $240 diamond ring. 

A. Wolf & Co., 27-29 S. Clark St., gave 
a deed of trust Aug. 20, the trustees named 
being S. Arnstein, A. W. Sproehnle and A. 
Hitchcock. The business wiil be continued 
by the trustees for the benefit of the cred- 
itors, with A. Wolf engaged as manager. 
The assets are said to be greater than the 
liabilities, the former being given as $72,454, 
while the debts are placed at $54,641. 

For the second time within three months 
the vault of the American Diamond Im- 
porting Co. 123 W. Madison St., was 
broken into and $3,500 worth of diamonds 
and jewelry were stolen. The robbers 
worked between Saturday night and Mon- 
day morning, when the office was closed; 
broke off the handle of the safe door and 
forced the combination. The loss is cov- 
ered by insurance. 

William Spaulding Warren, former pres- 
ident of the Chicago Board of Trade, and 
president of Hulburd, Warren & Chandler, 
of which Chas. H. Hulburd, president of 
the Elgin National Watch Co., is a mem- 
ber, died at 5 a. M. on Thursday, Aug. 20, 
after a long illness. The funeral was held 
from St. Peter’s Church on Saturday, 
Aug. 22, at 3 p. mM. Deceased is survived 
by a widow, a daughter and two sons, one 
of whom, John B. Warren, is connected 
with the Elgin National Watch Co. 

Lester J. Fishman, 25 years old, and 
Charles J. Ludwig, 26 years old, wanted by 
the police for the robbery of S. Trocky’s 
jewelry store at 332 S. Halstead St., on 
July 12 last, were arrested in Memphis, 
Tenn., last week, and are held there pend- 
ing extradition. It is claimed that Ludwig 
is an accessory. Fishman, who had been 
in the employ of Trocky as a clerk for 
three months prior to the robbery, had the 
combination of the safe. He is charged 
with opening the safe on a Sunday and 
then disappearing. The theft was discov- 
ered on a Monday. Mr. Trocky cannot 
tell exactly what his loss is, but it is be- 
lieved it will total $2,000. 

Arthur C. Schmidt, doing business as 
the Crown China Co. at 123 S. Jefferson 
St., has disappeared. F. N. Wora, attor- 
ney for the National Jewelers Board of 
Trade, filed a petition in bankruptcy 
against the concern last week on behalf of 
the International Silver Co., E. Maltz and 
the Mumford Co. The board has claims 
for about $3,000, and it is understood that 
Schmidt owes a china concern $4,000. It 
is not known how much his total liabilities 
are. Two months ago Schmidt claimed to 
be worth $20,000. The Central Trust Co. 
was appointed receiver. It is known that 
Schmidt hypothecated some jewelry and 
that he stored some merchandise in a ware- 
house, taking a negotiable receipt which 
it is understood he afterward sold. 





Harry S. Fischer, Washington, D. C., 
reports that there has been some one in 
New York ordering goods and issuing 
checks, using his name without his knowl- 


edge. 
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TRADE CONDITIONS. 


Business is slightly on the increase. The policy 
seems to be to hold on to money, but the whole- 
salers are doing a fair business on small articles. 
(ne jobber said: ‘“‘ Our men are sending in good 
orders from the road, and that is the truth.’ 


H. J. Weiss, of Albert Bros., is in In- 
diana. 

Mr. and Mrs. John Bovard, Carrollton, 
Ky., were in town last week. 

J. E. Langstaff, Richwood, O., has gone 
back into the jewelry business. 

Louis Lange, of A. G. Schwab & Sons, 
has returned from the south. 

E. B. and C. K. Jacobs were called to 
Louisville last week on business. 

Charles Sieglitz, Vevay, Ind., stopped off 
in Cincinnati en route to Michigan. 

Irving Herman, of Herman & Loeb, has 
had a few days’ fishing at Erie, Ky. 

The Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association met Thursday 
at Sinton Hotel. 

Will Kranz is on a three weeks’ trip in 
Illinois, Iowa, Missouri and Kansas for 
Gebhardt Bros. 

J. W. Solar, manager of the E. & J. 
Swigart Co., is spending this week fishing 
at St. Clair Flats. 

Milford Fox, of the Gustave Fox Co., 
has returned from a three weeks’ fishing 
trip on Douglas Lake, Mich. 

George E. Jordon, formerly of Cleveland, 
O., has opened a new store at 1005 Mount 
Vernon Ave., Columbus, O. 

The D. Jacobs Sons Co. is all packed 
up to move and will be in its new quar- 
ters 811, 813 Race St., by Sept. 1. 

Gus Peck, of Peck, Selmeier & Peck, is 
in from a trip in eastern Ohio and West 
Virginia, and will leave for the east Sept. 1. 

J. P. Schilling, Farmer City, IIl., was 
married Thursday, Aug. 20, and stopped 
off in Cincinnati on the way east with his 
bride. 

Joseph W. Smith, a former traveling 
salesman for the Geneva Optical Co., is 
now in business for himself in Cam- 
bridge, O. 

David Rosenbaum, proprietor of the 
American Jewelry Co., is in Indianapolis, 
visiting his sister, while recuperating from 
an operation. 

Ezra Kendall, of Richter & Phillips, was 
called off the road to the bedside of his 
parents, both of whom are seriously ill at 
their home in Bethany, III. 

J. B. Rovenhorst, Greenwood, Miss., is 
visiting his family in Newport, Ky., and 
will make a visit to other relatives in In- 
diana before returning south. 

Sig Strauss, of Lindenburg & Strauss, 
is in Chicago. Simon Lindenberg attended 
the convention of the National Retail Jew- 
elers’ Association at Chicago this week. 

N. G. Hollinger, Madisonville, Ky., who 
has been in Cincinnati a number of weeks, 
taking lessons in engraving from Ed Kop- 
lien. of Koplien & Co., has returned home. 

Richard Aukenthaler, former watchmaker 
for the E. & J. Swigart Co., will go into 
business at Williamson, W. Va., where he 
will purchase the store of the L. S. Spauld- 
ing Co. 
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J. E. Osthoff, of the Klein Bros. Co., re- 
turned from a five weeks’ trip in Iowa and 
Wisconsin and is now in Indiana. E. A, 
Frommeyer is in Ohio and E. F. Hill is in 
Indiana. 

O. K. Steumer, Memphis, Tenn., secretary 
of the A, Graves Co., was in Cincinnati re- 
cently visiting his father and relatives. He 
is a former Cincinnati boy and some years 
back was connected with the O. E. Bell 
Co. 

Out-of-town jewelers who visited this 
city last week included: R. W. Clark, 
Lawrenceburg, Ind.; Earl L. Cant, Monti- 
cello, Ky.; F. B. Folson, Bluefield, W. Va.; 
Raymond Schweeting, Oxford, O.; Ed. 
Kahn, Chattanooga, Tenn.; C. F. Cross, 
Gadsden, Ala.; Fred) Goosmann, Somer- 
ville, Tenn. 

Morris Gold, 23, clerk at Frank Smith’s 
pawnshop, 610 Vine St., was arrested 
Tuesday and is now out on bond. Smith 
says he has been missing money for some 
time, and Tuesday morning set a trap for 
Gold. Marked coin was found later in 
Gold’s possession, it was said. Mr. Smith 
is taking an inventory of stock, and until 
that is finished, can have no idea of what 
is missing. 

Henry von Unruh, formerly of the 
Thoma Bros. Co., and of late with the 
Clemens Oskamp Co., has gone into busi- 
ness with his father, H. J. von Unruh. 
The firm is known as H. J. von Unruh & 
Son, and will do watch and clock repairing 
for the trade. The shop will be in their 
home, 457 Milton St. The father has been 
conducting the business for some time, but 
it has grown to be more than he can handle 
alone. 











J. Freshman, Victor, Colo., was a Denver 
visitor last week. 

H. G. Fisher and family are enjoying a 
two weeks’ trip in the Pikes Peak country. 

C. A. Beghtol, of the Edward Lehman 
Jewelry Co., left Friday on a Nebraska 
trip. 

Arthur Jacobson, of the W. W. Hamilton 
Jewelry Co., is making his initial trip on 
the road, covering Colorado. 

J. G. Raine has returned from a trip 
covering northwestern points. He reports 
business conditions somewhat improved. 

Jes I. Hansen, located at present and for 
four years past at 404 16th St., will move 
about Oct. 1 to larger quarters at 428 16th 
St. The change is made necessary, Mr. 
Hansen says, by the natural growth of his 
business. It is understood that he will in- 
stall new fixtures and additional stock. 

The jobbing trade here is much perplexed 
over the recent advances which have been 
announced as a result of the European war. 
The list of articles affected by the advance 
seems to be growing almost daily. It is 
very much desired that the retailers be 
fully informed of present conditions and 
that the articles include imported tools, 
hollow ware, clocks, watches, crystals and 
raw material that enters into the manufac- 
ture of American goods. Several eastern 
factories have sent out notices of entire 
withdrawal of prices. 
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Oscar A. Arnold, of the Gutfreund-Ar- 
nold Jewelry Mfg. Co., is on a vacation. 

M. Stiffelmann will leave Aug. 24 on a 
trip through Missouri, Nebraska and Iowa. 

S. G. Smiley, of the Elliott Jewelry Co., 
has returned from a trip through Kansas. 

L. Wegman, cf the Maschmeyer-Richards 
Silver Co., has returned from a vacation 
trip. 

J. J. Burke, president of the Brooks Jew- 
elry & Optical Co., is on a week’s trip to 
New York. 

George Stumpf, president of the Stumpf 
Jewelry Co., and his wife are at Glacier 
Park, Mont. 

J. W. Lovett, of the Loftis Bros. Jewelry 
Mfg. Co., has returned from Chicago and 
Indianapolis. 

F. W. Hoyt, president of the Hoyt Jew- 
elry Co., left Friday for Chicago to attend 
the national convention of retail jewelers. 

H. H. Merrick, president of the Merrick- 
Whelan-Aehle-Hutchinson Jewelry Co., is 
spending the month at the eastern resorts. 

E. W. Bornmueller, of the Fred. W. 
Drosten Jewelry Co., has returned from 
Eagle River, Wis. Charles Ens is spend- 
ing his vacation at Mt. Olive, I11. 

L. H.: Harris, of the Harris & Kober 
Diamond Importing Co., has returned from 
a trip through the south and southwest. 
Samuel Kober has started on a western 
trip. 

Robert Willard, after being connected 
with the Maritz Jewelry Mfz. Co. for 17 
years, has purchased the jewelry store of 
J. B. Mettler, at 5356 Easton Ave., and will 
take charge Sept. 1. 

An affidavit has been filed in the office 
of the Recorder of Deeds certifying to a 
change of the name of the Association of 
Jewelry Jobbers of Missouri to the Whole- 
sale and Manufacturing Jewelers of St. 
Louis. 

N. T. Anders, Little Rock, Ark., was in 
St. Louis during the past week purchasing 
an opening stock for the business he is 
about to open in the new Arcade building, 
at Little Rock, under the name of the Jew- 
elry Credit Co. 

The annuai Fall festival of the Franklin 
\ve. Improvement Association is to be 
held Sept. 28 to Oct. 3. A perfect baby 
contest is one of the features. Herman 
Mauch is president of the association. A. 
A. Dunn is a member of the committee on 
awards. 

The St. Louis Traveling Men’s League 
was organized at a meeting held during 
the past week at the Mercantile Club. The 
initial membership is 586. It is hoped that 
most of the 8,000 men traveling for St. 
Louis houses will join the association. It 
is proposed to raise a large fund for ad- 
vertising the city more thoroughly. 

The repair shop and manufactory of the 
Eisenstadt Mfg. Co. are being consolidated. 
Emil Helmerichs, who has teen in charge 
of the repair shop, is going to Indianapolis 
to take a position. Edward Freimuth is 
temporarily in charge of the factory. Jack 
Jacobs, the superintendent, is in Colorado 
for his health. 

The annual trip of Goodmar King, pres- 


ident of the Mermod, Jaccard & King Jew- 
elry Co., on which he was to have started 
a short time ago, has been postponed in- 
definitely on account of the European war. 
R. O. Bolt, manager of the firm, is spend- 
ing his vacation on the northern lakes. 
Frank A. Hatch, of the same firm, is at 
Atlantic City. 

Representatives of the principal busi- 
ness houses of St. Louis will leave next 
month on a six weeks’ trade-winning tour 
of the principal cities of Mexico. Since 
the European conflict began many inquiries 
have been received by the league from 
Mexican merchants. It is expected that 
more St. Louis goods will he shipped to 
Mexico this Fall and Winter than ever 
before. 

The foilowing out-of-town jewelers were 
in St. Louis during the past week: A. A. 
Taylor, Tupelo, Miss.; N. IT. Anders, Lit- 
tle Rock, Ark.; William O. Tschumy, Gal- 
veston, Tex.; W. C. Cook, West Point, 
Miss.; Fred Simon, Collinsviile, Ill.; W. C. 
Perigo, Pearl, Ill.; W. K. Urbani, Van- 
dalia, Ill.; J. J. Gaffner, St. Jacobs, II1.; 
George Petter, Hannibal, Mo.; L. Seigle, 
Caldwell, Tex.; R. Radunsky, Joplin, Mo.; 
Leroy Wolfert, Houston, Ill. 

An attempt to bore through a 15-inch 
wall into the jewelry store of Ben Barnett 
& Co., 816 Pine St., was discovered Thurs- 
day. Entrance had been gained by the bur- 
glars through a rear window to a vacant 
store room next door. A real estate agent 
having charge of the property visited the 
vacant store Thursday and discovered that 
a hole had been bored to a depth of six 
inches in the wall. The discovery prevent- 
ed the completion of the boring opera- 
tions. 

The Retail Merchants’ Association of 
3elleville, Ill., with which several jewelry 
firms are connected, has decided to estab- 
lish a credit clearing house. F. S. Burns 
has been appointed executive secretary, and 
will have an office in the First National 
Bank building. The people of the city, 
which has a population of about 25,000, 
will be divided into six classes, as follows: 
Zero, those who pay cash; No. 1, financially 
good and prompt payers; No. 2, persons 
who keep their word and pay according to 
agreement; No. 3, slow but safe to credit; 
No. 4, risky and doubtful; No. 5, demand 
cash. 

A well-dressed young man entered the 
jewelry store of Robert Feickert, & Co., 
2907 S. Jefferson Ave., Monday afternoon, 
Aug. 17, introducing himself as Frank J. 
Schmidt, of a well-known family, asked to 
be shown some diamond rings. The ones 
Feickert had in stock did not suit him, and 
at his request Feickert ordered one special- 
ly for him, valued af $165. The young man 
returned Tuesday evening and expressed 
himself. well pleased with the ring. He 
tendered a check for $165, which Feickert 
was unwilling to accept until he could in 
vestigate. The young man told Feickert 
to keep the ring and check and he would 
bring the money the next day. He request- 
ed that Feickert write a receipt for the 
check. As Feickert turned away to do this 
the man snatched up the ring and ran from 
the store. The police have ascertained 
that the young man is not a member of 
the Schmidt family. 





THE JEWELERS’ CIRCULAR-WEEKLY 109 


Omaha. 

W. C. Dawson, Cincinnati, O., has taken 
a position with the Smith-Koppel Co. 

Albert Edholm has returned from a 
three weeks’ fishing trip to Isle Royal, Lake 
Superior. 

Vm. De Camp, with Henry Copley, has 
gone on a vacation to the western part of 
this State. 

Ranger Wilson, with the Shook Mfg. 
Co., has gone on a vacation trip to his home 
at Farnham, Nebr. 

A. H. Anderson, with the F. Brodegaard 
Jewelry Co., returned home last Sunday 
from a trip through the European coun- 
tries. 

Gildner Bros., who purchased the busi- 
ness of the late F. A. Fess at Kerney, 
Nebr., were in the city last week stock- 
ing up. 

L. N. Boisen has gone to Chicago to at- 
tend the national convention, and from 
there he goes to Detroit and Milwaukee 
before he returns. 

Walter Hanson, for a long time city 
ticket agent for the Rock Island, has re- 
signed and accepted a position with the 
F. Brodegaard Jewelry Co. 

President T. L. Combs returned last Fri- 
day from attending the conventions in the 
far west and left immediately for Chicago 
for the national convention. 

Among the out-of-town jewelers in 
Omaha last week were: Ed A. Shep- 
hard, Oakland, Ia.; John Morris, Carson, 
Ia.; C. W. Sawyer, Silver City, Ia. 

The Wolf Jewelry Co., which last Spring 
sold its lease in the City National Bank 
building and quit business, has leased the 
store room at 1504 Harney St., and has 
opened for business again. A. Wolf is 
now in the east purchasing more stock. 











Pacific Coast Notes. 


Geo. E. Bangle, Vallejo, Cal., spent two 
weeks in the Feather River Canyon re- 
cently. 

Stewart Taylor, Yreka, Cal., is a candi- 
date for the office of Assessor of Siskiyou 
County. ; 

O. A. Poulsen, Richmond, Cal., returned 
a few days ago from a two weeks’ outing 
in Shasta County. 

P. Foranzi, a Swiss watchmaker, who 
has been located in Loyalton, Cal., has 
moved to Sierraville. 

B. Grennan has opened for business in 
El Segundo, Cal. He will give special at- 
tention to repair work. 

W. C. Lean, San Jose, Cal., is back on 
duty after spending four or five weeks at 
Pacific Grove with his family. 

John Ivett, Mendocino, Cal., was taken 
to a hospital in Fort Bragg recently, suffer- 
ing from a severe case of diabetes. 

W. E. Brown is again at his post in 
Louis C. Koberg’s store, Healdsburg, Cal., 
after a month’s vacation at l‘ort Bragg. 

E. N. Heidker, watchmaker for W. G. 
Barks, Monrovia, Cal., has fallen heir to 
a legacy through the death of a relative in 
the east. 

E. E. Fite, who has been in business in 
Pomona, Cal., for eight years, has opened a 
branch store in San Dimas, under the man- 
agement of P. E. Crawford. 
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G. F. Hambright, of the Hambright & 
Walsh Co., intends to leave for a vacation 
next week. 

E. D. Dukeman, diamond merchant in 


the O. T. Johnson building, has returned 
from the east. 

George Goldberg, representing the Unter- 
meyer-Robbins Co., New York, is here on 
a business trip. 

Frank A. Dobrowsky, of the Golden 
Eagle Jewelry Store, Redding, Cal., has 
been visiting this city. 

The Eastern Jewelry Co., which has a 
store on the west side of Broadway, has 
opened a new store on 2d St. 

C. K. B. Aumock, of the diamond depart- 
ment of S. Nordlinger & Sons, has re- 
turned from a trip to Pinedale, Wyo. 

The Hartman jewelry store at Van Nuys 
has found its business increasing so as to 
1ecessitate the instalment of new cases. 

Howard E. Anthony, head of the jewelry 
department of the J. W. Robinson Co., has 
returned after a vacation at Catalina Island. 

E. F. Whittemore, 853 S. Broadway, has 
been so crowded with watchwork recently 
as to make it necessary for him to work 
evenings. 

Jacob L. Miller, returned recently from 
Arizona, is about to start on a business trip 
through the San Joaquin Valley for the 
E. Bastheim Co. 

Frank A. Priesmeyer, manager of 5S. 
Nordlinger & Sons, started east Aug. 20, 
going by way of San Francisco and Chi- 
cago to New York. 

The wholesalers handling optical goods 
have issued circular announcements of an 
advance of from 20 to 30 per cent. on im- 
ported optical goods. 

D. Miller has taken the store at 237 S. 
Spring St., formerly occupied by A. B. 
Watson. Mr. Miller will continue the store 
at 250 S. Broadway. 

Newton Moore, 354 S. Broadway, watch 
inspector for the Southern Pacific Railroad, 
is home after having made a vacation trip 
to San Diego in his automobile. 

J. G. Talbot, of the Meyer & Talbot Co., 
wholesalers, has gone by automobile on a 
hunting and fishing trip in the Owens 
River region for two weeks. 

A. J. Dutton, Portersville; Arthur Glenn, 
Ocean Park; George Smith, Pasadena, and 
E. H. Smith, Orange, are out-of-town jew- 
elers who have been here recently. 

D. Walkowisky, who has been doing busi- 
ness as a diamond merchant in this city for 
maliy years, has discontinued the jewelry 
business and will deal in real estate. 

Miss Adalyn Levinson, daughter of J. 
Levinson, in the Title Guarantee building, 
has returned from a vacation at Wheeler 
Hot Springs. 

L. T. Wells, bookkeeper for the E. Bast- 
heim Co., has undergone a surgical opera- 
tion on one of his legs, which was injured 
in a trolley-car accident about a year ago. 

Brock & Co. are having a new tile floor 
laid in their store, and will change their 
lighting system and make other general im- 
provements. Mr. Brock is now in New 
York. 


George Hurvitz, of the jewelry depart- 


inent of the Meyer & Talbot Co., is away 
on his vacation. David Zabriskie, of the 
same company, has returned from a trip to 
\rizona. 

Ira W. Smith, manufacturers’ agent, 1008 
Broadway Central building, has returned 
from his San Francisco trip and intends to 
start soon to. make a business tour to all 
jobbing points on the Pacific Coast and 
as far as Denver. 

F, A, Perkins, diamond jeweler in the 
Broadway Central building, has just re- 
turned from a vacation spent at Laguna 
Beach. He and Ray Vercler, who occupy 
an office jointly, have engaged larger quar- 
ters in rooms 523 and 524, Bumiller build- 
ing. They will move Sept. 1. 

The Donavan & Seamans Co. received its 
first shot from the European war a few 
days ago, when word was received from 
New York announcing that a large order 
for vestments could not be filled. This 
company does a large business in ecclesi- 
astical goods, most of which are manu- 
factured in Europe. 

Verne Brindley, an employe of the Carl 
Entenmann Jewelry Co., who came here 
recently from Sharon, Pa., was knocked 
down and seriously injured by an automo- 
bile a few days ago. No bones were 
broken, and the patient is getting along 
nicely. Mr. Brindley is a brother of Miss 
Pearl Brindley, of the E. W. Reynolds 
sales force. : 

C. H. Walton, head of the firm of Wal- 
ton & Co., cabled from Colombo, Ceylon, 
a few days ago to John Koke, manager of 
the firm’s store in this city, that he and 
Mrs. Walton would return to California 
by way of Hongkong, having abandoned 
their trip around the world on account of 
the war in Europe. It is expected that they 
will be home about Oct. 1. 

Lee & Gilmore, 129 S. Spring St., have 
sold their business to R. A. Hubler, who 
was formerly with the Bartlett Co., Ven- 
tura, for 10 years. The business changed 
hands on Monday, Aug. 24. Lee & Gil- 
more will continue their partnership but 
will engage in ranching, having secured a 
ranch about halfway between Pomona and 
Chino. Mr. Gilmore is remaining in charge 
of the store until Mr. Hubler is ready to 
take possession. 








Seattle, Wash. 


G. E. Warner, from San Diego and for- 
merly of University Station, has opened a 
store at University Station, Seattle. He 
took over the location occupied by P. A. 
Benton, who has moved into larger quar- 
ters about a block away from his old place. 

Among the jewelers from out of town 
who attended the Washington Retail Jew- 
elers’ convention held here recently were: 
Horace Condy, Sedro Wooley; A. L. Wif- 
fin, Ritzville; Chas. Gourdon, La Conner; 
C. Talcott, Olympia; M. L. Martin, Monte- 
sano; I. N. Wood, Shelton; H. Holte, 
South Bend; W. G. Mahnke, Tacoma; J. 
H. Beddow, Rainier; H. Thomas, Wenat- 
che; J. S. Byrd, Reardon; P. H. Neuffer, 
Olympia: G. A. Dunbar, North Yakima; 
\. J. Mohn, Everett; A. Mierow, Tacoma; 
kK. L. Sheets, Mt. Vernon; C. F. Hoffman, 
Kent; Orr Gregory, Pt. Orchard; F. C. 
Hart, Tacoma, and F. Kepka, Wilkeson. 
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Benjamin Levy, Newman, Cal., was in 
town for a few days recently. 

A. W.. Bennett, representing 
lines, is in town, after calling on the trade 
in the northwest. 

Word has been received here that John 
N. Phillips has discontinued business in 
Sacramento, Cal. 

Joe Brunner, local manager of Bawo & 
Dotter, has returned from a short trip 
to Los Angeles and San Diego. 

W. R. Landram, Coast representative of 
Unger Bros., is at headquarters here, after 


eastern 


calling on the trade in the northwest. 


J. H. Spiro has returned from a south- 
ern trip, and is about to leave for the 
northwest, to be gone for four weeks. 

Geo. A. Jochum, western representative 
of Enos Richardson Co., has gone south 
after a couple of weeks at headquarters 
here. 

G. H. Graham, formerly with the Ferry 
Jewelry Co., has accepted a position with 
the Chinn-Berretta Optical Co. at the Oak- 
land store. 

A. H. Bullion, manufacturers’ agent in 
the Kiam building, plans to leave on his 
Fall trip next week. He wiil be gone sev- 
eral weeks. 

C. P. Kryhl, Santa Ana, Cal., was here 
a few days en route home irom Lake Ta- 
hoe, where he and his wife had enjoyed 
a pleasant outing. 

M. C. Anderson, salesman for the Bril- 
liant Jewelry Co., is reported on the road 
to recovery after an attack of pneumonia 
at a hospital in Richmond, Cal. 

A. M. Samuels, proprietor of the Pio- 
neer Diamond House, 242 Kearny St., has 
published notice of a sale of the stock and 
fixtures to J. S. Epstein, on Aug. 19. 

Albert E. Lee, Coast manager for H. A. 
Kirby and the S. Cottle Co., has com- 
pleted a circuit of his territory and will 
spend some time in the Bay district. 

A representative from the local office of 
the National Jewelers Board of Trade has 
gone to Reno, Nev., in the interests of 
the creditors of the Reno Jewelry Co. 

Albert C. Auger, manager of the San 
Francisco Remedial Loan Association, an- 
nounces that its third auction sale, which 
was held last week, was a big success. 

Fred C. Jenks, of the Chinn-Berretta 
Optical Co., is running for the nomination 
of assemblyman for the Twenty-eighth As- 
sembly district on the Progressive ticket. 

G. L. Sill has completed his initial trip 
in southern California with the lines rep- 
resented on the Pacific Coast by Julius A. 
Young, and is preparing to go north 
shortly. 

A. D. Owens, who was with Shreve & 
Co. for 19 years, has gone into business for 
himself, in room 608 of the Whitney build- 
ing, as a manufacturing jeweler and dia- 
mond setter. 

The fire department answered an alarm 
the first of the week from 1251 Pacific 
Ave., a three-story frame building occupied 
by A. Mendoza as a store and dwelling. 
The loss was slight. 

F. W. Laufer, Oakland, has left for the 
southern part of the State in the interests 
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of the 1915 committee, which has started a 
campaign for funds to finance the World’s 
Optometry Congress here in 1915. 

Jas. C. Blythe, manufacturers’ agent, has 
added some new lines, including those of 
Bliss Bros. Co., Wm. Loeb & Co., and Niel 
L. Hansen. He expects to call on the trade 
in the southern part of the State early 
next month. 

Burr W. Ireer, president of the Non- 
Retailing Wholesale Jewelers’ and Silver- 
smiths’ Association, says things are going 
along about the same as usual, locally, not 
seeming to be greatly affected by the Eu- 
ropean war. 

H. C. Van Ness has returned from the 
northwest, having made what is known as 
the “short trip,” and Arthur W. Van Ness, 
of H. C. Van Ness & Co., who left about 
the same time, is completing the “long 
trip” by taking in the southern part of the 
State. 

J.C. Feige, who resigned recently as trav- 
eler for A. Eisenberg & Co. after a long 
service with them and went east to ar- 
range for some lines for himself, has re- 
turned to this city and opened offices on 
the eighth floor of the Mutual Bank build- 
ing, 704 Market St., where he has fitted up 
convenient quarters. 

Among the out-of-town trade visitors in 
San Francisco recently were: T. J. Pat- 
ton, Placerville; Benjamin Levy, Newman; 
C. P. Kryhl, Santa Ana; O. A. Poulsen, 
Richmond; C. H. Snell, with the E. W. 
Reynolds Co., Los Angeles; Mr. Robinson, 
with R. Herz & Bro., Reno, Nev.; E. O. 
Mattern, manager of the optical depart- 
ment of the L. C. Henricksen Co., Portland, 
Ore. 

The local trade received a visit on Aug. 
17 from President T. L. Combs, of the 
American National Retail Jewelers’ Asso- 
ciation. After his brief stay here he pro- 
ceeded to Los Angeles. He had attended 
the annual conventions of the Utah, Idaho, 
Washington and Oregon retail jewelers’ 
associations, held at Salt Lake City, Boise, 
Seattle and Portland, respectively, during 
the first half of the month. While here 
Mr. Combs was entertained at luncheon by 
the local officers of the California State 
Retail Jewelers’ Association, and took part 
in informal discussions on various matters 
pertaining to the trade, the proposed Owen- 
Goeke bill being the principal matter under 
consideration. 








Pacific Northwest. 


M. J. Abbott, Forest Grove, Ore., mo- 
tored to Portland a few days ago. 

Fred H. Brach, Astoria, Ore., died re- 
cently and his business has been discon- 
tinued. 

John H. Shaner, Des Moines, was a re- 
cent visitor in Astoria, Ore., with a view 
of locating in that city. 

S. Van Cott, Kennewick, Wash., has let 
the contract for a one-story brick build- 
ing, which he will occupy snhertly. 

W. H. Durham has secured a new loca- 
tion for his business in Enterprise, Ore., 
which provides better facilities than the old 
one. 

Word was received in Lebanon, Ore., re- 
cently that John P. Durfee, who was for- 
merly in business there, lost his life on 


Aug. 4 while fighting forest fire near the 
town of Leona. 

\ second dividend of 5 per cent. has 
heen declared to the creditors of Philip 
Rosumny, Portland, Ore., and a further 
dividend of 5 per cent. will be distributed 
in February, 1915, according to the terms 
of the composition settlement agreement. 

\l. H. Burrus, who came from the east 
a short time ago and purchased the stock 
and fixtures of N. H. Melton at Freewater, 
Ore., has made improvements in the store 
and added to the stock. Mr. Burrus was 
in business in Walla Walla, Wash., for 12 
years prior to leaving for the east in De- 
cember, 1912. 











William Espey spent last week at his 
farm at New Palestine. 


Louis W. Schneider, watchmaker for 
Charles Mayer & Co., has returned from 
] ouisville, Ky. 

Mr. and Mrs. J. Booth have returned to 
their home in Tipton after spending a few 
weeks at the Shades of Death, near Craw- 
fordsville. 

Andrew Streng has recent!y moved into 
new quarters at 338 Massachusetts Ave. 
He was located several years at 505 Massa- 


chusetts Ave. 

John Heebner, Martinsville, Ill., has sold 
his retail jewelry business to Conklin & 
Kitchen, who were here last week on a 
stock buying trip. 

George S. Kern has been informed he 
will not have to seek temporary quarters 
before Jan. 1. A 12-story building is to be 
erected where Mr. Kern is now located. He 
has arranged to move into the new build- 
ing when it is ready for occupancy. 

M. O. Cockrum, Oakland City, has sold 
his jewelry business to Earl F. McConnell. 
Mr. Cockrum has been in business at Oak- 
land City about 20 years, and was recently 
elected secretary of the Indiana Retail Jew- 
elers’ Association. His plans for the future 
lave not been announced. 

Announcement has been inade that A. O. 
Pickett, formerly of Newcastle, and Miss 
Rebecca Stafford were married at the home 
of the bride in Terre Haute, Aug. 12. Mr. 
Pickett has taken a position with W. H. 
Koll, Brooklyn, N. Y., and they will reside 
in that city. 

While Mr. and Mrs. Jefferson H. Reed 
were at their country home in Brown Coun- 
ty burglars entered their town house at 
2343 N. Meridian St., this city, and took 
several small articles of jewelry and some 
clothing. William Reed, a scn, discovered 
the burglary a few hours later. 

Among retail jewelers in the city last 
week were: F. S. Mason, Vermilion, III. ; 
Aaron Pursel, Noblesville; Frank Raber, 
Anderson; Carl Rock, Greenfield; A. P. 
Woods, Forest; Agee Wilson, Danville; J. 
W. Hudson, Fortville; F. A. Stebbins, 
Montezuma, and J. W. Thompson, Dan- 
ville. 

Local jewelers, both retail and wholesale, 
are planning to hold their Fall openings 
during State Fair week, which begins Sept. 
7. The business outlook is not especially 
encouraging, but the jewelers expect to 
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make every effort to attract trade during 
the fair, which will bring thousands of vis- 
itors to the city. Special aitractions are 
to be a Fall automobile show and an ex- 
hibit of products manufactured in Indian- 
apolis, the latter to be held in the windows 
of downtown merchants. More than 100 
manufacturers have now been allotted space. 

J. C. Sipe a few days ago paid duty of 
$6,225.82. on diamonds imported from 
Amsterdam, one of the largest shipments 
of diamonds received here for several 
months. Mr. Sipe was fovrtunate in get- 
ting home from Europe befor ocean trans- 
portation was seriously interrupted by the 
war. 

A man, 32 years old, is being held by 
the local police pending an investigation 
of how he came into possession of a dia- 
mond sunburst valued at several hundred 
dollars. He attempted to sell the sunburst 
to the National Jewelry & Loan Co. for 
$30, and the police were called. The sun- 


burst consists of seven diamonds. 








Evansville, Ind. 





TRADE CONDITIONS. 

Local wholesale and retail jewelry dealers state 
that trade is very good for this time of year, and 
that so far as they are able to see the European 
war has not affected the trade to any great extent, 
outside of diamonds. They fear, however, that 
later on business will be injured in case the war 
is of long duration. The best month in the jew- 
elry trade is December and in the event of a 
long drawn out war the wholesalers and retailers 
fear that they will be hurt in the trade line. 
Crop conditions in southern Indiana and western 
Kentucky are better since the heavy rains of two 
weeks ago although the rain came too late to be 
of much benefit to the growing corn in this section. 


C. F. Artes, Main St., has been confined 
to a local hospital during the past few 
days suffering from hay fever and asthma. 

Oliver Artes, formerly connected with 
his father, C. F. Artes, in the retail jewelry 
business at 327 Main St., was a visitor in 
this city a short time ago. 

Kruckemeyer & Cohn, 303 Main St., who 
recently leased a large building on Main 
St., near 4th St., are remodeling the build- 
ing, preparatory to moving into it in a short 
time. 

Workmen excavating in Pigeon creek in 
the western part of the city a few days ago, 
found several pearls, some cf them being 
valued at from $50 to $100. The workmen 
will sell the pearls and divide the profits. 

Floyd Mullis, who has a mussel camp on 
White River, near Bedford, Ind., recently 
found five pearls in the bed of the river, 
one of the stones being valued at $200 or 
more. Some of the other pearls were val- 
ued at $150 each. 

Esslinger & Salm, 217 Main St., say they 
are looking for a good holiday trade, even 
should the European war continue. They 
say crops the country over are good and 
that there is bound to be a_ great deal of 
prosperity in the United States in spite of 
the war abroad. 

Diamonds and other jewelry values are 
in the ascending price plane, acording to 
some of the local dealers. Leopold Horn, 


507 Main St., declares that diamonds will 


specially rise to exorbitant prices in case 
the war in Europe is of !ong duration. 
Some of the dealers declare that the price 
of diamonds may be three times greater 
than the prevailing prices. 














TRADE CONDITIONS. 


Trade conditions have improved materially in 
Kansas City during the past week. Financial af- 
fairs are more settled, and while large building 
operations are hampered people generally are less 
fearful of stagnation. Many jewelers from Kansas 
and Missouri towns are in Kansas City buying 
stocks, and, as they come from the districts where 
crops were good and the first money will be put 
into circulation, they are as arule rather optimistic, 
and the volume of purchases measures up well 
with former years. Retail trade in the city is also 
reported to be picking up rapidly, and dealers are 
anticipating a good Fall business. 


A. J. Gilbert, secretary of the Jaccard 
Jewelry Co., is on a two weeks’ vacation. 

M. A. Coffman, Braymer, Mo., recently 
spent a week visiting friends and relatives 
in Kansas City. 

A. H. Clark, manager of the Clark Tool 
& Material Co., has returned from an out- 
ing with his family in the northern part 
of Missouri. 

E. S. Kimber, who has been in the watch 
and jewelry business in Kansas City for 
25 years, recently at 1603 W. 16th St., has 
closed out his store and retired. 

H. Estrin has engaged in the manufac- 
turing and jewelry repair business at 520 
Hall building, in the same quarters with 
the Kansas City Watch Case Co. 

J. M. Scott, treasurer of the Woodstock- 
Hoefer Watch and Jewelry Co., Kansas 
City, has returned from a vacation spent 
among the Great Lakes and in Canada. 

L. Megede, Richmond, Mo., Thomas 
Gowenlock, Clay Center, Kas., and C. Wel- 
ton, of the Welton Jewelry Co., Butler, 
Mo., were buyers in this city last week. 

E. B. Wiser, of the Porter & Wiser Jew- 
elry Co., has returned from a trip to Wash- 
ington, Atlantic City, Philadelphia and New 
York. While in the east Mr. Wiser bought 
additional machinery for the firm, which 
in the two months since opening has de- 
veloped a large and growing business. 

The jewelry business of the late M. L. 
Gibson is being operated ny an adminis- 
trator pending the sale. Mr. Gibson’s 
daughter is his only heir. The adminis- 
trator, G. R. Stump, reports that Mr. Gib- 
son had been doing a nice business, judg- 
ing from the books and from the trade 
that continues to come. 

The long expected baseball game _ be- 
tween the newly organized teams of sales- 
men and shop boys at the establishment of 
the Jaccard Jewelry Co. was played a few 
days ago, and victory perched upon the 
banner of the salesmen. The score was 
11 to 7, but the game lasted only seven 
inpings, being called on account of dark- 
ness. The spectacular feature of the 
game was a home run by A. Anderson, 
which scored two others. 

The suffragists of Missouri, in an effort 
to raise a fund of $25,000 for the cause, 
held Saturday, Aug. 15, what they called 
“Melting Pot” day, when suitable recep- 
tacles were placed at convenient locations 
for the deposit by friends ct jewelry to 
be melted up and sold. There were sev- 
eral such stations in Kansas City into 
which old rings, bracelets and ornaments 
of various kinds were dropped. In Spring- 
field, Mo., the melting pot was in Joseph’s 
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jewelry store. The total contributions of 
jewelry were to the value of several hun- 
dred dollars in Kansas City. The sacrifices 
will be sent to the suffrage headquarters 
in New York, from which the sacrifice of 
heirlooms was managed as a_ national 


event. 
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TRADE CONDITIONS, 
Milwaukee jewelers are confident that the out- 


good Fall and Winter trade, 
despite the fact that business at the present time 


look promises a 


is a little quiet. Conditions, however, do not 
seem to be more dull than is usually the 
case during the hot Summer months. In fact, 


some jewelers have met with an increase in busi- 
but this is due mainly to the more extensive 
advertising which has been carried on here. One 
house has been carrying on a considerable cam- 
paign of billboard advertising, which has brought 
excellent Industrial conditions in Mil- 
waukee are showing improvement, 
most of the large machinery manufacturing 
concerns are now operating at about 70 per cent. 
of their normal The situation about 
Wisconsin is especially favorable, as a bumper 
grain crop has been harvested and is now being 
threshed, while the outlook for a big corn crop 
was never better than at this time. Good crops in 
Wisconsin and surrounding territory usually mean 
a Satisfactory business in most lines of activity. 
Of course, the European war situation is causing 
uneasinec:s, but this is expected to 
be only temporary in nature. Manufacturing and 
wholesale jewelers are meeting with considerable 
trouble in securing imported tools and suppplies, 
finding that prices for such goods have 
been advanced about 25 per cent. 


ness 


results. 
considerable 
and 


capacity. 


considerable 


and are 

E. E. Thomas, general manager of the 
Milwaukee Optical Mfg. Co., has returned 
from Michigan, where he enjoyed a short 
vacation at his former home. 

The Federal Optical Co., 634 Caswell 
building, has secured R. H. Morrison, for- 
merly ot Youngstown, O., as assistant 
foreman of its shops. Considerable new 
equipment has been installed in the Fed- 
eral company’s shops. 

Peter Gorman, formerly proprietor of a 
jewelry store at Fond du Lac, Wis., re- 
cently died at the age of 36 years after an 
illness of six months. Mr. Gorman, who 
was born in Marquette, Mich., settled with 
his parents in Fond du Lac when a small 
child. After his graduation from the Fond 
du Lac schools he learned the jewelry 
trade, and later engaged in the jewelry 
business under the firm name of Jones & 
Gorman, on S. Main St. between Ist and 
2d Sts. After leaving the iewelry busi- 
ness he became a stockhoider and man- 
ager of the Gotham Chemical Co., of New 
York. Ill health caused him to leave this 
field, and during the past year or so he 
had been engaged in the piano business in 
Fond du Lac. Mr. Gorman is survived by 
his mother, one sister and iwe brothers. 

Milwaukee-made jewelry was well adver- 
tised in this city during the “Made-in- 
Milwaukee” week, just brought to a close. 
The Bunde & Upmeyer Co. and David 
Goldman each took advantage of the op- 
portunities afforded to display in their 
windows the output of their manufactur- 
ing departments, and the result was that 
residents of Milwaukee were given a 
chance to see an unusually interesting ex- 
hibit of jewelry made in this city. The 
Bunde & Upmeyer display was especially 
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extensive and filled many of the large win- 
dows at the store, showing the varied line 
of jewelry, pins, badges, loving cups, sta- 
tionery and other goods turned out by the 
manufacturing department 9f the company. 
The Goldman exhibit also attracted much 
favorable attention. More than 2,000 Mil- 
waukee merchants displayed Milwaukee- 
made goods in their windows during the 
week, many enterprising stores showing 
the entire process of manufacture of va- 
rious articles. The affair was under the 
general supervision of the Merchants and 
Manufacturers’ Association of Milwaukee, 
with Dana M. Minor in direct charge. 








Canada Notes. 


Dr. W. J. Harvey, optician, of Toronto, 
who was arraigned at Halifax, N. S., re- 
cently, was honorably acquitted, the evi- 
dence failing to disclose any element of 
criminal intent. 

George Busby, son of Wm. Busby, jew- 
eler, of Oakville, Ont., recently employed 
in his father’s business, has enlisted in the 
Canadian contingent which will shortly 
leave for the seat of war. 

Edmund Scheuer, of Toronto, who was 
in Europe when war was proclaimed, was 
detained for some time in Holland, but 
finally reached England in safety, and 
sailed from Liverpool for Canada on the 
18th inst. 

Harvey Ryrie, of Ryrie Bros., Ltd., To- 
ronto, who was in Switzerland when the 
war broke out, has returned to Toronto, 
having had a very exciting experience, and 
encountered great difficulties in securing a 
passage from Naples. 

George, Albert and Robert Dower, three 
brothers, were arrested in the department 
store of the Robert Simpson Co., Toronto, 
recently charged with shoplitting. A quan- 
tity of jewelry was found on them when 
they were searched, and they are alleged 
to have systematically robbed the jewelry 
department of the store. 

Louis Lightstone, jeweler and pawn- 
broker, of Ottawa, Ont., was brought be- 
fore the police magistrate of that ci.v, Aug. 
15, charged with receiving a gold pendant 
of the value of $40 which had been stolen, 
and also with keeping a pawnshop estab- 
lishment without a license. Joseph Meehan 
gave evidence to the effect that he had 
stolen the pendant and sold it to Lightstone 
for $3. Lightstone was committed for trial. 








New Enterprises. 


E. M. and L. A. Robinson have opened a 
new business at Jennings, La. 

John Boas has opened a watch repairing 
establishment at Johnsonburg, Pa. 


George FE. Jordan has opened a new 
store at 1005 Mt. Vernon Ave., Colum- 
bus, O. 

H. J. von Unruh & Son is the name of 


a new concern located at 457 Milton St., 
Cincinnati, O. 

A. D. Owens has opened a jewelry busi- 
ness at room 608 of the Whitney building, 
San Francisco, Cal. 

Robert T. Adams, Inc., has filed papers 
of incorporation in Albany to engage in 
a pawnbroker’s business in this city, with 
a capital of $5,800. 
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The Danger of Giving Accommodation Notes. * 


By Elton J. Buckley. 














B* a peculiar coincidence [ have re- 
quests from two correspondents, one 
in Pennsylvania and the other in Kentucky, 
for an opinion as to whether they can be 
held liable upon promissory notes which 
they gave merely as an accommodation. 
The two cases differ somewhat as to their 
facts, but the fundamental principle is the 
same in both. In fact, the real core of 
both cases is the same, and can be thus 
stated : 

A is a man of substantial financial responsi- 
bility. B is a man who has neither financial re- 
sponsibility nor credit, though his honesty is un- 
questioned. B, needing money in a business ven- 
ture, and being unable to raise it, asks A to 
indorse his (B’s) note or to give B his own (A’s) 
note, so that B can take it to the bank and raise 
money on it- B pays A nothing for this service— 
A does it merely as a favor. The note or the in- 
dorsement—it makes no difference to the principle 
involved—is given and discounted. 8B fails to 
have the money to meet the note, as he expected 
and promised to do, and when it matures the bank 
gives A notice that he will be looked to for pay- 
ment. A now begins to look around for some 
way of escape. Is he liable on the note? Does the 
fact that no consideration passed between A and 
B absolve A from liability? 

The above statement of the case fits both 
of the inquiries which have come to me, 
and fits many other cases which are con- 
stantly arising. The notes which figure here 
are what are known as accommodation 
notes, and in some States the law govern- 
ing them is radically different from the law 
governing ordinary promissory notes, par- 
ticularly in one point. In the States men- 
tioned—there are four—the law of accom- 
modation notes is much more severe on the 
maker or indorser than it is on the maker 
or indorser of an ordinary promissory note, 
and I observe that for that and general 
reasons an accommodation note is a bad 
thing to make or to give. Unless he simply 
cannot avoid it, no man should give his 
note, as a pure favor, to another man to be 
hawked about the market. 

An accommodation note is practically a 
loan of credit. I ask a man of better finan- 
cial standing than I am to loan me his writ- 
ten name in order that | may get money 
or credit that I cannot get upon my own 
name. When I get that name, in the form 
of a note, I pass it on to somebody else, 
who gives me something for it—usually 
money or the equivalent, or credit. This 
somebody else is then the holder of the 
note; and if when it is due it is not paid, 
he can compel the maker—the man who ac- 
commodated me with the loan of his credit 
—to pay every cent. This notwithstanding 
no consideration passed, and that my friend 
did the thing merely as a favor. I could 
not personally hold the note until maturity, 
however, and then compel the maker to pay 
it. He could at once get me out of court 
by showing that I had paid no considera- 
tion for the note, and therefore had no 
right to recover anything on it. But when 
the note passes to a third person the ab- 
sence of consideration makes no difference 
—the note has then done precisely what it 


was intended to do—raised money for me. 
Buckley, 
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A third party can collect from the maker, 
even though he knew when he took it that 
it was an accommodation note. 

The point in which in some States the 
law is harder on the maker of an accommo- 
dation note than on the maker of an ordi- 
nary promissory note is this: 

Consider a case where A gives B an ordi- 
nary promissory note. For some reason or 
other A finds that he has a perfect defense 
against the payment of the note, and he de- 
cides that when B demands payment he, 
A, will refuse it and defend on that ground. 
B, however, before it is due, transfers the 
note to C, who knows nothing about A’s 
defense against B, and when the note is not 
paid C sues A. A will now have to pay, 
because he cannot introduce into C’s suit 
his defense against B, for the reason that 
C is an innocent third party for value re- 
ceived. 

Now suppose B had waited until the note 
was past due before he transferred it to C. 
In that case A coul¢ have made against C 
the same defense he could have made 
against B, because transfer after maturity 
opens that door. 

But in four of the States the law is dif- 
ferent when an accommodation note is 
transferred after maturity. In _ [lIlinois, 
Maine, Maryland and New Jersey, I, whom 
somebody has accommodated by giving mea 
note, can wait until after it is past due, and 
then transfer it to somebody, and he can 
collect it from the maker, though I could 
not have done so, either before maturity or 
after. Furthermore, he can collect it even 
though he has express notice from me that 
the note was merely an accommodation 
note. 

Happily, in all other States the law is 
different. There the transfer of an ac- 
commodation note, after it is due, is pre- 
cisely on the same footing with the transfer 
of an ordinary promissory note after it is 
due; if the person transferring it after ma- 
turity could not himself collect it from the 
maker, for any reason, then the person to 
whom it is transferred cannot either. 

Giving accommodation paper is risky 
enough in any State, but in the above four 
States it is so risky that only a very fool- 
ish man will do it. It is risky everywhere, 
because it will very likely compel you to 
pay a debt that you do not owe. 

The maker of an accommodation note, 
or a man who indorses one as an accommo- 
dation, can always revoke his act while the 
note remains in the hands of the person 
accommodated, and the latter can always be 
compelled to give the paper back before he 
has made any use of it. Or it will be re- 
voked automatically by the accommodation 
maker’s or indorser’s death while the note 
is still in the accommodated party’s hands. 
If anybody takes the note from the accom- 
modated party after the maker’s death, 
knowing it was an accommodation note, he 
cannot collect from the maker’s estate. He 
can collect, however, if he did not know it 
was an accommodation note, even though 
he knew of the death. 
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The law is also different here from the 
law of ordinary promissory notes. Any 
third party who gets a promissory note 
after the maker’s death can recover upon 
it just the same, always provided that the 
maker gave it in the regular way while he 
lived. 


A Tribute to the Trade Press. 


AS an expression of the attitude of the 

membership of the American National 
Retail Jewelers’ Association toward the 
trade press the following statement, recent- 
iy issued, is of interest: 

Among the many things we jewelers have 
to be thankful for in these days ts our won- 
derfully helpful trade press. Always on 
the job correctly describes the tale of their 
activities. Association workers may come 
and go, organizations flourish and lose their 
enthusiasm, but the labors of the trade 
press know no ending, no cessation of sts 
endeavors, no holiday from its endless task 
of aiding the jeweler to uplift himself. 

What has become of the old-fashioned 
jeweler who said he had no time to read 
the trade papers? If the sheriff hasn’t got 
him by this time it’s probably because 
someone else in his establishment does read 
the trade papers and manages, in spite of 
the old fogy, to keep things moving. 

Who supplies us with the latest news of 
what will sell and what the times demand? 

Who gives us the information that will 
lead us to the source of supply? 

Who shows us constantly, and in such a 
painstaking way that even the least tutored 
may understand, how to reckon the cost of 
doing business so that we may have some- 
thing left after the bills and expenses are 
paid? 

Who places the danger signals along the 
rocky business road so that we may not 
take too many hard bumps while running 
the business machine? 

Who sends out storm signals at proper 
intervals that we may avoid overbuying, 
long-time dating and quantity purchases? 

Who prompts us to keep shop in a man- 
ner that will leave small chance for criti- 
cism, to make success an ambition and per- 
fection an ideal always to be striven for? 

Who encourages us to give the public the 
best that is in us, and then to have the 
backbone to exact what this service is 
worth? 

Who always, at all times, stands ready 
to give us a hand to pull us out of the 
slough of despond and to lead us to the 
broad highway of better methods and bet- 
ter business? 

And, finally, who strives to bring us all 
together in that spirit of co-operation that 
will make us one in our aims and ideals, in 
the end gathering us as one at the goal of 
honor and success? 

Answer: The trade press. 

Fellow jewelers, the trade papers are our 
friends and we should keep company with 
them. 








Risse, a jeweler of Edwardsville, 
Ill., is in bankruptcy. The liabilities are 
said to be $6,000, with assets of $3,300. 
Mr. Risse started in business in Edwards- 
ville in November, 1911, succeeding Bar- 
nett Bros. 


F. E. 
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ESTABLISHED 1818 


Make your 


Lbbe 


QZ ORL D'S BEST 





display as impressively artistic 


as you can. 


Feature the latest Libbey designs. 


And forever call attention to some 
especially alluring piece or 


pattern. 


Your patrons will appreciate this 
courtesy, your sales will in- 
crease—and your shop will 


surely benefit, 
known as a Libbey dealer. 


if you are 


THis wAME ETcHeD (Libbey) on every Piece 
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Don’t Be Half-Hearted. 


HE first appearance of this new depart- 
ment in THE JEWELERS’ CIRCULAR on 
July 29 called forth many commendatory 
expressions from subscribers. The issue of 
Aug. 12 acted much as a surprise, in that 
it excelled the initial issue both in volume 
of advertising and useful information for 
the jewelers. The current issue should be 
even more attractive to the friends of THE 
JEWELERS’ CIRCULAR, in that it contains 
valuable suggestions as to how to increase 
sales. It shows a novel window decora- 
tion for a cut glass sale, contains illustra- 
tions of popular designs and new goods 
offered by manufacturers, and even gives 
a new and original drawing for a design 
on a cut glass water set. There is also a 
most interesting article by one of the prom- 
inent manufacturers of blanks for the cut 
glass makers, who is in an excellent posi- 
tion to give valuable advice in the cut glass 
business. Cut glass manufacturers should 
reap the benefits of this systematic cam- 
paign to push their business, nor are they 
all slow to grasp the opportunity thus af- 
forded. Still there are some who have not 
yet realized the efforts made on their be- 
half, and to those it is that this number 
should particularly appeal. 

THE JEWELERS’ CrrcuLAR seldom starts 
anything new, but it never starts anything 
in a half-hearted way. Now, you, Mr. 
Jeweler, who will reap the benefit of the 
valuable information appearing from time 
to time, should not neglect to act on the 
suggestions given in the various issues, as 
you will profit by them. In other words, 
don’t be half-hearted. ~ 








Exhibits at the New Grand Hotel, New York. 


HAT the cut glass, china and art 

goods exhibits lack in quantity this 

year at the New Grand Hotel is fully made 

up by the enthusiasm displayed by those 
attending. 

Buyers are being encouraged to buy in 
larger lots on account of the probable 
shortage of blanks, and the attendant re- 
results, which will be an increase in prices. 
Jewelers will do well to bear this in mind 
and buy liberally while they can. 

Below are the names of those having 
sample rooms wherein to make displays: 

At the McAlpin—The Enterprise Cut 





Glass Co., represented by George E. Gay- 


lord. 
At the New Grand—The 


ling Cut Glass Co., Frank Gallagher; 


Pioneer Cut Glass Co., George Schiesler ; 
Mr. Reineck; 


Westmoreland Specialty Co., 


Blackmer Cut 
Glass Co., represented by Arthur L. Black- 
mer; Stage Bros., Herman Kashin; Ster- 


Price Not Always the Consideration. 





HY is it that so much of the glass 
mounted on silverplated and electro- 
plated fillings is but cheap pressed glass? 
Not all, of course, but the vast majority of 
pieces used by mounters is of the cheaper 
order. It would seem that mounting con- 





aah ee, 


» 4,4 6 4 O28 


> TICIAN | 


CUT GLASS DISPLAY IN THE WINDOW OF LEON CHANAUD, UNION 








HILL, N. J. 


(See Text on page 125.) 


Deimer Bros., Inc., E. P. Chapman; Taylor, 
Smith & Taylor, William Lynch; Sutter- 
ley & Co., Mr. Anderson; Hunt Glass Co., 
James Uniack; Becker & Brisbois, V. Bris- 
bois, C. M. Dillman. 

At the Imperial 
Hunt. 


Hunt Glass Co., Harry 


cerns would get more than the additional 
cost for their finished goods, as well as 
have the name for selling a good article, if 
they used cut glass of a fair make. 


as will make your 
not at you. 


such goods 


swear by 


Handle 


customers you 
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Buying Pairpoint Products Means 
Steady Sales—Sure Profits 














Mr. O. H. HULL Mr. HE. B. FRANK 
Mr. W. EK. PHINNEY 











will be pleased to meet you at the Sherman House, 
Chicago, Rooms 109-110, during the Convention of 
the American National Retail Jewelers’ Association, 


showing a complete line of new patterns that will 


more than exceed your expectations. 
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to the trade on appli- | 


cation for inspection : 





Cut Glass : Silver Plate 
Electric Portables | 





showing any of these 
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Sheffield Reproductions Cut wh Cre L /, ass * 


is blown—not 
pressed 
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The Pairpoint Corporation 
Factories: New Bedford, Mass. 


Branches NEW YORK, 38 Murray St. MONTREAL, Coristine Bldg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 717 Market St. 
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By J. Howard Fry, 


Another Prominent American Glass Manufacturer’s Opinion 
on the Cut Glass Situation To-Day. 








HE story of degeneration in the cut 

glass business begins about 10 years 

ago. Advertisements then called attention 

to “rich cut glass,” while to-day advertise- 

ments more frequently emphasize “price.” 

In a nut shell, the substituting of “price” 
for “quality” is the key to the situation. 

It cannot be denied that the fundamental 
principle of any successful business 1s qual- 
ity, and that price is a secondary consid- 
eration, but always a factor. It is true 
that any business depending upon price 
alone, without regard to quality, cannot 
succeed. 

The cut glass business to-day is more of 
a price proposition than ever, in spite of the 
fact that prices have been reduced over 50 
per cent. in the last 10 years, having passed 
through a period of evolution developing 
from the most exclusive luxury to a useful 
staple article. lt bears semblance as an in- 
dustry to the automobile business. Both 
Zive enjoyment, both are useful, and the 
popularity of each increases as the cost de- 
creases. Likewise as productions increase 
the cost contmues to decrease, and com- 
petition enters, forcing production, and 
again lowering prices. 

From a limited number of shops a few 
years ago, to-day there are hundreds, and 
this increased production ts not based upon 
the demand, but is still forcing the market 
by selling at lower prices, and with the 
natural result that surplus stocks are 
dumped into a market that is already over- 
loaded. 

While the cut glass field has grown rap- 
idly, the production has outstripped it, and 
the supply is greater than the demand. This 
condition brings prices below cost in many 


sponsible for this condition, only so to the 
extent of increasing the production, the in- 
centive being the labor saved and the ex- 
cellent quality of the blank and the bril- 
liancy of the glass. 

The figured blank made it easier and 
cheaper to turn out a larger production, 

















GRoUP NO, 28, SHOWING NEW SHAPES IN 


GENUINE CUT GLASS. 


but it is also true that the over-production 
is not confined to cut glass made on fig- 
ured blanks. The same condition exists 
in cut glass vases, jugs and fancy shapes 
made only from the blown blank. 

The blank used by a glass cutter, so long 
as it is a good blank, containing enough 
lead to give it brilliancy and substance, 
and well made. does not enter into the 
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the same whether the process in turning 
out the blank is “blown,” hand-made” or 
“pressed,” and the blanks are subject to the 
Same treatment.' The blank manufacturer 
simply uses his judgment from an economic 
standpoint, as flat pieces can be made better 
by pressing, and the cost is less. 

When glass is made in a new way, by a 
new method, and has real commercial value, 
producing the same quality at less ex- 
pense, it is the willingness and determina- 
tion to work out such methods that bring 
success. This was accomplished when the 
figured blank was introduced, in spite of 
the adverse criticism by those who did not 
understand the application or advantages 
in the new method of making the blank. 

It is true that the figured blank gives a 
greater opportunity to the cut glass manu- 
facturer to neglect certain parts of his 
work. For instance, a blown blank has 
rough edges which have to be ground and 
polished, while a figured blank has smooth 
edges and affords a temptation to neglect 
that work. Also “the plain metal of the 
figuged blank can be neglected, as well as 
some of the mitre cuts. Give the figured 
blank proper attention and it will not only 
produce true valuation, but even a better 
fitished article than the blown blank, he- 
cause the metal is better distributed. [f 
the same method of finishing was employed 
and the deception of only cutting part of 
the blank stopped, then cut glass would be 
more highly appreciated and the cut glass 
business would be on a better foundation 
and more profitable. 

The blank manufacturers cannot be 
blamed so long as they produce quality 
blanks and make metal of real intrinsic 
merit. Cut glass stands for purity and 
brilliancy, and if the blank manufacturers 
produce the metal the manner or method in 
which the blank is formed cannot be looked 
upon as a detriment to the cut glass in- 
dustry. 

The unanswerable argument that the fig- 





GROUP No. 29, SHOWING A BEAUTIFUL LINE OF DISHES, PLATES AND NAPPIES, 


instances where the manufacturer is forced 
to unload. Then complaint is heard that 
the blank manufacturers are responsible 
for this condition, and especially the fig- 
ured blank manufacturers. This is only 
true in that if blanks were not supplied 
the production could not be increased. 

It is also claimed that the deplorable 
condition of poorly finished cut glass now 
on the market is due to the kind of blank 
made for the glass cutter. Jt cannot be 
truly said that the figured blank is re- 


problem of well or poorly finished cut 
glass. \ blank may be blown as most 
vases and jugs are, it may be made off- 
hand as most comports are, or it may be 
pressed as most flat pieces are. The fin- 
ished quality depends upon the attention 
and work of the glass cutter, not the man- 
ner in which the blank was formed from 
the molten glass. The largest blank manu- 
facturers make blanks in all three ways, 
according to the shape desired. 

The material used in making a blank is 


ALL OF WHICH ARE HAND-CUT. 


ured blank has recognized merit over the 
plain blank is that the selling price has not 
been changed in 10 years, in spite of the 
reduction of 50 per cent. in the price of 
plain blanks. 

Competition in plain blanks has _ been 
keen on account of the large importations 
of such blanks and the increased produc- 
tion here. \Ns soon as the figured blank 
entered the market, reductions on plain 
blanks began and. have continued. First 
ly on similar 


these reductions were 0! 
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BERGEN 
Rich American Cut Glass 


FOR THE FALL TRADE 


Our motto is Quality and Price, with Our Guarantee back of it 
Distinctive Designs for Discriminating 


Buyers Bearing the Mark of Thorough 
Workmanship. 


Jewelers 





WE call particular 
attention to the COM- 
BINED LINES we are 
now manufacturing, 
which comprise every- 
thing known to the 
CUT GLASS TRADE. 
We call special atten- 
tion to our beautiful 
line of JEWEL CASES, 
PUFF BOXES, 
GLOVE and HAND- 
KERCHIEF HOLD- 
ERS, HAIR RE- 
CEIVERS, and the 
LARGEST and MOST 
complete line of ELEC- 
TROLIERS on the 
market. 

A combined line of 
CUT GLASS that any 
JEWELER would be 
proud of having in his 
STORE—sells the year 
around. 





Vase, No. 1187—‘“‘Alpha.” 18 inches high. 


SEND FOR PRICES—They will interest you. 





CATALOGUE No. 51 will be ready about Sept. Ist. 
Electrolier, No. 445—‘‘Lilly.” 24 inches high. 12 inch dome. Send in your application for a copy early. 


Look for, The J. D. Bergen Co. 

The Bergen Cut Glass Co. 
Consolidated Cut Glass Co., Inc. 
Kiefer Bros. Cut Glass Co., Inc. 





Trade-Mark Trade-Mark 
Main Office and Factory: MERIDEN, CONN. 
NEW YORK SALESROOMS: Branch Factories: CHICAGO SALESROOMS : 
60 Park Place, Suite 264, 200 Fifth Avenue SUFFERN, N. Y. 10 S. Wabash Avenue 


BROOKLYN, N.Y. 
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shapes to those pressed, but later the re- 
ductions were made on all plain blanks. 
This is explained because the figured 
blank replaced a large volume of business 
that had been on plain blanks, and the 
plain blank manufacturers endeavored to 
regain their lost business by reducing the 
price. Having reduced the price on part 
of their production to offset the figured 
blank, and not being successful, the price 
on all shapes was reduced. This was done 
to enable the glass cutter to compete and 
give equal value in cut glass produced from 





GRouP No. 30. 
FOR ICED TEA. 


CUT GLASS TEAPOTS 


plain blanks to that produced from figured 
blanks. Foreign competition meets this 
same condition with the same result in cost 
of blanks. 

The great desire to undersell, rather than 
an effort to maintain quality, is the vital 
point upon which the industry hangs. 

The market for cut glass this Fall should 
be firm, as the European war will prevent 
the importation of foreign blanks. 

The materials imported for making these 
blanks have already advanced and it may 
be impossible to obtain additional stock at 
any price. This condition is bound to af- 
fect the market on blanks. Because many 
articles heretofore imported for Christmas 
trade, such as fancy china, jewelry, toys 
and novelties, will not be obtainable under 
present conditions, there will naturally be a 
greater demand for cut glass. 








A New Suggestion. 





CUT glass manufacturer is prepared to 

submit samples and designs of an all 
cut glass dinner service. His claim is that 
it looks cleaner, cannot be served half 
washed and not polished, and it would be 
a novelty that would attract a good many 
customers looking for the unusual. A sim- 
ple, attractive pattern of key border, egg 
and dart, or some such neat border design, 
with space left for a monogram, would 
make a good showing and should not be 
more expensive than some of the imported 
decorated china dinner sets. This would 
be a good time to try it, during the Euro- 
pean trouble, as the supply of china will be 
very limited from abroad, and this set 
could be made of domestic glass. 


European War Bound to Create Big Demand 
for Cut Glass in This Country. 





conditions created 

through the great European war, 
William F. Dorflinger, of C. Dorflinger & 
Son, New York, said that if the supply of 
potash and other materials was stopped it 
would affect the cut glass blank industry 
very seriously. As potash is nearly all im- 
ported from Germany, during the war and 
for some time after, the industry will be 
at a standstill, and unless a substitute can 
be found the situation will be serious. 

No blanks can be sent from the St. Louis 
Crystal Glass Co., whose factory is at St. 
Louis, Lorraine, and at the present time 
near the seat of war. The Val Saint Lam- 
bert factory is just in the neighborhood of 
the beseiged city of Liege, and this, too, 
mus thave been rendered untennable. So 
that jewelers will do well to see to it that 
they have a good stock order placed before 
the prices soar skyhigh. 


EFERRING to the 


Cut glass will be more in demand this 
Fall and for Christmas presents than it has 
been for years. 

Here are the principal reasons: 

Fine china as imported from Germany and 
Austria will be a negligible quantity on the 
market, and the amount of stock goods in 
this country is not enough to supply what 
would be the natural demand. Then buyers 
who have been pushing fine china and bric- 
a-brac for gift and wedding present trade 
will have to fall back on cut glass and 
large orders will be placed. Cutters for- 
tunate enough to have a large stock of 
blanks will be able to fill orders. Those 
having surplus stock of goods ready for 
shipments are still more fortunate, and 
those who have stock of old patterns will 
have no difficulty in selling them. 
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It will be a case of returning to the old 
system when jewelers were the great dis- 
tributers of cut glass, when manufacturers 
received blanket orders by wire, such as 
“Send $250 worth of cut glass, anything 
you have in stock.” 

One manufacturer used to receive two 
or three such telegrams a day in the season 
and he said they used to clear their shelves, 
pack them in barrels and ship them off, 
regardless of shape, pattern or style. So 
long as it was good cut glass, it sold. 

Now, watch out, Mr. Jeweler; don’t get 
caught short, and when the trade begins to 
come your way have to refer your custom- 
ers to the department stores, the buyers 
for which are at this minute buying in 
larger quantities than before. Get your 
own orders in while the supply of fin- 
ished goods is obtainable and while the 
glass cutters can get the blanks. If a right 
substitute for potash cannot be found the 
new blanks may not be so good as those 
that are still obtainable. This is another 
reason for placing your orders now. 

The glass-cutting business, both from a 
retailer’s and manufacturer’s standpoint, 
should be better during this and the coming 
year than it has been for some time. 

But if you are without stock when cut 
glass is hard to get, it will be your own 
fault. This is the warning. 








Never fear to compare a piece of your 
good, high-priced cut glass with that 
bought at bargain prices. The result will 
be eminently satisfactory to yourself. 

* * * 

A reputation was never built up on cheap 
goods. The firm that has been in business 
longest usually has a name for reliable 
merchandise. Build your business on a 
firm foundation. 

















GROUP NO. 31, SHOWING A NEW THREE-BLOSSOM SPRAY FLORAL DESIGN. 


























August 26, 1914, 





THE JEWELERS’ CIRCULAR-WEEKLY 























The Fall Season of 1914 


finds us well prepared to meet all the requirements of the trade. It has always been 
our purpose to control or to represent complete lines of China, Pottery, Glass and Art 
Goods, and to make it certain that our patrons are placed in earliest possession of all 
that is new, novel and attractive. 


From ITALY, MARBLE STATUES, BUSTS and PEDESTALS. 


Our PARIS house send us the latest novelties of French manufac- 
ture—CLOCKS, BRONZES and OBJETS D’ART. 


From ENGLAND, FRANCE and GERMANY, exclusive lines of | 
China, Dinner, Tea and Fancy Chinaware, Breakfast Sets, etc. | 


From ENGLAND and BOHEMIA, quaint and original conceits in 
ROCK CRYSTAL and CRYSTAL ENGRAVED TABLEWARE and 
VASES. 


BRIC-A-BRAC from all countries. 


From our CUT GLASS FACTORY we are showing an unequaled variety of the 
RICHEST CUT GLASS, which for beauty of design, variety of pat- 
terns and brilliancy of cutting stands without a peer. 


L. Straus & Sons 


MANUFACTURERS 
42, 44 and 46 Warren St. and 116 Chambers St., New York 


FACTORY—DESBROSSES VESTRY AND GREENW:iCH STREETS 
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Products for the Jeweler in the Cut Glass Market. 


A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glassware 
Now Offered by the Leading Manufacturers ard Importers. 














(Continued from issue of Aug. 12.) 
DESCRIPTION OF ILLUSTRATIONS. 
depicting the various lines of cut glass 

and china in this issue of THE JEw- 
ELERS’ CIRCULAR the aim has been to show 
a wide range of goods, both in values and 
designs. For instance, the cut glass candle- 
sticks, while quite inexpensive, at the same 
time are an extremely popular variety. 
Every housewife wants two or three pairs 
to brighten her dining table. With a pretty 


their factory. If an inexpensive design, 
the work is just as thorough as on an 
elaborate and high-priced article. 

The group showing the cylinder vase, 
mayonnaise dish and plate and the footed 
comport (page 119) shows a popular priced 
cutting. The attractive feature in this pat- 
ern is the profusion of blossoms. It will 
be noticed that three blossoms and a bud 
are contained in each spray of the de- 
sign and that the foliage is liberally spread 

















GROUP NO, ae, SHOWING A NEW ADAPTATION OF THE PO INSETTIA AS A MOTIF. 


silk shade, nothing looks more attractive 
on a well set table than such candlesticks 
as these. Jewelers will find them a very 
profitable item to handle. 

In contradistinction to these cheaper 
goods is shown a group of plates or trays 
of exquisite workmanship. Finer work on 
glass cannot be shown along these lines. 
The basket-weaving effect on the oval dish 
is perfect, and the floral cutting on the 
dish next to it shows how. beautifully 
flowers may be made to stand out in a dec- 
oration when properly applied. The next 
one in order on the illustration shows what 
is known as pillar cutting. The five dark 
centers of the whirling petals are half 
round and give that rich appearance that 
no other cutting imparts. 

The handled nappy in the picture (page 
117) is also a fine example of good work. 

In line of innovations or useful novelties 


there are the new iced-tea pots (page 119). 


These are seasonable now, as well as new. 
With a set of iced-tea glasses a very at- 
tractive display can be made, and one that 
would be lucrative. Nearly every one of 
your lady customers would want a set and 
this would mean orders of light-cut lemon 
plates and powdered sugar basins to fill in 
the set. 

The group showing the tall bud vase, the 
flower vase and tumbler (group 28) is 
from the factory of one of the old school 
cutters, whose strong belief in quality first 
is apparent in every piece coming from 


over the piece, so that it is well covered, 
thereby making a rich appearance. 

Group No. 32 shows a poinsettia design 
on light blanks. The cutting is delicately 
done and the design artistically arranged. 
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sign, artistic conception and perfect finish 
in every detail have been and are the ruling 
principles of this firm; hence their ability 
to present for the choice of their patrons 
articles that can only call forth commenda- 
tion. 

Group No. 35, wherein are two vases and 
a fern dish, comes from a domestic pot- 
tery which prides itself on its excellent 
mat green finishes. The two vases have 
a green body color, while the water nymph, 
who is rising toward the iris blossom, is 
in cream color, as are also the flower and 
foliage. The contrast, being so great, forms 
a most attractive and striking design and 
the shapes are quite artistic. The fern 
dish is just plain mat green, with the varia- 
tions that naturally result from firing. The 
illustration shows this as well as can be, 
without colors. These are good jewelers’ 
specialties and show big profits. 








Let Them Browse Around. 


T has been said that one reason depart- 

ment stores sell more cut glass than jew- 
elers is owing to the custom of such stores 
in allowing their patrons to walk in, look 
around at their leisure and not bother them 
to buy. Whereas to enter a jewelry store 
with that object in view would never enter 
their heads. A prospective purchaser would 
perhaps go into a jewelry store to ask a 
price, take a cursory glance around and 
then leave, fearing that if she lingered too 
long she must buy something in order to 
get out gracefully. In a department store, 
however, thousands of women go in daily, 
wander around, price this and that article 
and retire without feeling that they have 
violated the custom of the store. If jew- 
elers would extend the same invitation to 
the inhabitants of their towns by putting 
up signs in the windows like the signs in 
a prominent book store in New York, 
which reads, “Step in and browse around,” 
they would then increase their opportuni- 
ties for presenting their wares and natur- 

















GROUP NO, 33, SHOWING NEAT AND INEXPENSIVE DESIGNS ON GLASS CANDLESTICKS. 


CHINA WARE ILLUSTRATIONS. 
The handsome breakfast sets shown in 


group No. 34 are the product of one of the 
leading potters of the United States, 
famous throughout the country for Bel- 


leek china. Originality of shape and de- 
2 t 


ally their chances for additional sales. 

Don’t antagonize a person who looks 
around and does not buy, but rather offer 
encouragement to keep on looking. She 
may find something that she wants next 
week. 
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$3000.ics 


A Lot of Money for one piece of 


CUT GLASS 


You saw it at the Convention, a wonderful work of art. Cut in the great 
“FRY” factories, makers of Quality Cut Glass. Exclusive selling agents. 


CUT GLASS Saget 
PRODUCTS COMPANY oe gs 


Eighth Floor, Heyworth Building 
CHICAGO 


Largest Cut Glass Sales Agency in America 


New Catalogue New Prices 
Mailed on Request. 


Write for particulars of our free co-opera- 
tive advertising proposition. Will increase 
your business. 


nent" 









DIAMOND PATTERN 


JEROME PATTERN 


The richest of all floral 
cuttings. Center of y A 
the flowers is cut like ZB 
a Real Diamond. 


The lowest priced 
Crystal Floral, chair 
bottom combination 


cutting on the mar- 


Same Way. Same ket. 
Skill. Same Care 


Finest Work- 


The effect is beautiful. manship 


Illustrations and prices of the Catalogue and price list sent 


complete line on request. on request. 








JEROME WATER SET 


A little line of this popular pattern, at popular prices, will make a popular Cut Glass 
Department more popular. 
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Fine China as a Side Line. 





ETAIL jewelers who are not handling 
the exquisite little specialties being 
offered by the pottery manufacturers at 
this time are certainly missing many good 
opportunities for adding to their profits, 
besides losing the decorative qualities that 
this class of goods possess for making their 
store attractive. 

The delicate little sets that are so popu- 
lar with my lady for afternoon tea, the 
dainty cake plates, the combination carriers 
that hold several cake dishes for handing 
around to guests, the beautiful boudoir 
sets, the “good-night” candlesticks, the 


after-dinner coffee sets that give a zest to 
the Mocha beverage, the hot muffin dishes 





GROUP NO. 34, SHOWING A BELLEEK CHINA 


tions just to suit a particular purchaser. 
This latter line of activity shows a larger 
profit than any other department, and the 
decorator will give a complete outfit to 
enable a jeweler to book orders from, 

It is inconceivable how jewelers who 
have the confidence of customers and only 
k.ve to suggest to them what is the proper 
thing along these lines to close an Order, 
carn let such golden opportunities pass by 
them and let their hated rivals, the depart- 
ment stores, step in and take it all away 
from under their noses. Yet this seems to 
be what they are doing. It is time that 
some of them woke up to the possibilities 
and begin again to handle what at one 
time was a staple trade with them. 

The illustrations of the different stores 


BREAKFAST SET. THE DECORATION IS MOST 


ATTRACTIVE, 


—in fact, all the things that are different 
that a young lady delights to display or the 
matron rejoices to bring out on festive or 
ordinary occasions are all wonderful 
sources of profit to the up-to-date jeweler. 

The cheap stores and “five and ten cent” 
shops have such a variety of the cheap kind 
of goods that the refined people insist on 
something that is widely different from the 
general run, and the manufacturers realiz- 
ing this have prepared such vastly different 
items that unless jewelers visit the show- 
rooms of the various factories they don’t 
know what has been prepared for them to 
offer their good customers. Therefore, 
they are losing trade that in justice to 
themselves they have no _ business to 
neglect. 

There are figures of animals ‘so faith- 
fully reproduced in color and form as to 
be just fac-similes of nature in miniature. 
This line is carried to all the beings of the 
animal kingdom, including the feathered 
tribes as well as the reptile families. Ex- 
quisite grouping of figures of the human 
family in the various periods showing the 
different national costumes of both prince 
and peasant, mistress and maid, are all 
shown in marvelous profusion. 

Then the staple lines of service plates, 
wonderfully decorated, gold encrusted atu 
mecnogrammed or crested, are always pro- 
ductive of good profits. In fact, there are 
houses now that make a specialty of deco- 
rating dinner sets or short services for cus- 
tomers with any design that they wish, and 
upon short notice will execute an order 
with monogram, crests and special decora- 


that are shown in these pages from time to 
time show how wonderfully cut glass, art 
china and lamps decorate a store and set 
off its jewelry, making both look better by 
the presence of the other. THE RAMBLER. 





Bear in mind that all you have to do, in 
order to find out who makes the different 
articles illustrated in the various group il- 
lustrations, is to send a postal card to the 
Jewelers’ Circular Publishing Co., 11 John 
New York, and the manufacturers’ 
names will be furnished cheerfully. Many 
wrote in for the information regarding 
goods appearing in the issue of Aug. 12. 


Sk. 





No. 35. 


GROUP VASES AND FERN DISH 





OF ARTISTIC MERIT FROM A DOMESTIC 
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Design for Cut Glass Water Set. 





HE suggestion in Fig. 36 is offered by 

THE JEWELERS’ CrRCULAR for the use 

of anyone. It is not copyrighted and is an 
entirely original design. 

There is not a line or cut that cannot be 
made with the ordinary cutting wheels with 
which any cutting shop is equipped. The 
design is simple and may be added to or 








Fic. 36. 


omissions made. If the lily pads are too 
numerous one or two may easily be left 
out, and the bullrushes may be cut either 
on light or heavy blanks. The little dragon 
flies are simple to execute and the water 
lines very easy. The whole conception, 
with all its simplicity, is most artistic. If 
any subscriber likes it he may write to 
some cutter to make articles of this pat- 
tern, 








Be the first in the field in your section 
of the country. Don’t let the other fellow 
climb in ahead. 


* Oe bebe s 


POTTERY, 
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Better Cut Glass 


cannot be made than that which we offer. 


It is fashioned by skilled and careful arti- 
sans, who have made a life study of their 


work. 








You will give more satisfaction to your cus- 
tomers if you present for their approval 
and purchase the beautiful conceptions that 
we have prepared for particular buyers and connoisseurs of clever 


workmanship. 


Let us tell you more about it. A postal card will receive immediate 
attention. 


Cuthilt Cut Glass Co.,, Middletown, N.Y. 











the Grade 

























Potash is considered indispensable to Glass Making. 
All Potash comes from Germany. The source has been 
cut off with a very short supply on hand; none to be had 
now at any price. We will take orders for manufacture 
as long as we can fill them. All former prices are re- 
voked and new figures will be made on application, con- 
ditioned on quantity, class and time of delivery. We 
have a large, varied stock of ware on hand and this will 
be available to our Patrons while it lasts. 


Respectfully, 


G. Borflinger & Sous 


a6 Murray Street New York 
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Special Window Display for a Cut Glass Sale. 





HE design below for a window dress- 
ing suggests a sale of cut glass, and if 
carried out by some enterprising jeweler 
surely would help his stock to “sail” away. 
The simplicity of this arrangement is its 
beauty. All that is necessary is a mirror 
on the floor of the window, then some 
crepe paper in different shades of green 
and brown to give the sandy bank and 


| 
| 

















THE WAY THE SAILS ARE MADE, 


green field effect, a few figures from a 
Noah’s Ark from the toy department, trees 
as found in many boxes of toys, and the 
little houses, which, if not available, could 
easily be made of paper. 

The boats are all popular patterns, being 
made by many glass cutters. The bowls 
with the battlement effect that form t*e 
forts nearly every manufacturer has, while 
electroliers of cut glass are in every cut 
glass department. The fine little touch, 
such as the cut glass bell for a bell buoy, 


SUGGESTION FOR 


is simple, while the earthen-ware frogs, 
fishes, turtles and ducks are the latest 
things, being made for holding cut flowers 
when resting on the bottom of cut glass 
bowls. 

Yhe little drawing shown will be a 
sufficient guide for the making of. sails. 
All that is needed is a spool, a piece of 
wood and a cardboard cut into the shape 
of any sail required. These can be used 
for price tickets or sale announcements. 

The back scene is a very easy matter. 
\ rising sun, with a few bold dashes of a 
brush in blue and white, is enough to make 
an effective background. 

This is a suggestion that THE JEWELERS’ 
CircuLAR makes, and the first store to 
adopt it sending in a photograph will have 
it reproduced in the cut glass section of the 
paper. 





A New Jersey Jeweler Who Features a 
Fine Stock of Cut Glass. 


HE photograph shown on page 115 is of 
the jewelry store of Leon Chanaud, 
163 Bergenline Ave., Union Hill, N. J. Mr. 
Chanaud regards the cut glass department 
of such importance that he uses one of his 
two show windows almost exclusively to 
displaying his offerings in this line. In 
speaking of the qualities and good derived 
from his cut glass department Mr. Chanaud 
says: 
“There is one thing about cut glass that 
1 will say, and that is that it has come into 
the jewelry trade to stay. When [ first 
went into business I did not know much 
about cut glass, as | was employed with 
Schumann Sons, Le Bolt & Co. and Tif- 
fany & Co., all of New York, but always 
in the jewelry departments. 
“T soon learned what cut glass meant in 


A NOVEL WINDOW DISPLAY FOR 





A CUT GLASS SALE, 
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my town, su I had to learn all about it, and 
now | must say that it is the one depart- 
ment that is good all year around. 

“) have found one hard thing to contend 
with, and that is the New York department 
stores, with their 98-cent sales, but all I 
have to say to my customers is to ask them 
to compare the cut glass I handle with the 
department store goods, and that helps me 
to sell mine. I have heard lots of rumors 
that cut glass was going out of date, but 
that is all talk. I find my sales are just 
as good to-day as they were five years ago. 

“We have seven jewelers in Union Hill, 
N. J., with 23,000 people. All the jewelers 
handle cut glass. We are only 45 minutes 
from New York City, so it keeps us on 
the jump to try and give the people what 
they want. 

“Good quality cut glass always sells bet- 
ter than the cheaper grades, It always 
gives a jeweler a talking point, and I find 
that we have to add a profit of 50 per cent. 
in order to make it worth while. I also 
give a fine box with every piece of glass 
I sell. Sometimes the box sells the glass, 
because they always ask to see the box 
before they buy. I have just ordered my 
holiday cut glass and hope to do a big 
business in it.” 

Mr. Chanaud can boast of one of the 
largest and best equipped jewelry stores in 
his town. The establishment, which is 
located on the main thoroughfare, has a 
depth of 60 feet. The front of the store 
measures 20 feet in width. This is divided 
into two large display windows, with the 
entrance in the center of the establishment. 
One window is used almost exclusively for 
the display of cut glass, while the other 
contains a large and handsome stock of 
jewelry, watches, etc. 
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Retails for 80c. 


Sherbet Glass. Retails for 50c. Handled Nappy. 


each. Catalog No. CG/22/21. each, Catalog No. (CG/22/83. 
Subject to Jewelers’ Circular Subject to Jewelers’ Circular 
Key. Key. 


To Sell More Cut Glass 
Sell Low Priced Cut Glass 


EAVY Cut Glass is pretty but not practical; the result 
is mostly sales to Gift buyers—and much competi- 
tion to get even this small volume. 


EAMCO Cut Glass Tableware is thin, there- 
fore less costly to make. The low prices at 
which you can retail it enables you to secure 
the maximum volume of sales because they 
make it possible for each woman to buy for 
her own every day family use—not just for 
gifts alone. 


Yet EAMCO Cut Glass is beautiful enough 
for social use on any table. Your choice of 
three different patterns. 150 different pieces in 
each pattern, all carried in stock. This enables 
each customer you start to add new pieces to 
match up at any time—or to replace broken 
pieces, etc. If you are not already handling 


(EAMCO } 
Cut Glass Tableware 


write for samples, catalog, price lists and full 
details of our Exclusive Pattern Agency Prop- 
osition, our Magazine Advertising and our Co- 
operative Sales Aid Service, which helps you 
introduce and move the goods after you get 
them. 








If you are already an Eamcoist, please note that the re- 
organization of this company on July Ist will assure you, 
in future, the highest possible standard of quality in the 
making and finishing of all EAMCO products, and the 
highest efficiency of service in all our operating depart- 
ments. 


EAMCO CUT GLASS WORKS 


ELECTROLYTIC ART METAL COMPANY 


10 East 33rd Street NEW YORK 











Footed Bowl. Retails for $2.50 each, Catalog No 
Subject to Jewelers’ Circular Key. 
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The 
Diamond-Poinsettia 
Design 


PATENTED 


IF YOU RESPOND QUICKLY 





may be controlled for 
your town 


The center of the flower has the facets and 
brilliancy of the diamond. 

It’s the most beautiful design on the market 
and is popular priced. 

Write promptly for price list and samples 
of a few staple pieces, which will be sent ex- 
press prepaid. 


Ideal Cut Glass 
Company 


SYRACUSE, N. Y. 





Factory: Canastota, N. Y. 
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Devoted to Art Pottery, China, Marbles, Bronzes, Cut 
and Decorative Glass Ware, Bric-a-Brac, Lumps, Art 
Metal Wares, Fancy Goods and Kindred Lines 





























THE CONNOISSEUR’S HANDBOOK. 





Definitions of Some Technical Terms in Gold and Silver Smithing and Ceramics 
Alphabetically Arranged for Easy Reference. 











By Clement W. Coumbe. 











(Continued from issue of Aug. 12.) 

“Tosy juGs.” Blacker says: “The earliest 
 beldnged to the Whieldon or tortoise-shell 
school, having the beautiful soft markings 
and glaze which were associated with the 
works at Little Fenton and Fenton Low.” 
This was the Toby on a barrel, with a pipe 
and jug (after 1740). To detect counter- 
feits, Blacker says: “The softness of the 
color in the old specimens, to say nothing 
of the marks of ordinary wear, is due to 
atmospheric action, and sudden dirt can- 
not imitate this. Still more interesting, 
though not yet widely known, is the test of 
the color. In many of the Toby jugs, as 
also in the figures, notably those made by 





TYPICAL STAFFORDSHIRE TOBY JUG. 


Ralph Woods, father and son, the color 


glazing was applied with a brush, so that - 


some parts have no glaze. Then the mod- 
ern pieces have a weaker, poorer modeling 
altogether.” 

Yoxall enumerates the following types: 
“The typical Toby represents a short, fat 
old fellow with a jug of ale on his knee; 
he usually wears a three-cornered hat. The 
‘Olid English Gentleman’ variety has a re- 
fined face, though he holds a jug in one 
hand and a glass in the other. The ‘Snuff- 





taker’ is very paunchy, and bends his head 
over his ‘mull’; he usually came from the 
Rockingham pottery. The ‘John Bull’ in 
some cases holds one arm akimbo for a 





“SAILOR” TOBY JUG. 


handle and the other uplifted for a spout; 
in others he is represented sitting down 
with a very low hat or what looks like a 
crownless hat-brim. The ‘Simple Simon’ 





—s 


UNIDENTIFIED TOBY JUG. 


looks the part, and squats somewhat tailor 
fashion. The ‘Sailor’ is seated on a chest 
marked ‘Dollars.’ The ‘Postboy’ is astride 
a barrel. The ‘Hearty Good Fellow,’ a 





smiling and gentlemanly Toby, holds jug 
and pipe, and his title is written at base of 
the jug. There is a ‘Nelson’ 7 oby and a 
‘Napoleon’ Toby, a ‘Frederick the Great’ 
Toby (sometimes named the ‘Prussian 
Hussar’), and a ‘Monk’ Toby with hands 
clasped in front of his gabardine. The 
‘Watchman’ holds a lantern; ‘Lord Howe,’ 
red-coated, sits upon a chest; the ‘Squire’ 
occupies a three-cornered chair; the ‘Con- 
vict’ wears a broad-arrow; the ‘Woman’ is 
a female Toby in Rockingham brown ware; 
‘Stingo’ is a young man Joby; the ‘Ger- 
man’ holds a big pipe and a money-bag. 
And there are many miniature Tobies, less 
than four inches tall. ‘Toby's Wife’ is 10 
inches high, and represents a seated woman 
who wears a tall mob cap.” Yoxall thinks 
the list incomplete, and adds one “blue-and- 
white Toby delftish in appearance ; he holds 
no jug and he wears a flat beaver hat.” As 
to colors, Blacker says, we find Tobies in 
yellow breeches, with coats light red, mauve 
(puce) and dark brown, yellow, blue, etc. 
The stockings are white. The “Snuff- 
takers” are a pair (and are still made) pro- 
duced at Swadlincote Potteries, Derbyshire, 
in Rockingham ware, all brown glaze or 
colored. There is a “Mr. Punch” sitting 
(colored ware), a “Father Christmas” (col- 
ored bust) by Greens, Bingley & Co., Rock- 
ingham ware. That the species is prac- 
tically endless is clear, when we are told 
that in Mr. Turner’s collection there are 
hundreds in different form. 

“There are Toby teapots, salt-cellars, 
mustard-pots, pepper-castors, ink-pots, and 
mugs, much counterfeited. Often Toby’s 
head alone forms the mug. And there are 
biographical Tobies, which purport to be 








RHODIAN FAIENCE BOTTLE IN WOMAN’S FORM. 
(LOUVRE. ) 


portraits of Nelson, Wellington, Howe, 
Duncan, Jervis, General Hill, the Duke of 
York, etc.; these are often named on the 
base. Sometimes the name of the first 
owner is painted on it; sometimes the jug 
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Dinnerware, Service Sets, Service Plates, Teas, Boutllons, etc., 


Koval Worcester China 


Shelley China (late Foley) Allertons China 


Maddock & Miller, Pue., soe agents, 54 Murray St, New York 
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ABSOLUTELY NEW 


is this attractive “LILY OF THE VALLEY” design. Cut 
on heavy selected crystal blanks, the motif is a lined grey flower, 
surrounded by a realistic reproduction of the delicate Lily of 
the Valley, showing the leaf in beautifully lined grey and the 
petals or drops in a true representation of the natural flower. 





Write for samples and prices. 


BLACKMER CUT GLASS CO. “gm 























a 3 CRYSTAL SHERBET SET 
of Exquisite Workmanship and Recherché 


Design, will grace any jewelers’ show case 





Its price is small considering its excellent 
quality. Send for sample package 


REPRESENTATIVES 


New York: A. P. Doctor, 66 W. B’way. Baltimore, Md.: W., R. Neal, 308 Mer- 
Philadelphia: T. Downs, 'r., 610 Denck!a chants’ & Manufacturers Building. 
: Building. ' St. Paul, Minn.: Yoerg Brokerage Co., 
Boston: H. B. Hollis, 157 Federal St. Gillfillian Building. 
CAMDEN CITY CUT GLASS CO. 
SHERBET ‘“‘COSMOS” + 
$2.38 doz. 3 sets tosample package. Camden, N. J. 
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is dated, but seldom do Tobies bear the 
maker’s mark.”—Yoxall. A few ‘Toby 
jugs coming from the potteries of Ralph 
Wood, senior and junior; Enoch Wood, 
Aaron Wood and a few others have the 
pottery named on them. A beautiful Napo- 
leon sitting on a drum with folded arms is 
in the collection of W. F. Cooper. The 
Continental “Jacquelines” jugs are often 





FRENCH JACQUELINE JUG. 


enumerated as a species of Toby. These 
are in the form of a woman seated. They 
are roughly executed and were made all 
over the Continent. See Jacquelines. 

The Spaniards have their “Pepe botella’ 
—a caricature of Joseph Bonaparte wearing 
a huntsman’s shako and sitting on a cask. 
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SPANISH PEPE BOTELLA. 


It is characterizing his love for wine. The 
provenance of this member of the Toby 
family is unknown. 

TompBac. “Red brass; the white tombac 
is an alloy of copper and zinc, containing 
not more than 20 per cent. of zinc.”—Mol- 
lett. 

ToOoTH ORNAMENT (arch.). “A name of 
the nail-head molding. It is the peculiar 
distinction of the Early English style, to 
which it is nearly, if not exclusively, con- 
fined. It is the regular progression from 
the Norman zig-zag to the delicate quatre- 
foil of the Decorated English. It resem- 


bles a succession of low, square, pierced 
pyramids set on the edges of a hollow 
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TOOTH ORNAMENT FROM CANTERBURY 
CATHEDRAL, 


molding.”—Mollett. Called also dog-tooth 
ornament. 

Topaz. In heraldry the topaz is the sym- 
bol for gold (or). 

Torc (jew.), or torque. “A necklet, 
probably of Eastern origin, which was very 
characteristic of Gaulish tribes. It was a 
national emblem of the Celtic race, and is 
found in several forms, generally a flat 
plate or bar bent into a ring or twisted on 
itself. Torcs were frequently of gold, but 
bronze specimens are more usual. Many 
have been dug up in various parts of the 
British Isles, especially in Ireland. Unfor- 
tunately, their discoverers being ignorant 
of their antiquarian interest, they have been 
sold at the price of the gold or less and 
consigned to the melting pot.”—Percival. 
The torque brachialis was a spiral of many 
coils, worn on the arm. * * * Other 
specimens of torques were worn on the 
shoulders of soldiers as a decorative re- 
ward of valor. * * * Such soldiers re- 
ceived the appellation of torquatus.”—Mol- 
lett. 

Torcu. “The torch of life, though orig- 
inally a pagan conception, is occasionally 
introduced into Christian art, and, natu- 
rally, is more especially found where the 
work is Renaissance in treatment, and 
therefore influenced by the old classic ideas 
and forms. The torch is often associated 
with Aurora, while the reversed torch sig- 
nifies that the light of life has departed. 
[t is seen in Christian art as a symbol of 
some few saints, and generally, as in case 
f the SS. Dorothy and Dioscurus, as an 
instrument of pain and death.”—Hulme. 
Hecate, Artemis, Persephone were among 
the Greek torch-bearing mythological sub- 
jects. 

“The emblem of marriage, from the cus- 
tom of forming wedding ceremonies in 
the evening by torch-light. Upright, the 
torch was the emblem of rejoicing; re- 
versed, of death or sleep; hence its applica- 
tion upon funeral ornaments.”—Mollett. 

TcreuTic ArT (Gr.). “The art of em- 
bossing metal, or working it in ornamental 
relief or intaglio. The Greek word toreuein 
means ‘to work in relief or repoussé,’ and 
also ‘to chase’ in metal; toreutos is an epi- 
thet of cups that are ‘chased’ or ‘worked in 
relief’; toreia is used of a ‘carving in re- 
lief’; the artist is called a toreutes, and his 
characteristic tool the toreus (Latin, coe- 
lum). The corresponding Latin term is 
coelatura, * * *, While sculpturé in 
bronze is primarily concerned with design- 
ng the work of art which has to be cast 
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in the mold, the toreutic art has to do with 
the elaboration and finish of the metallic 
form when it is already cast.”—Seyffert. 

TORTEAUXES (her.). Roundles tinctured 
red. “In English blazon the word torteaux 
is sufficient, without naming the color, 
which the term itself implies, though 
French heralds call all roundles generally 
by the appellation of torteaux, adding the 
color, as torteaux de sable, torteaux de 
gueules, etc.” — Berry. Torteaux, red; 
hurts, or heurths, blue; pommes, green; 
golpes, purple; guzes, murry or sanguine; 
oranges, tenne or tawney. 

TORTOISE-SHELL (French, écaille). This 
substance “is largely used for making 
combs and for veneering on cabinet work. 
When it is softened with hot water it re- 
ceives impressions which become perma- 
nent if it is suddenly cooled. The plates 
used are those found on the back of the 
sea-turtle (chelone imbricata). Five large 
plates are obtained from the middle of the 
carapace or upper buckler and four large 
ones from the sides, called ‘blades,’ and 25 
smaller plates from the edges, called ‘feet 
or noses.’ The belly shells are of a yellow 
color and are used for the purposes of 
horn.”—Mollett. 

ToRTOISE-SHELL WARE (cer.). “Cream- 
colored earthenware coated with mingled 
colored glazes.”"—Burton. These glazes 
were prepared from ores or minerals being 
mixed with the glaze, such as oxide of cop- 
per, oxide of iron, smalt (cobalt), ete. 
Whieldon was the best exponent of this 
practise. 

Torus (Lat.). “A large molding com- 
monly used in the bases of columns, etc., 
called also a Round. It occurs by itself 








TORUS ENRICHED. 


chiefly in the classical style, but it is not 
uncommon in the Norman, and is used thus 
sometimes in the Gothic styles.”—Parker. 

“These important moldings are deco- 
rated by enrichments which resemble a 
bundle of rods around which ribbons are 
twisted at suitable places, by surrounding 
them with plaited or net work, by clothing 
them with foliage, or by combining the va- 
rious systems. Water leaves, conventional 
leaves with serrated margins, laurel, oak, 
ivy, etc., are most in use for the leaf orna- 
ments. As in the case of fruit clusters, 
ribbons are twisted spirally at suitable 
places around the fruit or foliage.”—Meyer. 
They are specially used in architecture on 
the bases of columns and pilasters, on 
socles, on medieval door and window 
arches, and on the ceiling moldings of the 
Renaissance and modern times. 

(To be continued.) 
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Art China Import Company 


47 WEST 36th STREET, Dept. J, NEW YORK CITY 








China and Glass Orders 
Promptly Filled 


We have a heavy amount of stock of 
china and crystal which can be decorated 
on short notice, delivery within twenty 
days, in coin gold bands, encrustations 
and monograms. The present unsettled 
conditions in Europe will prevent the 
timely arrival of shipments for the Fall 
and Winter trade, but you will lose no 
business by taking up our lines without 
delay. 





























You Need Not Fear Cheap Competition 


if you handle such goods as these GENUINE 
CUT GLASS ON PLAIN BLANKS is all we 
offer you. Each piece is guaranteed. ‘The prices 
will please you, the product delight your customers 
and the profits will add materially to your bank roll. 


Send for samples and prices at our risk. 





R. H. PITTMAN CO. “wesc 





























“The Rambler Rose” 


has brought more trade to jewelers who handle it than 
any other design in cut glass. The pattern is pleasing 
and the cutting is the very best; in fact, it has caught 
the public’s fancy, and the public wants it. 


It shows large profits and quick sale. Write for 
samples and catalogue. 


ENTERPRISE CUT GLASS CO. 


ELMIRA, N. Y. 



















THIS SANDWICH or CAKE PLATE 


is entirely different to any other. The design and geometrical grouping of these four 
eight-point stars is original on cut glass and is our own design, There are four 
chrysanthemum stars in well formed panels of “Moonstone” cutting, with Greek cross 
center of fine chairbottom work and four beautiful stone wheel engraved floral decora- 
These flatter panels may be decorated with special exclusive designs of equal 
worth without extra cost. Monograms may also be engraved on one panel at very 


You may pay more but cannot get better workmanship. 


One plate seni as sample at §3.75 


J. F. HASELBAUER & SONS Savor 
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New “UTOPIAN” | | 























Novelties | li A Superior Line of Cut Glass | | 


‘ful C | entirely hand-made from 
Lp es ati | pure lead glass blanks 
mounted with heavy 
sterling silver bands, | 
are typical of the many | 
attractive wares in our 
new Fall line. Made in | 











f F J | 
t ON three sizes: 7 % 
No. 1343 A —Height 8in. . . $5.00 | This handsome Relish Dish, 7 inches wide, 
a . $ Hi in our new “Three Blossom” design, should 
No. 1343 B Qin. . ; 7.00 il be in every dealer's Fall stock. $5.80. 


No. | 343 C— ” l 4 In. ° . $9.00 | | (Price subject to Jewelers’ Circular Key.) 
Hi 


Descriptions and prices of other articles in the beautiful 
“Floral Crystal’ line will be cheerfully sent to dealers 
a upon request. Buyers < dially i ; 
Visiting Buyers are urged to call at our Sample HHH . " POP eer See mee HT | 

| iit] 


Room and Factory to inspect our new Fall HI 
line—which is better than ever. Hi} . ° 
| Duncan Dithridge 


Write to-day for our Illustrated Catalogue | | | 
| Glassware — Blown and Cut 


Prices subject to Jewelers’ Circular Key.) 


—= 


———— 


Mfrs. 
UTOPIAN SILVER DEPOSIT & NOVELTY CO. 25 West Broadway — New Yorks 


261-263-265 West 36th Street NEW YORK 
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This ware is as 
showy as copper for cologne bot- 
wheel engraving 
but is much less 
money. 


Good Quality, but Not Expensive YOU HAVE GALLS 





tles that are of 
small capacity 
and price, yet 
large enough to 
be showy and of 
distinctive shape. 
Here are two 
that meet these 
requirements. 





Complete line of stem 
and table ware, vases, 
ornaments, etc. 





Write for prices and 
samples. 


ROYAL CUT GLASS CO., 5” S%,,GuAiR STREET 














Add these to 


your line and 
reap the bene- 


fits. 








| BEAT THE BARGAIN STORES 


This Attractive Cut Glass Bowl Will Help You Do It Ask for prices; | 


they are inter- 





esting. 

















SHOWS AT 
BIG ( ¢1.98 | 
| PROFIT } RETAIL | 
ated } 1414 Cologne Violet. 1818 Cologne Violet. ) 
7%” tall, 2-oz. ca- 5%” tall. 3-oz. ca- 


GIOMETT) BROS. 


Corning, N. Y. 


| pacity. pacity. 


KELLY & STEINMAN, Inc. 
Mfrs. of Rich Cut Glassware Deposit, N. Y. 
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‘“‘Look for the Lenox Trade 
Mark when buying 
fine China’’ 


LENOX 


LENOX CHINA 























VASES.—Decorations in Black and White, Green and Black, Plain 
Grounds, Yellow, Gray, Chinese Blue and Pink. 


Startling, Interesting and in fine taste. A Live Line ready for 
September flowers. Enter your order now for a selection of the 12 
best sellers. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 
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1 These illustrations repre- 
I) sent a few of the large line “ 
) of handsomely mounted 







) styles of the well known 
Mercantile Fountain Pen. 
All designs are new and original. 
There are also many plain (un- 
mounted) sizes in this line, rang- 












ing in price from $1.50 upwards, 
with liberal discount to the trade. 
The Mercantile is a standard 








‘a i make, up-to-date fountain pen, 
at made from the very best materi- 
a als by expert workmen and un- 
4 — der the most practical pen ideas. 
i The Mercantile is extensively 







sold in every country. _ Illus- 
trated catalogues mailed upon 
request. 





Aikin-Lambert Co, 
15-19 Maiden Lane 


y Representative Accounts Desired 


.50 7.50 
NEW YORK Seif filing Sisle 








SAMPLE ASSORTMENT 


ie 


Barrel containing one of 
each piece illustrated. 


All cut on heavy 
lead blanks 


Let us send you a barrel. 
You'll sell them quickly 
and want more. 


Susquehanna 
Cut Glass Co. 


z Columbia, Pa. 


























eS _o~ XR “ae 
ANEW PREMIUM WINNER 


‘A Peach”’ 
They All Say 











Novelty, beauty and utility are 
combined in our new Crystal Cut 
Glass Clock. The design is the 
very latest, the movement guaran- 
teed; size, 74% inches high, 4 inches 
wide. Retail value, $7.50. In lots 

of one hundred or over we can 
( wi / supply this beautiful clock at $2.00 
Wy each. Sample, prepaid, for $2.25. 


i 
CENTRAL CUT GLASS CO. 
1114 E. 63rd St. CHICAGO, ILL. 


w € 
€ 
| ¢ 
e 
+ 
’ 
¢ 
¢ 
, 
¢ 
. 


° ha 
lan 


ELOCOOOEEOCOCOIED 























They are submerged in Fish Globes or small dishes, and used for hold- 
ing cut flowers. Beautiful natural coloring. No urging necessary to 
sell them. Women buy them on sight. Profits are large. Minimum 
order accepted, 2 dozen (6 of each kind). 9-12-14 Trays furnished for 
Japanese miniature gardens. 


BRUSH-McCOY POTTERY CO., Zanesville, Ohio 











Made of Goldine Metal. Order a few dozen. You will be 
surprised how many you can sell. Price to jewelers $1.20 per 
dozen. JEWELERS’ CIRCULAR list sent c. 0. d. parcel post. 


LINDE JEWELRY CO., Ltd., Alexandria, La. 
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Stouffer's 
Fine China 


Guaranteed Hand Decorated 


OUR ENVIABLE POSITION 








A large stock of well assorted Imported China in both fancy and dinnerware—and a line 
of bright, snappy decorations on new and catchy shapes at moderate prices, including our 
popular Colonial White and Gold Monogrammed French 
and Bavarian Dinnerware. This insures you good selec- 
tion and prompt shipments this Fall. Place your order now 
and forestall any possible increase in prices. 


Ohe J. H. Stouffer Company 


STUDIO AND SHOWROOMS 
3225-3231 Calumet Avenue 


CHICACO, ILL. 





























14kt. Solid Gold Diamond Rings 


Set with nice, white, snappy Diamonds, 
about 1/32ct each. Either plain, belcher 
or assorted fancy mountings. As illus- 
trated, with fine leather and velvet case 
—six rings in case, complete: 


a 2 


Do not overlook this excellent value if you are 
in the market for this line of merchandise. 


JOSEPH FRACKMAN CO., Inc. 


Direct Diamond Importers 


90 Rue du Pelican 51-53 Maiden Lane 
ANTWERP NEW YORK 

















YOU CAN MEET ALL COMPETITION 


if you sell our jewelers’ specials. HERE IS ONE. 
6 Tumblers and four-pint Water Jug as illustrated 


for $6.00 per set 
Let Us Ship You a Sample Set on Approval 


Colognes, Vases and other Novelties at Equally Low Prices 


WILLS &€ GARDNER, &rooxtyn, NY: 
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SIMMONS 


12 Chatelaine Assortment 


characteristic in quality, design and 
finish of the best in the Simmons Line 


Big variety in plain and ornamental patterns. The 
most popular we've ever put out. 


The Chatelaine pin is always an easy seller, because 
it is useful and doesn’t cost much. These 12 are un- 
usually beautiful and all have our patented safety 
catch—simple and perfectly secure. 


PRICES: 
20552/2......$2.85 B0885 72. 6.022 $1.85 19407/2......$2.55 
19398/2...... 2.85 hi 6 a 1.95 7.8 oe 1.95 
IGGTBT2. cscae 2.75 0629/2. ...<. Bao 7) 1.95 
21053/2...... 2.85 21069/2...... 2.19 21068/2...... 226 


Wholesale Jewelry Houses, Distributors 


R. F. Simmons Co., Attleboro, Mass. 


ESTABLISHED 1873 


Main Office and Works at Attleboro, Mass. 
Sales Offices: 9 Maiden Lane, New York — 10 S. Wabash Ave., Chicago — 95-97 King St., E., Toronto 





























TORE KEEPING 











That this department shall prove mutually bene- 


ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
Tue Jewerers’ Circutar regarding any advan- 
tageous device or plan which they are utilizing in 
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connection with their business. 
































Riki Cost of Not Knowing How. 


Written expressly for The Jewelers’ Circular. 























HE cost of not knowing how to run 
your stote is failure sooner or later. 

The length of time you can operate a busi- 
ness without knowing how to operate it 
and avoid downright failure, is dependent 
on the size of your capital. The result is 
bound to be the same in the end. The man 
who does not know how will come to finan- 
cial grief. 

Every little bit of added information 
postpones the time of failure, and when this 
accumulated business information amounts 
to a considerable knowledge, it wi. produce 
a success instead of a failure. 

The credit manager of a large Chicago 
wholesale house recently attributed 24 per 
cent. of failures in business to incom- 
petence. He might as well have said ig- 
norance. To unwise credits, excessive ex- 
penses, poor location and too rapid expan- 
sion he attributes 11.6 per cent. more. 
That is to say, 35.6 per cent. of business 
failures then are caused by not knowing 
how to handle the business, by starting in 
to manage a store before learning the prin- 
ciples of the business. 

Most inexperienced young men think that 
managing a store is easy enough for a man 
who has plenty of capital. It looks like a 
simple thing to take so many dollars’ worth 
of goods and sell them for so many dollars 
more than they cost and put the difference 
in the bank as profit. But there’s many a 
slip between the buying and the profit de- 
positing. This matter of making a net 
profit is not as simple as it looks. I’ll leave 
it to anybody who has tried it. 

A man ought to know something about 
the business he goes into before going in. 
You can begin at the bottom in working for 
somebody else, but when you go into busi- 
ness for yourself you are the top, in a way, 
and unless you have learned the business 
under another man, you will probably end 
by being one of that 35.6 per cent. About 
the only business in which a man accom- 
plishes what he set out to accomplish by 
beginning at the top is grave-digging, and 
beginning at the top in almost any business 
without experience, is one form of grave- 
digging. It is getting ready to fill a place 
in the business cemetery. 

Of course, we all begin business life with- 


out knowing how. There is really no dis- 
grace in the ignorance of the beginner. The 
disgrace lies in remaining ignorant. 

There is no excuse for errand boy, de- 
livery boy or best salesman remaining ig- 
norant on any point connected with his 
work. When a man does not learn some- 
thing every day about running his store 
better, about developing greater efficiency, 
it is rather because he will not than because 
he cannot. 

The man who does not constantly learn 
something to increase his capacity is not 
going ahead. And, of course, the man who 
does not go ahead must go back, in effect, 
at least, since to stand still with others 
moving on is the same as going back. 

It is all very well for me to write a gen- 
eral condemnation of the ignorance or in- 
competence of business men—merchants— 
but it would be to little purpose unless | 
were to suggest a way to correct that in- 
competence. 

The way to overcome ignorance is sim- 
ple enough. It is merely to learn every day 
from that day’s experiences and studies and 
to think over at night what you have 
learned so it will stay in your mind. 

What you learn through experience, and, 
after all, experience is a very slow teacher, 
you can and must learn through business 
literature. In every other profession and 
occupation people have to study text books 
and journals to learn how to do their work 
properly. In the great profession of retail 
merchandising we are inclined to think it 
can all be picked up as we go along, that it 
is sO easy we do not need to make a study 
of it. If the figures usually given by the 
commercial agencies are correct, it is not so 
easy, and there is some reason for failure. 
The writer quoted in our opening para- 
graphs gives ignorance the credit for 35.6 
per cent. of failures. 

Now, you are not a failure; you are on 
your way to success and working hard to 
get there. You are not ignorant and per- 
haps you have been a little aggrieved that 
I have been casting so much of this refer- 
ence to ignorance in your direction. I do 
not mean anything personal. Some of the 
finest men | have ever known have been 
utter failures in business because of utter 





business ignorance, educated though they 
were in other directions. 

And then, in a sense, this business igno- 
rance is only comparative, and we all pos- 
sess some of it. The wisest of us does not 
know everything and must to the end be 
ignorant still of much that would profit 
him. As a rule it is the man who has 
learned the most who realizes best just 
how ignorant he is. 

In my estimation there is no better way 
for the man or the boy who is beginning in 
business or who is already more or less 
successful, to grow mentally, to decrease his 
percentage of ignorance, to increase his 
ability, than by reading and studying the 
literature of his business, the trade papers 
and the business books and periodicals. 

The editor of this publication has not told 
me to say this. Editors are altogether toe 
modest, in spite of the fact that such is not 
generally considered the case. They hesi- 
tate to come right out and tell their readers 
they can better their business ability by 
reading the paper. I have no such hesi- 
tancy. The trade papers are my magazines. 
They are my daily diet and I know that any 
merchant who will study those applicable to 
his business will increase his knowledge of 
storekeeping so fast that he himself will be 
surprised. 

I have talked with scores of merchants 
and |] have received letters from other 
scores who admit that much of their suc- 
cess has been due to a careful study of the 
trade papers, both the advertising and the 
reading pages. I have had letters from 
business men who have claimed that some 
one good idea in a single number of a busi- 
ness journal has brought them back from 
the verge of failure, turning the tide of 
their business. 

When I have felt the need of improving 
the condition of my own business, the trade 
papers have always enabled me to get what 
I wanted. When a competitor has crowded 
me too close for comfort I have always been 
able to find something in a trade paper that 
would help me to forge ahead. When I 
have found my expenses running too high, 
or when I have wanted to know whether 
my advertising was of the right kind, I 
could always go to the trade paper with a 
letter and find out what to do. I don't 
want any better silent partner than a good 
trade paper. 

Cf course, every merchant gets at least 
one journal allied to his particular business 
and work, but he ought to spend not less 
than $10 a year for that kind of literature. 

If the merchants of this country would 
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), For Your School and ¢ 
| College Trade 

















J Class a Lecture Room. 
Technical Shop a70 Study 


The pen that responds instant 
_ a large ink supply... 
é Spoonteed feeds ink accu 
rately without skip or blet. Gold 
points nan extensive range to 
suit your hand; from fine ang 


stiff to broad and flexible... 
Self Filling Saletyond Fegllar yes 


The Nationally Advertised Line 


Autumn imprint folders, window displays 
and other selling aids furnished upon request. 
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Storekeeping Department. 








start right in now and spend, each of them, 
$10 a year for trade papers and _ litera- 
ture, in five years that 35.6 per cent. due 
to incompetence or ignorance would drop 
to—well, it would become a negligible fac- 
tor. This is considering that the business 
literature be read and studied, not merely 
allowed to lie on the desk with the expecta- 
tion that information could be absorbed 
from it by tilting back in a chair and look- 
ing at the covers through a haze of tobacco 
smoke. 

Ignorance of the law excuses no man and 
ignorance of business principles and meth- 
ods ought to excuse no man for failure. 
In other words, there is no excuse for ig- 
norance. You and [| have every opportun- 
ity to learn. If we learn, we increase our 
likelihood of succeeding by that 35.6 per 
cent. We eliminate a third of the chances 
of failure. 

In addition to eliminating the chances of 
ignorance causing his failure, the man who 
studies the trade papers will eliminate other 
causes of failure. He will, for instance, 
eliminate some of the chances of a failure 
caused by fire, for the reason that his trade 
paper will teach him to protect himself to 
such an extent that a fire cannot wipe him 
off from the business map. In the same 
way it will help him to avoid choosing a 
disastrous location for a business. And it 
will teach him the chances of petty thieving 
and other little leaks sinking his ship. It 
will even prolong his business years and 
increase his physical efficiency by showing 
him how fast a man may go down hill 
through too close application to work with 
no outside interests or recreations. 

It may seem to you that I place too much 
reliance on the ability and power of the 
trade paper. If such seems to be the case, 
it is because you have not had my oppor- 
tunities for seeing what the trade papers 
can do for a business man. The limit of 
their possibilities is only the limit of the 
man’s willingness to be helped. It is the 
reader and not the paper that sets the limit. 

The trade paper is a waiting opportunity 
for the young man who is getting ready to 
start in business for himself, and for the 
older and more experienced man who 
wants to develop more business and make a 
bigger success of his affairs and of himself. 

Don’t take my word for the value of the 
trade paper. Go out and talk to any really 
successful merchant in your town about it. 
Find out how he regards it as a help. Then 
come back and get the copies you have on 
hand and take them home and read them 
and think about what you are reading. You 
will in a few hours get a new light on your 
business. 








Umbrellas with colored silk coverings 
have handles to match and are carried with 
gowns of the same shade. One of crimson 
silk has a long straight handle thickly 
studded with garnets, large and small, and 
intercepted by sprinklings of gold dust. A 
blue silk umbrella has a round stick of blue 
and red enamel topped by a large flat but- 
ton knob showing the profile of a Grecian 
face done in soft shades of enamel. 


When Progress Stops. 


(From the Haberdasher.) 


66 UNNY thing about business, John; 

so many fellows get about so far 
and don’t ever seem to advance any far- 
ther. Ever notice it? Seems as though 
they just naturally ceased being valuable 
after reaching a certain level.” 

That remark to John struck home so 
very forcibly I just sat back and pondered 
a bit over it myself. In a way we apply 
everything we hear, in relation to men and 
their ways, to ourselves and our own par- 
ticular needs. A remark gathers force or 
seems trifling, according to its personal ap- 
plication, and this one remark had a pe- 
culiar significance for me, because I, too, 
so frequently wondered why most men are 
unable to grow in a worldly sense when 
they have attained a position relatively low 
as compared with that which might be ac- 
complished. So I waited for an answer. 

“Well, you know there are about a hun- 
dred men for each big opportunity, and 
they can’t all share it. Seems as though 
the others have to be contented with play- 
ing second to the lucky fellow.” 

“That doesn’t sound right. Must be 
something else there to explain it. D’you 
think that chap who landed the big thing 
might be just a little better than the others? 
Let’s follow the average boy’s career and 
see where it takes him.” 

“All right. He stars at the ladder’s bot- 
tom and advances rung by rung until he 
gets half-way up. The climb has been slow, 
though some chaps skip ahead of the others 
who take it step by step. Usually the fel- 
low who does the rapid jumping to the 
half-way point finds it doesn’t help him on- 
ward after he reaches there. He merely 
gained a little time getting to the place the 
others will arrive at in due time to find 
him waiting for them. Well, they get so 
far, and then progress seems to stop. 
What’s the answer? They plug on, but not 
up; they grow old waiting for the big 
thing to happen. If they’re a cheery sort 
they keep on hoping; if they’re what most 
of us are, faith gradually fades away and 
they settle down to middle-aged endurance, 
the most common story ever written.” 

“And while they’re waiting some boy 
who started long after they did reaches 
their stopping place and goes right on, with 
hardly a ‘How d’you do?’ Can you answer 
the riddle ?” 

“Sure thing. Most fellows start in with 
pretty big ideas of what they will accom- 
plish. They’ve got it all planned, mapped 
out like a settled thing, but they wake up 
almost immediately after the beginning. 
The game is hard. The biggest field has 
the most entries, and some of ’em are won- 
derfully better than ourselves. After the 
first surprise, when they learn what getting 
there really means, the little success that 
comes with each advance up the ladder is 
nursed, oh, so carefully. And when a man 
looks backward over the ground he’s cov- 
ered and sees how many there are who 
haven’t done nearly as well as he has, a 
certain quiet satisfaction sets in. He-looks 
better to himself than he really is. You 
can ring down the curtain then, for the 
rest of his act will be played with the same 
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scenery. That feeling has done more to 
stop progress than anything else in a man’s 
career.” 

“Perhaps you’re right. Only one out of 
a hundred isn’t satisfied with what has 
done. He looks at the chaps who 
have gone ahead of him, not to those who 
are behind toiling upward in his wake. 
The last may be a balm, but the first gets 
him the money. Remember, we are talking 
about men who have met some measure of 
success ; half-way up the ladder isn’t going 
some exactly, but still it’s farther than a 
few get. And that’s the constant watch- 
word of the man who lingers for life at 
Half-way House. When old ambition gives 
him a dig, when some of the fine, youth- 
ful instincts urge him to be up and doing, 
he turns with a half-contented sigh to the 
crowd struggling on behind and says to 
himself: ‘Well, old boy, you may not be 
a leader but, anyway, you’re ahead of the 


been 


game as long as there are others who 
haven’t done as well as yourself.’ 
“So the chap who isn’t satisfied just 


passed. on to bigger things. His qualifica- 
tions may not even be as good as the man’s 
who lingers in the rut of self-satisfaction; 
he may have less ability, less knowledge, 
less training; but he’s got push on tap, and 
the other fellow’s supply ran out when he 
tied his horses to the hitching post at Half- 
way House. That’s why so many men get 
to the top and astonish us for their seem- 
ing lack of the apparently necessary requi- 
sites to success. You and I know fellows 
who can draw rings around their bosses, 
and who really are keener, better educated, 
more accomplished men; but what does 
that get you if you’re doing the Rip Van 
Winkle on life’s highway and are not alive 
and awake to the opportunities within the 
reach of all? 

“It is the easiest thing in the world to 
look back over things accomplished, and 
nothing brings quite the same satisfaction. 
That’s as it should be. But the man who 
gets the goods does this at rare intervals 
only; he’s too busy storing up laurels for 
later inspection. 

“Culture, refinement and brilliance are 
pretty fine things, but worldly success does 
not hang on them by any means. The man 
with ambition as an asset may have none 
of these to call his own, but he never feels 
that the highest rung on the ladder is be- 
yond his reach, and, best of all, he never 
feels he has gone far enough. Results 
show well how much can be accomplished 
when such a feeling is paramount.” 

My boys were right. There is a strange 
lure, a powerful, enticing something that 
draws us to Half-way House. It is a 
pleasant place to linger; one can sit in the 
warm sunlight and muse upon the roadway 
left behind. And many a traveler who 
lodges here finds the ease so delightful, the 
days so untroubled, and obstacles so few 
that he never again steps out on the high- 
way which leads beyond, where, in the fair 
distance, shines the greater goal. 








W. B. Rankin, a jeweler at Rochelle, III., 
is constructing a wireless plant at his store. 
When the system is put in actual operation 
the jeweler will receive the correct time 
twice daily from Washington, D. C. 
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ELGIN PRIDE 
WATCH CASES 


3 THE HIGHEST GRADE GOLD FILLED CASES 
r| Solid Gold Bows 
¥ — Solid Gold Five-Knuckle Joints 


Enameled, Engraved, Raised Gold, 
Diamond Set, 


Handsomely Enameled Signatures, Individual Monograms 
and Emblems 


| Enameled, Engraved and Raised Gold Lodge and Fraternity 
Insignias 


Ask your Jobber to show samples 


Illinois Watch Case Co. 


NEW YORK Factory at CHICAGO 
| | 1S Belden Lane ELGIN, ILL. 904 Heyworth Bldg. 




























Westminster Chime, 
HIGH PITCH. 


pH oil = or 4 HOUR, 
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Grinily Chicrrr€0 (6 aul) 
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Copyright 1910. No. 282974. 


Special attention is called to the “Trinity” Chime executed on 6 bells 


also the Notre-Dame and Carillon. These have been composed and are copyrighted 


by Chas. A. Jacques. We alone are licensed to make and sell them. Dealers should 
not adopt similarly named combinations offered by any other firm. Infringers are 


subjecting themselves to prosecution. 
BES WATCH our new lines of chiming short Hall clocks and of chiming ‘‘TAMBOURS.”’ 


BAWO & DOTTER, Ltd., No. 18-28 W. 33d Street, NEW YORK 


FORMERLY 26 TO 34 BARCLAY STREET 
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Little Lessons in Storekeeping. 

















Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of “‘ How to Advertise a Retail Store.”’ 























(Continued from issue of Aug. 12.) 
Collecting Accounts, 


AN old merchant once told the writer that 
the best way to collect accounts was 
to have no accounts to collect. He was 
not far wrong in his method, for the writer 
will go so far as to say that the best way 
to collect accounts is to prevent bad debts. 
“Easier said than done,” says one. It is 
not so hard to accomplish, however, if the 
jeweler has a backbone. 

Every merchant who gives credit at all 
should select his own credit customers. 
There are many ways of doing this. The 
best way is to list all possible customers, 
showing those who are to be given credit 
and those who are not to be trusted. This 
cannot be done in a large territory, or in 
a city. But there is one thing a merchant 
can do and that is to maintain a “blacklist” 
al) for himself. And he should take every 
opportunity to add to the list. He should 
take a delight in making it as complete as 
possible. How to do this may be interest- 
ing. Merchants talk together about the 
weather and other things. Very often they 
tell each other their wocs, and quite fre- 
quently tell each other how they got stung 
by this one and that. Let the merchant 
add every one of these names of persons 
that ‘“‘sting” merchants to the list. Let him 
add every name of everyone who is re- 
ported in the police news of the local paper, 
and as being engaged in something not very 
complimentary. 

It is only a thief who will “beat” a mer- 
chant out of his account. But it is not al- 
ways an easy thing to tell a thief from an 
honest person. It is safe to say that every 
person engaged at any time in a question- 
able transaction, such as taking advantage 
of another, or a man who has had his name 
mixed up with women in any way, or one 
who has had to appear in police court, etc., 
is a potential thief and had better not be 
trusted. If a man becomes enamored with 
a woman, not his wife, he cannot be a good 
risk, for he may pick up his bed and walk 
at any time. So that a list of impossible 
credit customers is a good thing to have, 
and it is far better to have a few names on 
the list who are honest than to miss one 
who is not honest. Better be sure than 
sorry. 

This “blacklist” is merely a suggestion, 
the jeweler will be able to apply the prin- 
ciple and make money. The merchant who 
takes chances loses many more dollars than 
he who takes none. It is better to refuse 
to trust a’man than to not have him pay 
for the goods taken. 

Merchants’ associations are doing a great 
deal in helping to keep the dead beat off 
the merchant's books. The method is 
simple. Someone is selected as a secretary 
and all merchants make reports to him on 
blanks provided for the purpose. Every 
account on a merchant’s books are reported 
on, either as: (1) Pays cash. (2) Per- 


fectly good. (3) Prompt pay. (4) Slow 
pay, but safe. (5) Pays, but risky. (6) 
Honest, but not safe to credit. (7) De- 
mand cash. 

The forms are on 3x5 cards as a usual 
thing and are filed for reference. If there 
is a report from several merchants on the 
same man, a card of a different color is 
made out and the different ratings accorded 
him entered thereon showing the source of 
the rating. Very often there will be a re- 
port on the same person running from 
“prompt pay” to “demand cash.” Such con- 
flicting reports may be accounted for in a 
number of ways. One of which is a mis- 
understanding between the merchant giv- 
ing the unfavorable report and the person 
reported on. 

When a man applies to a member of the 
association for credit the latter asks the 
secretary for a report, and gets the report 
as it is shown by the card list from all 
sources, and he can govern himself accord- 
ingly. Perhaps the man asking for credit 
gives another merchant as a reference. The 
secretary is asked to get a special report 
from the other merchant. The secretary 
does not tell the merchant who is asked 
for a report who wants it, and the request 
may come from a friend or from a com- 
petitor. 

One merchants’ association that maintains 
a credit rating bureau advertised the fact 
in the newspapers and defended the asso- 
ciation for doing so. It stated that the 
person who was honest and paid his debts 
should be glad of such a bureau, and that 
only those who made a practice of beating 
the merchant need fear any evil effects 
from the bureau. This publicity no doubt 
deterred many “would be” dead beats from 
trying their tricks on the merchants who 
were members of the association. 

Many merchants have bad debts on their 
books. Some of these are due to a poor 
collecting system. It is easier to collect 
an account when it is new on the books 
than when it is stale, for then it is a “dead 
horse.” ‘ 

Here are a series of letters that have 
proven good collectors. The first read as 
follows: 

Dear Sir:—You may or may not know 
that your account with us now amounts 
to — We have not pressed this 
matter, as we are always desirous of ac- 
commodating our customers to the utmost 
limit of our convenience. At the present 
time, however, we need the money, and will 
highly appreciate at least a substantial pay- 
ment on account. 

Very respectfully yours, 

This letter contains nothing apparently 
that would be calculated to awaken a debtor 
to his duty, but it has been found to pro- 
duce good results. To those who do not 
respond in a reasonable time, say 10 days 
or two weeks, not longer, letter No. 2 
should be sent. It is as follows: 




































































Dear Sir:—We feel somewhat disap- 
pointed that our very moderate request of 
recent date for a payment on account of 
our claim has met wit no response. Does 
it seem exactly fair, Mr. —_—_——. after 
we have accommodated you by the sale of 
goods—for which we have long since paid 
—and have waited as long as this for our 
money, that you should totally ignore our 
request to be paid something on account? 

We respectfully repeat our request for a 
remittance by , and we sincerely 
trust that you will not compel us to be in- 
sistent in any other way. 

Very truly yours, 

This leads up to letter No. 3, which 

should be sent promptly on the date speci- 


fied in No, 2, unless arrangements for a 


settlement have been made. It reads as 


follows: 

Dear Sir:—Our two letters of recent 
date regarding our claim still remain un- 
answered, and it therefore becomes neces- 
sary for us to inform you that we propose 
to use a more vigorous method to recover 
the money. We have been advised that you 
are without legal assets and t'at a judg- 
ment against you would avail us nothing. 
Nevertheless, you may not be without 
shame, and if this claim remains unpaid by 

we shall issue a writ against you 
and shall obtain judgment through it at 
the earliest possible moment. When the 
judgment has been obtained we will ad- 
vertise it in the local newspapers for sale 
to the highest bidder, as we are advised by 
counsel that we have a perfect right to do. 
It may be that someone may wish to ac- 
quire this judgment for some reason, and 
that in this way we may recover a portion 
of our claim, At any rate, the experience 
will probably be worth its cost as a means 
of saving others from our fate. 
Respectfully yours, 

If this letter does not bring the debtor 
to time it is hardly worth while going to 
the expense of securing the judgment. As 
a rule, it is not a profitable investment to 
try to collect money on account through 
the courts. Claims may be secured in this 
way, but expenses and fees of one kind 
and another will be heavy, often leaving 
little or none of the amount collected for 
the merchant. 

If a merchant cannot collect his accounts 
by the use of these letters it is hardly 
worth while trying out a collection agency. 
At any rate, he should have nothing to do 
with an agency that charges a fee to be- 
come a member, or for any other reason. 
lf the agency is worth while it will be able 
to collect accounts, and if it can collect 
accounts it can be paid out of the collec- 
tions. If a collection agency agrees to 
collect for 10, 20 or 50 per cent. of the 
claim, let it collect, but pay no registration 
or other fee. Better still, collect your own 
accounts, and collect them before they be- 
come “dead horses.” 








Mark Kelley, a jeweler ai Dallas, Tex., 
is in St. Paul’s Sanitarium with a bullet 
wound in his right side. Dr. Samuell, who 
is attending him, says he will recover. Mr. 
Kelley was cleaning a pistol at his home, 
1216 Bowser Ave., when the weapon ex- 
ploded. 
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Making an Individuality for the Store. 


HAT can you do to distinguish your 
store from others in your line in 
the way of creating an individuality for it? 
An effort in this direction is one of the 
best forms of advertising. Even a little 
individuality lifts it above the level eyes of 
the crowd, marks it, and brings to it a 
general and profitable attention. It is 
worth money and effort to secure such at- 
tention. 

A crude means, but a successful one, is 
to paint the front of the store some vivid 
color, as blue or green or yellow. I find 
stores in other lines so blazoned, and they 
stand out like a brass button on a blue 
coat. Of course, the same scheme is open 
to your competitor and there is danger that 
he may “go you one better” in chromatic 
splendor. I have seen on the main street 
of a small western town a perfect riot of 
color, the result of some storekeeper’s ini- 
tial venture—reds calling back to yellows, 
blues snapping at pinks, purples yelling at 
greens, and so on through the whole range 
of the spectrum. In this orgy of color the 
one most effective front “got there” by 
contrast, by using plain white glazed tiling. 
It was advertised extensively as “The 
White Store,” and struck the one note of 
color (or absence of color) that got for it 
a distinct individuality. 


3ut outside this scheme of securing at- 
tention to the store by external display, and 
outside the ordinary means of newspaper 
advertising, there are many advertising 
methods that can be availed of to give in- 
dividuality to the store. For instance: All 
of your competitors do up customers’ pur- 
chases in, say, white paper tied with string. 
Here is your opportunity. Get a colored 
paper and fasten it with colored wax in- 
stead of string. Try light green paper, 
using dark green wax, and imprint your 
name and address on the wax seal with 
a stamp; or light blue paper, darker blue 
wax; or black paper with white wax. You 
wil! make a favorable impression with the 
beauty of your packages (if you see to it 
that every detail of the packing is beau- 
tifully done) and secure individuality to 
the store. 

Much can be done toward the same end 
—distinction of the store from others in 
your line—by adopting an unusual type- 
face for all your printed matter, and in- 
variably presenting your advertisements, 
circulars, etc., in that type. If you are a 
liberal advertiser your printer will get such 
type for your exclusive use at a small ad- 
ditional charge for each insertion—and it 
will be worth to you many times the addi- 
tional cost. Then, if you know how to say 
it pleasantly and interestingly, your adver- 
tisement on the printed page will be easily 
identified and looked for; and you will not 
need mere large space to get attention. The 
type should be dignified and beautiful, as 
befits your wares. Be careful to select an 


easily read type; steer clear of typograph- 
ical curlicues. 

I need not recount the hundreds of 
schemes already in use for the purposes of 
individuality—“guessing” contests, the giv- 
ing out of free memorandum books, pic- 
ture postal cards, etc., the distinctive de- 
sign of your delivery wagon or automobile, 
and all the other of many advertising de- 
vices. But none of these, in the present 
day of strenuous and elaborate advertising, 
gets down somehow into the consciousness 
of the customer as being truly individual ; 
for they are anyone’s who pays for them 
and uses them. They, or something like 
them, have been done before—if not by the 
jeweler, then by the merchant in some other 
line. What new thing can the jeweler do 
that has not been done in some form or 
other to mark his store as a distinct indi- 
viduality among all the jewelry stores in 
his community ? 

I venture a suggestion which will be 
laughed at by all the old fogies, but which 
invites the progressive jeweler to “sit up 
and take notice’—not especially for the 
purpose of employing this specific scheme, 
but to stimulate thought on the general idea 
—the creation of a new and distinct store 
individuality. 

What appeal do you make to the eye and 
the mind of the customer who enters your 
store that differentiates your store from 
Smith’s or Brown’s or Robinson’s? Hand- 
some fixtures, possibly; finer goods, pos- 
sibly; possibly better system, service, sales- 
manship. But the customer knows in 
advance that she will see showcases on top 
of a counter, and wall cases behind, and a 
workbench in a corner or behind a screen, 
and the same _ conventional belongings 
which Smith and Brown and Robinson dis- 
play. The theory that has obtained here- 
tofore with all jewelers is that they must 
show as large a variety as possible of their 
various lines to the eye of the shopper as 
soon as she enters the store. My sugges- 
tion is to do exactly the reverse—to have 
no goods on display to the casual visitor 
on her entrance—as a means of reaching 
the plane of the highest possible individu- 
ality for that particular jewelry store, at 
this particular time in the history of trade. 
For “other (later) times, other manners.” 
I would add that the proposition is more 
practicable in cities where there are many 
competitors-—in the small towns it would 
quite probably be too radical an innovation 
to “take” well. 

On entering the store the customer steps 
into a beautifully furnished room, with no 
merchandise in sight. Handsome Oriental 
rugs are on the hardwood floor; a few 
good pictures are on the walls; a marble 
or bronze figure, or a vase of flowers, 
stands on a pedestal; the chairs and a table, 
the wall treatment, the hangings, are of a 
“period”’—say, Louis XVI., or Elizabethan, 
or American Colonial. Around the sides of 
the room are continuous wall cases, con- 
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forming correctly in pattern to the “period” 
which the room as a whole exemplifies ; but 
all these wall cases are closed to the view 
of their interiors with slides which slowly 
open (electrically?) to the pressure of a 
button. 

Enters a customer who wants to see, say, 
ladies’ watches, or lavallieres, or silver tea 
sets, or what not. You touch the button 
which opens the slide of the case contain- 
ing the particular thing she wants to see. 
Her attention is concentrated on that one 
line; she is not distracted by the sight of 
other beauty in other lines; and the sale is 
not only more quickly made but it is a 
satisfied sale, for there are no after-regrets 
that some other thing in some other line, 
which might otherwise have caught her eye, 
was not bought instead. 

Or she wants to buy, say, a gift and has 
not made up her mind in advance as to 
just what. In that case, open one case, let 
her inspect the line, then close the case be- 
fore opening another; and so with success- 
ive cases until she has seen your stock. 
She will take impressions as she goes along, 
and may ask to look a second time at the 
thing which has left on her the vivid im- 
pression; and with the other cases closed 
again she will quickly decide in its favor. 

Two objects would be attained by this 
scheme: The one of secondary importance 
is the securing of concentrated attention 
on one line of goods at a time—and the 
psychological value thereof will not be de- 
bated by those who study the art of sales- 
manship. But the object of primary 
importance is the creation of a distinct in- 
dividuality for a store that caters to “exclu- 
sive’ trade; and the scheme herein sug- 
gested, making the store “so different” 
from all others, would accomplish that: ob- 
ject. 
| hear, in advance, the chorus of objec- 
tion to the practicability of the scheme; but 
my purpose is achieved if I have set the 
progressive jeweler to thinking, and out of 
his ruminations may come some better 
method of fixing public attention on his 
store as one which has broken away from 
the dull, monotonous conventions and es- 
tablished an individuality that is all its own. 








After stealing a $20 watch chain from 
the jewelry store of Esidor Jaschik, S. 
Main St.. Port Chester, N. Y., a clever 
swindler visited a tailoring establishment 
on the same street and stole clothing valued 
at $12. He was later caught by the tailor, 
but got away. The man entered the Jas- 
chik jewelry shop recently and told the pro- 
prietor that he wished to purchase a chain. 
Several valuable chains were shown him. 
He finally made a purchase. After pur- 
chasing the chain the man asked the price 
of some lockets in the window, and when 
the proprietor turned his back he stole a 
chain from the box. The man then pre- 
tended to look at the lockets, but said he 
did not like them. He ordered the jeweler 
to shorten the chain which he bought, tell- 
ing him that he was going for his lunch 
and would return in an hour. The jeweler 
waited about two hours for the return of 
his customer, and upon investigation he 
found that his chain case was minus an 
expensive piece. He reported the matter 
to the police. 
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Genuine Materials 
for repairing Waltham Watches 


Every part of these timepieces, 
including springs, is made in our 
factory and consequently the sup- 
ply will suffer no interruption from 
disturbed conditions in Europe. 
Jewelers will therefore avoid trouble 
and add to their own reputation 
for efficiency if they will specify 
genuine Waltham material on every 


order. 


Waltham Watch Company 
Waltham, Mass. 























MB, CT 
L), Aw om anal 
— 



























































Hints on Matching Pallet Stones. 


Written expressly for The Jewelers’ Circular. 
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HE art of matching pallet stones and ad- 
justing a lock correctly should be ac- 
quired by all practitioners. This particular 
branch of the trade, while it must be admit- 
ted that it is one of the hardest to master, 
is, however, also one of the most essential 
required in the art of watchmaking, and it 
should be practised by all repairers until 
perfection in handling such work has been 
attained. It very often occurs that a high- 
grade watch is brought for repairs which 
is in every respect in first-class condition 
except the pallet. Here we may notice 
that the repairer who has worked on the 
watch lacked knowledge and experience in 
pallet matching. The general condition of 
the pallet that has been handled by an 
uninitiated repairer is not at all pleasing to 
the eye of a trained observer, aside from 
the fact that the stones are not correct and 
soon become loose. When a pallet has not 
been given the proper attention it may 
be noticeable by a superfluous amount of 
shellac on each pallet stone, or the pallet 
and fork being blued by the extreme heat 
that the inexperienced workman has applied 
in order to make the stones hold; or again 
by stones not being matched up to the 
proper angles, etc. In such cases it is ad- 
visable to match the pallet with new shellac 
and to thoroughly clean the pallet and 
stones before matching is attempted. 


The best way is to place the pallet in a 
small tin box filled with alcohol, and, after 
boiling out the pallet stones, clean the slots 
of the pallet well with a hatd brush or 
pith. In cases where the pallet has been 
blued by a careless workman the pallet 
should be boiled out in cyanide and after- 
wards well dried in sawdust. The result 
will be that the pallet will assume its orig- 
inal appearance, and the traces of untidy 
workmanship will disappear. After the 
slots of the pallet, as well as the pallet 
stones, have been thoroughly cleaned of all 
the old shellac and freed from any possible 
grease which may adhere to those parts, 
we may begin the matching of the pallet 
in the following manner: Place the pallet 
on the matching tool and lay the stones in 
their respective slots in the pallet, heat the 
matching tool over the alcohol lamp and 
when sufficiently warm to allow shellac to 


melt, hold a piece of shellac over the stones 
and allow it to flow, thus filling up the 
space between the stones and slots and 
assuring a firm grip of the stones. Care 
must be taken not to overheat the matching 
tool, in which case the shellac will flow 
too readily and become burnt and crystal- 
lized and consequently a solid grip of the 
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stones will not be maintained. It is better 
to heat the tool slowly and apply the shel- 
lac; when it is noticed that it does not flow 
freely heat it a little more until the proper 
temperature is obtained to let it flow 
through without burning. The tool is then 
left to cool, and afterwards the pallet may 
be cleaned off, the shellac scraped with a 
brass scraper so that there is no shellac 
visible on either pallet or stones. 

In this manner a pallet may be matched 
without any difficulty or danger of spoil- 
ing its appearance. This method of allow- 
ing the shellac to flow over the stones 
is far superior to that of fitting the slots 
with it first and afterwards setting the 
stones in the warm shellac (as is practised 
by many repairers). The reason is that 
in the latter manner the shellac runs 
through and glues the pallet and stones to 
the tool, thus often causing breakage of 


























































the stones when an attempt is made to 
remove the pallet from the tool. The pallet 
is now placed in the movement and the 
lock and drop observed. When it becomes 
necessary to move the stones in order to 
obtain a proper lock it is advisable to place 
the pallet on the tool each time the stones 
are being moved. Sometimes a stone may 
be moved with a heated tool, or hot tweez- 
ers, without removing the pallet from the 
watch. But in order to do this work with- 
out any danger of chipping a stone, one 
requires much practise, which can only be 
acquired through constant experimenting 
along those lines. A very handy matching 
tool has recently come to our observation 
on which one side of the pallet may be 
heated sufficiently to allow the shifting of 
the stone without disturbing the other side 
of the pallet. The accompanying illustrations 
show the improved matching tool. Fig. 1 
is the front and Fig. 2 the back view of the 
tool. The principal improvement in this 
matching tool is the steel disks A and B, 
which are screwed on to the matching plate 
C. When a pallet is placed on the tool, the 
fork resting on the matching plate C and 
the pallet on the two steel disks A and B, 
and when, for instance, the stone L re- 
quires shifting, it is only necessary to heat 
the disk A, which will cause the shellac of 
the stone L to flow without disturbing the 
shellac of the stone R, which is placed on 
the other side of the tool and disk B. In 
order to prevent the heat spreading over 
the entire tool when one disk is being 
heated, the disks are provided with slots 
(see Fig. 1) to allow the heat to escape 
through the slots instead of spreading over 
the lower plate C. The simplicity and in- 
genuity of this improvement is well worthy 
of comment, and undoubtedly saves much 
inconvenience to men at the bench. It is 
not a rare occurrence that it becomes 
necessary to move only one stone in order 
to adjust the let-off. But after the match- 
ing tool has been heated we often experi- 
ence that both stones have been moved in 
various directions unintentionally simply by 
the heat of the tool. And in this manner 
the workman often has to remove the pallet 
from the watch many times before he ob- 
tains satisfactory results. Some workmen 
become efficient enough in this work to 
move one stone only by holding the pallet 
in their fingers and moving the desired 
stone with hot tweezers, but it must be 
admitted that such work at its best is only 
guesswork, as there is no guide to go by. 
With the aid of the tool shown herein the 
workman can move any one desired stone 
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STILL SUPREME 


Patek, Philippe & Co. 
WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1913-1914 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February, 1914 
The Very First Prize between Makers for the 


Best Average Running (9 manufacturers com- 
peted). 
The Very First Prize for Best Average Running of 
a Single Watch. 
2 First Prizes out of 4, of which the Very First One. 
3 Second Prizes out of 9, of which the First Second. 
8 Third Prizes out of 20, of which the First Third. 


36 Honorable Mentions out of 63. 
50 Out of a Total of 103 Awards 


In individual watches the Patek, Philippe & 
Co. watch excelled all others by 24 points, 

Collectively the five Patek, Philippe & Co. 
watches excelled any other five watches 
by 14.6 points. 














All of these Brilliant Results were accomplished by 
watches of our usual Commercial Quality. 
They are FOR SALE by the 


PATEK, PHILIPPE & CO. AGENTS 





Awarded Hors Concours (Beyond Competition): Milan, 1906; St, 
Louis, 1904; Paris, 1900; Geneva, 1896; Chicago, 1893; Antwerp, 1885; 
Zurich, 1888. Gold Medal: Nuremburg, 1905; London, 1886; Calcutta, 
1888; Groningen, 1880; Melbourne, 1880; Paris, 1878; Philadelphia, 
1876; Valparaiso, 1875; oats 1867; ge 1855; ‘London, 1851; Paris, 
1844, Silver Medal: "New ork, 1853. Diploma of Honor: Amster- 


dam, 1888. Highest Award: Vienna, 1876. 


ALFRED G. STEIN 
68 Nassau Street New York 











THE HERPERS CATCH 


&) ay 


CLOSED OPEN 











PAT.DEC.3.1904. 


MADE IN SIX SIZES 
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1289 515 761 800 80! 
KEPT IN STOCK IN 10, 14 & 18 KT. GOLD 


AND IN HARD PLATINUM. 


HERPERS BROTHERS 
NEWARK, N. J. 





18 CRAWFORD STREET, 
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A Steady Income from the Polishing Dust that now flies out of Your Window 
—A CLEAN AND HEALTHFUL SHOP. 

~ LEIMAN BROS. NEW AND IMPROVED POLISHING DUST COLLECTOR 

The powerful suction draws in 95% of all dust created. This means pleasant 


working conditions. Whether you have occasional or steady work you should 
have a polishing dust collector. It preserves the health. Think what that 


means. ‘The most valued condition in the world—Health. Without it all 
else is useless. Dust in the lungs—you know what that means—tuberculosis 


—consumption, You can’t afford to take the risk. Occasional work holds 
the same danger as though the amount were great. Then again, look at the 
monetary gain. Dust that now flies out of your window will buy this outfit 


for you, and pay you a daily wage besides—a little pinch of dust contains a 


dollar. 
Catalog 4—LEIMAN BROS., 62B John Street, NEW YORK 
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without in the slightest heating the other 
stone, and the one stone to be moved can 
be far better controlled than when moved 
by holding the pallet in the fingers. 





Examining Watches That Sometimes Stop for 
Apparently No Reason. 





HERE re certain catches that we 
meet in the course of repairing which 
may be appropriately called mysterious 
stoppers. It is a comparatively easy mat- 
ter to find the fault when the watch really 
is at a standstill; but when a watch is 
brought in for repairs with the complaint 
that it stops and starts up again at a certain 
given time, it is rather difficult to detect 
the cause. It is to such errors that we will 
devote our efforts in this article and cite 
the most interesting cases of enigmatic 
stoppers that have been observed by an ex- 
pert watch repairer whose specialty is to 
locate defects quickly. 

One of the principal secrets of locating 
an occasional stopping error is to acquire 
the art of handling a watch during the ex- 
amination wighout starting the same in mo- 
tion. In other words, we must locate the 
defect of a stopper before the balance as- 
sumes its natural vibration. It is an er- 
roneous method followed by many repairers 
to shake a watch in order to get the bal- 
ance to oscillate whenever a watch is being 
examined. It is this very first careless 
move that throws us off the right track 
toward ascertaining the cause of stopping 
and makes the repairing of such watches 
a difficult problem. The moment a watch 
has been started it has passed the point of 
error, and very likely the fault will not be 
noticeable until another stoppage occurs. 

It has been the writer’s observation that, 
generally, those repairers who work much 
harder at their professions than is neces- 
sary (owing to a lack of system) are ac- 
customed to shake a movement almost con- 
tinuously during their work on the same. 
Indeed, so much does this habit prevail 
among repairers that quite often a watch 
is being moved by the repairer in a circu- 
lar direction during the entire time of his 
work, and thus the error does not become 
obvious until the movement is cased up and 
ready for timing. 

It is then, when placed on the rack or 
in the safe during the night, that the watch 
is permitted to remain at rest and the 
error which was neglected creates the mys- 
terious stopping. 

A watch was recently turned over to the 
writer with instructions to examine it. The 
mystery about this watch was that it 
stopped occasionally, but whenever the case 
was opened it started up and took a good 
motion in every position. 

Now. instead of following the general 
method and taking the watch apart for ex- 
amination, I set out to bring the watch to 
a stop. I removed the movement from the 
case and observed the motion of the bal- 
ance in various positions, changing the po- 
sition of the movement very slowly and 
gradually; and finally, at an angle of about 
45 degrees on the balance cock, the stop- 
page occurred. 

Upon closer observation it became mant- 
fest that the guard pin came in contact 
with the bafance arm. This error was of 
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such nature that it was impossible for the 
watch to stop tight, as the least jarring of 
the movement, or even only the change of 
the position of the same, was sufficient to 
bring the fork to a lower position, and thus 
the balance again became free and resumed 
its oscillation. It was only necessary, after 
the discovery of the error, to shorten the 
guard pin or to take up the end shake of 
the pallet, and the mysterious error was 
overcome. 

Another watch was submitted for inspec- 
tion on account of striking. It could be 
plainly heard that the balance, when 
brought into a certain position, hit some- 
where. But the contact was not close 
enough to cause the balance to hang up 
nor to strike continuously, and therefore it 
was a difficult error to detect. After a 
careful inspection it became obvious that 
the previous repairer had brought the hair- 
spring in a stud to a somewhat lower posi- 
tion than was originally called for, and one 
of the main timing screws, being probably 
one-thousandth of an inch turned in far- 
ther than the other balance screws, was 
caused to hit the stud. After the stud was 
slightly raised the error was eliminated. 

Another error was brought to the writer’s 
attention which, while plainly and readily 
noticeable, was nevertheless rather difficult 
to correct. It was a 12-size American- 
made movement and comparatively new. 
It would only run several hours, and even 
then the motion was very poor. The train 
was free, the escapement in good order, 
and the mainspring of sufficient strength 
and length to warrant a good motion and 
a 24-hour run. 

When one of these errors come up for 
observation it is advisable to inspect the 
entire watch, beginning at the balance and 
following up the various tests to the bar- 
rel. When a mainspring is either too long 
or too short to impart enough motive 
power for 24 hours it can readily be ascer- 
tained by removing the pallet from the 
watch, and after winding up the spring 
full we observe the revolutions of the cen- 
ter wheel when the train runs down. 

If more than 24 revolutions of the cen- 
ter wheel may be counted, it is obvious 
that the fault is not in the spring; other- 
wise it is either a spring that is too long 
and fills up the barrel to such an extent 
that the entire spring cannot be brought 
into play, or the spring is too short. 

In this case, however, the mainspring 
was correct, and therefore it became neces- 
sary to examine the freedom of the bal- 
ance pivots in their respective jewels, the 
end shake and side shake of the pallets, 
next the escape wheel separately and the 
fourth wheel separately, and then the es- 
cape and fourth wheels together; next a 
third and fourth and third and center, then 
the center and barrel, and finaly the entire 
train. 

Contrary to expectations, the entire train 
was in good condition, the depthing was 
faultless and the train moved with perfect 
freedom. It was noticed, though, that the 
entire surface of the center wheel was 
marred, and after a closer examination it 
was discovered that the ratchet and wind- 
ing wheels were too close to the center 
wheel, thus depriving the mainspring of 
its full force. 
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After the error was ascertained it be- 
came a rather dificult problem to rectify 
it. It was evidently an crror that was 
overlooked in the factory, and with the 
ordinary facilities of a repair shop it would 
have been impossible to overcome it were 
it not for a happy thought. The ratchet 
and crown wheels could not be raised in 
this case in order to relieve the center 
wheel. The center wheel could have been 
trued downward, but it would only clear 
‘he extreme of the wheel, and, as the 
ratchet wheel was of large dimensions, the 
truing of the center wheel downward 
would have no effect, as the teeth of the 
ratchet wheel hit against the hub of the 
center wheel. 

It was, therefore, a happy thought that 
saved the day, and that was the following 
procedure: The center wheel was _ re- 
moved from the center pinion, the wheel 
was counterbored on the underside and 
again restaked. By this process the entire 
wheel was lowered to the depth of the 
counterbore, and was thereby rendered 
perfectly free. After this simple and easy 
job the watch was put together and no 
further complaint of poor motion or short 
run was heard. 





“Looking”? Down on the Time. 


V ISITORS at a recently completed hotel 
in Worcester, Mass., are able, liter- 
ally, to “tread time under fo 

This dial, which is set in the floor, is of 
plate glass, two feet in diameter and one 
inch thick, the numerals and minute marks 
being etched on the twnder side. Under 
each hour sign is a tungsten lamp, the en- 
tire mechanism and lamps being con‘ained 
in a metal box 10'4 inches deep, painted 
white on the inside, so that the illumination 
is brilliantly striking and the shadows cast 
by the hands exceedingly dark. 

The clockwork is driven by a spring 
wound every five minutes by an electric 
motor obtaining its current from a battery 
of three “dry cells,” and the time is regu- 
lated automatically every hour by tele- 
graphic connection. 

In some ways it seems more convenient 
to “get the time” by looking down rather 
than up, as most of us are accustomed to 
do, the only drawback apparently being that 
it is necessary to stand in the right position 
with reference to the clock face or else ac- 
quire the facility of reading the time “up- 
side down,” which to most people would be 
somewhat awkward at first, although the 
knack soon would be acquired.—Scientific 
American, 








On suspicion of knowing something 
about the disappearance of a $90 diamond 
from the store of David Jacobs, Muske- 
gon, Mich., recentiy, three men were taken 
into custody. Mr. Jacobs was engaged in 
marking prices on a consignment of nine 
valuable diamond rings which he had just 
received, when two of the men came into 
the store. The rings, the jeweler says, 
were left on the counter and he counted 
them before waiting on the young men. 
When they left he says there were only 
eight rings remaining. He immediately 
notified the police after a hurried search 
had failed to disclose the missing diamond. 
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1,106,388. EAR PENDANT. Henry F. Juer- 
Gens, New York. Filed Nov. 4, 1913. Serial 
799,069. 

In an ear pendant, an ear attaching member 
comprising a bottom loop portion which opens 
upwardly,. said loop portion being provided with 
a front arm which is curved backwardly and 
then forwardly and provided with a loosely sus- 
pended pendant, and with a thin, resilient back 





arm which is curved forwardly and then back- 
ewardly and extends above the front arm, and the 
forward curve of which is opposite the backward 
curve of said front arm, whereby said arms are 
adapted to grasp and hold the lobe of the ear. 


1,106,439. TOOL FOR OPENING AND CLOS- 
ING THE LINKS OF CHAINS. Louis 
ConneE, Chicago, assignor of one-half to Henry 
Isaacs, Chicago. Filed July 8, 1908. Serial 
442,467. 

A tool for opening and closing chain links com- 
prising two pivoted, relatively long and short, 
opposing jaws of substantially the same width, each 
of said jaws having a broad, wedge shaped edge 
and a handle, said relatively short jaw having a 
recessed, curved seat, arranged substantially in 
line with its handle and extending from its edge 
to approximately the line of intersection of the 
jaws, and adapted to receive the looped end of a 
chain link in the opening and closing operations, 
said relatively long jaw being U-shaped with the 
dnner faces of the side portions thereof substan- 





tially parallel to each other and to the edge of 
the jaw and at right angles to its handle, the 
recess between said inner faces being of rela- 
tively greater depth than width, the broad, wedge 
shaped end of said relatively long, U-shaped jaw 
being arranged to close inside of and adjacent the 
edge of the opposite, relatively short jaw, with 
its inner face substantially at right angles to the 
seat of said relatively short jaw and spaced apart 
from the inner portions of both of said jaws, 
whereby the spread portions at the end of the 
chain link may be received in the recess of said 
relatively long U-shaped jaw without pinching 
the same, substantially as described. 
1,106,653. CUFF HOLDER. Cuartes M. Hot- 
LINGSWoRTH, Washington, D. C. Filed July 9, 
1912. Serial 708,459. 
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A holder for securing the ends of shirt sleeve 
cuffs, comprising a body formed of a single strand 
of wire, one end of which is bent back upon 
itself to form a spring hook for engaging and 
interlocking with the buttonhole in one of the 





cuff edges, and its other end bent back upon 
itself to form a spring hook for interlockably en- 
gaging the shank of a button in the buttonhole 
at the other edge of the cuff the said last-named 


spring hook being in a plane at right angles to 
the plane of the other hook. 


1,106,733. CIGAR TIP CUTTER. Josepu J. 
SCHLEINKOFER, St. Louis, Mo. Filed Feb. 24, 
1913. Serial 750,230. 

In a device of the class described, a body mem- 
ber having an aperture to receive a cigar tip ad- 
jacent one end and having an open loop at its 
other end, a plate slidably engaged with one 
side of said body member, said plate having one 
end formed as a cutting edge and arranged to 
pass over the aperture in the body, said plate also 
having a longitudinally extending housing pressed 





from its central position, said body member hav- 
ing a projection extending into said housing, and 
an expansible spring held in said housing and 
engaging at its end with said projection and the 
end of said housing and normally holding the 
plate on the body member to leave the aperture 
uncovered, 


1,106,807. PENDULUM LAMP FOR CLOCKS. 
Curistian R. Hanson, Waterloo, Ia. Filed 
Aug. 19, 19138. Serial 785,506. 

In combination, a sectional pendulum compris- 
ing upper and lower separably connected sec- 
‘ions, the upper section having its lower portion 
composed of insulation with insulated terminal 
conducting pieces secured thereon provided with 
oppositely-projecting conducting studs, the lower 
section having its upper end composed of in- 
sulation, conducting hooks detachably hung on 
said studs and having their stems secured through 





an electric lamp 


insulation, 
electric connections 
leading from the terminals of the lamp to the 
said conducting hooks, a source of electric cur- 
rent, and conductors between the said source and 
the terminal conducting pieces on the upper sec- 
tion of the pendulum. 


the last-mentioned 
forming the perdulum-bob, 


1,106,814. ATTACHMENT FOR’ FINGER 
RINGS. Bertuotp Houzer, New York. Filed 
Aug. 25, 1913. Serial 786,559. 

An attachment for finger rings comprising in 
combination a spring metal band of less curvature 
than the ring and adapted to be positioned within 


the ring a spring clip member disposed at one end 
of the said band, a second spring clip member dis- 
posed at the opposite end of the band from said 
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first mentioned spring clip member and pivoted 
thereto, substantially as described. 


1,106,852. ALARM CLOCK. Wriuttram_ J. 
SMitH, Waterbury, Conn., assignor to the 


Waterbury Clock Co., Waterbury, Conn. Filed 
May 11, 1914 Serial 837,863. 


In an alarm clock in which the sounding of 
the alarm is manually stopped and the alarm 
mechanism automatically reset, the combination 


with a manually operable stop, of a longitudinally 





slide coacting 


rovable alarm 
with a member of the alarm train for stopping the 
same and operated by the said stop, and an alarm 
let-off spring coacting with the said slip for re 
leasing the same. 


and laterally stop 


1,107,068. AUTOMOBILE CLOCK. Epmunp 
Heroip, Brooklyn, N. Y. Filed Aug. 5, 191% 
Serial 783,153. 

In combination, a frame, a movement arranged 
within the frame and having a stem, gearing con 
necting such stem with the winding and setting 
mechanism, each of such mechanisms engaging 
with the stem when the same is turned in one 





direction and slipping when the stem is turned 
in the opposite direction so that only one of such 
mechanisms may be actuated at a time, and am 
operating ring fitted to the supporting frame and 
in engagement with the stem of the movement 
and adapted when turned in one direction te 
operate the setting mechanism and when turned 
in the opposite direction to operate the winding 
mechanism. 


1,107,132. JOINT FOR BRACELETS. CHaries 
BILLINGTON and Ratpn F. Grsss, Attleboro, 
Mass., assignors to the O. M. Draper Co, 
North Attleboro, Mass. Filed May 27, 19138. 
Serial 770,112. 

In a bracelet hinge, duplicate body portions each 
provided with a curved interlocking portion, one 
of said interlocking portions being provided with 





C mee 


a longitudinal slot and a groove adjacent said 
slot, a rib on the other portion adapted to enter 
said groove, an ear on said portion located withim 
said slot, and laterally disposed ears on the first 
mentioned interlocking portion adapted to be bent 
to hold the two portions in engagement. 


1.107,176, TIMING MECHANISM. Herman C. 
NicuoLaus, Detroit, Mich., assignor of one- 
half to Frank H. Rateick and one-half to 
William J. Looman, Detroit, Mich. Filed Sept. 
7, 1912. Serial 719,173. 

















A timing mechanism comprising a master clock 





* 
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train having a detent plate and a dial plate in 
adjustable angular relation driven by the hour 
arbor of the train, switch throwing means, a clock 
train for operating the switch throwing means, 
and means operated alternately by the detent and 
dial plates for momentarily releasing the oper- 
ating train. 


1,107,187. MICROMETER CALIPER. Frank 
Spatp1nc, Providence, R. I., assignor to 
the Brown & Sharpe Mfg. Co., Providence, R. 
I. Filed Nov. 4 1912. Serial 729,286. 

In combination with a micrometer having a yoke 
and a rounded portion at one end of the yoke, a 
guard composed of a sleeve of cylindrical outline 
having a cut-out part on its periphery which ex- 
tends from a point in spaced relation to one 
end of the sleeve through the opposite end there- 
of, said cut-out portion forming side walls the 
edges of which are for direct engagement with 
the opposite sides of the yoke at the base of the 
rounded portion thereof, the first named end of 
the sleeve having a perforated wall, and a pack- 





jing ring on the interior of the sleeve abutting the 
end wall, the micrometer ‘spindle being received 
in the packing ring and the perforation of the 
end wall, and the packing ring abutting the inner 
side of the yoke. 


1,107,190. COLLAR BUTTON. Epwarp L. An- 
DERSON, Attleboro, Mass., assignor to the R. 


& G. Co., Attleboro, Mass. Filed Feb. 24, 
1914. Serial 820,738. 
In a collar button. a tubular post having a 


doubled over part disposed in spaced relation to 
the end of its base portion to provide an abutment, 
the post being extended beyond the doubled over 
and a pearl back having a central aperture 


art, 





through which said post extension is projected, 
and also having a countersunk portion into which 
the end of the extension is outwardly swaged so 
as fo cause the swaged portion to be disposed 
between the inner and outer faces of the back and 
to have its periphery covered by the bounding wall 
which said countersunk portion provides. 


Designs. 
46,249. LOVING CUP. HEIN pe Vries, Hood, 
Cal. Filed March 28, 1914. Serial 826,827. 





~ 


Term of patent 7 


years. 


46,254. MEDAL. Cuartes Kunze, Los Angeles, 
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Serial 841,164. 


1914. 


Cal. Filed May 26, 





Term of patent 3% years. 


HANDLE FOR SPOONS, FORKS OR 
ARTICLES. Tuomas B. LAsHARr, 
Conn., assignor to the Interna- 


& 
—— 


tional Silver Co., Meriden, Conn. Filed March 
4, 1914. Serial 822,521. Term of patent 7 
years. 


46,255. 
SIMILAR 
Bridgeport, 





BRITISH PATENTS. 
SPECIFICATIONS, 1913, FROM 
Official Journal.) 


The 


(.ABRIDGMENTS OF 
Illustrated 





ISSUE OF JULY 29, 1914. 
8,094. BRACELETS. W. H. 
and G. A. Horton, both 

$ = April 7. 

[n order to allow the connecting-pins of the 
guter links of an expanding bracelet to be hard- 
goldered before the springs are inserted in the 
inner links, the bracelet comprises inner links a 
having lateral projections d at one end engaging 
with recessed outer links which consist of side 
bars e connected by hard-soldered pins g, h, the 
pin h being bent in the middle at nm to allow the 
side bars to be opened at one end, as shown in 
Fig. 2. The expansion of the pin h permits the 


and F. RaspoNne 
in Birmingham. 





inner link a to be swung outward, as shown in 
Fig. 3, to receive a spring m, the link a being en- 
gaged with the side bars e, which are closed up 
with the bent portion m of the pin h forming a 
projection to receive the spring m. The projec- 
tions d may be formed on the side bars to engage 
with the slots in the links a. Instead of a bent 
pin h, twa separate half-pins abutting together 
may be used, or the pin A may be telescopic. 


8,276. SCORING APPARATUS FOR GAMES. 
A. BarKER, London. April 8. 


A scoring apparatus of watch-like form, particu- 
scoring 


larly adapted for golf, comprises two 





disks m, mn, secured to a spindle |] which is ro- 
tated step-by-step by means of a _ spring-pressed 
escapement operated by a press-knob 3. ~ Each 
disc carries a series (for example, nine) of indi- 
cating-pointers: s co-operating: with dials t which 
move with the discs, and the dials are thus pre- 
sented successively beneath studs 1, z. The indi- 


9 ne amas * aint very e « 
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cating-pointers s co-operating with dials ¢ which 
escapements by pressing down the studs 1, 4, a 





stud being provided for each set of dials. The 

press studs may be locked by sliding bolts 7. 

8,404. BOXES, ETC. M. Rutnensure, Paris. 
April 9. 

Opening Arrangements.—A box or case com- 
posed of shells 1, 2, Fig. 2, hinged at 3, Fig. 1, 
is opened by pressing on the points a, b, so that 
the shells are laterally displaced and a tongue 

FiC.2 
ay 








5 is disengaged from a lug 4. The points a, },- 
may be provided with projections 7, 71, or one 
side of -eachk shell -may havé a projection corre-i 
sponding with a recess in the other shell. : 


8,651. STUD-AND-SOCKET FASTENINGS. 
C. W. Cueney’ Birmingham. April 12. 
In a fastener for bags, purses, cases, etc., of 


the kind in which the notched peg of the project- 
ing member is engaged by a spring-pressed bolt 
within the recessed member, the back plate c of 

















FIG.1: FIG;3.° | 
@ o 
l gO} +f - 
a Vive 
$+——}- 3 
i 
the socket is secured to the front plate a by 


forming upturned rims c%, a® on each, the rim 
of the front plate being rolled over the rim of 
the back plate, when -the latter is seated in posi- 
tion. A flat. strengthening-plate x of metal is 
fitted between the two plates. 
ISSUE OF AUG. 6, 1914. 
8,902. CIGARETTE CASES, ETC. J. H. Francis, 
Birmingham. April 16. 

An attachment for retaining in position the 

contents of a cigarette or like case consists of a 


- 


loop of coiled wire 1 adapted to be sprung over 
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GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: 
John Street 
NEW YORK 


SMELTING WORKS: 


32-40 Flushing Avenue 
=o aekes Ga 4, | 


One of 


Our Prices 


Cook and foot balance hole jewels in 
setting made to fit any make of 
American watches. 


$.52 a dozen 


CASH NET 













Gems and Precious Stones 


Their Characteristics, Localities of Production, Tests 
and Some Current Literature 





POSTPAID, $0.50 





q Published by THE JEWELERS’ CIRCULAR PUB. CO., 11 John St., N. Y. 











They fit exactly like genuine. 











A trial will show you how to save 
$1.48 on every dozen of jewels you 
use. 


We shall be pleased to show designs 





and quote prices for engine-turning 


ENGINE-TURNING FOR 
THE TRADE Pe 
— making a specialty of brocading work. 


| Write Us Your Needs 





on jewelry and silverware. 











Boston Jewelers Supplies Co. 


FIELD ENGINE-TURMING CO., 117 Point st., Providence, R. I. 345a Washington St. Boston, Mass. 




















A REMINDER wmesu un: “UINING 
MESH) LINING LINING 
Retail Jewelers, seeking improvement in their repair depart'| BAGS 
ments, will find price, workmanship and service rendered by 75¢. 5Oc. 
Repaired, 
Resilvered 


tHE COHAN-EPNER CO. & 
51-53 Maiden Lane, NEW YORK CITY 


of distinct advantage. We operate acomplete plant—Jewelry, 
Mesh Bag and Silverware Repairing—Coloring and Plating— 


Genuine Gun Metal Finishing—Watch Case Repairing—Enam- Write art boty yon else necessary | 
eling—Stone Cutting—and special order work. We will save forour | mesh joints, é to put bag in 
you dollars, days, worry and delays if you will send us that Price ROS Sames Ae pow class con- 
trial order of repairs. All worth saving, are they not ? List ——_ pend 





and Relined: 


of 





$1.00! 





75¢ 





« | And anything 




















8 DAY (CT AVA WATCHE 





SOLE AGENTS 


Hipp. Didisheim & Bro. 
54 Maiden Lane, N. Y. 
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clipS or bent lips 3 on the rim of the case, the 
loop being either continuous or having terminal 
coupling-pieces 2 adapted to engage the clips. 


8,926. HATPINS. A.‘ Connor, Camperdown, 
Australia. April 16. 

Relates to devices fixed in hats for co-operating 
with hat-pins, and consists of a cylinder secured 
by screwing a helical spring 19 through the hat, 
and carrying a _ cross-piece 20 adapted to co- 


FIG.7FIG4. , 
sol 
Aa 

eJ9 


operate with a helical coil formed near the head 
of the hatpin. The projecting spring coil 19 is 
preferably covered by a cap 25, Fig. 4. The 
cylinder may be funnel-shaped as shown in Fig. 7. 


9,114. WORKMEN’S TIME RECORDERS. J. 
S. Forty and A. E. Looker, Bormingham. 
Apri] 18. 

In an apparatus for recording the times of 
arrival or departure of workmen, etc., the work- 
man inserts his key in one of a number of aper- 
tures 22 in a slidable plate 21 and thus marks 
a number or sign on a record disc 15 rotated 
once in 12 hours. The slidable plate is shifted 
radially by the clockwork at the end of this 
period so that the marks are made in different 
circles on the disk during the second rotation of 
the disk. The disk is secured to the hour spindle 
of the clockwork 11 by means of arms 19 fixed on 
the spindle and having projections 20 adapted to 
enter holes in the disk. The various projections 
and holes may be differentiated to insure that the 
disks are correctly placed relatively to the clock 
hands. The disk is divided by radial lines 25 into 
hours and five-minutes, and by concentric lines to 
form marking spaces corresponding with the 
number of keyholes in the plate 21. Each of 
these marking spaces is further divided, for in- 
stance, by a red line 26, Fig. 8, and the arrange- 
















ment is such that during the first 12-hour period 
the employe’s marks appear on one side of these 
dividing lines and then, the plate 21 being 
moved, the subsequent marks are made in the 
spaces on the other side of these lines. The plate 
21 is mounted on the hinged cover 13 of the in- 
strument, and when the cover is closed the plate 
is connected by a pin with a frame 32 slidably 
arranged below the record disc and attached to a 
link 41, Figs. 10 and 11. A pinion 33 on the hour 
spindle turns a wheel 34 and gradually winds up 
a spring in a drum 39, but at the end of the 12 
hours an eccentric on the wheel 34 has swung 
over a lever 45 so that one or two projections 48, 
49 on it releases a pin 50 on the drum. Under 
the action of the spring, this drum then suddenly 
rotates through 180 degrees until the pin 50 meets 
the other projection 48, 49. This rapid. half-rota- 
tion of the drum effects, through an eccentric 39x 
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thereon and a strap 40 the necessary movement 
of the frame.g2 and plate 21 and these thereupon 
become locked until the «next 12 hours have 
elapsed. The keyhole plate 21 has a depending 
web 29, Fig. 17, grooved to guide the key-stems 
and a ‘pivoted flap 64 co-operating with this web 
is moved whenever a key is inserted and actuates 
the hammer: of a bell. The keys move the record 
disc against an ink ribbon carried by a cylinder 
51 intermittently rotated by a ratchet feed device 
61 whenever the cover is shut. In a modification, 
instead of the cylinder, an annular sheet of carbon 
paper is rotatably mounted above the record disc, 
so that this is marked on its upper surface. Ac- 
cording to the first provisional specification, the 
keyhole plate is moved gradually by a spiral cam 
rotated by the clock so that the records may be 
impressed on either side of«spiral lines dividing 
the recording spaces according to whether the 
record is made during the first or the second’ ro- 
tation of the disc. Moreover, two keyhole plates 
arranged diametrically opposite each other may 
be employed and records may be made on both 
surfaces of the disc. 


RESERVOIR PENS. Krio-Werk, FaBrRiK 
Ges., Germany 


9,185. 
FUR GEBRAUCHGENSTANDE 
April 18. 

In a nib-retracting reservoir pen of the kind in 
which the motion is given to the nib through suit- 
able mechanism by rotating the head-piece of the 
reservoir or container, the travel of the nib is 
limited by means of a loosely-arranged stop-pin 





e, which is of suitable width to engage and move 
in adjacent circular grooves b, d provided in the 
head-piece a and in the upper surface of the con- 
tainer c respectively. The lengths of the grooves 
are designed so that their sum allows the neces- 
sary angle of rotation for the trave] of the nib. 





Applications for British patents, July 21-Aug. 1. 

17,264. CLOCKS AND OTHER TIMEPIECES. 
Nico.e, Nierson & Co., Ltp., and ALFRep 
MAssey ALLEN. 

17,432. DEVICE FOR PRODUCING OPTICAL 
ILLUSIONS IN CONNECTION WITH 
TOYS, JEWELRY AND THE LIKE. Ar- 
THUR GRAF. 

17,641. CATCH FOR THE PINS OF 
BROOCHES, SCARFPINS AND THE LIKE. 
ERNEST MUKRLE. 

17,692. CUFF LINKS. FrepertcK Greorce Hop- 
KINS. 

17,808. EXPANDING BRACELETS. 
BootH CARTHORNE. 

17,865. FOUNTAIN AND STYLOGRAPHIC 
PENS. Wrirtram Henry Tant, trading as 
William Henry Tant & Co. 

17,901. SECURITY IN FASTENINGS FOR 
BRACELETS, NECKLETS, CHAINS AND 
THE LIKE. ALsert WILLIAM SMALL and 
Harry SMALL. 

17,907. BROOCHES AND THE LIKE. Arnotp 


Harry 


HASELER. 
17,971. MEANS FOR PREVENTING 
DENTAL DETACHMENT OF _ SCARF- 


PINS, BROOCHES AND THE LIKE. Frank 
CLenpon Lonc and Epwin Harotp BrRanpbon. 
18,079. RIMLESS_ SPECTACLES, EYE- 
GLASSES AND THE LIKE. Joun WILLIAM 
PEARSON. , 
18,081. CLOCK WINDING DEVICES. 
Caesar VAN RIPER. 
18,176. COLLAR STUDS AND THE LIKE. 
Sypney GRIFFITH. 
Complete specifications accepted. 
1913. 
22,382. WATCH HOLDERS 
WEAR. GeorcE & Jarvis. 
Complete specifications open to public imspection 
before acceptance. 
1914. 


Lewis 


FOR WRIST 


16.062. TESTING SPECTACLES. Cart Zeiss 
(firm of). 


a Ae rs Fo ene Pa « 
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UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





TRADE-MARKS REGISTERED, AUG. 11, 1014. 


98,940. FOUNTAIN PENS. Eacre Pencir Co., 
New York. 


Filed March 31, 1914. Serial 77,097. Published 
June 2, 1914. 
99,054. WATCHES AND CLOCKS. Enric# 
KIENZLE, New York. 
Filed April 7, 1914. Seria] 77,288. Published 
June 9, 1914. 
99,055. CUFF BUTTONS, SHIRT STUDS, 


VEST BUTTONS AND CUFF LINKS. 
KrEMENTZ & Co., Newark, N. J. 
Filed Nov. 11, 1912. Serial 66,796. 
Jan. 28, 1913. 


Published 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 

[Reported for THe Jewerers’ Circutar by W. 
H. Swenarton (ex-Examiner U. S. Patent Office), 
ae in Patent and Trade-Mark Cases, New 

ork. ] 


Designs granted July 16, 1907, for 7 years. 

38,678. SPOON. G. B. Lupy, Cedar Rapids, 
Iowa. 

38,679. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. H. Htrtsom, Wal- 
lingford, Conn. 

Design granted July 24, 1900, for 14 years. 

32,984. BADGE FRAME OR HOLDER. H. B. 
Keiper, Lancaster, Pa. 








To Discourage Discourscs on The War. 





MEMBER of a New York firm of 

manufacturing jewelers suggests the 
following as a desk or office sign to warn 
those who make the business man’s life 
miserable by airing their views on the 
merits of the struggle between the allied 
nations of Europe: 





PLEASE 


DO NOT SPEAK TO ME ABOUT 
THE WAR 


I HAVE MANY WARM FRIENDS 
OF EACH COMBATING NATION 








IF YOU MUST TALK, THEN SPEAK 
ABOUT THE WEATHER, WOMAN’S 
RIGHTS, THE SINS OF NAUGHTY 
TANGO, THE PERILS OF GRAPE JUICE, 
OR THE MYSTERY OF OYSTER BAY. 


BUT PLEASE BE “MUM” ABOUT 
THE WAR | 








ACCI- | | 











A resident of Great Britain informs an 
American consular officer that he desires 
to communicate with American manufac- 
turers of good grade watches, clocks or 
mechanical goods, with a view to repre- 
senting them in the United Kingdom. This 
man is said to have had a lifelong experi- 
ence in the watch and clock industry, hav- 
ing recently been in the employ of a lead- 
ing American watch manufacturing con- 
cern. Further information regarding this 
may be obtained by writing the Department 
of Commerce and Labor, Washington, D. 
C., and making reference to file No. 13485. 
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LEES & SANDERS. 


Every Process Carried Out Under the 
Supervision of One of the Firm 


SWEEP SMELTERS. 


BIRMINGHAM, ENG. 
JOHN AUSTIN & SON | | Trade Insurance 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 

















The safest policy for the retail jeweler of 
to-day to adopt is to insure his trade and a 
continuance of their patronage by selling 
them goods with a known reputation of 
quality. Best values always give 


| ‘| Best Satisfaction 
Can You Cet Better Prices Than These for Your | Cie: ea ait: ih tint nein cline 


4 Kt....16c. per dwt. > Have you seen it? Did*yéu get your copy? 
£ seeee ad ~4 , an eS | If not, send, for jt and’ be convinced. It 
10 Ke....40c. per dwt. We have, been serving our customers satisfactorily for over 61 years. | will help you jajyour business. 

12 Kt....48c. per’dwt. We pay special attention to mail and express orders; we pay the bullion 
14 Kt....56c. per dwt. assay price for same, and solicit a trial order. Ore assays a 

16 Kt... .64c. per dwt. specialty. Returns on express orders will be made within 24 hours. = 

18 Kt....72c. per dwt. Qur reputation is our strongest guarantee. . 
20 Kt....80c. per dwt. ; . | ‘ i 

22 Kt...-8sc. per dwt AO, SONTHALL, 52,47", Strect. NEw vorK crv CINCINNATI, O. 
24 Kt...$1.00 per dwt. ° sd J Bet, Nassau and William Sts. 


Established 1850. Assayer, Smelter and Refiner SUCCESSOR TO lL. DURR & BRO. 


HERMAN KOHLBUSCH, Sr. 


























\‘CRUCIBL®EBES. 


| Jewelers’, Supplies, = 











. ESTABLISHED 1859 Etc. 
Manufacturer of Fine Balances and Weights Established 1850. | 
for every purpose where accuracy is required | 2 SH. BERGE, | 
Oltice and Salesroom, 170 BROADWAY, NEW YORK | = 98 John Street, i 
Send for Price List Tel. 370 Cortlandt NEW YORK. 
U. Ss. SMELTING AND REFINING VW ORKS 
L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 


SWEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made tor Sweeps and all kinds of Waste containing Precious Metals. 
Positively Highest Prices Paid for Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 








L. LELONC & BRO. ASEAVERE UND SWEEP SmELTERS 


$.W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Gad ann ban, COR THE TRADE 











any shape. Plate and Wire I. 
in any hardness. \) CHARLES ENGELHARD 


Refiners, Assayers. : 30 Church Street 
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American Gem & Pearl Co 
WIN oe a utrce 


PTI TG E C0 ivi. oo 5k 6 becca cre wineeincccs 
Attleboro Chain 


Austin & Stone, Inc 
A. & Z. Chain Co 


Mele, Wrist Gideonh.6.o oo vices pew edaweecasat 


Blake; Vames Bs. €6.6.0508 cc detiebiewcccn 
Boston , Jewelers’ 


Bowden, J. B., & Co 


Chatham & Phoenix National 


Cut Glass Products Co 


Dilectis & Sarno 
Depollier, Jacques, & Son 


Dueber-Hampden 


Enterprise Cut Glass Co 


Fahys, Joseph, & Co 
Fidelity Trust Co....-.++.seesseeees 


Foster, Theodore W., 


CMe ter csaserngmngeeene oe 





INDEX TO ADVERTISEMENTS. 





Gartesad & “Geees ae is.5 Bees ence eis 80 
CHOMEMESS TOR hse sce sii de tienedeogeeweawas 131 
Goldsmith, Stern & Co...... 160, inside back cover 
Goatenene Weed. < ciiswiacescadcavsteonevevs 70 
CONN Ci iain Fs pea cekciaue dancer senwed ete 96 
Grav; Wathbourne G@ Din... «26.6 ccicicse 48 
Planes. “Varite Bic tees 6 estes ince Cease ous 158 
Prareis, & PEAPeeOG. we oc ss ek acccasccicnce 146 
aseianers io Tas Ge Selle coo co ck. c eevee bbds 13) 
Pavone. Cotnervaioe ... cies <ocaccsaceseneres 23 
dass, Aen Br Gawain is cote nsewcseseaecs 43 
BEUROGS,. VE Wis Sis OOS oo boc ecd cane rees 80 
BCee. TL, Se as orwieled a pakis Oe uawwns 68, 69 
Henrich Oe <n cteeeeKndha veda ce dembmen ees 148 
RROOONS, AVM iia os orig 4 Hoc uae eeeeeceyes 144 
Reoreneey Ge ARB Face o os chin dala eee 140 
ES cn oes: 06 cde Oe aden anes 53 
PEUOOES. Teens Peon dFc.o anki e een soso we entes 158 
Pera, “LOG. “Weesesadvraensvichrer scawaenss 140 
Fiteal “Gut, Cees Ces gcc dc oe dwavce cerns ons 126 
Lilinoie: Wateh Case + Cais se cick dé dct cnnccaees 138 
bide. Wael CO. 0i0s cncewnsseareneerees . 106 
RR Ni 15. acai acahigeh Sint area eG Gem ics anaes 39 
International Silver Co. ; cbvapees beet: (Oe 
penne Tee Rie es aa ee nad ane ee ana ee 80 
Jewelers Technical Advice Co.............. 53 
Veramuans. Be Co BO orcs sick deve vs eaves 140 
abt, bs ie hee Se Coes 4 ns oivds cwww aes 70 
Passer Cvie -O Ca oo ae wich oul enaeos 76 
Kastenhwber & Leirfeld...-.. 25... e.e. 000’ 150 
RGier CRO FRO co acinvw den ns xeadkes waves 25 
Relty & Steiminan, Wes os os5 sediss cncees seus 131 
Ketcham & MeDougall. ..6665 cccceevveccere 40 
Lee Co ee ee ee ee eee ee Bey ees 2 37 
Rohibuel, Werniaity Sti sci occs uc nctoes ba. Y52 
Makai Almaty eter gs ko ttn sane eee 102 
RUMI OR OS he ag cas hints a cores Wak & ara he eae ae 15 
PGR GUNIIES, MOIR ie eon ahaa ie RE a eee 46 
Krower, Leomard .....«.... nlite ath acinar Mamata 51 
avter (Ee Gs. «cad snwk cVe us anew acdaseewas 60 
LOGS Ue: MER, 5 yd loica se tap ceba aks heen 152 
Rete Ds So iscwun ws 0% sie o Ha oor eien 144 
Cee Ton Pew asa udvdee Laake an eerie 152 
RISES RMR Ne ica as Sita Saleen oat SES ia aoe Oe 132 
Renta. Vtg Ate oece. ccs ty Sean ehen eames 80 
Bas a dt air esd c a's @o aisle ema ne Re Cee 51 
Rapuey “Gidet) Cee fed ced tice cessiceewteecees 114 
EAMME TOMO COiaceicr es ciacattavrretmante 132 
RSIS Or Ges wc) a dn iaiale acc woke wae aa ain ea 89 
Lovech. Alett, & Ca, UNG@ic vcdiccvsdeces 66, 67 
Low) a2uaei@- marpéles: Co... 26.666 s sens ceewewe 21 
Rieke en A Os nero eicihaehanennes eeeews 78 
Maddock & Miller, UA. vgceccks ctocenveoes 128 
Market & Fulton National Bank............ 100 
Mayer: & -Miller Co... ..e.cceccecccuvececes 80 
Meriden Britannia (Cow. 5.0660 cercccdedeaens 58 
Nigiee * SICUEN Os dice nce yw edace cone eeswes 8 
Méget, TOG. PE DRGR son's civxcadescrnenragese 9 
MeyvGsOWie Bteee. 6 o0 5s 55 6 ince teen cence 74 


Mitchel (STO. ics 6 cccewr ever new Vewins 159 


Newark Manufacturing Jewelers............- 14 
New Maiden Lane Safe Deposit Co......... 100 
Ney, J. Me, COccccccccevccsevcvcsseces tone 9 
Ninsess: Dies Bs Goo oe ov Sb kbs Cos ne 76 
Crema. Wiately CG ke. ccc ere sis cicisiesedecscies 49 























Oneida Community, 
Oppenheimer, H. E., & Co 
Oskamp-Nolting Co. 


Osmers, Dougherty Co 


Pairpoint Corporation 





ON EE CRENON 6 wie SU sa canwands axeawacs seus 


Roy Watch Case Co 


Schumacher, John 


Solidarity Watch Case Co 


Stern Bros. & Co 
Louis. .Watchmaking 


(3 


Warwick Sterling 


Wheeler, Hayden W., & Co 
Whiting Chain Co 
Whiting & Davis C 
Wightman & Hough Co 


Wodiska. Julius ........ccccceccccccccecees 
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Special Notices. 


Payable invariably in advance. 
Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 
SITUATIONS WANTED tic.. a word for first 
25 words. Additional words, 3c. per word. 
Heavy type 5c. a word;. minimum charge, 
$1.25. 
Name, address, initials and abbreviations count 
as words, and are charged for as part of the ad- 
vertisement. 
Display cards, $4.00 per inch. 
In all cases, if answers are to be forwarded, 
10c, extra to cover postage must be enclosed. 
Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 





YOUNG MAN wishes to perfect himself in engrav- 
ing. Address “‘Y., 7691,” care Jewelers’ Circular. 





YOUNG MAN, 
elry line desires a position. 
care Jewelers’ Circular. 


20, five years’ experience in jew- 
Address “R., 7685,” 





JEWELER, Al on platinum and gold work, wants 
a position in New York or near-by. Address “F., 
7635,” care Jewelers’ Circular. 


ENGRAVER, first class, 15 years’ experience, best 
references, also salesman, wishes position with 


ood house. Address P. O. Box 180, Fort 


North, Tex. 





ENGRAVER would like steady position with re- 
liable firm; $21 a week; city or out of town; 
seven years’ experience. ‘Leary,’ 321 E. 25th 
St., New York. 





YOUNG MAN, 22, 
wholesale jewelry 
ence; best references. 
Jewelers’ Circular, 


desires position with jobber or 
concern; four years’ experi- 
Address “C., 7654,”’ care 





FINE WATCHMAKER, with first class reference 
wishes to change his position; witn good rea- 
son; desires steady ° ee A. Tash, 114 John- 
son St., Brooklyn, N. Y. 





GENEAL APPRAISER desires position as coun- 
terman or salesman; can furnish best of refer- 
ence; 15 years’ experience. Address “G, 7633,” 
care Jewelers’ Circular. 





WANTED POSITION by young man, first class 
letter and monogram engraver; can also wait on 
customers; good reference. Address “F., 7681,” 
care Jewelers’ Circular. 





SITUATION wanted as first class watchmaker or 
watchmaker and jeweler, by young Scotchman; 
distance no object; highest references; steady. 
Address “R., 7612,” care Jewelers’ Circular. 





YOUNG MAN, 22, 
maker and jeweler, 
experience; can 
Niebel, 311 E. 


would like position as watch- 
with five vears six months’ 

furnish good reference. Jos. 

Williams St., Fort Wayne, Ind. 





WATCHMAKER, jeweler, engraver, desires per- 
manent position by September; experienced on 
high grade watches; good references. Address 
““Watchmaker,” 603 W. Lemon St., Lancaster, Pa. 





FINE WATCHMAKER, engraver, jeweler, sales- 
man wants position in "small town; salary $18 to 
$20; at present am getting $25 in city; married. 
Address “‘F.,” care H. I. Baldwin, Tonica, IIL. 





FIRST CLASS WATCHMAKER and fair en- 
graver wants position by Sept. 15 or Oct. 1; de- 


sires mountain location, all others considered; 
best references, Ira A. Long, East Petersburg, 
Pa. 





BOOKKEEPER, young lady, soorenaty experienc- 
ed with manufacturing jewelry business, desires 
position; can furnish references from last em- 
ai og Address “E., 7566,”’ care Jewelers’ Cir- 
cular. 





YOUNG LADY, thoroughly experienced in the jew- 
elry line, also bookkeeper, stenographer and type- 
writer desires position. Address “W., 7652,” 
care Jewelers’ Circular. 





YOUNG MAN, 21, good watchmaker and engraver, 
desires position about Sept. 15; have own tools; 
all letters answered. Address F. H. Lewis, 323 
Carrol] St., Elmira, N. Y. 





YOUNG MAN, 24, wants position as second watch- 
maker, jeweler and optician; good appearance; 
best references. Albert “e Foster, 3315 Jamaica 
Ave., Richmond Hill, N. 








FIRST CLASS watchmaker and engraver desires 
position; age 25; own tools. Address ‘“B., 
7710,” care Jewelers’ Circular. 





YOUNG MAN, age 27, with one year’s experi- 
ence, would like to finish trade with a good Al 
jeweler. A. J. Schauweker, Nevaua O. 





FIRST CLASS WATCHMAKER on American and 
Swiss, open for position at once; best references. 
A. Slutzki, P. O. Box 837, Steelton, Pas 





SALESMAN, 25, wishes a position; salary or com- 
mission; any line preferred; best references. Ad- 
dress “‘R., 7660,” care Jewelers’ Circular. 





DESIGNER, young man, experienced in high class 
platinum diamond jewelry designing; low salary. 
Address “C., 7644,” care Jewelers’ Circular, 





LAPIDARY; position wanted by first class Ger- 
man lapidist, single; out of town preferred. Ad- 
dress “‘R. L., 7613,” care Jewelers’ Circular. 





JEWELER and diamond setter, special calibre and 
millegrain, also capable to take care of small 
shop. Address ‘‘W., 7688,’’ care Jewelers’ Circu- 
lar. 





AS WATCIIMAKER, optician, jeweler and sales- 
man; prefer Oklahoma or Missouri, other will be 
—— F. A. Craddick, 217 W. 5th St., Joplin, 
Mo 





POSITION WANTED by young married man as 
watchmaker, jeweler and engraver; own tools; 
Iowa preferred. Address N. D. Klein, Sigour- 
ney, la 





YOUNG MAN, age 26, good watchmaker, good ref- 
erence, will start reasonable; New York City or 
vicinity. Address “B. B., 7655,” care Jewelers’ 
Circular. 





WANTED POSITION as first class watchmaker, 
experience in R. * , work; married, good refer- 
ences, sober. W. P, Purifoy, 20 Dayton Place, 
Atlanta, Ga. 





ENGRAVER, jeweler and stone setter, wishes po- 
sition by Sept. 1; nothing less than $30 consid- 
ered; first class houses only. Sox 222, New 
Florence, Pa, 





YOUNG MAN, first class letter and monogram en- 
graver, 
good reference. 


desires position; have store experience; 
Address “‘R., 7544,” care Jewel- 


WaTCHMAKER, 14 years’ experience. with first 
class reference, single, can wait on trade, desires 





position, city or country. M. Bergman, 887 
Longwood Ave., Bronx, N. Y 
EXPERIENCED manager desires berth, expert 


salesman and window trimmer; age 35, married; 
highest references; salary low. Address “Rex,” 
Pox 82, Upper Montclair, N. J. 





ENGRAVER, excellent workmanship and reference; 
16 years’ varied experience in leading Philadel- 
phia jewelry stores; sober young man. Address 
E. S. Goldy, Haddonfield, N. J. 





LINE WANTED for mid- 
commission basis; 
ats, oe ie 


MANUFACTURERS’ 
die and far west to jobbers; 
know trade thoroughly. Address 
7540,” care Jewelers’ Circular. 





WATCHMAKER desires position as head man in 
medium size store, or second man in large store; 
strictly first class reference will be furnished. 
Albert H. Brewer, Fitz Henry, Pa. 





FIRST CLASS engraver and optician open for po- 
sition Sept. 15; at present employed; good refer- 
ences; reliable firms only need answer. Address 
“Optician,” Box 84, Linden, Mich. 





EXPERT WATCHMAKER, fair engraver, good 
jeweler, age 30 years, German, 15 years’ experi- 
ence, open for a first-class position. Address 
“*O., 7690,” care Jewelers’ Circular. 





A GOOD, special order, stock and repairing jew- 
eler, platinum and gold, wishes an out-of-town 
position; best reference. Address Max Wert- 
heim, 80 Charlton St., Newark, N. J. 





JEWELER, engraver, first class jeweler on new 





work, gold and platinum, good repairer, stone 
setter, first class engraver; salary moderate. Ad- 
dress “H., 7634,” care Jewelers’ Circular. 
PAWNBROKER’S CLERK and salesman, young 
man, 30 years, with 10 years’ experience, would 
like position after Sept. 1. Address “J. H. M.,” 


Room 28, 332 Main St., Springfield, Mass. 





GOOD WATCHMAKER-ENGRAVER desires per- 
manent position Sept. 1; temperate, married man 
of 33, capable of managing store; Al reference. 
Address “G., 7400,” care Jewelers’ Circular. 





optician, 20 
American, age 
Pennsylvania, 


WATCHMA KER, jeweler, engraver, 
years’ experience; total abstainer, 
29; salary $25; prefer central 





ers’ Circular. 





SALESMAN with established trade through mid- 
dle west wishes to connect with first class job- 
bing house carrying complete line; best refer- 
aoe Address “R., 7514,”’ care Jewelers’ Cir- 
cular, 





HIGH GRADE railroad watchmaker, jewelry, clock 


repair, all around man, 18 years experience; 
single; salary $30 per week; good reference; 
ge Sept. 1. ‘Frank,’ Box 675, Williamson, 
, Va. 





RETAIL jewelry salesman, young man, 12 years’ 
experience in best stores, would like place with 
first class firm now or later this Fall; excellent 
references. Address “I., 7714,’’ care Jewelers’ 
Circular. 





SALESMAN, young man, good following among 
the jobbing and retail trade, desires to connect 
with wholesale or manufacturing concern; Al 





references. Address “V., 7698,” care Jewelers’ 
Circular. 

EWELRY SALESMAN with established first 
class trade i in Pennsylvania, Uhio, West Virginia; 
general or 10kt. line; Al references. Address 
“Salesman,” 707 Homewood Ave., E. E. Pitts- 
burgh, 





FIRST CLASS engraver would like a permanent 
position with first class house; reference and 
samples if required; salary $25 per week. Ad- 
dress W. K. Blackburn, 90 Franklin St., Provi- 
dence, R. I. 





AMERICAN WATCHMAKER, 32, married, wants 
position at once; excellent references; competent 
to estimate and do qe work, assist with sales; 





$20. Address “‘R. 1,” 545 Main Dt» Hart- 
ford, Conn. 

WATCH, clock and jewelry repairer desires 
change; age 22, six years’ experience; will an- 


swer all favorable replies; anywhere within_the 
United States. Address “E., 7680,” care Jew- 
elers’ Circular. 





WATCHMAKER, young man, 23, single, neat ap- 
pearance, salesman, knowledge of optics; Phila- 
delphia and vicinity or eastern States preferred; 





Al references. Address “B., 7640,” care Jewel- 
ers’ Circular. 
EXPERT WATCHMAKER, 25 years’ experience 


on all kinds of high grade watches and clocks, 
can repair jewelry, have tools; can give refer- 
ence; south preferred. Address “A., 7706,” care 
Jewelers’ Circular. 





a 


"OUNG MAN, 24, with eight years’ experience in 
the jewelry ae "retail trade, desires position as 
salesman; thoroughly experienced 1n all branches; 





best references. Address “A. B., 7694,’ care 
Tewelers’ Circular. 
EXPERT WATCHMAKER, jeweler, high grade 


engraver, wishes steady position with a first class 
store; best tools and references; samples and 
photo on request. Address ‘‘Berion, 7712,” care 
Jewelers’ Circular. 





YOUNG 
jewelry 
inside 
best 


MAN, 19, desires position with wholesale 
or jobbing house as office assistant or 
salesman; over three years’ experience 

of references. Address ‘‘S., 7653,’ care 





R. E. Corbin, 69 Eldred St., Williamsport, Pa. 


Jewelers’ Circular. 
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SITUATIONS WANTED—Continued. 








POSITION with ‘retail store by first class all 
around manufacturing jeweler, repairer and stone 
setter; will take charge; state salarv and full par- 
ticulars in first letter. Address “‘J., 7684,” care 
Jewelers’ Circular. 





BOOKKEEPER for the jewelry line, could spend 
part of the time as salesman, has good trade in 
Greater New York and surrounding, wants a po- 
sition. Write to Louis Schaefer, 1061 Hall 
Place, Bronx, New York. 





SALESMAN, 29, good appearance, wants position 
with jewelry or silverware house, wholesale or 
retail experience, jewelry, silverware; have 
called on hotel trade in New York. Address “R., 
7689,” care Jewelers’ Circular. 


WATCHMAKER, first class on American and 
Swiss Watches, chronographs and chronometers 
included; past four years have had charge of 
one of the largesti stores in the south; would 
like to change about Sept. 1. Address ‘‘Ex- 
pert, 7498,” care Jewelers’ Circular. 





PRACTICAL WATCHMAKER, jeweler and en- 
graver with knowledge of optics; 14 years’ ex- 
perience, five years in present position, desires 
change; September or October; $20 per week to 
start; Iowa or bordering States preferred. Ad- 


dress “G., 7683,”’ care Jewelers’ Circular. 





SALESMAN, young man, would like to connect 
with manufacturer selling to department stores 
and large retailers in New York city and out 
of town; desire a good filled or plated line for 
this class of trade; no side lines; experienced. 
Address “S., 7375,” care Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER at. present 
not enjoying best of health, desires position; will 
go any place, but New York city or vicinity pre- 
ferred; wages no object. Address ‘‘Watchmaker, 
7557,” care Jewelers’ Circular. 





GOOD WATCHMAKER, jeweler, good plain en- 
graver, age 35, 19 years’ experience, wants per- 
manent position in Indiana, Illinois, Ohio or 
Michigan; good tools, etc. Address “X. Y. Z., 
7534,” care Jewelers’ Circular. 





SALESMAN, young man covering New Jersey, 
New York City, and suburbs, would like to con- 
nect with caliabte concern carrying solid gold and 
gold filled jewelry; experienced. Address ‘“‘W., 
7696,” care Jewelers’ Circular. 





COLLECTOR for the jewelry line with experience, 
could keep books pol act as a salesman, has good 
trade in Greater New Yorx and surroundings, 
wants a position. Communicate Louis Schaefer, 
1061 Hall Place., Bronx, New York. 





WANTED, PERMANENT POSITION;; first class 
watchmaker, ordinary jeweler; 30 years of age; 
good appearance; willing to make himself useful; 
start for $20; can furnish best reference; west 
renews. H. Glasser, 808 Greene Ave., Altoona, 

‘a. 





A YOUNG married man with eight years’ ex- 
perience in the retail jewelry trade in diamonds, 
jewelry and special order repairs, desires a posi- 
tion where a hustler is required; best of refer- 
sae Address ‘‘T., 7651,’’ care Jewelers’ Circu- 
ar. 





AT ONCE, A\1, all around man. watchmaker, light 
manufacturing jeweler, all around engraver on 
anything, all branches; stone diamond setter, win- 
dow trimmer; hours 8 to 6, $35 per week; south 

referred. Address “B., 7665,” care Jewelers’ 
Circular. 





TO MAKE a change about Oct. 1, first class watch- 
maker, fair engraver, graduate optician, good 
salesman, jeweler, 16 years’ experience; best of 
references, own all tools; if you are looking for 
a good man, address ‘‘C., 7713,” care Jewelers’ 
Circular. 





SALESMAN for the jewelry line has the better 
trade of Greater New York and surroundings, 
could spend part of the time on the books, bills, 
statements, etc., would like to make a change. 
Address Louis Schaefer, 1061 Hall Place, Bronx, 
New York. 





WANTED a position as a first class watchmaker, 
jeweler and plain engraver, also optician; some 
12 years of practical experience; married, age 38, 
capable of managing; best of references; terms 

23 per week. Address “X., 7666,” care Jew- 
elers’ Circular. 





FIRST class watchmaker desires permanent posi- 
tion; 25 years’ experience and in managing 
watch repairing department; special on high 
grade railroad watches; only good class jewelers 
considered. ‘‘B. W.,”’ 1203 New England Build- 
ing, Cleveland, O. 





WATCHMAKER, expert, 20 years’ experience in 
Europe and United States in repairing high 
grade Swiss and American watches, French 
clocks, chime clocks, electric clocks, etc., wants po- 
sition at once. B. F. Schetelig, General De- 
livery, Kansas City, Mo. 





YOUNG MAN, 24, desires position as clockmaker 
and to assist on watches, also to help in store as 
clerk and salesman; have good all around knowl- 
edge of business and can do good work; neat 
and pleasing manners; references. Address ‘‘X., 
7697,” care Jewelers’ Circular. 


WATCHMAKER and engraver, 21 years of age, 
four years’ experience, steaay, good habits, wishes 
position; would prefer to work under an expert 
watchmaker; salary $15 per week; best of refer- 
ences. Address “D., 7645,” care Jewelers’ Cir- 
cular. 





WATCHMAKER, expert in high grade Swiss and 
American railway work, also marine chronome- 
ters, accustomed to take full charge of repair de- 
partment, desires position by Sept. 1, or after; 
best of references; south or southwest preferred; 
do no engraving. Address ‘‘Watchmaker,” 130 
Rusk St., San Antonio, Tex. 





POSITION WANTED on or before Sept. 15; first 
class watchmaker, 19 years’ experience, entire 
satisfaction on railroad work, good ordinary en- 
graver; American, age 35, single, no boozer, 
wages $25 weekly; must be permanent; will go 
anywhere; give full particulars as to hours, 
wages, working conditions, population, etc. Ad- 
dress ‘‘Watchmaker,” Box 644, Roundup, Mont. 





FIRST CLASS watchmaker, jeweler and plain en- 
graver, at present doing high grade railroad and 
fine Swiss repairing, desires position at once; 
competent to manage repair department; married, 
age 88, strictly temperate, own tools; 20 years’ 
practical experience; Al references, salary or 
commission; correspondence promptly answered. 
Address A, A. Wood, 119 E. 4th St., Flint, Mich. 








Side Lines. 


3c. a word; minimum charge, 75c. 








MANUFACTURER’S representative with New 
York headquarters, wants popular gold, gold 
filled, novelties and specialty line for New York 
and out of town trade. Address “G. & L., 7715,’’ 
care Jewelers’ Circular. 


WANTED first class watchmaker; must be com- 
petent and come well recommended. Address 
“C.; 7675,” care Jewelers’ Circular. 





SALESMAN to handle our line of class pins and 
college jewelry on commission; experienced men 
preferred. G. Wm. Reisner, Lancaster, Pa. 





YOUNG MAN to solicit for the plating trade, one 
to build up route; state salary and experience. 
Address *‘M., 7659,’ care Jewelers’ Circular. 





WANTED, a good watchmaker for a middle south 
city; willing to pay a very good salary for man 
wanted. Address Richter & Phillips, 114 Sixth 
Ave., W., Cincinnati, O, 





ENGRAVER, young man, who can cut good script 
letters and who is desirous of perfecting himself 
under an expert engraver; send samples, give 
age. Drawer 1127, Kansas City, Mo. 





WANTED, a first class jeweler and engraver, com- 
petent on new work and repairs; permanent po- 
sition; send samples of engraving, copy of refer- 
ences, first letter. Address J. Levinski, Waco, 
Texas. 





A MANUFACTURING company desires responst- 
ble and capable party to represent them as sole 
agent in eastern territory; must be able to fi- 
nance himself. Eldot, Manager, 303 Fiith Ave., 
New York. 





WANTED a high class jewelry repairer and stone 
setter, one who can also repair clocks; good, 
light, clean shop and steady position to the right 
man; give references. Address M. J. Samuels, 
Youngstown, O. 





WANTED, AT ONCE, a good watchmaker and 
engraver, one who could be depended on, no 
other need apply; steady position and good 
workshop; state salary and send samples of en- 
raving with references. Address Davidson 
ewelry Co., 17 Commerce St., Montgomery, Ala. 





WANTED AT ONCE, Al watchmaker and en- 
graver, salesman, man of middle age preferred; 
permanent position to right man; one who can 
take charge of store during absence of proprie- 
tor; send sample engraving first letter; must fur- 
nish Al references; don’t reply unless first class 
in every respect; good salary. R. J. Richards 
Co., Northampton, Tan. 








for Sale. 


Stores, Stecks and Businesses. 
3c. a word; minimum charge, 75¢. 








WE OFFER our line, consisting of small sterling 
hollow ware and novelties, to a first class sales- 
man as a side line, on commission basis, for the 
entire south, including Philadelphia, Baltimore 
and Washington, Sept. 1. Address ‘‘X., 7676,” 
care Jewelers’ Circular. 

















belp Wanted. 


3c. a word; minimum charge, 75c. 








WANTED, first class watchmaker and engraver. 
Apply at once, Jacob Bennett, Norfolk, Va. 


FOR SALE, a fine, clean stock and new fixtures, 
to wind up the estate of Leonard Huber. Ad- 
dress Leonard Huber, 336 W. Jefferson St, 
Louisville, Ky. 





WriL ESTABLISHED jewelry business in west- 
ern South Dakota city of 7,000. For further 
information address **Proposition,” 124X, H. M. 
Sallee, Litchfield, Ill. 





AUCTIONEERS TAKE NOTICE; I have a good 
store for an auctioneer to buy and conduct auc- 
tion and make big money; invoice is only price 
considered. Address “J. M., 7524,” care Jew- 
elers’ Circular. 





watchmaker at once. R, M. 


WANTED good 
Suffalo, N. Y. 


Bartsch, 244 Franklin St., 





WANTED first class all around man, diamond set- 
ter and jeweler. Wm. J. Orkin, 373 Washington 
St., Boston, Mass. 





WATCHMAKER, and engraver, good at both; per- 
manent position guaranteed to the right man. 
John E. Lewis, Little Falls, N. Y. 





WANTED AT ONCE, watch and clock repairer 
and engraver, able to wait on trade; no night 
work; position permanent. James E. Doll, Fred- 
erick, 








YOUNG MAN, some experience as assistant, wages 
$8 to $10; a good chance to learn watchmaking 
and engraving; must be a hustler. Leonard Wet- 
terau, Tamaqua, Pa, 


Be on aE As esr « 





EASTERN COLORADO town, population 4,000, 
jewelry and optical store, Al proposition; good 
deal it taken by Oct. 1; want to go in exclusive 
optical business. Address “‘Y., 7677,” care Jew- 
elers’ Circular. 





JEWELRY STORE, southern Ohio, population 
13,000; stock, tools, materials about $5,000; 
average sales for past 10 years $12,000; repairs 
$1,400 per year. Address “B. D. H.,” 7598,” 
care Jewelers’ Circular. 





A SNAP for a young man wanting to start in jew- 
elry business; will sell my line of jewelry, cases, 
work bench, jeweler clock, jeweler sign, etc., at a 
snap and take bankable paper for all; buyer to 
ship same to any town desired; no cash down. 
Nyal Drug Store, Hannah, N. Dak. 





(Special Notices continued on page 156.) 
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Special Notices. 


(Continued from page 155.) 


Business Opportunities. 


3c. a word; minimum charge, 75c. 





Wanted to Purchase. 


3c. a word; minimum charge, 75c. 











FOR SALE—Continued. 








OPPORTUNITY for a first-class watch- 
maker to secure a paying watch trade 
in the heart of the New York down- 
town district, at a sacrifice. Address 
“*K., 7699,” care Jewelers’ Circular. 





FOR SALE, can arrange terms; first class, healthy 
jewelry business, established 15 years, Minnesota 
town, 15,000 population; light competition; get in 
now and get Fall business, which will nearly pay 
one-half invested; do not write unless you ha ave 





cash and mean business. Address “B., 7591,’ 
care Jewelers’ Circular. 

JEWELRY STORE in Ohio; do you want to lo- 
cate in a town with from 2,000 to 3,000 popula- 
tion, with an annual business of over $9,000 and 
growing; fine opening for an optician; vusiness 
established for over 45 years; am clearing from 
$1,600 to $1,800 per year; $3,000 cash will handle 


it; will stand the closest investigation ; good rea- 
sons for selling. Address ‘‘A., 7661,’’ care Jew- 
elers’ Circular. 





WILL SELL best paying jewelry store in western 
Pennsylvania at invoice price, $2,500 to $3,000; 
profits in December will almost pay for store; 
stock low now; must get away from business is 
the reason why this sacrifice; this is one chance 
in a thousand for anyone to get a good business 
at this time of the year. Address “A. D., 
7528,” care Jewelers’ Circular. 





NEW FIXTURES and fine stock; good 
location in ‘city of a 1,000 in middle 
west; business can be increased and 
will make money; owner desires to 
move to farm; takes $8,500 to han- 
die: Address ‘‘E., 7647,’’ care Jewel- 
ers’ Circular. 





AN: ESTABLISHED jewe!ry business in 
Price, Utah; county seat of Carbon 
County, with 2,000 inhabitants; 
trading point for 5,000 coal miners 
in twelve coal and coke mines, which 
have a monthly payroll of $400,000, 
as well as farming and stock raising 
community; it is a newly developed 
town on the main line of the D. & 
R. G. R. R., 120 miles south of Salt 
Lake; it is the only complete jewelry 
store within the above mentioned 
territory; owner wants to retire from 
business entirely; merchandise about 
$4,000 and fixtures about $1,500, but 
can be reduced if desired, or will take 
part of the price in monthly pay- 
ments; rent of the store in brick 
building is $40; will discount the 
price for cash. The Elite Jewelry 
Co., Telluride, Colo. 








for Sale. 


Tools,zFixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 


2. — 








WANTED TO BUY a small jewelry store in Ohio; 
have $1,000 cash. Address “‘A., 7639,” care Jew- 
elers’ Circular. 





WANTED TO BUY a jewelry store; must be in a 
good location and in a thriving railroad or manu- 
facturing town. J. R. Anderson, Beckley, W. Va. 





SPLENDID OPPORTUNITY for graduate op- 
tician to start in business for himself in p2rt of 
retail jewelry store. Apply in person to A. An- 
drews, Room 103, 1 Maiden Lane, New York. 





HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 
1889. 





WANTED jobs in jewelry of any 
amount and description, watches, 
diamonds and jewelry. Briggs & 


Reid, 814-815 Stock Exchange Build- 
ing, Chicago, Ill. 





| PAY CASH for your surplus stock of 
diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 





erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, Iil. 
1 PAY CASH for your diamonds, 


watches, jewelry; send your stock to 
me and receive money by return mall; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, Ill. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





HIGHEST CASH PRICES PAID for your 
surplus ‘diamond stock; check sent 
the same.day goods are received; If 
offer is not satisfactory will return 
your goods; references; any National 
Bank, Dun’s or Bradstreet’s or the 
Jewelers Board of Trade. D. H. 
Keene, Fort Worth, Tex. 





DIAMONDS at great bargains, $45 per 
carat and up; mounted rings and 
other diamond jewelry bought from 
private people sold at half the regu- 
lar price; sent on memo. bill to rated 
dealers; sold for cash only. Dan lI. 
Murray, 3 Maiden Lane, New York. 





BIG BARGAINS 
gem displa 
& Meyer, 38 


in travelers’ trays, all kinds; 
s and trays at a sacrifice. Mozar 
aiden Lane, New York. 





DIRECT CURRENT polishing motor with five 
chucks, %-h.p. 110 volts, almost new; cost $45, 
will take $25. Sam. F. Sipe, Pittsburgh, Pa. 





JEWELERS requiring machinery should consult 
us; we manufacture and furnish complete shop 
equipment or individual articles; state what you 
need. Leiman Bros., Newark, N. J. 





1S YOUR BUSINESS FOR SALE? We 
will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the. highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 


WANTED, electros, cuts of jewelry, novelties, cut 
glass, etc., suitable for mail order house; those 
carrying stock in New York preferred. Address 

“G., 7692,” care Jewelers’ Circular. 


To Det. 


3c. a word; minimum charge, 75c. 














TO LET 
large safe, also telephone. 
St., New York. 


part of light office; will allow use of 
Room 61, 142 Fulton 





SMALL WORKSHOP, three windows, suitable fo 
the jewelry trade; rent low. 106 Fulton St., 
Room 1411, New York. 





FOR RENT, desirable desk room for jewelry 
salesman; $15 per month. Address Hugh E 
King, 511 Heyworth Bldg., Chicago, III. 





VERY DESIRABLE OFFICE SPACE for a sam- 
ple line; complete help to attend to inside busi- 
ness; rent reasonable. Call Room 83, 37 Maiden 
Lane, New York. 





TWO sound proof sample rooms, suitable for out 
of-town manufacturing jeweler; location, Fifth 
Ave., near-84th St. Kronheimer & Oldenbuseb 
Co., 362 Fifth Ave., New York, 





FOR RENT, portion of desirable office 
in best part of city. Mandalian 4& 
Hawkins, 1 W. 34th St., Century 
Bildg., New York. 











Lost. 


Sc. a word; minimum charge, 75c. 








STOLEN, box chronometer, Waltham No. 16628- 
797; South Bend watch No. 698206 in case No. 
8925427; information regarding same notify G. 


M. West, 917 W. Douglas ave., Wichita, Kans. 








To Erchange. 


3c. a word; minimum charge, 75c. 








WILL TRADE EQUITY in Duluth income prop- 
erty or lots in steel plant city, near Superior, 
Wis., for good jewelry or diamonds. Address 
Zenota Realty Co., 203 Providence Bldg., Du- 
luth, Minn. 








Miscellaneous, 
3c. a word; minimum charge, 75c. 





HILES WATCHMAKING and Engraving School, 
the largest and best equipped school in the west. 
717 Market St., San Francisco, Cal. 





PROPOSALS.—Sealed proposals, sub- 
ject to the usual conditions, will be re- 
ceived up to 10.00 A. M., September 9, 
1914, for furnishing the New York State 
Hospitals for the Insane with silverware 
and composition metal table flatware for 
a period of one year, deliveries begin- 
ning October 1, 1914. For further in- | 
formation apply to the Committee. Ad- | 
dress all proposals to W. C. O’Hern. 
Secretary of the Purchasing Committee 








for State Hospitals, Room 138, Capitol | 
Albany, N. Y. | 
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There Is A Reason Why You Should 
Advertise Your Trade-Mark In The 
Forthcoming Edition Of 


“TRADE-MARKS of the JEWELRY and KINDRED TRADES” 


The “Why” Of That Reason We 
Will Explain In Detail Upon Request 


“Trade-Marks” is a pretentious volume of about 400 
pages, containing nearly 5,000 trade-marks of interest 
to the jewelry world. It is recognized as the authori- 
tative source of information on all matters pertaining 
to trade-marks, and it is constantly used by buyers 
who buy enough to count. 


THE .JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John Street - - - - . : - New York 
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H. J. HOOPER 


New York’s Undisputed 
Leading Jewelry Auctioneer 


I have covered this entire Continent! In every State in this Union I have 
made successful Auction Sales for some Leading Jewelers. 

You can procure the evidence right at home from some of the Jewelers you 
are no doubt acquainted with or know in your own State. 

















THROUGH MY BOOKLET they will tell you my success and achievements unparalleled in the Jewelry Auction 
business, and it would be well if every Jeweler, who ever had or contemplates a sale, would secure a copy of it. It is an 
instructive little work from cover to cover. Almost everyone of its pages will enlighten you on some misunderstood or un- 
known point. The personal element (that is, the reference to myself) is inconspicuous and secondary. It will at least 
give you the earmarks whereby a conservative and business-like Auctioneer may be recognized. In my extensive expe- 
).ence 2s ar Avctioneer, [ have progressed from year to year without recourse to billingsgate or mudslinging tactics which only 
insult the intelligent. Within the last year I made 12 sales for well-rated Jewelers—everyone was a success. I have in my 
possession letters of appreciation from everyone of these Jewelers attesting their satisfaction and thanking me for the 
results. These and other letters of similar nature may be seen if asked for. And I am assured should any of these 
Jewelers, at any time, desire another sale, I would be selected to the exclusion of others. I hold the record for sales 
made, the aggregate of goods sold and of profits made; no failure on my part, no disappointment on your part, no dissatis- 
faction on the pait of purchasers. There is a reason for this and it is worth investigating. 

NOTE.—The future never was more prosperous, having several good sales booked for the coming year, among 
them one of the best known firms in the country with a stock of over $250,000. I have one of the best Auctioneers in 


America to assist me in all sales. 


No. 2355 Southern Boulevard - - New York City 


or Phone 6797 Tremont. 























JAMES L. HAND 


America’s Leading Jewelry Auctioneer 
14 MAIDEN LANE NEW YORK 


Now selling the fine, large stock of Messrs. J. Friedberg & Son, 
of Detroit, one of the prominent firms of the Middle West. One year 
ago I closed out the business of the R. J. F. Roehm Co., of Detroit, 
established sixty-four years, and my sale of the stock of Messrs. W. A. 
Sturgeon & Co., of the same city, was one of the remarkable events of 
the jewelry trade. This firm carried a stock of $400,000. Evidently 
Detroit jewelers are in line with those of other cities. They appreciate 
the fact that Hand is the man. My sales in Detroit and elsewhere are {| 
attended by the best people of the community. The objectionable ¢ 
features of the average auction are obviated at the Hand sale. The ' 
Hand sale can hardly be called an auction. It is a polite selling of your 
goods. Satisfactory results guaranteed. Only your own goods sold. 
All sales conducted personally. No substitutes. Am assisted at all 
sales by an auctioneer of ability. References and results of past sales 
that will convince you. 


6 


Ask any prominent wholesaler or the National Jewelers’ Board 
of Trade. A square deal to you and your customers, and your repu- 
tation well guarded. Wire or write my New York office. Corre- . 
spondence confidential. 





Will advance cash and render any honorable assistance. 
- JAMES L. HAND. 
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= . Luck Counts Once in a While 
Trained Efficiency Counts All the Time 


Trained efficiency, gained by twenty or more years of work in the 
auction field—a close study of all the factors that make for success or 
failure in that field and years of preparation as retail jewelers before 
entering the auction business, has given us a training for this work 
possessed by few auctioneers to-day. 


Success Is Not So Much a Matter of Effort 
As Intelligent Direction of Effort 


It is this “intelligent direction of effort” and “trained efficiency” that 
~ have made our sales so invariably ‘successful and that have helped us 
to “win out” in sales that other auctioneers had tried to “make go” 
. but couldn’t because they lacked these two essentials. 


We Sell All Your Stock. We Sell It at 
a Profit. Our Sales Average from 


$5,000 to $20,000 per Week 


Convincing evidence, supporting the above statements, from some of 
the largest and most progressive jewelers in the United States and 
Canada, yours for the asking. 


MITCHELL & TILLOTSON 


Jewelers’ Auctioneers 80 Maiden Lane, New York 























Telephone 1624 Cortlandt 








When You Reflect 


When you reflect that the fate of an 
Auction enterprise literally depends 
upon the salesmen you employ to con- 
duct it. 

To have an assured success the need 
of caution is shown to be more impera- 
tive than ever, and Comrie & Brokaw, 
with their wonderful success and rec- 
ord, looms up as your only choice. 

















A. J. COMRIE | W. H. BROUKAW 








e e ° We conduct our Sales on business prin- 
A Dis tincti on ciples. Our methods will add to the pres- 


tige of your business and safeguard your 


and a Difference *%2,%., 


We conduct all of our sales to a finish, and do not turn our business over to assistants. We solicit business 
in our line from Jewelers, Art and China dealers who require the services of high-class salesmen—with a 
thorough knowledge of the business; in a word, we bring you experience, ability and results unequaled. 
Our bouklets—and letters of reference COM RIE & BROKAW, Auctioneers 
from recent sales sent on 
application. 14 Maiden Lane - - NEW YORK 
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ANCHOR BRAND THIMBLES 


r GOLDSNINEL S WEIN a CO. 


95T043 GOLD Sr NEW YORK. 


. BRANCH OFFICES: CHICAGO, ILL. 31 North State St. AMSTERDAM.HOLLAND, 10 Tulp Straat. PARIS, FRANCE 5] Rue de Chateaudun 
om -TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST.,NEW YORK. 


















914, 




















































Cameo goods. 
Rings. 

La Vallieres. 
Pendants. 
Chains. 
Bracelets. 
Watch bracelets. 
Watch holders. 
Scarf pins. 

Bar pins. 
Brooches. 

Ring mountings. 
Gold, silver and 


plated thimbles. 


Rope chains. 
Neck chains. 
Coat chains. 
Vest chains. 
Sautoir chains. 


Lorgnette chains. 
Bead neck chains. 


Pearl necklaces. 
Studs. 

Vest buttons. 

i Crosses. 

‘ Hat pins. 


4 
>, Barrettes. 
: 


Emblem goods. 


. Lapel buttons. 


Key rings. 
Gold and silver 


4% _ cigarette cases. 
+, Bib holders. 
 e 
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HE LARGEST MANUFACT 
OF GOLD JEWELRY IN THE WORLD : IMPORTERS OF DIAMONDS 


GOLDSMITH STERN &.C0. 











Onyx goods. 
Link buttons. 
Tie clasps. 
Gold, silver and 
plated knives. 
Lockets. 
Charms. 
Fobs. 
Gold, silver and 
plated collar 
buttons. 
Patent safety 
guard bracelets. | 
Cigar cutters. 
Amber cigarette 
holders. 
Lorgnettes. : 
Monocles. 
Baby pins. 
Fichu pins. 
Tulle pins. 
Veil pins. 
Lingerie clasps. 
Earrings. 
Gold and silver 
match boxes. 
Class rings. 
Locket rings. 


Fine platinum 
jewelry of every 

description. 
Lapidary work. Pa 
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331043 GOLD STREET, NEW YORK CITY. 


BRANCH OFFICES: CHICAGO,ILL.3INORTH STATE ST,, AMSTERDAM, HOLLAND, 10 TULP STRAAT, 


PARIS, FRANCE,5!1 RUE DE CHATEAUDUN. 
TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST., NEW YORK. 
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PUT IN A CALL FOR 


COMMUNITY 
SILVER 


YOUR JOBBER CAN SUPPLY IT 








GEORGIAN DE SIGE 


PLATE DE LUXE. AT YOUR SERVICE FOR 50 YEARS. SIX TEASPOONS, $2.15 (engraving extra). In Canada, $2.75 








ONEIDA COMMUNITY, LTp., 
ONEIDA, N. Y. 





